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Drouth Cottonseed Distribution Ends 





USDA Announces 
Further Drouth 
Area Additions 


WASHINGTON-—tThe U.S. Depart- 
ment of Agriculture has recently an- 
nounced new additions to the disaster 
area where farmers may obtain cut- 
price fee ds 

Alabama is now one of the drouth 
and seven counties there have 
been included in the drouth emer- 
gency feed program. They are Col- 
bert, Franklin, Lauderdale, Lawrence, 
Limestone, Madison and Morgan. 

Also announced was the addition of 
five counties in Florida to the state's 
flood disaster area. The five counties 
are Orange, Osceola, Polk, Sumter 
and Volusia, bringing the total to 22 
counties where farmers may partici- 
pate in the emergency feed program 
Florida is in the disaster program be- 
cause of a flood, while othe: 
are in it because of drouth. 


states 


States 


Meanwhile, Ezra Taft Benson, sec- 
retary of agriculture, has asked the 
nation’s railroads to continue through 
March 31 the 50% reduction in 
freight rates which they have been 
providing for shipments of hay to 
disaster areas. The reduced rates are 
now scheduled to expire Dec. 31 

Cooperating with the federal gov- 
ernment in the hay relief program 
are 12 states—Arkansas, Kansas 
Kentucky, Florida, Mississippi, Mis- 
souri, Nevada, North Carolina, Ten- 
nessee, Texas, Virginia and West Vir- 
ginia 

a ene 


J. B. FOX, REPRESENTATIVE 
OF WATERLOO MILLS, DIES 


WATERLOO, IOWA J. B. Fox, 
sales representative for the Water- 
loo (Iowa) Mills Co., died Dec. 11 
while on a business trip to Winona, 
Minn. Sixty years of Mr. Fox 
had with the feed 
company for 28 years. 

Surviving are his widow, Edith, and 
two sons, George and Charles. 


age, 


been Waterloo 








NEW EMERGENCY MIXED FEED 
PROGRAM ORDERED BY USDA 


Meal Withdrawn as Drouth Feed Because of Dwindling 
CCC Supply—Replacement Corn, Wheat to Be 
Available for Drouth Mixed Feed 
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Proposed Interpretation of Wage, 
Hour Law Exemptions Announced 


By JOHN CIPPERLY 
Peedstuffs Washington Correspondent 
WASHINGTON Clarification of 
the retail exemption for feed dealers 
and small mixers under the Fair La- 
bor Standards Act has finally been 
obtained after three years of plugging 
for action by the Grain & Feed Deal- 


ers National Assn. and its executive 
| vice president, Ray Bowden 

| The proposed interpretation of ex- 
| emptions, published this week by the 
Department of Labor in the Federal 
| Register, goes a long way toward 
| meeting the recommendations made 
| by Mr. Bowden for the G&FDNA but 





Problems Seen in New Plan for 
Industry Part in Drouth Relief 


| feed 
| and 40% cottonseed meal, and drouth 


The new program for feed indus- 
try participation in the drouth feed 
relief program is, again, not without 
its problems 

Some questions about the new plan 
were raised immediately after it was 
learned that the old program was 
ending and the new one was being 
announced. 

With the withdrawal of govern- 
ment cottonseed meal as an ingredi- 
ent in drouth feed the new plans 
were developed. (Also see story on 
this page.) 

Formerly, drouth emergency mixed 


(regular) contained 40% corn 
feed con- 
cottonseed 


mixed dairy 
corn and 30% 


| emergency 
tained 50% 
meal 
New Formulas 

The newly authorized drouth mixed 
feed program, details of which were 
to be officially announced late this 
week by CCC offices, provided for two 
formulas—one with 50% of corn and 
one with 50% of corn and 25% of 
wheat. 

It was understood that the govern- 





(Continued on page 


| falls 





short in some essential detail 
which it is hoped may be corrected 
before the definition is finally written 
into the regulations. Prior to final 
adoption of the proposed amendment 
published this week, interested par- 
ties are given 30 days from Dec. 17, 
1953, to make known their views in 
writing to the administrator of the 
Wage and Hour Division of the De- 
partment of Labor 

While Mr. Bowden says the ruling 
follows the pattern of the G&FDNA 
recommendations, it falls short in two 
essential details which he hopes the 
department can be persuaded to cor- 
rect before final action. 

In the department ruling the re- 
tail sale definition is fixed at less 
than a carlot. According to Mr. Bow- 
den, this limitation interferes with 
sales of a number of retail dealers 
who historically sell in carlots to 
range feeders. He plans to ask the 
department to change this definition 
to read a “full carlot or less.” 

The other change he finds neces- 
sary to meet practical operating con- 
ditions in plants of small mixers 
concerns the application of the re- 
73) 


(Continued on page 





By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGTON—The U.S. Depart- 
ment of Agriculture this week ended 
the gift-package distribution of gov- 
ernment cottonseed meal in the 
drouth disaster area. At the same 
time, USDA was scheduled to an- 
nounce a new program for the feed 
industry which will provide for 
drouth emergency mixed feeds con- 
taining corn and wheat. 

Commodity Credit Corp. stocks of 
cottonseed meal will no longer be 
available under the drouth program 


| to feeders or to feed manufacturers 


who used it to replace meal included 
in drouth emergency mixed feed. 

No certificates for cottonseed meal 
were to be issued after Dec. 17. 

Government cottonseed meal stocks 
had been depleted to the danger point, 
and Howard H. Gordon, director of 
the Commodity Stabilization Service, 
after looking over the balance sheet, 
decided to call it quits as far as cot- 
tonseed meal is concerned. Because of 
dwindling supplies, sales of oats under 
the drouth program had been halted 
earlier. 

USDA still has sufficient cottonseed 
meal to honor all certificates issued 
for this commodity through Dec. 17, 
and feed mixers should have no diffi- 
culty in obtaining replacement stocks 
for certificates issued prior to the 
end of the original program 

Corn, Wheat Available 

Corn and wheat will continue to 
be available to feeders, and provi- 
sions for a new drouth mixed feed 
program call for inclusion of corn or 
corn and wheat in emergency mixed 
feeds. The old corn replacement an- 
nouncement for feed mixers was can- 
celled, and a new regulation was to 
be issued. 

One new drouth emergency mixed 
feed formula provides for inclusion of 
50% of corn by weight, and a second 
provides for the use of 50% of corn 
and 25% of wheat. 

As USDA moved to end the cut- 
price distribution of cottonseed meal 
in the drouth area, Mr. Gordon took 
on the virtues of Santa Claus to the 


(Continued on page 76) 





A Merry Christmas to All 
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Feed Law Revenues 


PROBLEM exists in several states in connection with the use of tax 
fice from the sale of feed. Only a part of money is devoted to 
feed control work, and the surplus goes into t eral fund of the state 
Thus, a feeder pays a heavier tax than he upon 
Another way of saying it is that a feeder derive 
feed control work than he has paid for. It is n 
that 
of a week ago, which pointed out that technica 
and manufacture threaten to feed co 
laboratory facilities trained personne] vell a 
in feed control objectives, are needed in most state hese 
money, and it will be feeder fer official 
feed industry to work tovether to educate ate | fur to the 
feed control to keep pace with the industry advance rhe 
control the purse strings. It that feed men and feed control 
cannot exert enough ure on the leyvislator 
job done. Feeders, who are principal beneficiaries of improved 
efforts, would powerful influence if their informed 
could be gained 


called 


oblem. but it 1s ome 


needs correction. It is within the ime | ct area as our comments 


in feed formulation 


outdate procedure Expanded 


and more ome revision 
thing require 
necessary for and the 


need for 
tate legislatures 
may be workers 
themselve to get the 
feed 


coopel wion 


press 
control 


have a 


* * * 


SN’T it silly, under the circumstances stated, not to use 
I collected through feed tonnage taxes on the improvement of 
facilities, personnel and procedures? But it isn’t being 

W. E. Glennon, president of the American Feed Manufacturers Assn., 
recently: “I realize that handicapped in making needed 
changes (in laboratory 
funds are not appropriated to take care of the need 
an adequate amount of money is collected from the 
products to provide for these needed facilities. In many 
should be earmarked to provide these improvements is put in 
fund and much of it purposes. This i 
certainly needs correction.” 

The State Relations Committee of the AFMA 


all of the money 
feed control 
done 

said 


many states are 


techniques) because adequate 
In most, if 


inspec tion of 


modernization and 


not all cases 
agricultural 
that 
the general 
that 


cases 


money 


is spent for other ituation 


cooperating with various 


state associations in an attempt to get some action in this matter. Consid- 


erable time was devoted to the subject at the 
Feed Assn. As a result, the feed industry will make an ag 
to obtain a revision of the state feed law by the Illinois le 

A resolution addressed to the 
animal nutrition, involving the use of vitamins 
urea, ete., and parallel advancements related to rtilizer and 
ment, have resulted in the need for improved administration and enforcement 
of the present Illinois state feed and fertilizer laws Farmers and feeders 
are paying for but not receiving the protection wl afforded 
them. ~ 

The resolution 
feed and fertilizer 
costs of inspection, 
the equitable administration of these acts 
fund is larger than is required for the purposes for whicl 
collected that must be reduced to a point 
expenditures are more closely in balance.” 

Figures cited at the Illinois meetin 
collected in feed fees and $145,599 in fertilizer f¢ 
$208,389. Yet the state budget allowed the departme! 
the feed and t 


fertilizer contre 
$88,720, or $44,360 a 


recent convention of the Illinois 


rressSive campaign 
rislature 

legislature states that “advancements in 
n ils, antibiotics, drugs, 


soil manage- 


1ich should be 


monies collected under provisions of (the 
fund for the 
expenses 
that 


fees and monies 


asks that “all 
constitute a payment of the 


acts) shall 


necessary for 


such 


sampling and analysis and other 


and also provide when 


said fees collectior 


+} 


showed 


and enforcement ol 
1953-54—-amounted to only 
allocations amounted to $164,029 
Thus, the feed become a 
intended to be when feed 


* * * 


SOMEWHAT different approach to the pi m was iken at 1 
F  Yasmanaion last month of the Western Grain & Feed Assn., the I 
organization. A resolution adopted asked that the feed tonnage tax be | 
to pay only for control work and that if any 
available to Iowa State College for feed 
who have given the most study to the problem d 


fees revenue tax 


the and fertilizer c 


l XISTE 


res 














disposal of surplus funds. They believe that the money collected should cover 
the required feed control work, and that it should be limited to that use. 
Any other plan would tend to encourage the setting of high fees to cover all 
sorts of uses, thus penalizing the feed industry and the feeder. 

The Illinois move is a good one. If successful it would go a long way 
toward modernizing feed control practices and making them most effective 
for everyone concerned. There should be and undoubtedly will be a growing 
list of state associations taking similar action. 


A FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE 


The usual year-end slump in business affected the feed industry through- 
out the U.S. this week, reflecting smaller retail demand and in some cases a 
desire of dealers to hold down inventories for tax plrposes or otherwise. 
Declines in some principal ingredients also tended to reduce interest in buy- 
ing. Mild weather, also, has been a factor in reduced demand in some areas. 
Most manufacturers look for improvement in business in early 1954, with a 
more optimistic outlook encouraged By the ending of some phases of the 
drouth relief program. Price declines were most notable in millfeed and soy- 
bean meal. Alfalfa meal was firm, however, and tankage also was quoted 
higher. The index of wholesale feedstuffs prices advanced 2.2 points to 227.5 
in the week ending Dec. 16, and the feed grain index dropped 1.5 points to 
218.8. (Ingredient details on pages 74-76.) 


Northwest | oil mills are unwilling to sell meal 


for future shipments. No peanut meal 
Formula feed demand was spotty 


is available from the mills and only 

in the Northwest this week, with | sparse lots are being offered by job- 
some manufacturers reporting a fair 
to good amount of business and others 
noting a sharp slump in buying. As 
a result, reduced production schedules 
were scheduled for next week, al- 
though in at least one instance a 
plant planning to close for Christmas 
was scheduling work for the follow- 
ing Saturday 

The dropping off in business, where 
noted, was attributed to the seasonal 
factor of lighter retail interest during 
the holiday period. An in in- 
gredient prices was considered both a 
cause and an effect of this situation. 

Dealers in Wisconsin, particularly, 
have been keeping inventories down 
since personal property taxes are as- 
sessed on the basis of year-end hold- 
ings. Some manufacturers say, how- 
ever, that orders are on hand for 
heavy shipments into the area to ar- 
Jan. 1 
manufacturers 
upturn in dairy feed business, while 
others noted that directions on feed 
already booked were hard to get. 
Beef cattle feeds were said to be 
picking up somewhat 

An upswing in business generally is 
expected after the first of the year 
as dealer inventories throughout the 
Northwest are reported to be light 


Southeast 


Several factors are working toward 
demand for formula feeds 
in this area. The approaching year’s 
end is causing consumers to hold 
their purchases to an absolute mini- 
mum. An extremely weak situation 
has developed in broiler prices. The 
addition of drouth areas and the con- 
fusion as to ingredients which will 
actually be used by the government 
in previously existing disaster areas 
are combining to make the affected 
feed manufacturers cautious in pro- 
rramming their schedules. 

So far, demand is holding at a fair- 
ly steady basis, and mill production 
is predominantly on a full work week 
basis 

Manufacturers have necessarily in- 
creased their prices on formula feeds 
but are finding their customers back- 
ing away in spite of the strength in 
most ingredient prices. A number of 
manufacturers are complaining be- 
cause their volume is not increasing, 
even though they are not pricing their 
complete feeds on the basis of cur- 
rent replacement costs. 

Supplies of oil meals for immediate 
shipment are very tight. Much trou- 
ble is being experienced in buyers be- 
ing unable to obtain shipments of 
meals previously booked. Cottonseed 


bers 

Surplus corn has been well cleaned 
throughout the Southeast, with a re¢ 
sulting strengthening in price for lo- 
cal usage. Ground snapped corn is no 
longer a drug on the market, and 
other home grown grains and roug! 
approaching depletion 


ages are 


Southwest 

Formula feed sales have slowed 
down considerably in the Southwest 
this week. A general belief that prices 
will be on a downward trend, the 
lack of retail business around the 
holidays, a desire to keep inventories 
at a low point going into the new 
year and relatively open weather all 
had a part in the lack of any ap- 
preciable demand in this area this 
week, 

The price structure was beginning 
to weaken, with a lower trend in oil- 
seed meals and the closing down of 
$35 ton cottonseed meal sales by the 
government to drouth feeders. Other 
ingredients such as millfeed also were 
lower, contributing to a price list 
change of around $1 ton lower for 
formula feeds. 

Apparently, only large scale com- 
mercial operations in broilers, cattle 
and hogs are furnishing any current 
demand for feed. In general business 
is slow and probably cannot be ex- 
pected to pick up until after the first 
of the year. Directions were light, 
and mills averaged little more than 
four days this week in this area. Few 
plants had more than a day’s run 
anticipated for next week. This com 
pares with a two to three-day run 
generally made up by the preceding 
Friday 


easing 


rive afte: 


Some reported an 


an easiel 


Ohio Valley 


The approaching holiday season had 
its customary effect on the formula 


feed business this week in the Ohio 
Valley, with sales of most types of 
feeds falling off sharply. This resulted 
in a decline in mill production of 
about 15%. Manufacturers do not 
anticipate any material business 
pickup until after the first of the 
year, although the weather may prove 
to be a factor on the favorable side 
What could be loosely described as 
“real winter weather’ descended or 
the valley early this week, with 
temperatures remaining quite con- 
sistently in the mid-20s, and with a 
succession of snow flurries that the 
weather bureau predicted might de 
velop into a fall of as much as five 
inches before the week-end 
course, for 








This was good news, of 








icturers and retailers, be 





cause if the prediction proves cor- 
' rect mar rmers will be forced to 
’ purchase additional tonnages of for- 

mula feeds to supplement their re- 
y serves of feeds, which alread) 
é have bee iously depleted in many 
‘ areas br ise of the prolonged drouth 

Dairy feeds and egg mashes were in 
most demand this week, followed by 
broiler and hog feeds, and with tur 
key feeds a lame last in sales vol- 
ume. Prices remained steady. The 
ingredic supply situation was re- 
ported xed, with many ingredients 
continuing in tight supply and others 
sufficient plentiful for present mill 
requirements 

Central States 

Reports ¢ business in formula 
feeds ranged from bad to very poor 
i t cent states for the week 
endi De indicating that the 

" pre-Christmas lull is at hand. 

Feed manufacturers say their orde: 
back k ire dwindling, with orders 
enough to run the mill for two days 

' reported in some instances, and less 
in others. Some mills are not run- 
ning the full five days a week 
. Observers say that prices have 
been going up for some time and 
now have reached the leveling off 
stage. This encourages potential buy- 
ers to hold off until the market sta 
bilizes. It also is pointed out that 
many customers try to keep inven- 
tories low at the year’s end to avoid 
various taxes assessed in some areas 
Some orders are coming in with the 
A request that billing be dated on or 
after Jan. 1 
Most feed men are not gloomy 
however. The weather has turned cold 
and snowy in the area, and the belief 
is that trading tempo will turn up 
after the first of the year. 
*acific Northwest 


Formula feed business slowed down 


considerably in the Pacific Northwest 


during the week and will probably 
continue that way until after the 
holidays. 

There has been considerable resis- 
tance to recent price advances on 
various ingredients, and buyers are 
not only resisting prices of ingredi- 
ents, but also they want to run their 


inventories down so as to have them 


at a minimum on Dec. 31. Meantime, 
odd lots of proteins, and in some 
cases a few stray cars of corn, have 
been quoted at slightly below cur- 
rent price levels, indicating a desire 
on the part of some sellers to liqui- 
date their existing commitments and 
inventories. This in turn has encour- 
aged feed men to hold off for the 
time beir Pasture conditions are 
fair, the weather is mild and demand 
for hay is slow 

Formula feed price advanced an- 
other $1 ton during the week, but 
business v reported to be slowing 
down at both the manufacturer and 
retail levels 

i —— 


250 ENJOY CHRISTMAS 
PARTY OF N. W. GROUP 








MINNEAPOLIS Two-hundred- 
fifty members and guests and their 
ladies enjoyed the fifth annual din- 
ner dance of the Northwest Feed 
Manufacturers Assn. Dec. 11 at the 
Radisson Hotel 

The party opened with a cocktail 
hour, followed by dinner, a floor show 
and danci! to the music of Wes 
Barlow's ¢« tra 

Harry G. Cowan, Spencer Kellogg 
& Sons, In issociation president 
termed the event a “great success” 
and praised the work of the Christ- 
mas party committee, headed by P. H 
Knowles, General Mills, Inc 

Other committee members were 
Norman E. Clarke, Hallet & Carey 
Co.; Leo Levens, Levens Milling Co.; 
E. J. Lai Ralston Purina Co.; Riley 
Lewis, Consumers Soybean Mills 
Inc., and Ivan Scanlan, Ivan Scan- 





By JOHN CIPPERLY 


Feedstuffs Washington Correspondent 


WASHINGTON—Government offi- 
cials warned this week that the re- 
cent Canadian decision to restrict oat 
exports to the U.S. may not mark 
the end of the oat import control 
issue in this country. 

The Canadian government volun- 
tarily agreed to limit shipments of 
oats into the U.S. to not more than 


23 million bushels during the period 
of Dec. 10, 1953-Sept. 30, 1954. 


At the time of the Canadian an- 
nouncement, the President had on 
his desk a U.S. Tariff Commission 


recommendation that the U.S. impose 
its own import quota on oats from 
all sources. The U.S. Department of 
Agriculture, which originated the 
proposal, had suggested an annual 
import quota 23 million bushels 
without any source designation 


ol 


Argentine Oats 


Since the voluntary Canadian ac- 
tion, it has been reported in official 
international channels that there 
have been heavy bookings of Argen- 
tine oats to the U.S. Armed with 
this information, it has been learned 
USDA quarters may press the White 
House to take independent action to 


initiate U.S. import restrictions so 
that the voluntary restraints of 
Canada will not be circumvented 


from other oat exporting nations. 

It is pointed out that, although the 
U.S. government has concurred in the 
voluntary restraints of Canada, it has 
by no means surrendered its freedom 
to act independently. It could now, it 
is noted, parallel Canadian voluntary 
action with the declaration of an an- 
nual import quota of 23 million 
bushels and virtually all of 
that quota to Canada. 


assign 


The one obstacle to that tangent 
by the U.S. would probably arise in 


Canada, where it is asserted there is 
no disposition to agree to an annual 
quota as low 23 million bushels. 
In fact, the Canadian government, in 
its recent action, declared that it has 
assumed no obligations under its ex- 
port quota and reserved the right to 
review the situation at any future 
date if conditions changed. Heavy 
imports of oats from other sources to 
the U.S. could reasonably cause the 
Canadians to review the issue 

Meanwhile, it was learned from re- 
sponsible USDA officials that present 
stocks of Canadian oats amounting to 
about 9 million bushels held in bond 
in U.S. ports, which were received 
prior to Dec. 10, 1953, will not 
charged against the 23-million-bushel 
temporary shipment limitation of the 
Canadian government 

USDA officials give emphasis to the 
phrase “limit shipments” as the key 
to administrative action on present 
stocks of Canadian oats held in bond 
within the U.S. 
Canadian embassy officials here 
were unable to clarify how their gov- 
ernment will determine the export 
quota, but they commented that in 
the past the Canadian government 
used the first-come, first-served basis 
rather than the historical pattern of 


as 


be 


export licensing used so frequently 
by the U.S. in the past 

The Canadian action was seen as 
helping to reduce friction between 


where 
sena 
the 


oats 


the White House and Congress, 
certain northwest Republican 
tors have demanding that 
U.S. impose import on 
and also on barley and rye. They con- 
tended that imports of those grains 
were in such volume as to imperil the 
operations of domestic price support 
programs 

It is entirely possible that the re- 
striction on Canadian oat exports 
may herald an advance in the domes- 
tic oat price, and consequently a dan- 
and uncertain precedent may 
be established if one were to conclude 


been 


controls 


gerous 





lan & Co 








that because of the Canadian action 


oat prices moved up to th ipport 
level. There are many other factors 
in the oat price which have been | 
slowly taking shape for exampk 
the heavy impounding of oats in the 
1953 crop loan program plus the 
dumping of USDA oat stocks in the 
drouth relief program at the ba ! 
price of 50¢ bu 

For a number of years there ha 
been a low import quota imposed on 
wheat imports; yet in those ime 
years wheat has frequently been } 
available in the U.S. market at some 
what less than the price support level. | 
Consequently it may be judged that 


import quotas ilone do not decree a 


domestic price not less than support 
prices. 

Next on the trade barrier side of 
the ledger will be the Tariff Commis- 
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Canadian Restriction on Oat Exports 


to U.S. May Not End Control Issue 


I i on ye imports. USDA 
ha ked for import controls on rye 
under provisions of Section 22 of the 
Agricultural Marketing Act, and the 
White Houss has forwarded those 
recommendations to the Tariff Com 
mission, The commission has now an 
nounced that it will start hearings 
on the subject on Jan. 12. The same 
basic sues are involved, and it is 
probable that the Tariff Commission 
will propo imposition of such con 
trols and leave the final adjudication 
of the issue to the White House 

Ry a relatively insignificant 
crop both here and in Canada, but it 
i volatile political issue in certain 


northwestern states. To paraphrase a 


great statement never before has so 
inconsequential a crop c iused so 
much international friction 





Number of Poten 


WASHINGTON layers 
hens and pullets plus 
pullets not of laying age—-on farm 
132,060,000, the U 


Potential 


of laying age 


Dec. 1 totaled S 
Department of Agriculture report 
This total was 2% greater than a 


year earlier but 8% below thé 1942-51 


average 

Holdings were above those of last 
year in all parts of the country ex 
cept the south central states, wher¢ 
there was no change. Increases from 
a year earlier were 4% in the north | 
central region and 2% in the north | 
Atlantic states, south Atlantic area 


and the West. 


Hens and Pullets of Laying Age, 
Layers and Eggs Laid Per 10 


Year Atia 
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Farms Up 2% From Year Ago 


pared with 12 last year and the aver- 
of 9. A November rate of 
lay has established in each of 
the last 
Price 

November averaged 
pared with 51.9¢ a 

wa the first this year 
which the price below a year 
earlier. | prices dropped 3.6¢ doz 
in the month ended Nov. 15 
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Florida Now Has 
Reporting System 


Ae record 
been 
nine years 
ved mid 
com 


Thi 


lor ¢ in 
19.7¢ doz 
your ¢ 


rece! 
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There were 46,183,000 pullets not rALLAHASSER, FLA.— Firms sell 
of laying age on farms Dec. 1—10% ings feeds in Florida may now use the 
more than a year earlier but 39% reporting system for payment of in 
below average. All parts of the coun- | spection fee it was pointed out re 
try showed larger holdings than a cently by Nat Mayo, supervising in 
year earlier except the south central pector 
region, which showed no change. In- The 1953 state legislature changed 
creases were 28% in the east north the feed law to provide that any 
central states, 16% in the West, 13% seller of commercial feeds may apply 
in the west north central states, 8% to the commissioner of agriculture 
in the south Atlantic states, and 9% for a permit to report the tonnage of 
in the north Atlantic states feeds sold and pay the inspection fee 

Average Laying Flock = < 7 bo in Heu of using Inspec 

The nation’s laying flock averaged ry ord 7 7 yp Be ne ow “ be 
376,759,000 layers in November, 1°‘ . Aapgeia ; —. 
more than in November last year but ggg a , va — . : Pe see Ly 
1% below average, USDA said. Num a=" — on a oa 
bers of layers increased slightly from | The tonnage report is to be made 
last year in all parts of the country monthly and the inspection fee ji due 
except the West, where there was no | sand pay ible anniatiale 
change, and the south central states, | nin jaw save that the mannet and 
where the number was down 1% method of laheline t ae the te 

Increases from last year were 3% | ¢. ation yy quired ty the law sh Hl 
in the east north central states, 2% be provided by the seller and shall 4 
in the west north central and south .cceptable to the comn ioe al 
Atlantic regions and 1% in the north scaniaaliiiten ; 
Atlantic states. The seasonal! increase 
in layers from Nov. 1 to Dec. 1 was wag 
5%, compared with 4% last year and COOPERATIVE MILLS PARTY 
the average of 6%. CINCT! rl AY nnual Christ 

Farm flocks laid 4,803 million eggs | Mas a I dministrative 
in November—-7% more than in No eC! ( ative Thi 
vember last year and 41% above thr y I l d Le 19 it 
1942-51 average. Egg production wa Hot ne Ms nt u 
at record levels in all parts of th ! el ‘ t be 
country. of t p, and d ition « it 

The rate of egg productior h ' ! 
ember was 128 eggs per la Cc = 


Potential 


) Layers on Farms, Dec, 1 


n i The ! thousand 

burms, I i thousands 
Dbe« i louse 

burt I 1 (rarities 
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BREWERS YEAST MEETING—Technical and research 
authorities were on hand at the Drake Hotel in Chicago 
recently for a meeting of the research advisory board of 
the Brewers Yeast Council, Inc. Shown standing in the 
illustration above are, left to right, E. W. Huber, vice 
president, Miller Brewing Co., Milwaukee, Wis., presi- 
dent, Brewing Industries Research Institute; George Gel- 
man, Vico Corp., Chicago; Dr. Lawrence Rosner, presi- 
dent, Laboratory of Vitamin Technology, Chicago, DL, 
president, Animal Nutrition Research Council; Dr. H. 8. 
Wilgus, vice president and director of research, Peter 
Hand Foundation, Chicago; Dr. W. B. Bradley, scientific 
American Institute of Baking, 
Klaus Schwarz, chief, liver disease unit, laboratory of 
biochemistry and rutrition, National Institute of Health, 
Bethesda, Md.; Dr. Frank Thorp, Jr., research professor, 
School of Veterinary Medicine, Department of Animal 
Pathology; Michigan State College, East Lansing, Mich.; 
Miss Elsie Singruen, technical director, Brewers Yeast 


director, 


Chicago; Dr. 


Council, Inc., Chicago, and Dr. R. V. Boucher, professor 
of agricultural and biochemistry, 
College, State College, Pa. Left to right, seated, are: 
Dr. B. H. Butcher, Jos. Schlitz Brewing Co., Milwaukee; 
Dr. J. R. Couch, professor of biochemistry and nutrition, 
A. & M. College of Texas, College Station, Texas; Dr. 
P. J. Schaible, professor of poultry husbandry, Michigan 
State College, East Lansing, Mich.; Dr. H. H. Hall, in 
charge of the feeds and vitamins section, Fermentation 
Division, Northern Regional Research Laboratory, U.S. 
Department of Agriculture, Peoria, Ill., and Dr. M. L. 
Scott, professor of animal nutrition and poultry hus- 
bandry, Cornell University, Ithaca, N.Y. Present at the 
meeting but not in photo are Dr. G. F. Combs, professor, 
poultry nutrition, University of Maryland. Members un- 
able to attend were Dr. Paul R. Cannon, professor emer- 
itus, department of pathology, University of Chicago, 
and Dr. L. F. Martin, head, sugar cane division, Southern 
Regional Research Laboratory, USDA, New Orleans. 


Pennsylvania State 





RESEARCH ADVANCES MADE 
IN BREWERS’ YEAST STUDY 


CHICAGO—The results of the 1953 
research project sponsored by the 
Brewers Yeast Council, Inc., were re- 
ported and discussed at the third an- 
nual meeting of the research advisory 
board held at the Drake Hotel in 
Chicago, Nov. 28. 

The research program of the coun- 
cil is concerned with the composition 
and properties of brewers’ dried yeast 
and its value in human and animal 
nutrition. It is guided by a research 
advisory board of eminent nutrition- 
ists and technologists, who meet ev- 
ery year to review current studies 
and interpret the findings into terms 
of practical application in feeds and 
foods. At the same time the research 
projects for the coming year are out- 
lined. 

Three years of research have been 
devoted to the study of brewers’ dried 
yeast as a source of unidentified fac- 
tors required by poultry and other 
animals, with the objective to deter- 
mine the multiplicity of the factors 
involved, their effect on growth and 
their value in the prevention and 
cure of certain pathological condi- 





tions such as leg weakness in ducks 
and geese or swollen hocks in turkeys, 
and to study the variables which in- 
fluence the dietary need of turkey 
poults and other birds for these fac- 
tors. 
Poultry Findings 

Poultry research with brewers’ 
dried yeast was reported by Dr. G. F. 
Combs, professor, poultry nutrition, 
University of Maryland, Dr. J. F 
Couch, Texas A. & M. College, and 
Dr. M. L. Scott, Cornell University. 
A brief summary of their findings 
demonstrates brewers’ dried yeast to 
be a good source of at least two, and 
possibly three, unidentified nutrients 
required for optimum growth and 
general good health in poultry. It has 
been found effective in the prevention 
of certain types of leg weakness in 
ducks and geese and of swollen hocks 
in turkeys. The unidentified factor in 
brewers’ dried yeast responsible for 
growth stimulation does not appear 
to be identical with that effective in 
the prevention of swollen hocks. 

Progress is being made in the iden- 
tification of these factors and in a 
better understanding of their func- 
tion. Brewers’ dried yeast, in many 
instances, performs a function similar 





to that of vitamin E although it does 
not contain this particular vitamin, 
and future studies will attempt to 
disclose the reason for this activity. 

The anti-oxidant properties of 
brewers’ dried yeast have been re- 
vealed as potent retarders of rancid- 
ity in animal] fats in research conduct- 
ed at the Southern Regional Research 
Laboratory of the U.S. Department of 
Agriculture, under the direction of 
Dr. L. F. Martin. 

The value of brewers’ dried yeast 
in mink nutrition was discussed by 
Dr. P. J. Schaible and the importance 
of Factor 3 in the prevention of die- 
tary liver necrosis by Dr. Klaus 
Schwarz, chief, liver disease unit, 
laboratory of biochemistry and nutri- 
tion, National Institute of Health, 
Bethesda, Md. 

Dr. H. H. Hall, in charge, feeds 
and vitamin section, fermentation 
division, Northern Regional Research 
Laboratory of USDA, Peoria, IIl., re- 
viewed taxonomic and physiological 
studies on yeast and other micro-or- 
ganisms. Dr. H. S. Wilgus, vice presi- 
dent and research director of Peter 
Hand Foundation, Chicago, presented 
the point of view of the feed manu- 
facturer. 





F. H. Peavey & Co. Bids for 
Control of Russell-Miller Firm 


MINNEAPOLIS—F. H. Peavey & 
Co. this week moved to acquire con- 
trol of Russell-Miller Milling Co. 
through purchase of outstanding com- 
mon stock of the latter firm. 

The Peavey company, one of the 
nation’s largest grain firms and 
parent company of King Midas Flour 
Mills and King Midas Feed Mills, of- 
fered to purchase Russell-Miller stock 
at $36 a share. The stock is not listed 
on any exchange but is traded over 
the counter at brokerage houses. The 
most recent sales were reported 
made at $20.12% a share. 

Russell-Miller, producer of Occi- 
dent brand flour and feeds, also owns 
extensive grain storage facilities, 
totaling 22,323,000 bu. capacity ac- 





cording to the firm's last annual re- 
port. This includes terminal elevator 
space at Minneapolis, Duluth and 
Buffalo totaling 12,520,000 bu.; flour 
mill elevator space at Alton, IIL, 
Dallas, Texas, and North Dakota and 
Montana mills totaling 3,363,000 bu. 
and country elevator capacity of 6,- 
440,000 bu. Of its 140 country eleva- 
tors 88 are located in North Dakota 
and 52 in Montana 


Feed Capacity 
Russell-Miller lists its. formula feed 
production capacity at 1,255 t per 
24-hour day. Plants are located at 
Minneapolis; Billings, Miles City and 
Sidney, Montana; Bismarck, Minot 
and Valley City, N.D., and East St. 





Louis and Jerseyville, Ill. Its feed is 
handled by most of its country ele- 
vators. 

The flour milling capacity of Rus- 
sell-Miller totals 49,200 sacks per 24- 
hour day, including mills at Alton, 
Ill.; Valley City, N.D.; Buffalo; Bill- 
ings, Mont.; Mandan, N.D.; Dallas; 
Grand Forks, N.D.; Sidney, Mont.; 
Minneapolis, and Minot, N.D. 

F. H. Peavey & Co. owns extensive 
country elevator capacity in Minne- 
sota and North and South Dakota. 
Its terminal elevator capacity totals 
32 million bushels at Minneapolis, 
Omaha, Duluth-Superior and Fort 
William, Canada. 

King Midas Feed Mills, a Peavey 
division, is in the process of complet- 








eames ctigah = 6 


ing a new feed mill at Minneapolis. 
Its capacity will be 200 tons per 8- 
hour shift. The plant is expected to 
be ready for operation about Jan 
15, 1954. 

Peavey country elevators also pro- 
duce formula feeds under their own 
brand 

King Midas Flour Mills operates 
flour milling capacity totaling 19,000 
sacks per 24-hour day. Mills are 
located at Minneapolis, Hastings, 
Minn., and Superior, Wis. 

Offer Advertised 

The Peavey firm’s offer to buy Rus- 
sell-Miller stock appeared in an ad- 
vertisement in the Minneapolis 
Tribune Dec. 17, placed by the firm’s 
brokers, Piper, Jaffray & Hopwood. 

The advertisement stated that the 
offer was subject to the following 
terms and conditions: 

1. It is conditioned upon its be- 
ing accepted by the holders of 165,- 
000 shares of the presently outstand- 
ing common stock of the company. 

2. The offer will expire at the 
close of business Jan. 7, with the 
provision that it may be extended for 
12 additional days. 

3. The offer may be accepted only 
by the holders of stock depositing 
their stock certificates with the 
Northwestern National Bank of Min- 
neapolis as escrow agent. The Peavey 
firm has made available to the 
escrow agent funds sufficient to pay 
for all the outstanding common stock 
of the company. 

The 165,000 shares listed as a 
“minimum” in the offer represents 
about 70% of the 234,000 outstanding 
shares. Purchase of all the outstand- 
ing Russell-Miller common at $36 
would cost the Peavey company about 
$8.5 million. 

The brokerage house advertisement 
stated that the offer had not been 
negotiated with any director or offi- 
cer of the Russell-Miller company 
The Peavey move was termed one of 
the best kept secrets in Minneapolis 
financial history. 


ST. LOUIS COMMISSION 
MEN ELECT OFFICERS 


ST. LOUIS — The St. Louis Cash 
Grain Commission Merchants Assn. 
has elected Clark C. Waters of F. J. 
Farnen & Co. president for 1954, to 
succeed Roy J. Huetteman of Pro- 
ducers Grain Commission Co. 

Arthur H. Davis was elected vice 
president, and Norvell D. Seele, sec- 
retary-treasurer. Voris Toberman and 
Joseph C. Wise were elected directors. 








HARM D. PETERS JOINS 
RELCO FIRM IN ST. LOUIS 


LOUIS—Harm D. Peters has 
been appointed manager of the feed 


ST. 


ingredients merchandising depart- 
ment of Relco, Inc., jobber and bro- 
ker of grain and feed commodities 
Robert E. Lungstras, president of 
the firm, has announced. 

Mr. Peters formerly was manager 
of the millfeed department of Check- 
erboard Elevator Co. in St. Louis. He 
will take up his new duties on Jan. 1 
in merchandising all ingredients to 
the feed manufacturing industry. 

Ross Lewis will continue to head 
the grain and soybean merchandising 
department of the Relco firm, which 
is a member of St. Louis Merchants 
Exchange, Chicago Board of Trade 
and Memphis Merchants Exchange 
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USDA Explains Possibility of 
Larger Turkey Crop i in 


WASHINGTON~—-The need for cau duct 
tion to avoid over-expansion of turkey th 
production in 1954 is evident in a ree 
recent U.S. Department of Agricul 
ture report which shows the possibili 
ty of a big turkey ext year 

USDA officials have pointed out 
that the favorable situation this year 
as compared with 1952 
to trouble again in 1954. A nev 
report on numbers of turkey: 
for pullorum disease ote seed 
that the industry may be he 
for a substantial increase in produc cial] blood-tested for 
tion in 1954. (Feedstuffs, Dec. 12.) breedir 
But officials note that this isn’t nec- | tion 
essarily a reliable index of 1954 pro by 
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PRICE BOARDS! 


“Completely Changeable” 
SIZE 18’’x 36°. . LISTS @V ITEMS 
1000 WHITE GUMMED LETTERS 
MOUNT LIKE A STAMP 
300 SNAP-IN NUMBERS 24 PANELS 


1 BOARD COMPLETE $15.95 I 
2 BOARDS COMPLETE §$14.50 I 
8 BOARDS COMPLETE 813.50 I 
1 OR MORI $12.50 F 


Seen’ Seecite Cantons 


FRUCHEY SERVICE CO. 
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that in the year ending 
June 3 1954, the number of small 
birds officially tested might be 28% 
above 1952-53 and birds 2% 
han last year. 

ntentions, it was explained 
influenced by favor- 
this year for the 1953 crop 
relation to lowered 
with which the 


indicated 
heavy 


were probably 
price 
lary in 
for feed crop 
If the intentions materialized, the 
turke crop next year would likely 
exceed the record of 60% million tur- 
ed in 1952, USDA said. 

USDA said, publicity 

intentions, plus large 
marketings of hen turkeys before 
Christmas, could well hold the crop 
intentions. Considering 
these intentions, 
committee of 


tnese 


below hese 
the implications of 
the turkey advisory 
USDA last month expressed the view 
that if the intentions were carried 
t more turkey hatching eggs 
would be produced in the spring of 
1954 than could be profitably hatched, 
or an overproduction of turkeys 
would become apparent by marketing 
time 
The committee cited the expected 
favorable Christmas market for tur- 
key hens and expressed the view that 
the market 


sell some 


breeders to 


hold all 


would induce 
hens rather than 
breeding 
In assessing the likelihood of ex- 
panded turkey production in 1954 if 
blood-te intentions were not 
| USDA that the 
ased num 
evident from the 
from last year in July- 
testings and the indicated 
insion for the yeal 
ported in the Dec. 12 
tuff the number of turkeys 
pullorum disease from July 
totaled 1,481,583 
last year 
this pe 


said 
incre bers of 


was 


issue 


November 
ise of 7% from 
d testings durin 
ised 86‘ while hea 

breed decreased 8%.) 

For i e-type turkeys 
tatior increased poult 
depend ipon an appraisal of produc- 
tion practices in the spring of 1953,” 
USDA said. “During the spring of 
1953 did not fully utilize the 

reeding flock because of un- 

returns to growers in the 
ison, as well 
of public which began in 
ling the desirability of 
output 


an expec- 
production 


as because 
March 
reduc- 


receding ‘ 
I 


conce! 


ing turkey 


Heavy Breeds 

of breeder hens kept 
until they came into lay was not af- 
fected by that publicity since it came 
so late in the However, it did 
some layers being sold be- 
normal season was complet- 
cases the eggs produced 
were not fully utilized or the poults 
were not raised. It appears that the 
full « ind poult potential inherent 
in the 1953 breeding flock was not 
realized.” 

Thus, USDA added, in view of the 
disparity last year between the num- 
ber of breeders on hand and the num- 
ber of poults produced, it would be 
that, if the breeding flock 
just about the same as last 
considerably more poults could 
than were hatched in 


“The number 


season. 
result in 
fore the 
ed. In other 


possible 
were 
year, 
be produced 
1953 
Under specialized commercial con- 
turkey breeder hens are ex- 
pected to lay from 40 to 60 eggs each 
depending upon their breed and thx 
season of the year. From these, some 


allowance must be made for eggs re 





jected for incubation and for break- 
age. Then, of the eggs set in incu 
bators, about 60 to 70< actually 
Comparison of these fi 
with other data shows that in every 
year there is an under-utilization of 
poult production capacity 


hatch gures 
| 


USDA 
turkey eggs 
garding the 
be ke pt, the 
dent in successive 


of turkeys 


said that if producers of 
curtail their plans re- 
number of breeders to 
adjustment will be evi- 
monthly reports 
blood-tested 


L. F. Brown, Early 
AFMA Secretary, 
Dies in Florida 


ST. PETERSBURG, FLA. — Louis 
F. Brown, for 20 years executive sec- 
retary of the American Feed Manu- 
facturers Assn., died Dec. 13 in a 
hospital here. He was among those 
instrumental in organizing the AFMA 
in 1909. he coming executive secretary 
in 1913 and holding that position un- 
til Oct. 1, 1933. 

Mr. Brown was stricken with a 
heart ailment Dee. 6 and was hos- 
pitalized. On Dec. 13 he had recovered 
and was preparing to return to his 
home, 811 Twenty-seventh Ave. N., 
St. Petersburg, where he had lived 
with Mrs. Brown. Before he left the 
hospital he suffered a second and 
fatal attack 

Also active in the Association of 
American Feed Control Officials, Mr 
Brown past president of the 
group 

In April, 


was a 
1938, Mr. Brown resigned 
as executive secretary and treasurer 
of the Mineral Feed Manufacturers 
Assn., Chicago, a position he held for 
nearly five years and since the or- 
ganization was formed. At that time 
Mr. Brown announced his retirement 
from active connection with the feed 
industry. Later he moved to Florida 
to make his permanent home. 

At the time of his retirement Mr. 
Brown had spent 30 years in the feed 
industry. For 13 years he was chief 
of fertilizer and feedingstuffs bureau, 
Department of Agriculture of New 
York 

Mr. Brown was an authority on 
many phases of the feed business, and 
particularly on feed legislation. 

Mr. Brown retained his keen in 
in affairs of the feed industry 
his retirement. He was present 
at every annual convention of the 
AFMA, the National Mineral Feeds 
Assn., and the AAFCO 

Mr. Brown would 
next Jan. 15, having been 
Cobleskill, N.Y., on that date in 
1872. He and his wife, Jennie, who 
would have celebrated their 
anniversary next 


terest 
after 


been 82 
born in 


have 


survives, 
60th wedding 
May 2 
Funeral were at the 
Roades Funeral Parlor in St. Peters- 
burg, Dec. 17, with interment at 
Memorial Park Cemetery in that city 


services 
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HART-CARTER CO. OFFERS 

HOLIDAY GIFT BILLFOLD 

MINNEAPOLIS The Christmas 
holiday s¢ finds the Hart-Carter 
Co., Minneapolis, giving billfolds to 
who ask for them. 

The billfold is made of Vinyl 
“Lizargator” texture 

The offer of the free billfold is 
made in a holiday greeting en 
ment which appears on page 34 

The gift may be obtained bs filling 
out the « and mailing it to the 
Hart-C 


-ason 


persons 
ina 


oupon 
irter Co 
a 

FEED STORE CONSOLIDATES 

SAN ANGELO, TEXAS—The Balch 
Truck & Implement Co. has been con- 
solidated with the Angelo Feed & 
Supply Co. The new partners have 
their former places of 
ation at 623 
service, 
will be 


from 


moved 
business to a new loc 
South Oake St., where all 


warehous¢ ind retail sales 


handled 





Ferry Christmas to All! 


— ferry Parks 
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Henry A. Hofmann 
Elected President 
of National Alfalfa 


COLO. — Henry A. Hof- 
man! is elected president of the 
Nati Alfalfa Dehydrating & Mill- 
! meeting of the firm’s 
ectors in Lamar Dec. 15. 


LAMAR 


Mi inn, of Sinking Springs, 
Pa icceeds J. C. Hearn who an- 


resignation Dec. 1. 
president has been a di- 
itional Alfalfa since last 
l He president of Hofmann In- 
d one of the country’s largest 
if irers of whisks and brooms 
M H nn has been in the corn 
siness for more than 25 
irs, and later his business was ex- 
ded to include several subsidiaries 
manufacturing steel and 


> products. 
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TURN A LITTLE POWER 
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Pays for Itself in No Time at All! 
Profits Limited Only By Your 
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Requir« ess horsepower. Reduces 
waste nd tear. Costs less to oper 
ate. Converts 2 to 3 tons of whole corn 
into beau y cut and graded chop in 
only You’d have to sell dirt 
cheap to keep this machine from making 


you at $30 hourly profit! 

Require only 34” x 54” floor space 
Height ling hopper is 90”, 72” over- 
all length. Choice of Eriez new hopper 
magne Eriez bar magnet. Available 
with bot nd eve graders. Or any 
item ble separately : 


WRITE, WIRE or PHONE TODAY! 
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Other officers named at the meet- 
ing were Floyd D. Stow, vice presi- 
dent; W. P. West, vice president; 
John A. Bressler, vice president; L. R. 
Pollock, secretary; C. J. Northrup, 
treasurer, and Lewis Horn, purchas- 
ing agent. All are residents of La- 
mar, 

Mr. Stow was associated with the 
Pecos Valley Alfalfa Milling Co., 
Chandler, Ariz., for 11 years before 
coming to National Alfalfa as gen- 
eral production manager in February, 
1950. Mr. West, general superintend- 
ent of the company, came to National 


| Alfalfa from Pecos Valley. He was 


manager of the Rupert, Idaho, plant 


| between 1936 and 1946, when he was 
| transferred to Pauls Valley, Okla. He 


was named Oklahoma district man- 


| ager in 1952, and in April, 1953, was 


transferred to his post in 
Lamar. 

Mr. Bressler joined the Denver Al- 
falfa Milling & Products Co. in 1928 
and has been in the production de- 
partment of National Alfalfa since 
1946. He has served as district man- 
ager for Colorado, Kansas and Ne- 
braska. 

Mr. Northrup has been treasurer 
of the company since 1946. He started 
with the Denver firm in 1917 as 
cashier and held that position until 
1929 when the Denver Alfalfa Mill- 
ing & Products Co. became a _ sub- 
sidiary of the Ralston Purina Co. In 
1946 the Denver company became a 
part of the National Alfalfa Dehy- 
drating & Milling Co 

The re-elected secretary, Mr. Pol- 
lock, connected with the 
Denver division of the Ralston Purina 
Co., and has been with National Al- 
falfa since its reorganization. He has 
served as a director since 1949 

Mr. Horn has been with the com- 
pany since 1946, after previous serv- 
ice with the Pecos Valley company. 
He was transferred to Lamar in 1946 
and was named agency 
and insurance manage! 

In addition to Mr. Hofmann and 
Mr. Pollock, other directors of the 
company are Robert G. Bosworth, 
Denver; John F. Connelly, Phila- 
delphia; James J. Davis, Philadelphia; 
Robert W. Drummond, Philadelphia; 
R. E. Nye, St. Louis; John R. Porter, 
Oklahoma City: John J. Sullivan, 
New York, and Edgar M. Tutwiler, 
Charleston, W. Va 

Mr. Bosworth is senior partner in 
the law firm of Pershing, Bosworth, 
Dick & Dawson, Denver. Mr. Con- 
nelly is president of the Connelly 
Containers Co., Philadelphia. Mr. 
Davis is a partner in the law firm of 
Pepper, Bodine, Stokes & Hamilton, 
Philadelphia, and Mr. Drummond is 
associated with Paine, Webber, Jack- 
son & Curtis of Philadelphia. Mr. Nye 
has been vice president in charge of 
sales with offices in St. Louis since 
1946. Mr. Porter is president of the 
Porter Oil & Gas Co. and Mr. Sulli- 
van is general partner of Bosworth, 
Sullivan & Co., investment bankers 
Mr. Tutwiler is president of the Ap- 
palachian Tire Products Co 


present 


also was 


purchasing 


BRANNAN WARNS AGAINST 
“FEAR OF ABUNDANCE” 


DENVER Charles F. Brannan, 
former secretary of agriculture and 
now a Denver attorney, warned 
against a “fear of abundance” of 
farm products in a recent talk before 
the Denver Feed & Grain Club. 

“What we really have,’’ Mr 





Bran- 





“=~ JOBBERS | 





WRITI MINNEAPOLIS 20, MINN. 6 
a a a a a a a 


TODAY 


JOBBERS 


Several desirable areas open for qualified jobbers. 
CALF MILK - REPLACER has the following advantages: 


GALVANIZED PAILS i 


20 MILLIGRAMS AUREOMYCIN PER LB. 
NO MILK NECESSARY AFTER COLOSTRUM 
COMPETITIVELY PRICED 

OVER 507, MILK SOLIDS 


276 ASSOCIATES, INC. 


8500 PILLSBURY AVE. SO. 





nan said, “is a scarcity of imaginatior 


to deal with farm problems and 


f willingness to 


worse, a scarcity ol 
attack them.” 

He disputed the idea that ther 
are “surpluses” of beef, wheat o1 
dairy products. “We have abundance 
to be sure. For the first time in the 
history of civilization, as a matter 
of fact, a nation has achieved genu 
ine abundance. Let's not be scared 
of it.” 

Mr. Brannan said continued abun 
dant farm production is needed t 
feed “the 7,800 added 
are at the dinner tables in America 
every day.” Especially, he said, this 
abundance is important in 
“the tremendous cost” of addins 
productive farming acreage to that 
now supporting American people. He 
also listed three other uses to whic! 
the “surplus” food can be put 

1. For increased consumption in 
the U.S. He said average beef con- 
sumption this year in the U.S. will be 


persons who 


view ol 
more 
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ibout 75 lb. per person. In Argentina, 
it is 265 Ib., and many other coun- 
tries consume more beef per person 
that the U.S., he said 

2. As a reserve against destruction 
of crops by natural disease or bio- 
logical attack by an enemy. Stored 
U.S. now amounts to 
needs for 


wheat in the 


about half the country’s 


one ear, he said. “I wouldn't call 
that an unmanageable surplus, con- 
sidering the threats to world peace 


we see around us.’ 
3. AS 
found in Greece, in 
Yugoslavia,” he said 
more with a little 
tons of armaments 


Abund ince, 


an aid to world peace. “We 
Turkey and in 
“that we can do 
food than with 


combined with the offer 


under Point Four of assistance to 
countries in learning how to achieve 
the same kind of production, “can 
show other nations they don't have 


to sell birthright of freedom 
ind dignity for the false promises of 
Brannan said 


thei 


Communism,” Mr 








TOWER BRAND ROLLED OATS 
(Steam Kolled) 

ACE BRAND ROLLED OATS 
(Steam Kolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

BOLTED OAT FLOUR 

GLENWOOD FEEDING OAT MEAI 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARKS! 
OATS 


GROUND 


Wheat 


Millers 
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FEED TRADE 
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For Low Cost Results Choose 


MIXERS’ PULVERIZED OATS 


A competitively priced grade that has a record for improv- 


ing the quality of mixed feeds. 
is also available in pelleted form. Ask for samples and prices. 


Mixed cars shipped at straight car prices 
Our Teletype number is MP 477 


PRI-GRAIN PELLETS 
Corn 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 





Mixers’ Pulverized Oats 


“TAR BRAND PULVERIZED 
MINED FEED OATS 
ENERGEER PULVERIZED OATS 
MIXERS’ PULVERIZED OATS 
LAGLE BRAND STEAM CKRIMPED 
OATS 
OAT FEED (when available) 
STEAM ROLLED WHOLE BARLEY 
GCHROUND BARLEY 
PEAKLED BAKLEY FLAKES 
(Max. 2%% fiber) (steam rolled) 
GLENWOOD PEAKLED BARLEY 
STAK CRACKED PEAKLED 
BARLEY 
STEEL CUT DURUM WHEAT 
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Dr. Lawrence Rosner 


LAWRENCE ROSNER HEADS 
NUTRITION RESEARCH UNIT 


Dr. Lawrence Rosner, Laboratory 
of Vitamin Technology, Chicago, was 
recently elected chairman of the ex- 


of the Animal Nu 
trition Research Council for the com- 
ing yea 


ecutive committee 


Dr. William L. Williams, Lederle 
Laboratories, was named secretary- 
treasure! 

New members of the executive 
committee are Maxwell L Cooley, 
General Mills, Inc., Minneapolis; Dr. 
George M. Briggs, U.S. Department 
of Agriculture, Beltsville, Md., and 
P. B. Curtis, Purdue University, La 
Fayette, Ind 


a oa 
Machinery Group 
Outlines Engineering 
Standards Progress 


NEW YORK—tThe technical com- 
mittee of engineers of the Grain 
Processing Machinery Manufacturers 
Assn. is working on the development 


of technical engineering standards for 
grain processing equipment, 

The standards are expected to be 
of va in continued advancement in 
the manufacture of machinery and 
equipment to meet best the require- 
ments of the grain processing in- 
dustry, a recent association bulletin 
points out 

Members of the association's tech- 
nical committee of engineers are 
W. C. Ronk, Barnard & Leas Manu- 
facturing Co., Cedar Rapids, Iowa, 
chairman; Carl Schlagetter, Sidney 
(Ohio) Grain Machinery Co.; 


Ed. P. | 





FEED 
MICROSCOPY 


PHOTOMICROGRAPHY 


Laboratory of 














| sideration 





| Escher, Screw Conveyor Corp., Ham- 
| mond, Ind.; H. C. Jacobson, Jacobson 
Machine Works, Minneapolis; A. B. 
Osgood, The Day Co., Minneapolis; 
| O. K. Mayhew, Hart-Carter Co., Min- 
neapolis; M. E. Ginaven, Bauer Bros. 
Co., Springfield, Ohio; R. E. Williams, 
|B. F. Gump Co., Chicago; R. R. 
| Strong, Strong-Scott Manufacturing 
Co., Minneapolis, and H. M. Soars, 
Sprout, Waldron & Co., Inc., Muncy, 
| Pa. 
At the last annual meeting of the 
association, the technical committee 
| discussed various engineering prob- 
lems. One of the most important mat- 
ters discussed, the recent bulletin 
noted, was the terminology that 
should be used in quoting on mixers. 
It was generally agreed by manufac- 
turers of mixers present that cubic 
foot capacity should be used rather 
than pound or ton capacity, which is 
recognized confusing when con- 
is given to the different 
weights of the ingredients that might 
be used. 
Prints covering horizontal and ver- 
tical mixers showing cubic foot ca- 


as 


pacity formulas were later distributed 
| by the committee to manufacturers 
concerned, and a vertical mixer ca- 
pacity standard was approved at the 
association's mid-year meeting. One 
small change in the formula for the 
horizontal mixer capacity 
was suggested, and this is to receive 


| further consideration at the next 
| meeting, the association bulletin ex- 
plained 


A recommendation has been made 
on a standard by which corn cutter 
capacity would be rated. Also worked 
out is a recommended standard by 
which the product of a corn cutter 
or a corn cracker of any type can 
be classified. 


A recommended standard for corn 
sheller capacity ratings also has been 
developed. It has been suggested that, 
to simplify and clarify ratings, corn 
shellers be rated for capacity on a 
tons-per-hour-of-ear-corn basis. It 
was noted that capacity ratings 
would have to indicate a range from 

| minimum capacity under adverse con- 
| ditions to maximum capacity under 
favorable conditions. 


| 
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Development of a grinding fineness 
standard is under study, and work is 
being done on the development of a 
dust collector standard 


At the meeting of the association 


| in February, the technical committee 
standard | 


will go into the matter of engineering 
standards in detail. In the meantime, 
the association has asked members 
to send in suggestions on the pro- 
posed standards and on other possible 
standards 
a 
ALFALFA MEAL 
October, 1953, 


PRODUCTION (tens) 
With Comparisons 


The Production & Marketing Administra 
ion re} t the f wing statistics on 
ilfalfa meal output 

8un Dehy 
cured drated Total 
‘ tol 19 | oo 71.10 Re 800 
September, 19 2¢ ) 111,600 137,900 
Octobe 19 600 & 700 101,300 
epteml 19 17,860 1 900 151,700 
sea ! ta 
April-Oct., 19 121. 1 0 aa2.900 
April-Oct 19 134,500 960.48 1,085,300 
*Prel nary 
Stocks of Alfalfa Meal at Producing 
Plants in Tons 
Oct 1 1953 7.200 98 800 306,100 
Sept 0, 1953 7,600 414,100 $21,700 
Oct 1, 1962 11,60¢ 283,900 295,400 
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overlook this booklet. 












Vitamin Technology 
7737 South Chicago Ave. Chicago 19, Hil, 











100,000 International Units 
Vitamin A per |b. @& 


HUNDRED 
GRAND 


Dehydrated Alfalfa Meal 


CEROPHYL 


Cerophyl Laboratories, Inc. 


General Offices: 2438 Broodway, Konsas City, Mo 












and mail today 
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NAME 


ADDRESS___ 


SECURITY MILLS, 
KNOXVILLE 1, 


FOR YOUR COP’ 


LIST OF CONTENTS 


What Security's Store Modern- 
ization Service offers you. 


The Eyes of the World look 
through your windows. 


Your Store Front is the face 
of your business. 


Fixtures Fashion Sales. 


Store Layout—directs traffic— 
stops traffic—sells traffic. 


Lighting lights up Sales. 
Color cultivates Sales. 
e@ Engineering your store for 


Sales. 


If you operate a store that sells farmers, you can’t afford to 


Just attach coupon to your letterhead 





for rr ne eee eee ceee eee oe emma aans 


INC. 
TENNESSEE 


Send me my free copy of “How to Modernize 
YOUR FARM STORE.” 


C] | am interested in a Security Franchise 


brand of feed 
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New Suburban Home of The Miller Publishing Co. | 





Salad . 
IY Shs oem wae - 


*, 


sa sibhedte 
NEW 


Minneapolis home of The Miller 


MINNEAPOLIS—The Miller Pub- 
lishing Company, serving through 
five business publications the milling, 
baking, feed, grain and agricultural 
chemical industries, has begun con- 
struction of its new home on the out- 
skirts of the city. 

The new publishing plant and office 
of the organization, headquarters for 
four branch offices in the U.S. and 
Canada, will be on a three-acre site 
at 2501 Wayzata Boulevard, a four- 
lane highway leading to the famous 
Lake Minnetonka. 

The building will contain in its 
23,000 sq. ft. a complete publishing 
plant developed to take advantage of 
straight-line production, a business 
office and library and clubroom incor- 
porating many of the features trans- 
ferred from the company’s present 
headquarters, a landmark of down- 
town Minneapolis for more than half 
a century. 

Constructed of Cranbrook | brick 
masonry throughout on a slab foun- 
dation, the one-story building will 
feature extensive use of natural wood 
millwork and paneling. The building's 
entrance of redwood, panel glass and 
stained glass removed from the pres- 
ent building features an angular step 
arrangement following the entrance 
wall lines, providing three areas of 
landscaping. Off-the-street parking 
for approximately 50 employees’ cars 
will be at the rear of the building 

The expansion of the publishing 
firm necessitated the move from the 
historic Miller Building on Sixth 
Street in downtown Minneapolis——a 
building rich in tradition and charm, 
but, with its many floor levels, a diffi- 
cult building in which to achieve effi- 
cient production. The new quarters 
will provide 13,000 sq. ft. in the pro- 
duction area and will afford the nec- 
essary space for streamlined use of 
materials and machinery. 

The firm, one of the few trade pub- 
lishing houses in the U.S. which has 
its own mechanical and production 
departments, will completely revamp 
its composing, press and bindery de- 
partments during the move with the 
installation of a new two-color press, 
gang stitcher, additional typesetting 
machinery and” other’ production 
equipment. 

The pressroom and paper storage 
sections will have “climate condition- 
ing” to properly condition the paper 
for ease of handling and to insure 
high quality printing. 

A distinctive feature of the new 
building will be the clubroom, an 
adaptation of the quaint and unusual 
“old-world” rooms in the present 
building. Fifty feet of the 225-ft. 
frontage of the building on Wayzata 
Boulevard is given over to the library 


and clubroom. Architectural details | 


HOME—The architect's representation of the new 
Publishing 
shows the three main areas of the 23,000 sq. ft. structure 





left is the 
and edit 
is the clu 


At the 
business 
entrance 


Company 


the old headquarter 
and incorporated into the neé 

ture include sta 
carved oak tables, v 
in Old English letterir 
dreds of souvenirs 

pany through its 
istence. 


A focal 


removed from 
ined 


1InSco 


point of the’ new 
clubroom combination will 
“walk-in” fireplace of Cranb 
brick. Brass railings and 
tenders will be moved from the dow: 
town building. The library le of th 
same fireplace in the new 
will be of antique Delft tile picturing 
the present building on Sixth Street 
to be removed from one of the four 
fireplaces in the main d | 


roonw 


fireplace 


building 


office of the ol 
building. The clubroom will includ 
separate and complete kitche 

The roof structure ove) 
clubroom-library 
without interior 
laminated wood 
the cloistered atmosphere 1 
of the firm’s old clubro 
beams will combine with 
inserts of stained glass neat 
line, which will complete] 
the clubroom and library are 
wide overhanging eaves. The1 
other window Stained 
from the exi 
used for all 
library and for 

The 


long 


area ] 
column 


beams 


structure 
the « 


entrance 


ting 
doors in 
the 
Miller Buildir has 


present if 
the unoflicia 


been known as 


feature of 
60 
has 


LAN DMARK—A 
apolis for almost 
Miller Building been an 
official headquarters” for the 
tries served by the publishing firm 


years, 


indus 


production area, in the center are the 
ial offices, and at the right of the 
broom-library area. 


headquarters” for the trades served 
by the firm. The same feeling of 
warmth and hospitality in the build- 
ing, expressed through countless 
gatherings, visits and informal social 
events, will be captured and re-em- 
phasized in the new structure 

A clubroom for employees in an 
other part of the building will face 
a landscaped garden area. Executive 
offices will feature French doors 
opening on this terrace. The em- 
ployees’ clubroom, part of the special 
facilities developed by the company 
for its employees in its new quarters, 
will include a complete kitchen unit 

Many of the original Miller paint- 
ings and other souvenirs commemo- 
rating the history of milling and com- 
mercial baking will decorate the 
walls of the main office area, which 
will be finished with walnut panel- 
ing in addition to the Cranbrook brick 
used on both the interior and ex- 
terior. 

Red quarry tile will be used in the 
entrance and clubroom area; the re- 
mainder of the building will be floored 
in a variety of tiles. 

In a prominent spot in the library 
will be an exact scale model of 
the steamship “The Northwestern 
Miller,” which played a prominent 
part in European food relief follow- 
ing World War I. A stained 
panel depicting the Minneapolis mill- 
ing district around the turn of the 
century will be installed near the 
entrance lobby. The library, just to 
the right of the entrance, the most 
complete milling and grain library in 
the country, will provide a quiet area 
for study and research. 

The building was designed by David 
J. Griswold, AIA, architect, and is 
being built by the Madsen Construc- 
tion Co., general contractors. 

The 80-year-old company has been 
at its present location, 118 S. Sixth 
St since 1898. Growth of busi- 
ness, officials point out, necessitates 
greatly expanded facilities. Currently, 
four trade journals are published for 
the flour, grain, feed and baking in- 
dustries. They are The Northwestern 
Miller, established in 1873; The 
American Baker, established in 1925; 
Feedstuffs, established in 1929; and 
Milling Production, which has been 
published since 1935. A fifth trade 
journal, Croplife, serving the agri- 
cultural chemicals field, begins pub- 
lication Jan. 25. 

The company perhaps is unique in 
the trade publishing field in its policy 
of having all functions from the 
gathering of news to the dispatch of 
the publications performed by its own 
employees using its own facilities 
Currently, there are 100 employees 
in such departments as editorial, ad- 


glass 


its 





vertising sales, circulation, business 
and mech 
The publishing company was 
founded in La Crosse, Wis., by Amasa 
K. Ostrander, who was joined in the 
business two years later by Albert 
Hoppin. In 1879 the business was 
moved to ] neapolis, then becoming 
the world’s flour milling cen- 
ter Palmer, subsequently 
a national newspaper owner, broker 
and publisher, associated himself with 
the Miller in 1882, and in 1895 the 
late William C. Edgar purchased it 
and controlled destinies for a 
quarter of century thereafter. In 
1897 Publishing Co. was 
formed, and in 1924, coincident with 
the retirement of Mr. Edgar, financial 
control passed into the hands of the 
company’s employees, where it has 
since remained F 
The office: ol 
H. J -attridae 
ure! rroll K 
dent m ditor of 
Miller Wayne G 
president and manager of the New 
bi h office; Harvey E. Yantis, 
id editor of Feedstuffs; 
Newell, manager of the 
Don E. Rogers, 
he Chicago office, and 
Kihlstrum, managing edi- 


ectors 


rgest 


Chart 


its 


the Miller 


the company are 
president and treas- 
Michene r, vice presi- 
The Northwestern 
Martin, Jr., vice 


tT 
office 
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PLAN FOR MACHINERY 
REPLACEMENT OUTLINED 
Cl IT¢ "AGO 
and gt 


A method of determin- 
replace industrial ma- 
ented to 55 members 
guests of the Chicago Millers 
Club at the regular dinner meeting of 
the group at the Chicago Furniture 
Mart the evening of Dec. 3 

The plan was presented by T. D 
Lyons, Allis-Chalmers Mfg. Co., Mil- 
is first devised by the 
Machinery & Allied Products Insti- 
tute, Chicago, and has been adopted 
in Allis-Chalmers’ own plant. It can 
be applied to virtually any type of 
capital equipment, and is exceptional- 
ly adaptable to milling machinery, 
Mr. Lyons said. 

Presiding at the meeting was Wil- 
liam E. Evans, General Mills, Inc., 
club president. Herbert K. Swan, Al- 
lis-Chalmers, Chicago, introduced the 
speaker. Donald S. Eber, secretary of 
the Association of Operative Millers, 
spoke briefly of plans for the AOM 
Technical Conference in Chicago in 
1954 

Mr Lyon 


was pre 


waukee. It w 


stressed the importance 
of having a planned program of re- 
placement of machinery in a shop, 
and he ested that a firm should 
know what it not to replace 
machinery. Several factors must be 
considered when machinery is about 
to be replaced, among them the life 
expectancy and cost of existing ma- 
chinery, as compared to the cost and 
increased productivity of proposed 
equipment. A formula is used which 
compute the difference in dollars 
and cents and indicates whether ma- 
chinery should be replaced or not 
NEW YORK FIRM ELECTS 
WOODRIDGE, N.Y.—New officers 
directors of the Inter-County 
Cooperative Association, 
dge, N.Y., Arnold 
Schmuckler, Loch Sheldrake, presi- 
dent; Abe Jaffe, Glen Wild, vice presi- 
dent; M. Brender, Ferndale, treas- 
urer; H. Sashin, Ellenville, secre- 
tary; H. Canter Woodridg A. Ras- 
nick, So. Fallsbugh; Sam Cohen, Ker- 
honkson; Cal Crary, Liberty; Arthur 
Tuttle, Ferndale; G. Bedik, Moun- 
taindale: M. Kross, Ellenville, and P. 
Winitsl Loch Sheldrake, directors. 
ia a acs 
King Midas Chorus 
to Present Program 
MINNEAPOLIS—The King Midas 
Choristers, directed by Mel Mce- 
Laughlin, will present a program of 
Christmas on the Minneapolis 
Grain Exchange trading floor at 1:30 
p.m., Dec. 23. The King Midas con- 
cert has been a holiday season fea- 
ture for a number of years past. 


Su 


costs 


and 
Farmers 
Inc., Wood! 


are 


music 





Security Mills Discusses 





[E belief that a farmer doesn’t 
I fancy” looking feed 
pure bunkum—to the | 


} it 
irmers are attracted to 
iiry surroundings as 
ybody else. The evidence 
1 in the clean modern 
they live in, according to 

el lills Inc 
l Knoxville, Tenn., firm recently 
orful, 12-page brochure 
i How to Modernize You 
I m St Offered in the brochure 
principles to guide deal 
modernization, theorizing 
store with neatly ar 
well displayed merchan- 
r ] ts to the customer that he 
with a successful mer 


Windows 


Che of the world look throug! 
oul lows, states the headline 
deal vith that phase. Display win 
dov idvertising space-——-a valua 
ble | of the merchandising pro 
gral t is explained. The present day 
trend is toward large windows which 
sho t nside of the store. Thi 
points up the necessity of periodic 
rotatior f merchandise, through the 
front part of the store 

The brochure adds that installation 
of plate iss Windows varies in cost 
dependent on necessary structural 
chang ind sizes used. The goal 
should be maximum glass space in 


both depth and width to obtain maxi 
mum effect on traffic 
A suggested check list for window 


effectiveness includes these points: 

1. Window should be cleaned 
dai 

2. Sales room should be lighted at 
Y rnt 

3. Merchandise in view from win- 
dow ild be rotated periodically 


Store Front 


rhe store front is the face of your 
busine explains the brochure. It’s 
the first thir the customer sees. A 
favorable impression can lead to a 
profitable relationship 

Store lentification, too, is impo! 
tant 

If 1 are modernizing an old build 
Ing { win are suggested as 
uliaes 

Repaint it in a suitable color 

Identif it with your store name 
eithe painted, in black wooden o1 
metal letters, on a metal sign, o1 
with 1 } 

Light ir store front at night 


Fixtures 


F'ixtu ire your means of present 
ing the selling features of your met 
chand n the most favorable pos 
sible ht. Customers want to see, 
examine ind feel the merchandise 
before they buy. The brochure out 
lines pict illy and by word descrip- 
tion methods of using islands, shelvy 
ing, merchandise containers and gon- 
dola 

Islands are easy to load, especially 

ems. Shelving fits easiest 

rtment ind is best for 

types of package oods. Slow 

iter should be used o1 

nds. Groce) the 

brochu | nts out, make excellent 

use of 1 indise containers. Dollar 

volume 1 speed of turnover art 

charact of this type of display 

Gond called the workhorse 

of the t e family. They are ideal] 

for § ited merchandise fo 
t ite 


Store Layout 


How the store is laid out will af 
fect direction of traffic, stopping pow 
er and ing of customers, Depart- 
mentalization is advised by Security 
Mills. Separating the feed depart 
ment from the remedy, equipment 
seed, fe zel irden tools and ac- 
cessory departments makes for easie! 


shoppin; implified inventory and | 








stock control and simplified traffic ; traffic circulation throu 
movement. The front 25% of the sales 
| 
is claimed, and should therefore not 
be used for offices 
An analysis of the floor space will 
reveal which are the “hot spots’’ for 
merchandise. The analysis can be 
made by keeping sales records of ev- | areas, 100-foot candles for 


lighted store 


20-foot candles for circu 


ery square foot of floor space. When wall cases and counter displays 
the best spots have been determined | 200-1,000 foot candles fo 
they should be devoted to featured displays in the store and windows 


merchandise 


Lighting Color 


Good lighting emphasizes selling | Color cultivates sales, t} 


features of all merchandise, and is | explains. The conversion 
therefore not an expense but an | dead store interior into 
investment towards increased sales, | sales room that sells is 
it is claimed most important parts of 
Proper lighting makes people stop, 
come in and buy. It makes for better | 


of the store. Custome 
room sells the most merchandise, it | bright, cheerful atmospher 


A check list for lighti 


50-foot candles for me 





lifting plan. Color cre: 
sphere, is an ideal cleaning ¢ 
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inces the selling of merchandise 
The ceiling should be low enough 
so that light fixtures will have the 
proper effect Some stores need a 
false ceiling to make them cooler in 
ummer and warmer in winter. In 
most cases ceilings should be white 
for best light diffusion 

Wall colors should be pi ked for 

ht values, resistance to soiling and 
sales effect. Warm tones brighten a 
tore facing north and getting little 
or no sunlight. Cooler tones can be 
used in a store getting plenty of sun 
light. A small sales room will look 
larger if a contrasting color on one 
wall is used 

The trim should always comple 
ment the background color, and 
should be uided, as should fixture 
colors, by use of good taste 

rhe brochure concludes by explain 
ing that each store has its own spe 


cial modernization problems and for 


that reason the services of Security 


salesmen are available for consul 


tation with feed and farm supply 


dealers 





Mix Added Values 
Make Added Profit 


Let’s face it. You’re in business for profit 
—but you can’t afford to give less than full 
value in the feeds you sell. Here’s a sug- 


gestion based on both these factors. 


Instead of using high-priced ingredients that 
boost your prices, cut down your profits— 
mix Produlac or Nadrisol in your for- 
mulas! You'll discover they make a big 
difference. Produlac and Nadrisol are high 
in protein and the Vitamin B-G Complex, 
which stimulate faster growth and develop- 
ment of poultry and livestock. Practically 
starch-free, they help to compensate for the 
excess starch in corn, and aid in formulat- 
ing well-balanced, nutritious rations. 


Give your customers a bona fide bonus— 
Mix Produlac or Nadrisol in the feeds you 
sell. Remember, they will be available for 
your future needs. 


Products of 


NATIONAL DISTILLERS PRODUCTS CORPORATION 


























GRAIN PRODUCTS DIVISION 


120 Broadway 


New York 5,N. ¥ 
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How a Static Conducting V-Belt Protects 
Against Danger From Sparks 


By Frank H. Rumble 
Allis-Chalmers Manufacturing Co. 


N AN explosive atmosphere a 
i Static spark is undesirable and 
dangerous. Specially constructed 
V-belts which guard against static 
sparks are common in many semi- 
hazardous industries where safety 
engineers have authorized the use of 
V-belt drives. Wherever V-belt drives 
are employed in explosive atmos- 
pheres, use of static conducting belts 
is recommended. It is of value to 
readers to know what a static con- 
ducting V-belt is and how it works 
A static conducting V-belt, as its 
name implies, is one which will actu- 
ally conduct static electricity. While 
the belt is in motion, traveling 
around the sheaves, it will carry any 
static which may be generated, along 
the belt to the metal sheaves, where 
it is disposed of harmlessly provided 
the motor and driven machine are 
properly grounded., Thus, by draining 
away and dissipating static as soon 
as it is formed, the possibility of ac- 
cumulating and building up a static 
charge to a point where a spark will 
result, is almost entirely eliminated 
The principle is exactly the same as 
in the case of the familiar dangling 
chain of the gasoline truck which 
drags on the street or roadway and 
grounds static electricity before it 
can do any damage. 

The static conducting V-belt is 
sometimes referred to as a static re- 
sisting belt. This does not mean that 
such a V-belt actually resists the 
generation of static electricity or re- 
sists the flow of static throughout its 
entire length, but simply that it re- 
sists the building up of a dangerous 
static charge by allowing the static 
to bleed off as it is formed. 

Static electricity is caused by two 
unlike substances rubbing together. 
Rubber, leather, fabric and all other 
types of V-belts will generate static 
electricity while running over sheaves 
under normal operating conditions. 
There is no way to prevent it. In 
many cases with ordinary V-belts the 
static charge which is generated 
bleeds off through the air and no 
sparking occurs. 

However, in other instances, espe- 
cially in a quiet atmosphere with low 
humidity conditions, very high volt- 
ages may be built up on the surface 
of the belt, and, after a time, the 
static charge will escape by jumping 





Write today for FREE 
Dairy Production Manual! 








HALES & HUNTER CO. 
141 W. Jackson Bivd., Chicago 4 
CHICAGO, itb MARSHALL, MO 
LEXINGTON, KY 
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Soll S TO NEMO 


Extra Grinding Surfaces 


STONE MOUNTAIN GRIT CO. 
Barre, Vt. 








# Lithonia, Ga. * 








from a section of the belt to the 
sheave, the guard or some other nea! 
by conductor in the form of a spark 
The potential of the static chargé 
and, therefore, the size of the result 
ant spark, is dependent on atmos 
pheric conditions, the composition of 
the belt, its speed, sheave 
belt cross section dimensions, the 
amount of slippage, etc 
Remove the Static 

Since there is no practical way to 
prevent the formation of static, the 
only logical solution is to remove 


sizes, the 


the static as soon as it is formed 
If standard V-belts of high resistivity 
are used on a drive and a charge is 
built up, there are several ways of 
removing the charge. One of the 
common methods in the past has 
been the use of grounded wire combs 
or brushes contacting the surface of 
all the belts and bleeding off the 
static. In some instances the sheaves 
are grounded and a conductive paint 
is applied to the belts to make them 
a conductor of static. 

Both of the above methods are ef- 
fective to a degree, but are generally 
unsatisfactory because of the main- 
tenance difficulty and the uncertainty 
as to whether or not they are oper- 
ating properly at all times. It is 
easy for a brush to get out of align- 
ment so that it does not touch all 
of the belts, or paint may wear away 
quickly, leaving the surface of a belt 
bare and without protection. The 





| 


hest way to be sure that maximum 
protection is being afforded every 
minute is to use static conducting 





which are prepared with a 
conducting element during 
The static conducting 


belts 
static 
manufacture. 


| property is imparted by certain ma- 


terials which are mixed into the com- 
pounds used in the various parts of 
the belts. 

There are two schools of thought 
among V-belt manufacturers con- 
cerning the construction of static 
belts. Many makers feature a com- 
pounded belt that has conducting 
properties throughout the complete 
cross section of the belt, contending 
that such a belt is safer and will give 
more thorough protection. Other 
manufacturers make static conduct- 


| ing belts with the conducting proper- 


ty in the friction and coat of the 
cover stock only. They claim advan- 
tages somewhat as follows: (1) While 
it is a known fact that a perfect con- 


| ductor will carry an electric charge 


throughout its entire cross section, 


| it is the charge on the surface only 


that may induce a spark jump if 


| Static is allowed to build up. There- 





Experiments in Monsanto Nutritional Laboratories yield 
Significant new data on efficiency of METHIONINE HYDROXY ANALOGUE 


ae 


All Vegetable Basal 


All Vegetable Basal 


Vegetable + Fish Meal 


Pee ae 


Vegetable + Fish Meal 


2.71 


+ .05% METHIONINE HYDROX Y ANALOGUE 


++ .05% METHIONINE HYDROXY ANALOGUE 


mee, eee 


Vegetable + Fish Meal + Whey 


he 


Vegetable + Fish Meal + Whey | 
+ .05% METHIONINE HYDROXY ANALOGUE 


FEED EFFICIENCY= 


Efficiency of standard diets 


Shown above are results 
ments conducted at 
Laboratories. Each of s 
ard poultry diets and th« 
rating .0OS% Methion 

— was fed to four replic 


\lonsanto 


same diets incorpo- 
Hydroxy Analogue 
te pens Over a period 


2.7 


2.6 


Pounds Feed Consumed 





Pounds Weight Gained 


Improvement when Methionine Hydroxy Analogue is added 


of feeding experi- 
Nutritional 


diets —three stand- 


three basal diets. 


of ten weeks. In the chart above, the end of 
each bar indicates the average feed efficiency 
found for each diet. /n all cases Methionine 
Hydroxy Analogue consistently improved 
feed efficiency when incorporated in these 














fore, it is the cover or outer surface 
of the 
made to act as a conductor for the 
electricity. (2) This construc- 
ntributes to longer belt life 
Too n or too many pigments de- 


Stati 


tion ¢ 


crease the quality of a rubber com- 
pound 

It s been found by test that the 
more the compound is “loaded” to 
ifford better conducting qualities, the 


more the belt life is decreased. Since 


the static conducting element is put 
in the compound of the cover only, 
there is no need to alter or change 
the compound in the belt core from 


that normally used for longest belt 
life 

To determine the conductivity of a 
static belt a section of it is tested 
for the amount of resistance to an 
electric current between two contact 
points. In general, the less the re- 
sistance, the greater is its conductivi- 
ty and effectiveness as a static belt 

Before a standard method of test- 
ing was adopted, there was some 


difference of opinion as to how con- 


belt only which needs to be | ductive a static conducting belt 


should be in order to eliminate any 
possibility of building up a dangerous 
static charge. The results of tests 
and experiments by many companies, 
some outside the rubber industry, 
were valuable in helping to set up 
the standard 

For instance, an industrial fire in- 
surance company some years ago, 
after a series of tests, concluded that 
a V-belt having a resistance of 75 
megohms or less, when tested across 
four inches of its surface by a 500 
volt megger unit, would not build up 
a high static potential provided the 
belt was driven from a_ grounded 
metal sheave to a grounded metal 
sheave. 

One manufacturer of static belts, 
after a number of tests conducted 
under low humidity conditions—9% 
to 33%—found that no measurable 
static voltage was built up in belts 
having a resistance as high as 100 
megohms over a four inch length of 





belt. A source outside the rubber 
industry, checking on the safe han- 
dling of gasoline, determined that no 
sparks can occur between two metal 
contacts no matter how short the 
gap, unless a,potential of approxi- 
mately 300 volts exists across the 
gap. 

After many tests and experiments 
the Rubber Manufacturers Assn. set 
up the following standard which to- 
day governs the manufacture and 
sale of static V-belts: 

“The RMA standard method of 
measuring conductivity of endless 
V-belts shall consist of two % in 
diameter flat contacts, 8% in. on 
centers, and moistened with water, 
and pressed against the belt with 
25 lb. pressure total for the two con- 
tacts. The conductivity shall be meas- 
ured on a 500 volt megger unit. Belts 
having a resistivity of six megohms 
or less on the new belt, measured by 
the above method, can be classified 
as static conducting.” 

Most static belts are fully checked 





CTFIONINE HYDROXY ANALOGUE 


Steps up feed efficiency of ALL 3 
Standard broiler diets tested 


Statistically significant results of a feeding 
experiment recently completed at Monsanto's 
own Nutritional Laboratories showed that 
three standard broiler feeds —“all vegetable . . 

vegetable plus fish 


vegetable plus fish meal. . . 


meal plus whey”—were improved in efficiency 
with addition of Methionine Hydroxy Ana- 
logue. And greater efficiency means greater 


profits for poultry growers 


Since its development by Monsanto, Methio- 
nine Hydroxy Analogue has gone through a full 
range of laboratory and field tests — including 
experiments conducted by universities and 
leading feed manufacturers. The knowledge 
gained from these many tests has enabled 
Monsanto nutritionists to arrange, control and 





statistically analyze the experiment detailed on 
opposite page in a manner which makes the 
results most significant. In all three broiler diets 
tested, .05% Methionine Hydroxy Analogue 
greatly improved efficiency of the feed. 


Now is the time to include Methionine Hy- 
droxy Analogue in your broiler and turkey 
formulae — to raise feed efficiency, increase 


growth rate and improve feathering — all of 





Choline Chloride 


Vitamin B 


Feed Supplement 





MONSANTO FEED SUPPLEMENTS 


Methionine Hydroxy Analogue 
Choline Chloride 70% Solution 


25% Feed Supplement 


Procaine Penicillin Feed Supplement 
Feed Supplement 


Vitamin B,. & Procaine Penicillin 


Dicalcium Phosphate 











SERVING INDUSTRY . . . WHICH SERVES MANKIND 


which adds up to more profitable business for 
your grower customers 
feeds for you. For complete data on these 
latest tests, and a copy of the booklet, “Me- 
thionine Hydroxy Analogue,’ 
MONSANTO CHEMICAL 
Division, Boston 49, Mass. 


more profitable 


, 


write today to 
COMPANY, Merrimac 


Write for booklet, “Methionine Hydroxy Analogue,” 
plus a complete report on this experiment 


MONSANTO 
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Where V - belt 
dusty or fume-laden atmosphere, it 
is not considered enough to use ex- 
plosion-proof motors. It is recom- 
mended that the V-belts themselves 


drives are used in 


be static conducting to insure great- 
est protection against dangerous 
static sparks. Metal sheaves must be 
grounded. 


for static conducting properties just 
before shipment from the factory 
Since test and experience show no 
evidence of static build-up in V-belts 
having an allowable resistance when 
new of six megohms or less over an 
8% in. length, it can safely be as 
sumed that such protection is more 
than adequate. 

One of the most important facts to 
remember is that unless metal 
sheaves are used and the motor and 
driven machine are adequately 
grounded, no matter what static belt 
is used there will be no protection 
against sparking. Further, the drive 
must be protected at all times. Dirt, 
oil, water, etc., coming in contact 
with them may change the character 
istics of static belts. Keeping the 
belts clean is added assurance that 
they will retain their properties and 
do the job they were designed to do, 
and that is to be a conductor of 
static electricity. 

icm—_iaa 
NEW FEED STORE OPENS 

HOUSTON, MINN.--Nelson & Son 
is the name of a new feed store 
opened in Houston, Minn. Chester 
Nelson and his son, Lowell, are the 
owners. The latter will be the man 


— Fafard 


Canadian — European 


PEAT MOSS 


Horticultural 
Poultry and Stable 





Jumbo — Standard 
E-Z to Handle Hales 


Low Prices 
Year Round Shipments 


Call LOngmeadow 7-3316 
CONRAD FAFARD, INC. 


P. 0. Box 774 (FS) 
Springfield 1, Mass 


.ult's Sconomy wise to 
JERSEEize.. 


with JERSEE VITAL-MIN 
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ad Td RY i Co. wrantavesss mine. 


Jobbers and Warehouses 
from Coast to Coast 








“Everything for 
every grain 
Elevator, 

Feed Plant and 
Cereal Mill” 
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PN, [ed 4 
SIGNALS! 


Maxim Bldg. 


44 Cliff St. 


New York 38, 
New York 


WOrth 4-0070 





Plant and Laboratory 
Jersey City, N. J. 


Watery eyes, unsteady gait, ruffled feathers 
. they usually mean one thing. Your custo- 
mer’s flock is threatened! 


Was the feed you sold him adequately forti- 
fied... scientifically fortified ? 


Why flirt with disaster 
expensive to be sure! 


when it’s so in- 


Inexpensive because MAXIM supplements 
contain precisely the vitamins and antibiotics 
needed to insure health, growth, and produc- 
tion. In the most effective potencies . . . without 
extravagant waste or useless shortages. 


How do we know? 


Because MAXIM complete vitamin and anti- 
biotic supplements follow your own State Agri- 
cultural College recommendations exactly. 


Laboratory and farm proven recommenda- 
tions! 


MAXIM supplements are perfectly blended 
... for easy mixing with locally available ingre- 
dients. Packed in handy batch size bags 
one bag will fortify ton of feed. 


Don’t wait for danger signals .. . Make sure 


with MAXIM! 


Formulas for poultry, swine and cattle. 


Write today for full details and the name 
of the distributor nearest you. 


MAXIM 
Oil and Emulsion Corp. 


vitamin oils 
feeding oils, cod liver oils 
A & D oil emulsions 


dry A, D3, & D2, water dispersible A, D3 & D2 


riboflavin, bacitracin, vitamin B12 


penicillin, niacin, choline, calcium pantothenate 
vitamin & antibiotic supplements 
custom pre-mixes 


trace minerals 





| 


Ada Milling Co. 
to Convert Flour 
Mill to Feed Unit 


ADA, OKLA.—The Ada Milling Co 
will the manufacture of flour 
Jan. 1 and will convert its flour mill- 
ing plant to a feed manufacturing 
unit, Harry L. Lundgaard, president 
of the milling firm, announced this 
week 


cease 


The company now operates a feed 
mill with a capacity of approximately 
250 tons a day, and this will be ex- 
panded substantially when the flour 
mill is changed to feed production 

Mr. Lundgaard said that the com- 
pany has concentrated primarily on 
the development of its feed business 
in the past few years and, as a result 
has expanded sales to a point where 
additional capacity is needed. To meet 
this need, it was decided to convert 
the flour mill, he said. 

A long-established firm, the Ada 
Milling Co. was first incorporated in 
1901 by R. W. Allen, who sold the 
flour milling property in 1912 to the 
Shawnee (Okla.) Milling Co. In 1920 
the present Ada Milling Co. was 
formed by J. Lloyd Ford of the 
Shawnee firm, F. W. Maeders and 
R. J. Anderson, and the new com- 
pany purchased the mill. In the early 
twenties, Harry L. Lundgaard joined 
the company as sales manager and 
subsequently acquired the controlling 
interest in the firm, becoming presi- 
dent and general manager. 

The flour milling capacity of the 
company is 900 sacks a day. Elevator 
storage capacity is 60,000 bu 


MOORE-LOWRY TO BUILD 
ADDITION TO ELEVATOR 


KANSAS CITY—Construction will 
begin on a half million-bushel 
addition to the mill elevator of the 
Moore-Lowry Flour Mills Co. at Cof- 
feyville, Kansas. The announcement 
was made this week by Elmo F. Mer- 
rill and general manager 
of the company whose offices 
cated in Kansas City 


soon 


treasure! 
are lo 


Plans have been approved for the 
be built under the U.S 
Department of Agriculture guaran 
teed storage program. The 
tract for the building of the addition 
will be let in the immediate future 


storage to 


use con- 


‘‘Additional storage has been need- 
ed at the Coffeyville mill for quite 
some time,’’ Mr. Merrill said in mak 
ing the announcement. Present 
capacity is 625,000 bu 


stor 


age 





2-FAN HAMMERMILL 
WITH SIMPLEX 
SCREEN CHANGER 


THE BRYANT 2-FAN HAMMERMILL WITH THE 





NEW SIMPLEX SCREEN CHANGER CAN SAVE YOU 





SCORES OF COSTLY STEPS ~ EVERY DAY! 





Write Bryant Engineering Co. today for complete information 
about the Bryant 2-Fan Hammermill with Simplex Screen Changer. 


Luality, Feed Mill Machinery since 1911 


BRYANT ENGINEERING CO. Port Huron, Mich. 


@v/0€8 FOR OPER- 
ATING WANDLES 








John R. Murray 


JOHN MURRAY IN CHARGE 
OF QUAKER OATS BUYING 


CHICAGO R. Murray 


been elected vice president in charge 


John has 


ingredient 
Oats Co 


of grain and purchasing 
for the Quaker 
Mr. Murray, 


try elevator 


who started as a coun- 
helper at Saskatoon, 
Sask., in 1929, has been manager of 
Quaker Oats’ grain department since 
1943. In his new post, he will oversee 
the purchase of $80 million 
worth of grain and feed ingredients 
annually. He returned to Chicago 
from Canada in 1937. 

Active in civic and industry affairs 
Mr. Murray is currently first vice 
president of the Chicago Board of 
Trade and chairman of the National 
Grain Trade Council. He is a mem- 
ber of the 17-man Grain Sanitation 
Advisory Committee appointed by 
Ezra Taft Benson, secretary of agri- 
culture, and Oveta Culp Hobby, sec- 
retary of health, education and wel 
fare 

He is also a director of 
Charles (Ill.) Manufacturing 


some 


the St 
Co 


~—_ 


| PFIZER PROMOTES OFFICIAL, 


NAMES 2 VICE PRESIDENTS 


NEW YORK-—Promotion of a vice 
president and election of two new vice 
presidents Pfizer & Co., Inc 
was announced by John E. McKeen 
president, following the De- 
of the board of direc 


it Chas 


com] 
cembe 
tors 
Officials 
dent John J 


iny 


meetin 


Vice Presi 
, named senior 
vice president; Jasper H. Kane, direc- 
tor of research and development 
named a president; Thomas J 
Winn, Pfizer Lab- 
oratories Di a vice presi- 
dent 

Mi 
town University 


involved are 
Powers J 


vice 
er ol 
named 


reneral mana 
sion 
graduate of George- 
and Yale Law Schoo! 
joined Pfizer in 1941 as head of the 

ral department. He was made assis- 
president in 1945 and foun 
later was elected secretary and 
the company He was 
president and member 
committee in 1951 


Brooklyn 


Pows Ss a 


the 


a director of 
elected a vice 
of the 
Mr 
Polytechnic 


executive 
Kane, a graduate of 
Institute, has been 
Pfizer since 1918. A lead 
ing authority in the fermentation re- 
search-production field, he has held a 
important 
including director of bio-ci 
search and production 
his duties a 
research development 
elected to board of 
1949 
Mr. Winn 

University in 


asso- 


ciated with 


series ol company 
emical re- 
betore 
director of 
He was 


directors in 


posts 


assum- 

current 

and 
the 


ing 


who attended Creighton 

Nebraska, had a wide 
background of experience in the 
pharmaceutical field prior to joining 
Pfizer in 1950 as general manager of 
Pfizer Laboratories, its ethical pharm- 
aceutical division. He was elected to 
the board of directors in 1952 








London Barley, 
Corn Futures to 
Open Jan. 4 


apolis totaled 3,400 bu. wheat, 246,401 


bu corn, 31,087 bu. barley, 9,843 bu 
oats, 294 bu. rye and 3,964 bu. flax. 


— 
oe 


BUY ILLINOIS FEED STORE 

MT. STERLING, ILL.—Darold and 
Ronald Fross have purchased the Mt. 
Sterling Feed Store from Merle 





JDON—tTrading in barley and | Schwartz. Mr. Schwartz will remain 
or! on London’s Baltic Ex- | with the firm as supervisor of a six- 
change is scheduled to open Jan. 4 county area. 

1954 ifte being closed since the ————— 

early days of World War II. The EXCHANGE APPLICANTS 

’ t futures market will be opened ST. LOUIS—Two applications have 

it a later date, according to an an- | heen filed for membership in the Mer- 

nouncement made by the London | chants Exchange of St. Louis. The 

Corn Trade Assn applicants are Peter L. Brees, Car- 
rrad will be under the control | gill, Inc., and Kenneth H. Bitting, 
f the London Grain Futures Assn., | Merrill Lynch, Pierce, Fenner & 

in « inization specially set up unde1 Beane. 


the auspices of the corn trade group 


rrading hours will be from 11:30 a.m. 
to 1 p.m. and 2:30 p.m. to 4 p.m. Mon- 
lay through Friday. 

The market will be on a c.i.f. basis 
witl ht different types of barley 
ind different types of corn ten- 
derat Trading periods will be for 

ich calendar month. The unit for 
each contract will be 100 long tons, 

ich of 2,240 lb. Quotations will be 
expressed in pounds, shillings and 
pe! erling, the minimum fiuctua- 
tion being set at three pence a ton 

The following grades of barley will 


verable: Iraqian and Iranian, 
i.q. at contract price; Turkish f.a.q 
ract price; Algerian, Tunisian 


or Moroccan f.a.q. at contract price; 
Black Sea and Danubian, f.a.q. at 3/- 
(three shillings) premium; La Plata 
f.a.q. at 6/- premium; No. 2 Canadian 


ed, 41 premium; No. 1 Canadian 
feed, 46/- premium; No. 2 Australian 
Che r, 46/- premium 
lr") ollowing types or qualities of 
maize (corn) will be deliverable 
Ye La Plata, f.a.q. at contract 
pl south African Yellow Flint No 
] r 6 Round Yellow) at 5 (five 
) discount; Black Sea and 
Danubian f.a.q it 10/- discount; 
Soutl African Yellow Dent No. 1 
No. 4 Flat Yellow) at 10/- discount; 
No l | No z Ye llow An rican 
ma t 1 discount. Re-export of 
te j ill prohibited 
\ nal margin of £50 per unit 
(fifty pounds sterling), to 
et I ny | differenc 
tween the contract price and the clo 
ir quotation ol the day, will be re 
quit to be deposited with the Clea 
I S each party at the time 
or re stering a contract 
M iinst any subs« 
fferer occurring will be called 
iil I ded by the appropriate 
by-la it normally such margins 
MA t be called for lesser amounts 
25 per unit of 100 tons. Daily 
irgins deposited may be released 
by the Clearing House and when, 
the quotations permit 
The | nd sterling, at present 
rate equivalent to $2.81 U.S. funds 
ind a ng is worth 14¢ 
—>-— 


USDA REPORTS SALES 


OF CORN, OTHER GRAINS 


S yf corn acquired under th 
pport prog! by the Chi- 
Minne apolis offices of the 
( St lization Service to- 
iled half a million bushels for 
the nd week of December 

I ( o office reported sales 

f 1362 bu. corr 1.421 bu. oat 
77 bear 2,012 bu. wheat 
ind t flaxseed Sales at Minne- 
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October, 1953, With Comparisons 
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PREMIER LITTER 


Premier Peat Litter 


to prevent 


diseases! 


spreads further e absorbs more 


lasts longer « costs less 


Evropean and Canadian Peat Moss 


from our world-wide resources 


’ Send for prices and details 
PREMIER ‘PEAT MOSS CORP., 535 FIFTH AVE., NEW YORK 17 

















LA BUDDE 


MILWAUKEE, WIS. 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
AND 44 OTHER FEEDS 











_ Hear the story about broilers, Greek letters, and Vitamin E? 


t'snot a particularly funny story 
because it deals with a sad turn 
in the poultryman’s profit margin 


when today’s poultry-raising con 





ditions bring on vitamin E de- 

ficiency troubles 
Four Greek letters—a, 8, 7, and 
used by chemists to de- 


| G are 
| note four varictics of a material 
| called tocopherol which is found 

in widely 


feed 


disappear after milling. Only onc 


Varying proportions in 


materials and tends to 


, seems to 


| 
| 
| 
| raw 
| of these forms, a (alpha 


be effective in poultry as vitamin 


E. If even a relatively few birds 


| 

| +A ection of 
| 
| vitamin FE in 


ummaries of recent scientifi 


snimal nutrition t 


research 


that would not get through 
market for lack of it can be save 
the use of vitamin E supplemen 
tation in broiler, turkey, and du 
feeds is economically justified.* 
Starting from vegetable oils 


make a 


Vitamin | 


| 


ary 


Fee 


material 


| 


] 


l uy piemen 


pound of which you can co 


to carry 20 


of Vitamin | 


This 


known chemically as 


vitamin 


00 Internati 


into your product 


copheryl acetat 


Note th« 


tate in 


an 


avatlable without charze 


leaders in research and production of vitamin E 


Myvamix 


& Ce 


unt on 


nal Unit 


we 





Ek is in the form 
aly ha-to 
ly ha and the acc 
that name. In practical 
{ VY ” 
4 y) 
10 | ede 











terms they mean: (1) the material 


is in the form the birds can u 
and (2) it retains its potency for 
even as long as six months tn fin 
ished feed at 100 I 

To find out how little this suy 
plement costs and how steady th 
upply is writ Distillation Prod 
ucts Industries, Rochester 3, N. 
Division of Eastman Kodak ¢ 
pany Sales off New York 
and Chicago « Char Albert 
Smith Limited, Montreal as 
loronto 

“we “ 
Also vitamin A distilled monoglycerides 


more than 3500 Eastman Organic 


Chemicals for science and industry 


Distillation Products Industries is ¢ division « Eastman Kodak Company 
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Your Biggest Profits Come 
When Customers Repeat 


FASCO pesticides have the quality and scientific formula- 
tion to bring customers back. And that’s where your best profit 
promise lies. 

There’s a complete FASCO line of pesticides for ALL crops 
... citrus, vegetables, tobacco, cotton, sweet corn, field crops, 
nuts, fruits, live stock and ornamentals. And a profitable line 
for you, too, because it’s backed not only by scientific know- 
how but complete consultation cooperation. 


DEALERSHIPS AVAILABLE—there are still some dealer 
franchises available in the Southeast for FASCO PRODUCTS 
Write today and add the profitable FASCO line to your stock. 


FLORIDA AGRICULTURAL SUPPLY COMPANY 


DIVISION OF 
WILSON & TOOMER FERTILIZER COMPANY 
GENERAL OFFICES: JACKSONVILLE, FLORIDA 








| JUDGING CHAMP!IONS—Texas A. & M. College won the grand trophy for 
all-around team judging ability at the 30th Intercollegiate Poultry Judging 
Contest in Chicago, Dec. 1-2. This photo (left to right) shows E. D. Parnell, 
coach, and team members, Alton L. Fuchs, Charley Kammerdiener, Eugene E. 
| Razacky and James W. Newman. Mr. Kammerdiener is holding the grand 
| trophy, an award of the Institute of American Poultry Industries, which the 
| winning team holds for a year and can keep if it wins first place three times. 
| Mr. Razacky is holding the team championship award presented by Ralston 
Purina Co. Twenty-two colleges and universities competed for team and indi- 
vidual honors in judging fields covering production, breed selection and mar- 


| ket products. 





57 Miles of Wire 


BUFFALO—A grain temperature 
system goes a long way 
| these days—and not just in terms of 

reducing grain spoilage. S. A. Ter- 
manager of Pillsbury Pool ele- 
| vator here, found that if all the wir- 

ing, in single strands, used in his new 
temperature measuring system were 
| Jaid end to end, it would stretch out 
Hot Spot Detector, Inc., 
| Des Moines, Iowa, manufacturer of 
| the system, used 10,700 ft. of 21- 
| strand wire leading from Pillsbury’s 
| 48 tanks to the electronic reading in- 


| measuring 


rell 


to 57 miles 


| 
| 
| 





| strand wiring 


Another 4,744 ft. of 21- 
was used in the eleva- 
each 


strument 
tor’s 48 cables, 
78 ft. in length. 
— —>— 
NEW FEED PLANT 
ANDALI KANSAS—The 
Farmers Cooperative Co. here has 
started construction of a new feed 
plant. The ironclad building, 40 by 42 
ft., will contain 37 bins and will house 
a hammer mill, mixer, ear corn drag 
chain, oats and barley crimper, 5,000- 
lb. suspension type hopper scale, mo- 
lasses mixer, seed cleaner, seed huller, 
treater, and a dust control system. 


nylon-covered 


Andale 


AQ ferry Christmas 
and a Happy New Year 


4 Need 


THE UBIKO MILLING COMPANY 
CINCINNATI 17, OHIO 




















20/ FOS is a dynamic, new phosphate feed ingredient, developed 
by International Minerals to meet today’s more critical needs. 
It simplifies your formula problems and holds down ingre- 
dient inventories because 20/ FOS fits well into a wider variety 
of formulas leaves more freedom to vary phosphorus levels 


with other nutrients. 


20 /FOS is unusually high in available phosphorus — un- 
usually low in fluorine. It delivers 400 lbs. of dynamic phos- 
phorus per ton and has a wide phosphorus-to-fluorine ratio 
of 160:1. That’s why new 20/ FOS goes further in your feeds 
. delivers more value per dollar . . 
. . is completely safe for every 


and mixes . steps up 
feed quality and performance . 


livestock and poultry feed. 


20 / FOS offers more uniform granulation, too — assures 
the same superior mixing qualities in shipment after shipment. 
20 / FOS won't cake or harden, is free of acid and abrasive 
dust. It cuts your shipping and storage costs .. . blends readily 
with fewer stoppages . . . is a new favorite of mill hands and 


manufacturers from coast to coast. 


Samples and quotations on request 








The facts about 


> PHOSPHATE 


in feed formul 


SPECIFICATIONS 
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1 
PHOSPHORUS 
CONTENT 


2 
DYNAMIC 
(BIOLOGICAL)* 
VALUE 


=] 
LBS. OF USABLE 
PHOSPHORUS 
PER TON 


a 
MAXIMUM 
FLUORINE 
CONTENT 


5 
PURITY 


6 
RELIABILITY 
OF SUPPLY 



















COLLOIDAL CURACAO BONE DOMESTIC 
20/FOS PHOSPHATE ISLAND MEAL DICALCIUM 
PHOSPHATE PHOSPHATE 
ype . . 
TI 
20.0% 8.5%, 140% f 13% 18% 
' 
; ’ 
i = 
1 | 
' 
100—séf¥y 25 | 87 | 70-100 89-100 
| | 
i { i 
| | | 
| 
| } 243.6 182 320.4 
400 Ibs 42.5 \|bs i bs } 260 Ibs 360 Ibs. 
1,200 | 12,500 | 7,500 
: : variable variable 
ppm : ppm ppm 
| 
' } 
— ss i , 
; ; 
| 
' subject to 
purified i unpurified ' unpurified — bacterial purified 
phosphate § phosphate § phosphate } contam } phosphate 
' ination 
' | : 


——— + —| 


constant constant imported erratic constant 








*Data presented 40th An. Meeting Poultry Sci. Assn. (Abst. 
Poul. Sci. 30: 914) Also Poul. Sci. 32. 78-81, Ibid. 32: 500 
503, Proc. Nutr. Council AFMA, Nov. 1951 









INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


the Nation’s Largest Producer of Phosphates + General Offices: 20 North Wacker Drive, Chicago 6 
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WHICH GROWER GOT HIGHER 
RETURN OVER FEED COST? 





Actual feeding records prove METHIONINE, 


DOW supplement, boosts feed efficiency 





ADVERTISING 
Makes Sales Grow 


By Edgar Gleason 


N ALERT Iowa feed dealer who 
does considerable direct mail, 


newspaper and radio advertis- 
ing, told me recently, “What I like 
about a consistent advertising pro- 
gram is that it makes farmers ask 
questions. We notice this especially 
when we advertise a new product. 


| Some farmers will call on us during 


the following week and ask us to tell 
them more about those new products. 
Their curiosity has been aroused, and 
they are interested.” 

This dealer goes on to 


say that 


| sometimes when he has published a 





The grower with the grin fed his broilers a Methionine-supplemented 
diet and got 37.2 pounds of bird from 100 pounds of feed. The other 
poultryman fed the same ration—without Methionine-supplement 
—and got only 35.8 pounds of bird from 100 pounds of feed. In 
this example from actual feeding records, Methionine made a 


difference of 1.4 pounds of bird! 


When Methionine is added at low levels (in this case, % pound to 
ton of feed), it produces an increase in feed utilization efficiency 
which results in higher meat yield per bag of feed. In addition, it 
improves feathering. 

Methionine, the essential amino acid which has brought millions 
of broilers to market weight on less feed, is showing even better 
results with turkey poults. Remember—the birds that thrive on 
your feed are your best salesmen. When you sell feeds supplemented 
with Methionine, you'll bring your customers back for more. Write 
us for complete information on how Methionine can help you 
meet the competition in today’s feed market. THE DOW CHEMICAL 
company, Agricultural Chemical Department, Midland, Michigan. 


you can depend on 


DOW AGRICULTURAL CHEMICALS 














For Your Particular 
Needs, Consult Us 


Feed Mills, Elevators and Seed 
Plants—designed and built to 
your exclusive need. 


Moorhead Seed & Grain Co. 
Moorhead, Minn. 


Let us help you solve your problem. 
Write us in confidence. 


I. k. IBBERSON COMPANY 


4 Minn 


Minneapolis 


























poultry feed or dairy feed ad and 
stressed many features of it, a farmer 
will say within the next few days, 
“Is that chicken feed you're advertis- 
ing really as good as you claim it is?” 

When a farmer asks a question like 
this, the dealer points out it means 
that he is almost sold on the feed, 
but he wants a little more sales talk 
from the dealer. And if he can sell a 
new customer on such feed and may- 
be get $1,000 to $2,000 worth of busi- 
ness from him in a year’s time, it 
means such advertising has paid off. 
Then again, declares the dealer, you 
get some business from good adver- 
tising which you cannot trace. 


Facts Are Best 

“IT have found out this about feed 
advertising in 17 years,” declares this 
dealer. “Farmers will respond best to 
your statements of fact detailing 
what this feed will do for them. They 
also like testimonials from feeders 
located in the trade territory. Farm- 





ers distrust ads which say that this 
or that feed outranks all others, be- 
cause they feel that there are many 
good feeds on the market. They know 
that if their neighbor is buying Feed 
B and gets a high egg production rate 
and that if another feed dealer knocks 
Feed B in his sales talk that such a 
dealer is talking through his feed bin. 
I never knock a competitor’s brand 
of feed, for I know it has considerable 
merit. But I always talk up what my 
feed will do. That seems to satisfy a 
lot of customers.” 

Another feed dealer with whom I 
discussed the question of advertising 
told me that he finds that adver- 
tising helps him when he goes out to 
visit farmers at their farms. He is 
sometimes surprised at how much 
they know about his feeds and farm 
supplies because they have been read- 
ing his direct mail and his newspaper 
advertising. 

“Consistent advertising really 
makes it easier for a dealer to sell 
farm to farm,” states this dealer. 
“Even farmers who buy feed from 
competitors. know about you and your 
service. We have sold milking ma- 
chines, dairy supplies and other farm 
supplies to customers of competitors, 
because we advertised those extra 
items and they did not.” 

This dealer pointed out that if a 
dealer has a large retail store where 
all merchandise stocked is displayed 
to some extent, the average farmer 
will not see all of it on his trips to 
the store or mill. However, when he 








peat moss contents, 


the peat moss. 


Multi-walled kraft packages with- 
stand warehouse abuse and retain 
their carefully designed sales appeal. 
They're particularly suited to pallet 
handling. 


Builds RE-PEAT Sales 


Your customers will go for CANADA 
Brand. The bags are always solidly 
packed, with assurance of full meas- 
ure. are clean enough to put 
in the car. They can be opened by 
simply tearing off the top. If used all 
at once, the bag can be peeled like 
a banana; if not, it stays intact for 
easy handling and storage. 


They 


And you'll find delivery of your or- 
ders just as efficient and completely 
satisfactory as the CANADA Brand 
bag itself. 








yy now 


PACKAGING BRINGS BIGGER 


PEAT MOSS PROFITS 


PREVENTS WASTE in STORING 


The new CANADA Brand litter moss is packed in bags with polyethylene lining. 
This lining is GUARANTEED to prevent any deterioration of the bag 


KN 


by the 


CANADA BRAND can be stored indefinitely if proper precautions are taken to 
protect the exterior of the bags from damage. 


They are completely sealed, too, preventing leakage and moisture absorption by 


SAVES TIME in HANDLING 


Polyethylene lining prevents evaporation and shrinkage of contents . 
package neat and compact. There are no wires to come loose or slats to break. 


. . keeps 


Distributed by: Klein Manufacturing Co., Burlington, Iowa; Shelley Equipment 
Ce., Lincoln, Neb.; Nichols Seed Co., Oklahoma City, Okla. 


CANADIAN PEAT SALES LTD. 


P. O. Box 399, New Westminster, B. C., Canada 
RR RES 














sees an item advertised, he knows 
you've got it, and if he needs it he 


will then come in and buy. 


Change in Advertising 


To anyone who has visited feed 
dealers nsistently during the years 
following 1945, there has been a tre- 
mendous change in the average deal- 
er’s advertising attitude as compared 
with the years between 1945 and 
1950. During those five years most 
dealers paid little attention to adver- 
tising. Some thought they could get 
along without too much advertising, 
because demand for their products 
was so great. Those dealers who did 


advertise, as a rule, did not pay too 
much attention to copy. They merely 
wanted to keep their name before 
the farmer 

Today, however, the situation has 
changed. Once again, dealers are ad- 
vertising conscious. Many an old 
mimeograph machine which has been 
virtually covered up for five years or 
more is now being overhauled and 
put into monthly use. Dealers, too, 
are spending more time with sales- 
men talking over cooperative adver- 
tising campaigns. They are also giv- 
ing more time to advertising sales- 
men for daily and weekly newspapers, 
looking over mat books and other 
copy suggestions carefully. I have 
found quite a few dealers lately who 
have storage compartments for mats 
and ad suggestions carefully stacked 
away in readily accessible manila 
folders 

In other words, in this more highly 
competitive era, advertising is com- 
ing into own. And with this in- 
terest in advertising, copy is going to 
be studied more carefully and ads 
will be prepared more efficiently. Re- 
sults from such advertising are going 
to be more satisfactory. 

I would like to point out this factor 
to many dealers who complain about 
the so-called high rates of newspaper 
advertising, as compared with direct 
mail. Both direct mail and newspaper 
advertising can be productive when 
used properly. I think dealers should 
use both types of advertising and not 
be worried about overlapping. 
Each has its uses. 

Frankly speaking, dealers some- 
times complain that newspapers do 
not 1! the trade area. This is 


its 


too 


cover all 


often true, because most newspapers 
are on a paid circulation basis. But 
the test of advertising is not always 
coverage, it is are subscribers or 


customers reading the ads? 

To anyone who analyzes the situa- 
tion, the average farmer will spend 
more time reading a local newspaper 
than he will reading a piece of direct 
mail. And the newspaper will pass 
from one member of the family to 





(ompletely 
MINERALIZE 





* PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


EVERY MINERAL NEEDED... (Except 
limestone and salt). Five soluble phos- 
phates and eight Trace Minerals, blend- 
ed in exact predetermined amounts for 
ideal animal nutrition, Write for details 


THE HERMAN NAGEL CoO. 


53° W. Jackson Blvd, Chicago 4, Il. 














for 
Vitamin 
Oils ..00 
for Dry 
Vitamin 
Supplements 


SILMO CHEMICAL CORP., Vineland, WN. J. 








For steady year-'round deliveries .. . 


KELL - PHOS SOFT PHOSPHATE 


WITH COLLOIDAL CLAY 
Storage capacity now tripled. Highest 
quality natural phosphate material 
THE KELLOGG COMPANY 
618 D. M. Bidg., Des Moines 9, lowa 
or P. O. Box 665, Ocala, Florida 











another. Therefore, your feed ad has 
an excellent chance of being read. 
Mom may say to Dad (when it's her 
turn to browse through the paper), 
“Dad, did you see this ad that Jones 
Feed Co. is running on poultry feed?” 

The average newspaper does not 
claim to reach everyone in your trade 
area, but it does claim to hold the 
attention of those who pay to have 
that paper delivered or mailed to the 
home. 

Covers Area 

Direct mail, on the other hand, can 
cover the entire trade area, but it 
cannot have the degree of interest 
that a local newspaper has. Yet, be- 
cause direct mail reaches everyone in 
the area, it should be used for that 
purpose. And because a well edited 
newspaper is read thoroughly in many 
homes, it, too, should be used for 
advertising purposes. 

Thus if the dealer judiciously uses 
both his local newspaper and direct 
mail now and then, he will get his 
feed sales message to many farmers. 
To use one medium entirely to the 





exclusion of the other is often a 
mistake 
I have previously mentioned in 


some articles that tape recorders can 
be used effectively in and about feed 
mills in a merchandising way. Today, 
many feed manufacturers using 
tape recordings to get on-the-spot in- 
terviews with farmers about use of 
feed and other farm products. Such 
tape recordings are then played time 


are 


t 
for 





| 


| 
| 
| 
| 


; on 
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and again over radio station programs 
or used for feeder meetings 

The feed dealer can also use tape 
recorders for interviewing farmers on 
the use of feed, so that when the 
dealer gets back from a farm visiting 


trip he can have five or six interviews 


one tape. Some of the facts in 
these interviews can later be used in 
ad copy for newspaper advertise- 
ments, if the dealer wishes 


MERRY CHRISTMAS! 


1954 Peed Registrations 


ox ‘ } i: 


r plan to use 
VITAMINS n 


SPECIALISTS TO THE FEED TRADE FOR 103 YEARS 


BARKER, MOORE « MEIN CO. 


543 NORTH ORIANNA ST. 





PHILADELPHIA 23, PA. 





Complete Your Line—Increase Your Profits 
with New, Improved Red <3 Rose Feeds 





rs 


and make extra sales for you. 


value to your customers. 





NEW RED ROSE FEEDS ARE DEVELOPED IN THE LABORATORY. 
At the Red Rose Laboratory scientists develop and control 
the feed formulas that give your customers better results 





RED ROSE FEEDS ARE PROVED ON THE FARM. At the Red 
Rose Experimental Farm the new feeds developed in the 
laboratory are tested under farm conditions to assure their 


“ \ RED ROSE RESEARCH 


CENTER. Here new Red 
Rose feeds and feeding 
methods are tested and 
proved so they can be 
used more profitably by 
your customers, 


e 
‘4 


methods. 





vigor. 
















mede and gvoronteed by 


JOHN W. 


ESTABLISHED 1642 


DISTRIBUTORS FROM MAINE TO FLORIDA: OHIO TO 





. 
Milu: LANCASTER, PA. + YORK, PA. + CIRCLEVILLE, OHIO + TAMPA, FLA. + SANFORD, N.C. 





RED ROSE HIGH ENERGY LAYING FEEDS 
formulated to give layers the added energy they need 
to maintain body weight and vigor and meet the 
strain of high egg production. 


‘ Regardless of the regular feeds you now offer 
scientifically developed Red Rose Feeds will complete 
your line. Your customers need and want these new 
and better feeds, with proper levels of vitamins, 
minerals and antibiotics to help them build stronger, 
better conditioned animals at less cost. Offer your 
customers the latest in modern feed and feeding 


John W. Eshelman & Sons offers a complete line 
of Red Rose Guaranteed Feeds for every farm need. 
Asound advertising program helps educate the feeder 
and build demand for Red Rose. Write today and 
the Red Rose Representative will gladly supply you 
with fuil information. 


Stock These Improved 
Red Rose Feeds: 


RED ROSE TC FEED is a “Timely Control” feed with 
high appetite appeal. An extra concentration of anti- 
biotics and vitamins helps poultry and pigs throw 
off infection, increase feed intake and maintain body 


RED ROSE CHICK STARTER is an all mash feed greatly 
improved thru new formulation. Specially fortified 
with nutritives to help the grower bring chicks into 
profitable egg producers. Chick Starter is also avail- 
able with sulfaquinoxaline to help prevent coccidiosis. 


RED ROSE MILK REPLACER substitutes for cow's milk 
and gives calves necessary vitamins and minerals not 
found in whole milk. 


newly 


RED ROSE HIGH ENERGY BROILER RATIONS contain 
the proteins and vitamins broilers need to help them 
grow faster and better and reach market weight at 
less cost to the feeder. 


Feeds- 


& SONS 


THE ATLANTIC 
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Another important reason to 
use Armour Meat Proteins— 








FOR GREATER 
PALATABILITY 


FOR BETTER 
GROWTH 














| 


the Armour expeller process 
retains at least 8% natural fat! 


You include Armour Meat Proteins in the feeds you build 
because of the high quality natural proteins they contain. For 
many feed manufacturers that’s reason enough to use these 
valuable ingredients. 

There are many more values in Armour Meat Proteins, 
though. One of them is fat/ Fat helps provide greater palata- 
bility in feeds—helps animals make more efficient use of them 
And it promotes good growth and good quality in stock. Fat 
is an important clement in animal feeds. And you get at least 
8% natural animal fat as an extra bonus in Armour Meat 
Proteins, 

Besides high quality proteins and fat, Armour Meat Pro- 
teins are rich in minerals in readily available non-toxic form 
They contain the important vitamins Riboflavin and B,, in 
natural form. And they are always highly palatable and easily 
mixed and stored. 

To build well balanced feeds—start with ingredients which 
contain a natural balance of many important nutrients. Use 
Armour Digester Tankage in all your hog feeds. Use Armour 
Meat and Bone Scrap in all your poultry feeds. (It's valuable 
in cattle feeds, too!) These ingredients will help your cus- 
tomers get good growth and production from their herds and 
flocks—help you get more repeat sales. 


50%. 

prove in 
meat & Bone 

Scraps 


60 % 
or yyein 
 pigeste! | 
fankage 


P. S$. Use Armour Standard Steamed Bone Mea! to supply 
any additional calcium and phosphorus needed 





[ ARMOUR | AND COMPANY 


Tallow and Feed Department ¢ General Offices * Chicago 9, Illinois 





RINGING THE 


cash 
register 


MERCHANDISING HINTS FOR THE FEED RETAILER 


games by teach- 


A 


4 








GET MORE OUT OF PERSONNEL—A football coach wins 
ing individuals to perform so well that their combined efforts result in efficient 
and superior teamwork. The feed store operator likewise must get the most 
out of his personnel to make his business efficient and superior. Make sure 
each of your employees has a definite assignment which he understands thor- 
oughly. Tell him he is the manager of a certain department or section. It gives 
the employee a sense of responsibility and he will be more eager to please you 
and the customer. You may find it wise to draw up a work plan on paper. List 
the employee’s name, together with his respective duties. In this way he can 
use the plan as a check list of jobs that must be done daily or weekly. You 
will find your employees will do a better merchandising job and your store 
will operate more efficiently. 
$ $ § 


EXAMINE YOUR ADVERTISING—Through the years, specialists 
have determined that there are some basic essentials that must go 
into a newspaper advertisement to make it effective and productive. 
What are the ingredients which produce advertisements which pull? 
Specialists agree that these ingredients are: (1) Short, catchy head- 
lines. (2) Institutional appeal, or promotion of customer relations. 
(3) Feature attraction (unusual price, unique contest, etc.). (4) Un- 
usual layout. (5) Unusual type. (6) Suggestions or ideas which help 
the customer save or make money. (7) Illustration tied in with copy. 
(8) Selling lines. (9) Readability gained by use of white space. (10) 
Special promotions. (11) Essential store information (address, store 


hours, etc.). 
$ $$ § 


CASH REGISTER TECHNIQUE—A foolproof technique in accepting pay- 
ment from the customer and ringing it up on the cash register will save the 
salesman and store operator possible embarrassment and in some cases, money 

if there is an error in counting the change. In handling money, a suggested 
procedure to follow is: (1) State the amount of purchase and when money is 
handed to you call out the amount that you’ve been handed. (2) Place the 
money received on the cash register coin slab. (3) Make change in this man- 
ner: (a) Begin with the amount of the sale. (b) Count up to the amount re- 
ceived. (c) Repeat the procedure for the customer. (d) Put money into cus- 
tomer’s hand. (e) Thank the customer. (f) Take the money from the coin slab 
and put in its proper place in the drawer. Shut the drawer until the next sale 


$ $ $ 


PUT LIFE INTO DISPLAYS—Live pigs used in displays never cease 
to attract the attention of farmers. This attention can be increased 
with the addition of a few eye stopper displays. You can build two 
small pig pens that will fit into your window or on your sales floor. 
You'll need only a little lumber and chicken wire. Announce a weight 
guessing contest. For two weeks, perhaps, have customers guess the 
weights of the two pigs at the end of two months. Be sure to have 
signs and streamers tell the full story of your contest. Through news- 
paper, radio or direct mail advertising tell your customers and friends 
about the contest. The pigs can be awarded as prizes at the end of the 


two month period. 
$ $ § 


USE THOSE BOOKLETS—tThose silent salesmen booklets, pamphlets and 
circulars have their proper place in today’s sales field. Some dealers regularly 
send this literature to customers and prospects through the mail. Salesmen 
often refer to booklets to make a point while in the process of closing a gale. 





The customer is more easily convinced if he can see the printed facts. The 
booklet can remind the salesman, too, of facts he may have missed during his 
presentation. Most managers find that the best spot for booklets is near the 
cash register. Others find it necessary to provide a simple display rack to keep 


| the literature neat and well arranged. However, once the rack is installed it 


should be kept filled and free from dust. An unkempt display rack reflects on 


| the store management. It would be better to be without a rack if its contents 
| are worn and soiled. 


$ $$ § 


PICK THE RIGHT COLOR—There may be more to taking a paint 
brush in hand and redecorating your store with just any color. The 
right color scheme draws attention to your products and displays but 
the wrong colors compete with them. There are a few basic rules 
you'll want to remember. If your ceiling is low, use a light color on 
it. If your ceiling is high and your store well lighted, use a dark color. 
If your store is long, use a dark or patterned wall at the end. Always 
try to use one dominant color with contrasting colors. Use colors 
generally acceptable to the public, not the ones you or your wife like. 


$ $ § 


EMPLOYEES’ FAULT—Managers of retail stores agree that these faults in 


employees are among the most annoying to the customer: (1) Repeatedly fail- 
ing to remember the customer’s name; (2) not knowing whether the item is 


| in stock; (3) not keeping enough change in the cash register, thereby keeping 
the customer waiting until enough change is rounded up, and (4) back-and- 
| forth wrangling about store procedure with another employee. These faults 


are quite easily remedied if called to the attention of employees. It further- 
more points up the value of having a want list of items out of stock to pre- 


| vent the customer from being disappointed in special trips. 
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Our pillow case bags have meant and will 


mean “Merry Christmas” to millions of 
customers. They mean much to the 
miller, too! 


alway vomething now | L iy, 
PERCY KENT BAG COMPANY, INC. A ) 


Kansas City — Buffalo — New York 
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f, ‘ ‘ to observe the possible effects of de- 
W/, Neu AL 7 | pletion of body reserves of riboflavin 
during lactation. The low level of 


riboflavin, 0.55 mg. per pound of feed, 
because it was 


Ld was discontinued 
uttin ee eseca re to or found inadequate for reproduction 
The effects of the different levels of 
riboflavin upon reproductive perform- 
ance were measured in the following 
, A ways: condition of the sows during 
Riboflavin Requirement of feed. The , ee ribofi fen adel scitltee it aiden gestation and lactation; weights of 
“© l > i v I Olav ini iaVin iZ gestation anc acté ( ‘ 

Swine for Reproduction has been recommended (National Re- | that had been fed in the rinses the pigs at birth and at 7, 14, 21, and 
search Council) for breeding stock. | study: 0.55: 0.83: 1.25: oral pean 56 days; and viability of the pigs 

secause this riboflavin allowance for | of riboflavin per pound of feed. The born 
Bureau of Animal Industry, U.s. | breeding stock was based primarily | sows were fed a practical type diet The results showed that the 0.55 
Department of Agriculture, Belts on energy requirements and the ge: (15% protein) with riboflavin added | mg. level was inadequate for repro- 
ville, Md.; Journal of Nutrition, | eral quantitative relationship of ribo- | as needed to provide the various | duction. Three of the seven sows in 
Vol, 51, No, 2, pages 163-170. flavin to thiamine and niacin. the levels in the diet. Throughout the this lot were lost early in the experi- 
ment due to riboflavin deficiency and 











0.8 n f riboflavin per pound of | continued on the same levels of ribo- 


@ Charies 0. Miller, N. RK. Ellis, 
J. W. Btevenson and Kobert Davey, 


The need for riboflavin in the diet | €xperiments described here were con- | experiment the sows were kept in 
of the pregnant sow has been clearly | ducted to obtain more specific infor concrete floored pens without access | the other four showed anorexia (lack 
shown. However, there is little ex- | nation on the riboflavin requirement | to pasture. They were bred at an | Of appetite) and reduced growth 
perimental evidence to indicate the | Of Swine for reproduction average age of 9 months. After the | Only one of these sows conceived and 
minimum level of dietary riboflavin | The young sows used in this stud: first litters were weaned, the sows | farrowed a litter, but the pigs lived 
which will promote optium reproduc- were taken from a previous experi- | in the three lots fed the 0.83, 1.25, | only 48 hours. 
tive performance in swine. It had | ment in which the riboflavin require and 1.55 mg. per pound levels of There were no significant differ- 
been determined previously that | ments of growing swine were studied riboflavin were rebred and farrowed | ences in the condition of the sows on 
growing swine require a minimum of Four groups, or lots, of sows were | their second litters. This was done | either of the three higher levels of 

riboflavin during gestation and lacta- 
tion. Sows receiving the 0.83 mg. level 
were in as good condition after rais- 
ing two litters of pigs as the sows 
fed either the 1.25 or 1.65 mg. levels 
of riboflavin. 
KA MOUS Farrowing data for the first litters 
1 } based on the 5 litter mate sows in 
each of the two lots on the 1.25 and 
1.65 mg. levels, indicated significant] 
as a heavier weaning weights of pigs from 
sows fed the 1.25 mg. level as com 
pared with 0.83 mg. However, there 
TOP OU A] ITY CONDITIONER was no difference in livability of the 
t d A I l pigs. Accidental losses and breeding 
failures in the lot fed the highest 
level of riboflavin (1.65 mg. per Ib 
OF PROVEN VALUE of feed) prevented making valid com- 
di 4 parisons of this level with the lowe: 
levels. However, the limited results 
obtained did not show any improve- 


AND STI | AVAII ABI k ment over the 1.25 mg. level 

P A 44 f 4 44 tesults obtained with the second 
litters were generally the same as for 
the first, but indicated more emphati- 

1 OP Ae A 1 YZ19C) ’ pr 
SPI N( ER Kk | | OGG’S cally that the 0.83 mg. level of ribo- 
72 eo" 4 Amd 4RsB . flavin was inadequate for optimum 
reproductive performance. This was 
Ol D PROCESS E 1 brought out by the fact that the 
y a normal increase in birth weight of 
4 ABALTK ( uX pe r) second litter pigs was not observed 
in the litters from sows receiving 
the 0.83 mg. level of riboflavin, 


TOnn 7 : 
LINSEED OIL WEAL whereas the second litter pigs from 
‘ : the two higher levels were 








sows on 
heavier at birth than pigs in the 
first litters. At the 0.83 mg. level, 
the birth weight of second litter pigs 
was actually decreased. Also, these 
pigs were not as vigorous as shown 
by a higher death loss during the 
first 48 hours after birth. Total litter 
weight at weaning was significantly 
increased in pigs from sows receiving 
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OR abou! 11¢ you can adequately fortify a hundred pounds 
of typical broiler ration with a top-quality phosphorus 
supplement. 


The name of the supplement is Cura-phos®. 


Compare it critically—for feeding value, growth response, and 
for phosphorus availability in poultry feeds. 


On each count, Cura-phos is equal to every higher-priced phos- 
phorus supplement on the market and is superior to every lower- 
priced supplement on the market. These are the facts based on 
recent, practical test work on chicks. 


Guaranteed to contain 14% phosphorus and 31% calcium, 
Cura-phos is neither waste product nor by-product. It is a unique 


Which head do you use to buy phosphorus? 


FEEDSTUFFS, Dec. 19, 1953-——-23 





mineral supplement coming from only one place in the world— 
the island of Curacao. It is a low-cost, high-quality, natural inor- 
ganic product—preferred by manufacturers for over 20 years. 


You can pay more. You can pay less. Which head do you use to 
buy phosphorus? Let us send you a sample and further informa- 
tion. Write today. 


H. J. Baker & Bro., 600 Fifth Ave., New York 20, N. Y., 208 So. 
LaSalle St., Chicago, Ill., Maryland Trust Bldg., Baltimore, Md., 
Savannah Trust & Bank 


Bldg., Savannah, Ga., 
or 501 Jackson St., Tam- = 


pa, Florida. 








w. Bs 


BAKER 


ESTABLISHED 18650 


BRO. 
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the diet containing 1.25 mg. of ribo- 
flavin per pound. In conclusion the 
authors state: “A level of 1.25 mg 
of riboflavin per pound of feed is 
indicated as the practical minimum 
recqmmended allowance for breeding 
gilts and sows. Swine diets based on 
commonly used grains supplemented 
to afford the prescribed levels of 


FISH MEAL 
HEADQUARTERS 


ALL TYPES 
Domestic and Imported 


Fish Meals 

Fish Solubles 
Fish Soluble Mixtures 

Feeding Oils 


Write - Wire - Phone 
for prices and deliveries 


WILBUR-ELLIS 


COMPANY 


320 CALIFORNIA STREET 
SAN FRANCISCO 4 


CHICAGO 3 - + « 
NEW YORK 17 . 
LOS ANGELES 15 
BUFFALO’ - - 
SEATTLE 4 - - «= Central Building 
CHARLOTTE «+ 201 Liberty Life Bldg. 


Bankers Bullding 
40 Worth Street 
1206 8. Maple Ave. 
Ellicott Sq. Bldg. 
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protein and minerals will 
be adequate in riboflavin.” 


COMMENTS: 


This work pre 
evidence that the 
ment of sows for 
ductive performance, 
ability of pigs and weight of pig 
weaning time is higher than fo! 
growing pig An important observa 
tion from this study is that althou; 
the sows fed the 0.83 mg. level of 
riboflavin remained in a_ healthy 


definite 
requir: 
repr‘ 


based on li‘ 


ents fairly 
riboflavin 
satisfactory 


thrifty condition through the second 


gestation and lactation period, th: 
birth weight, livability and weanil 
weights of their pigs were definitely 
unsatisfactory. This points out the 
importance of providing a well-forti 
fied ration for sows during gestation 
For feed who are 
formulating fed 
with grain to gestating and lactatin 
swine, it is important to remembe1 
that the generally low in 
riboflavin content. This that 
the supplement will have to provid 
most of the riboflavin required ir 
the entire ration Therefore, in 
formulating a supplement for brood 
sows, the riboflavin content of bot! 
the supplement and the feeds sucl 
as grains, likely to be fed with it 
should be calculated. The amount ol 
riboflavin necessary to bring the leve} 
up to the recommended amount 
should be added to the supplement 


manufacturers 
supplements to be 


grains are 


means 
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WEBSTER BARNARD DIES 


CEDAR RAPIDS, IOWA—Webste1 
A. Barnard of Barnard & Leas Mfg 
Co., mill builder and furnisher, died 
unexpectedly recently He was a 
grandson of the founder of the com 
pany and had with 
the firm all of his business life 


been associated 





Minnesota 
36% Linseed Meal 


MINNESOTA LINSEED OIL COMPANY 


* Minneapolis 21, Minn. 


25—44th Ave. N. E. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s o QUALITY DIFFERENCE 


STERLING 
1-9511 
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| blasting 
| alongside 
| inquired, “What else did you get for 
| Christmas?” 


Mr.: “I’m not arguing with you.” 
Mrs.: “No, but you were listening 


| in a very unpleasant manner.” 


¢*¢ ¢ 


The stranger ambled into the farm- 
yard and was greeted by the farmer. 
The visitor produced his card and re- 
marked: “I’m a government inspec- 
tor and am entitled to inspect your 
farm.” 

Half an hour later the farmer heard 
screams from his pasture, where the 
inspector was being chased by a bull. 
Leaning over the gate as the inspec- 
tor came by, the farmer cried: “Show 
him your card, mister —show him 


your card.” 
¢$¢ ¢ 


3rown: “I suppose now that you 
have your baby girl life is just one 
beautiful symphony?” 

Black: ‘Well, not exactly; it’s 
more like grand opera—full of 
marches, arias, and loud calls for the 
author every night.” 


¢$¢¢ 


Elmer and Susan were taking a 
spin along a country road. Nothing 
was said for the first ten miles. Sud- 
denly Elmer stopped the car, turned 
to her and said, “I’m a man of few 
words. Do you neck, or don’t you?” 

Susan: “I’m a girl of few words. 
I don’t but you've talked me into it.” 


¢¢¢ 


A woman shopper was instrumental 
in scaring away a would-be holdup 
man. It happened this way: “When 
the robber walked in,” she told, “I 
had just asked the butcher the price 
of the roast, and the robber ran when 
I screamed.” 


e$¢ ¢ 


A friend reports that a few eve- 
nings ago, in a traffic snarl, one of 
the inevitable horn-tooters began 
his horn. A man in a car 

looked over and politely 





shellbuilder 





is as 
important 
for high 
quality egg 
production as 
anything a feed 
dealer sells. 


Going down to the bottom of Galveston Bay digging for oyster shell. Modern mach- 
inery manned by experienced men is in use at every step of the Shellbuilder operation 
to assure you of @ top quality product when you ask your feed dealer for Shellbuilder. 


SHELLBUILDER 


COMPANY 


MELROSE BUILDING, HOUSTON, TEXAS 


can be 
ordered for 


IMMEDIATE 
DELIVERY 


THOMAS H. AVERY 
Le Roy, New York 
Phone Le Roy 1 


COOPERATIVE FEED DEALERS, INC. 


Binghamton, New York 
Phone Binghamton 3-3521 


KUDER PULP SALES COMPANY 
Lake Alfred, Florida 
Phone Lake Alfred 2-9451 


A. G. GREENE COMPANY 


Charlotte, North Carolina 
Phone L. D. 787 


M & D SALES COMPANY 


Snow Hill, Maryland 
Phone Snow Hill 281 


MANEY BROS. 
MILL & ELEVATOR CO., INC. 


Minneapolis, Minnesota 


P. R. MARKLEY, INC. 
Philadelphia, Pa. 
Phone Lombard 3-6838 


MERCHANTS CHEMICAL COMPANY 


Omaha, Nebraska 
Phone Atlantic 4755 


PLESS AND SHEAHAN 
Memphis, Tennessee 


Phone 8-5746 


EDWARD E. SMITH COMPANY 
Atlanta, Georgia 
Phone L. D. 132 


VAN WATERS & ROGERS, INC. 


Dallas, Texas 
Phone Fleetwood 7-7331 


SZENKOVITS LIMITED 


Board of Trade Building 
Montreal 1, Quebec, Canada 


PoOStL 
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protects your feeds with MICRATIZED' Vitamins A&D 
proved stable... proved nutritionally available 


That's one reason this complete and 
stable vitamin-antibiotic-trace mineral 
feed supplement is first choice of so 
many leading feed manufacturers and 
dealer mixers. 


Yes, exclusive MICRATIZED Vitamins 
A & D are the backbone of NOPCOSOL’s 
amazing triple guarantee. They keep their 
potency so well, even in the presence of 
NOPCOSOL’s B-vitamins, trace minerals, 
and other “difficult” feed ingredients, 
that NOPCOSOL is guaranteed when fed. 
Yet this amazing stability in no way affects 
digestibility . . . tests prove every NOP- 
COSOL ingredient completely available 
nutritionally. But that’s not all. 


NOPCOSOL is complete! Every supple- 
mentary ingredient recommended by lead- 
ing scientists is in NOPCOSOL— in exactly 
the right potencies. 


*>COSOL is easy-to-use! Packaged in 
handy 10-lb. “batch-size” bags that exactly 
fortify a one-ton batch of feed. 
NOPCOSOL costs you less to use! You 
save on simplified inventory, you save on 


mixing costs, you eliminate over- and 
underfortification problems. 





CHEMICAL COMPANY 
HARRISON 1, N. J. 


Pioneer Producers of MICRATIZED* Vitamin Products 


RICHMOND, CALIF. 


NOPCOSOL is shipped in 10 Ib. “batch-size” 
bags, 4 bags to a carton. It is available in 8 
formulations for poultry, turkey and swine 
feeds, with or without trace minerals. Each 
bag contains guaranteed levels of: 


VITAMINS: Micratized* Vitamin A, Micra- 
tized* Vitamin D, Riboflavin, Pantothenic Acid, 
Choline, Niacin, Vitamin By 2. 

ANTIBIOTIC: Procaine penicillin (for poultry), 
Aureomycin (for swine). 


TRACE MINERALS: Iron, lodine, Manganese, 
Copper and (in swine feeds) Cobalt. 













NOPCOSOL has been presold 
to your customers in powerful 
COUNTRY GENTLEMAN 
advertising. 





‘ 
Agricultural Departmen 


NOPCO Chemical com 


irst & Essex ag 


pony 


744 


for F 


Write today Harrison 


‘Wew Horizons in FREE 
Pre: Sales with Please send me 
worcosol complete information 
Nome 
Firm 


Stree! & No. © 


City 
©1953 NOPCO Chemical Company 








nNopPpcosol 
about the 


RELY ON THESE 


quality NOPCO products 
for your feeds: 


NOPCOSOL 
Complete vitamin - anti- 
biotic -trace mineral feed 
supplement. 


NOPCO 

A & D VITAMINS 
A complete tine of 
Micratized*® dry Vitamin 
A & Vitamin D products, 
conventional dry Vitamin 
A & Vitamin D products, 
Vitamin A & D oils. 


NOPCO 
B VITAMINS 
Riboflavin, calcium pan 
tothenate, niacin, choline 
chloride (liquid & dry), 
vitamin Bi2 feed supple- 
ment. 


NOPCAINE 
Antibiotic feed supple- 
ment (Procaine peni- 
cillin). 

NOPCOM 253 
Vitamin Bi2 and Pro- 
caine penicillin supple 
ment. 


1 > 4 
[aeseancn} 


prices ond 






brochure, 
NoPCcOsol Pre 


gram. 






{TM of NOPCO Chemica! Compan 


*TM. of NOPCO Chemicol Company for its exclusive stable dry Vitomns A & D 
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Two Methods of Handling Credit 


AYMENT for merchandise re- 
Precives is always a problem in 

the retail feed industry and the 
proper collection of outstanding ac- 
counts is something which cannot be 
regarded lightly for three weeks each 
month and then worried about fran- 
tically at statement time. 

More and more feed dealers are to- 
day paying increased attention to col- 
lecting for feed sold as soon as pos- 
sible. Some sell for cash and offer a 
discount, Some allow open accounts 
Other dealers have definite amounts 
of credit they will approve for a cer 
tain number of days-—all without in- 


terest—-to good customers 


By Martin Francis 


Throughout tl feed indus feed financing programs to farmers 


try, however through their dealers. Gradually, the 


general to 


quite 
without 
charge to periods 
ranging from 30 day to 6 month 

This is a regrettable, unbusinesslike 


entire 


mportance 


of the problem 
Delivery Receipt Note 
Two lowa feed firms, both inde- 
policy, or so pendent, are using a delivery receipt 
with note which has helped them keep ac- 
counts receivable at a low point, and 
However ome feed dealer have which has also aided them in getting 
ction bull by the horn their cash quickly after most sales 
and worked out systematic feed The retail firms are Farmers Feed 
finance pla So! ed I vufac Mill, Ogden, and the D. & D. Feed & 
turers, too, re n Farm Supply, Madrid 

is O v works havoc Robert Dowson and Gale Daniel- 
offered son, who own the D. & D. Feed & 


situation. No other retailer is so gen 
erous with his credit 
free to lend money to customer 
out collateral or interest 


taken the co 


problem 
with 


Sornrie 


industry is wakening to the 





Ln0Uylh 10 Mik. 


{A POINTS 


si 


from tree planting to 
sacks, Hudson is an 
integrated operation, 


because all Hudson 
sacks are produced on 
modern equipment 


a 39-point inspection 
and test program, 


with your assurance of 
satisfaction in advance. 


f - 


for extra display ap- 
peal and increased sales 
for your product 


by Royer & Roger, Inc., 
leading industrial de- 
signers, yours exclusive 
ly from Hudson 


Yevdlel, 
dTIO 
CEeeVICE 
Movies of your pack- 
ing operation for effi 
ciency study 


A 
ERVICES 
on delivery, storage 
and inventory control 
problems 


study 


One Extra Point... 
f,. 


Only one shot out of the more than 100 per 
game Is the decisive margin in many contests 
between evenly matched teams. But it is 
enough to make the difference 


giSTENTLY SUPER, 


HUDSON 


Multiwall Sacks 


With multiwall sacks, too, strong 
contenders are matched to excel in 
supplying your needs. There are differences 
between their services and their sacks 
which, taken individually, may seem 

small. But over the whole season, these extra 
points are enough to make the difference. 


If you haven’t checked on your packing and 
shipping costs recently, do so now 
when your profits are 

squeezed between 

rising costs and lower 

selling prices. You 

will find the extra 

points Hudson 

can give you 

make tangible 

savings—enough 

tomake the 

difference 


HERE’S ONE EXTRA POINT FOR YOUR PACKING 

. -- Hudson's 39-point Inspection and Test Program 

From tree planting to finished sacks, Hudson controls and supervises 
the production of your multiwall sacks. With no less than 39 inspection 
and testing steps along the production line, Hudson has gone well beyond 
the call of duty to make certain the sacks you get will perform to your 
complete satisfaction. Because of this thorough testing, Hudson can give 
you a written guarantee of satisfaction. See for yourself the complete story 
of how Hudson multiwalls are produced. Send the coupon below for the 
book on how Hudson sacks are made, inspected and guaranteed. 
Illustrated with over one hundred action photographs 


HUDSON PULP AND PAPER CORP. 
DEPT. FS-1219, 505 Park Avenue 
New York 22, N. ¥ 

Yes! We'd like a copy of the profusely illustrated free book on Hudson 


multiwall sacks, and details on the Hudson guarantee 


NAME a 
COMPANY 
ADDRESS . - 


CITY — STATE 


Offices from coast to coast—Write 505 Pork Avenue, New York 22, for nearest district sales office, 





Farm Supply, say that this plan is 
aiding them a great deal. It impresses 
upon the farmer who wants credit, 
that he has an obligation to fulfill be- 
fore getting it. This obligation is that 
he must fill out a financial statement, 
and sign for the delivery of the feed, 
which signature incidentally is also 
the signature making it a promissory 
note, due at the local bank 

The delivery receipt note also lists 
the amount of merchandise which the 
receives, so that there can be 
goods which the 


farme! 
no doubt as to the 
note covers 

The | of the note works 
like this. A farmer comes to the feed 
mill and wants to make a sizable pur- 
chase of feed. He says to Mr. Dowson 
or Mr. Danielson, “I’m a little short 
on cash right now. Could I have this 
feed on ; 

Every knows what a ticklish 
situatior his is. Under the note plan 
the dealer replies. ‘““We have a finance 
plar to cover a case like this. If you 
there is no reason I 
then you can 


qualify-—and 
know of why you can’t 
have that feed on credit 

A copy of the delivery receipt note 
is then brought out and shown to the 
farmer. It is explained in detail, men- 
tioning the fact that this feed firm 
has arranged with the local bank to 
handle credit purchases at a 7% in- 
terest charge 

If the inquiring farmer had _ in- 
tended to get his feed credit on open 
account he is now shown very diplo- 
matically that this cannot be done 
And if he intended to slip one over 
on the dealer, he can see that this 
delivery receipt note is designed to 
protect the deale1 


Financial Statement 

Then when the farmer turns the 
delivery receipt note over, he sees 
that the opposite side is a financial 
statement which he is to fill out with 
the assistance of the dealer. This 
financial statement is quite detailed 
assets and liabilities. It 
much livestock he has 
how many crops, how much ma- 
chinery, land, ete. The liabilities are 
also shown in considerable detail 

If the deadbeat credit applicant has 
that he can get long time 
credit anyway the delivery 
receip ) > pegin to get wor- 
ried when > ler goe to work 


as it lists 


shows how 


figured 
by signing 


on him with thi ncial statement 
forn 
Th y] r! ote and financial 
tatement giv redit to the farmer 
ind deserves it, but it 
also i ; off the deadbeat who 
thin in raid a dealer's capital 
for 3 o 120 days or longe! 
aM er who wants credit and 


who | of it can get it through 


wortny 








The manufacturer of thi feed 
Gverantece that ote earnched with 
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For Positive Protection 
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Arzene CA 


| 
Write for complete information 


GEO. H. LEE CO. Omehe 8, Nebr 
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Bese) 1. DESIGN. The new Dixie Hammermills have been designed by 





“We are certainly well pleased 
- essai" with... the 71724 Dixie Mill. 
ale ... highly recommend 

Se this mill for any grinding 
sist Bitte cae tad job in a feed mill.” 









says: 
Edw. A. Worth 

of the L. C. Worth 
Commission Co., 
Kansas City, Missouri 





The Dixie Model 1724 Feed Mill as it appears 
after installation at the L. C. Worth Commission 
Co., one of Kansas City’s oldest and most 


prominent feed mills 


5 OUTSTANDING REASONS WHY LEADERS IN THE FEED INDUSTRY 


USE’ APPROVE’ ee 772 7 





4. DURABILITY. Dixie Mills are manufactured of heavy steel plate 


Walter J. Clement, America’s foremost mill designer and builder. throughout, eliminating cast iron breakage. They ore built with 
They have all the basic requirements of correct hammermill design rugged, long-life construction features, and are engineered for 
plus the very latest refinements and innovations. extra stability in operation 

a 2. EFFICIENCY. Dixie Mills have been engineered and manufac- € 5. EASE-OF-OPERATION. Designed with the operator in mind, 
tured with one primary goal in mind... to make them as efficient the Dixie Hammermill offers dozens of new features which save 
as possible by increasing capacity without increasing horsepower. both time and labor, and mean extra profit to the mill owner 


* 3. ECONOMY. Answering the demands for maximum capacity 
with a minimum of horsepower, Dixie Hammermills outgrind and 


outproduce all other types of hammermills and grinders — often Available in both open and closed throat styles in many 


: sizes for applications requiring from 25 to 200 H. P 
with considerably lower power requirements. For Further information Write: 
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* SOYBEANS SOYBEAN OIL ° 
. SOYBEAN MEAL 


Call ARTHUR C. HARRISON at 
STATE 2-1700, Chicago, Illinois 


Mitchell, Hutchins & Co. 


MEMBERS 
Chicago Board of Trade 
Merchants Exchange of Memphis 
New York Stock Exchange 
and Other Principal Commodity 
and Security Exchanges 





231 S. La Salle St. 
Chicago 4, HL 
ST. 2-1700 


One Wall St. 
New York 5 
Digby 4-0700 








| and 

| were 
| chases at 7% 
| firm 


| feels is signed by a farmer 


this plan,” says Mr. Dowson, “and 
he is not offended by this business- 
like procedure, so long as it is tied in 
with the local bank. We don’t figure 
we are losing any good business by 
having this finance plan. The ac- 
counts we do lose by it, we don’t 
want anyway. They are for the most 
part accounts that are hard to collect 
from. We really don’t want them.” 

When the dealers approached the 
local banker to handle these finance 
deals, they went over the entire feed 
trade credit problem with him. They 
pointed out the desirability of such a 
plan to keep the farmer in better 
financial condition, to give those who 
pay cash for feed a better price than 
those who buy on credit at an intercst 
rate. 

The local banker was convinced 
special delivery receipt notes 
drawn up to cover feed pur- 
interest. If the feed 
over a delivery receipt 
bank which the banker 
whose 
credit rating is shaky, he will so ad- 


turns 


note to the 





For healthter...more 
$alable Inurke) 


USE 
BREWERS DRIED YEAST 


Special factor in 
Brewers Dried Yeast found 
to prevent HOCK DISORDERS 


The sales-importance of Brewers Dried 
Yeast in building poultry weight more 
efficiently has been one of the big rea- 
sons Brewers Dried Yeast is in such wide 
demand by feed men everywhere. 

In addition to all of the other benefits of 
feeds fortified with Brewers Dried Yeast, 
it is now found that an unidentified factor 
present in the yeast prevents enlarged 
hock disorders... 
healthier birds... 


sooner, 


gives turkey growers 
makes them more 
salable... 
One of the easiest ways to build highly 
efficient rations and supplements is with 
BREWERS DRIED YEAST. Be sure to have 


it in your starting and growing rations. 


Write now for the profitable booklet, 
“Better Feeds with Brewers Dried Yeast” 


BREWERS YEAST COUNCIL, INC. 


605 N. MICHIGAN BLVD. 
ST. (LOUIS, 3, MISSOURI 


= 





vise and caution the dealer about ac- 
cepting any more of that nature. This 
leads the dealer to be very careful in 
making out note and financial state- 
ments. 

Local Bank Does Collecting 

While the local bank will do all in 
its power to collect delivery receipt 
notes when due—and most of them 
are collected — those which are not 
collected become the responsibility of 
the dealer issuing them 

However, the fact remains that the 
average farmer will pay the banker 
quicker than he will the feed dealer. 
Under this delivery receipt note plan, 
Mr. Dowson says, his firm gets its 
cash quickly on each feed deal, thus 
turning capital readily and making 
for better operation of the business. 

There is another tendency observed 
by these dealers in using such a 
finance plan, namely, that when credit 
minded farmers purchase feed in 
amounts to stay below $50, they tend 
to pay cash and buy more often for 
cash, then to buy larger amounts and 
sign delivery receipt notes. 

In any event, the entire effect of 
the delivery receipt note plan as used 
by these two dealers is that it brings 
in the cash quicker and makes the 
farmer more conscious of the fact 
that credit purchases need to be 
financed at an intrest rate. 

Both these feed firms also have a 
feed manufacturer’s finance plan 
which is used by some customers. Un- 
der the manufacturer’s plan, large 
feed purchases are financed to re- 
liable farmers, where credit ratings 
have been established. However, the 
feed dealer does not get his money 
until the financed farmer’s crops or 
livestock are marketed, but the feed 
manufacturer guarantees payment to 
the dealer, once the account is ac- 
cepted. 

“Both of these finance plans are 
available to our customers,” states 
Mr. Dowson. “With these two plans 
in operation, our cash comes in faster 
and we have fewer credit losses. 
That’s the important thing so far as 
we are concerned.” 

SS 
MAKING BELTS ENDLESS 

Both rubber and leather belts can 
be made endless. A leather belt can 
be made endless in the shop where 
used by tapering off the two ends, 
applying belt cement, clamping the 
joint and allowing the cement to set. 
Making a belt endless provides a 
drive more suitable for operation at 
high speed, especially where single- 
ply belts are operated at high speed 
around small-diameter pulleys.—P. T. 
C. Bulletin. 








Ageing 
the aoe of 
Mobile Bay 


MAKES IT an 
EXTRA-DIGESTIBLE 


Economical, too: The 

dust that hens won’t 

eat is carefully screened 

out. You get only 
edible shell. 





SCROGGINS GRAIN CO. 


Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 








if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 


FORSTER MANUFACTURING CO. 


Machines for Modern Milling 
1411 8S. McLean, Wichita, Kansas 



















he Star 


still shines... 


And its light is reflected, millions 


upon millions of times over, in the eyes 













of children in the minds and 


hearts of elders 


How wonderful that we may give the 
kindly remembrance, the helping hand, 
the loving thought, that constantly 


bees kindle that light anew! 
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SERVICE 


ep. Cc. A. 


D. C. A., Ine. 


4000 Board of Trade Building 


Chicago 4, Illinois 
Tel.—Wabash 2-0028 
Teletype CG 1188 


® KOELSCH 


Charles J. Koelsch Grain Co., Inc. 


209 Grain & Flour Exchange 
Boston 9, Massachusetts 
Tel.—Hancock 6-3115 
Teletype—BS 587 


® T. D. F. CO. 
T. D. F. Company 
Chamber of Commerce 
Buffalo, New York 
Tel.—Madison 2323 
Teletype—BU 484 


® SCHUSTER 


Schuster Feed Company 


405 Merchants Exchange Bldg. 


St. Louis 2, Missouri 
Tel.—Central 9400 
Teletype—STL 776 


®HARRIS-CRANE 


Harris-Crane, Inc. 

221 So. Church Street 
Charlotte, North Carolina 
Tel.—Local 6-6486—LD 774 
Teletype—CE 164 
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that’s 


slogan 


our nation wide 
coverage, with 
private leased wires 
connecting all offices 
assures prompt, 
efficient, unexcelled 


hrokerage service. 


We 
linked 
together 


are 


to better serve 
YOU 
in all 


commodities. 
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Turkey Hatehability 
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and Kgg Production 


By J. R. Couch and R. L. Atkinson 


N JANUARY 1 1953, sixty 
broadbreasted bronze hens 
were distributed at random 


small houses (14x14). These 
from a cross between two 
broadbreasted 
with 
the 
Sta- 


foul 


into 
hens were 
Strains ol 
stock and were mated 
ted bronze toms 
lexas Agricultural Experiment 
tion breeding flock. Toms were ro- 
tated between houses each week and 
were replaced with new toms every 


commmert ij 
bronze 


broadbrea from 


WweeKs 

se hens were fed a breeding diet 
soybean oil meal, 
10% ground yellow corn, 29% ground 
dehydrated alfalfa leat 
phosphate, 242% oystel 
hell flour and 4%% salt. This was 
upplemented as follows: MnSO, 120 
vitamin A 4000 I. U./Ib., vita- 
L.C.U)./1b.. 
ium pantothenate 5 
niacin 20 mg/lb., choline 
chloride 400 mg/Ib., By 6y/Ib., peni- 
cillin 1 mg/Ilb., Bacitracin 2 mg/Ib. 
ind Aureomycin 2 mg/Ib 

Group I received the diet 
unsupplemented. Group II fed 
the basal diet supplemented with 5% 
fish meal. Group III was fed the basal 
diet supplemented with 5% distillers 
dried solubles. Group IV received the 
basal diet supplemented with 5% fish 
meal and 5% distillers dried solubles. 
All supplementations were made at 
the expense of soybean oil meal and 
milo in such that the protein 
level remained same for all 
Lroups 

Eggs gathered twice 
and stored in a constant temperature 
until Eggs were set 
weeks and candled at 24 
days of incubation. All clear eg 
eggs containing dead embryos 
broken out to determine the approxi- 
mate time of death of the embryo 
The average per cent fertility was ap 
proximately 80 during the experi- 
mental period of 20 weeks. There 
ipparently no difference in fertility 
experimental groups al- 
that fish meal 
increasing fertility 
receiving fish 
her fer- 
this in- 


four 

The 
compo ed of 30% 
milo, 5 


meal } 


mg/ibd 
min D 
mg/it €ei¢ 


mg/lb 


) 


1200 riboflavin 2 


basal 
Was 


a way 
the 


daily 


were 
eve cooler set 
every two 
vs OI 


were 


Was 


amonys thie 
though it 
had an 

since the 


ippeared 
ffect of 
groups 
about 5% hi 
not fed 


two 
meal averaged 
tility tha 


those 





sprout-waldron roller mills 





“THE STANDARD BY WHICH OTHER MILLS ARE JUDGED” 


Sprout-Waldron Roller Mills have a well-earned reputa- 
tion for long life, vibrationless operation and minimum 
maintenance cost. For applications calling for roller mills, 
you can’t do better than buy Sprout-Waldron. 

As corn, bean and seed crackers, oat crimpers, crumble 
rolls, etc., these well-designed, sturdily- built machines 
have become the standard by which other mills are judged. 

Sprout-Waldron Roller Mills are built in the largest 
imaginable range of roll lengths and diameters, 1-2-or 3- 
pair-high . . . all with highest quality rolls, smooth or 
corrugated, to best meet your needs. They are designed 
for collar oiling or anti-friction bearings. 

Ask your SPROUT-WALDRON MAN to help you 
select the particular mill to meet your individual needs. 
Write Sprout-Waldron & Co., Inc., 61 Logan Street, 


Muncy, Pa. 


SPROUT-WALDRON 





The Best in MILLING 


EQUIPMENT Since /866 


PELLET MILLS 

HAMMER, ROLLER AND ATTRITION MILLS 
PNEU-VAC CONVEYING SYSTEMS 
MIXERS 

CUTTERS, CRUSHERS AND FEEDERS 
REELS AND SEPARATORS 


gredient during the experimental! 
period 
Drops Off Sharply 

Hatchability was excellent for the 
first eight weeks and averaged about 
82% for all groups. There was no 
difference in the per cent hatchability 
between groups; the per cent hatcha- 
bility dropped to approximately 25% 
by the end of the fourteenth week 
This decrease in the per cent hatcha- 
bility was noted in all groups. 


This study 
young turkey 
of the eggs at 
week was quite satisfactory (82%) 
It should be pointed out that the 
diet contained dehydrated al- 


carried out with 
The hatchability 
the eighth 


was 
hens 
the end of 


basal 





EDITOR'S NOTE: A report on 
preliminary experiments on turkey 
hatchability and egg production at 
Texas A. & M. College was made by 
Dr. Couch at the recent Texas Nutri- 
tion Conference held at the college. 
The accompanying article summarizes 
that report. 





falfa leaf meal and was further sup- 
plemented with distillers aried solu- 
bles and fish meal and a combination 
of the latter mentioned two ingredi- 
ents. In no instance was the hatcha- 
bility of the eggs maintained at a 
satisfactory level after the eighth 
week of a 20-week experimental 
period. It well-known fact that 
the nutrient requirements of the lay- 
ing turkey hen are not known with 
any degree of certainty. Data pre- 
sented in this report further em- 
phasizes the fact that additional data 
nutrient requirements of the 
turkey hen urgently 


iS a 


on the 
laying 
needed 


are 
There is a great financial loss in 
this work, as well as in other studies 
from the fact that turkey hatcha- 
bility decreases decidedly as the sea- 
progresses. This study provides 
every indication that the decrease in 
hatchabiilty is of a nutritional na- 
ture and could possibly be maintained 
level if more information 
were available concerning the levels 
of vitamins to use in turkey laying 
and breeding rations, as well as ad- 
ditional sources of unidentified hatch- 
ability factors and higher 
levels of some of the sources of such 
factors used in the present study 


son 


at a higher 


possibly 


—_ 
USE 25 WATT BULBS 
Twenty-five watt lights spaced 10 
feet apart in each direction provide 
ample light in broiler Most 
growers use all night during 
winter 


houses. 


lights 





Make Your Customers 
GOOD Customers... all year ‘round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K, CLOFINE, Inc. 
MILK PRODUCTS 
612 Bulletin Bidg. Phila. 7, Pa. 


6 > 

NT) VITAMIN “D” 
S 3 in Dry Form! 

: — Mixes thoroughly 
—— pours like flour! Saves 


VITAMIN “py ‘Oe 
Feeding Oil 
Several Guaranteed 
Potenc 
ical 18 
THOMPSON-HAYWARD CHEMICAL CO 
KANSAS CITY 6,0. cen 





























Coronet Defluorinated Phosphate is 
supplied in two grades to meet your 
feed supplement requirements: 











17% P 
_Grade 


14.5% P 
Grade _ 





>| Phosphorus. 


17% min. 


14.5% min. 





4 Phosphorus 
Available 
in 0.4% HCl 


16.8% min. 


14.3% min. 





34.0% min. 


34.0% min. 





Fluorine 





0.17% max 








0.145% max 
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THAT SELLS MORE FEED 


Nutritionists, cattlemen and poultry producers are vitally interested in 
the biological availability of the phosphorus source listed on your feed 
tag. Available phosphorus — that portion of the total phosphorus which 
can be directly absorbed to build good bones, flesh and blood—is a deter- 
mining factor in normal, profitable livestock and poultry growth. 


CORONET DEFLUORINATED PHOSPHATE, 


with virtually 100’ proven* biologically available phosphorus, gives 
your feed formula valuable sales appeal. 


LOWEST COST AVAILABLE PHOSPHORUS — Since all of the phosphorus 
in Coronet Defluorinated Phosphate is spontaneously available to the 
animal, you waste no money on an inert, unusable element. This means 
that you receive the benefit of phosphorus nutrition at lowest cost per 


unit, delivered. 


FLUORINE — Coronet Defluorinated Phosphate meets the fluorine/ 
phosphorus ratio specified in the American Feed Control Officials’ defini- 
tion of defluorinated phosphate. This fluorine level is well below that 
approved for phosphatic feed supplements. 


It will pay you to investigate Coronet Defluorinated Phosphate before 
registering your feed ingredients for the coming year. We will be happy 
to furnish prices and figure delivered costs to you. 


*Complete report available upon request 


A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED 


Distributed by 
The Atlantic Supply Company 


17 West Mount Royal Ave. 
Baltimore 1, Md. 


H. J. Baker & Bro. 
600 Fifth Ave. 
New York 20, N. ¥, 
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INTER winds were whistling 
around the corners of the 
Brooks Feed Mill, but inside 


the retail store it was warm and cozy 
for the unit heaters kept the tem- 
perature just right. And, because it 
was the night of the monthly sales 


x. JOE BROOKS 


ghana 


Ail Hit iH hi i 


Plus Service Pays Off 


training meeting, the employees 
liked to come to the comfortable re- 
tail store —especially following the 
usual steak dinner at the Hotel Mani- 
tou—all at Joe’s expense. 

As the men tromped into the retail 
store and removed their heavy coats, 


| 
| 
| 


‘in. 


sR00Ks 
Customes 
acing Lor 


HH} {iil 
Mill Uiuiltt 





Milt said, “Oh, for those warm sunny 
days on the beach. Joe, why can’t we 
stage a sales contest, and the em- 
ployee who wins will get a month's 
vacation with pay, all expenses, too, 
for two people to Florida?” 


Joe 


| expensive 


“Why two?” asked Joe. “One would 
be expensive enough.” 

“Well,” countered Milt, “who would 
want to go to Florida alone?” Then 
he winked at Pop Henley whose blood 


| pressure soared as he quickly looked 
| for something to throw at the young 
| blade. 


“The sales contest is a good idea,” 
said, rubbing his hands to get 
them warm, “but the prizes are too 
How about two tickets to 
the T‘ijou instead?” 
All the rest of 
laughed hilariously at 
move, but Milt grumbled, 
can dream, can’t I?” 
While the employees sat on sacks 
of feed and some in chairs, Joe slung 
a leg over a counter edge and con- 
sulted a piece of paper in his hand. 
There were 12 employees in all—the 
crew from the Endeavor branch and 
those from the main mill at Hansen’s 
Creek. All one happy family, to be 
sure, but Ed Eggers, manager of the 
Endeavor branch and his employees 
always tried to outdo the Hansen’s 
Creek workers—which was all grist 


the employees 
this economy 
“Well, I 





in Joe’s pocketbook in the long run. 


More Sales Horsepower 

There was a serious look on Joe’s 
face as he looked at his employees. 
“T guess I don't have to tell you fel- 
lows that competition is getting 
keener, sales promotions are getting 
sharper, and we have to put more 
horsepower into our selling in order 
to make the sales volume we need.” 

Several of the employees nodded. 
“In today’s market,” Joe said, “one 
good feed dealer hasn’t much more to 
offer the public than another—except 

plus service.” 
ae ey A puzzled look overspread the faces 
he : ‘ of some of the employees. It was 
a clear that some did not understand 
; what 


“Plus service,” explained Joe, “1s 
@ 








Joe meant. 


that little bit of extra attention which 
makes a customer’ remember one 
store, one salesman, more than an- 
other. In the old days, the worker 
who finished his job, even though the 
whistle blew was giving his boss plus 
service. Of course, it’s a breach of 
labor etiquette to do that nowadays 
but nevertheless, plus service pleases 
the public and the boss even today.” 

“And I guess it appeals to wives, 
too,”” commented Smiley Johnson. “If 
you forget their birthdays they feel 
slighted.” 

Everyone grinned at that. 


¢ 
Plus Service Campaign 

“A good illustration,” Joe smiled. 

“Customers don’t want to be for- 

gotten either. Now we are going to 

embark on a plus service campaign 


a 
For the Complete Picture 
[ of an efficient ration, look to U.S.1. SUPPLEMENTS sos tonina: to cli ta i omgroiais to 


Ty < ava fiu ¢ ~ i > 
Squeezing the last ounce of efficiency from feed costs is the goal of test it. I have five ways in which we 

U.S.1. Products 
fs AN 





every one of your feed customers. More and more feeders are find- 
ing that it pays to feed a well-balanced ration—a ration with all the for the feed industry 
plus factors which hav bg been discov- @ U.S.1. Antibiotic Feed Supplements 
ered by modern nutritional research. (bacitracin and procaine penicillin) 
Many of these special ingredients— @ U.S.1. Vitamin Bis Supplements 
such as methionine—give greater feed- @ U.S.1. Vitamin Bis and Antibiotic Feed 
ing economy and increased growth. For Supplements 
completing your formulas to the very ° ens ool mee 80, dried molasses for 
it; mentation soiubies 
Senne mi has apt at Feed © SPECIAL LIQUID CURBAY®, molasses 
. distillers condensed solubles 

And after you have made the most © VACATONE* 40, molasses distillers 
of the antibiotics, vitamins and fer- dried solubles 
mentation products, give your poultry @ U.S.1. RIBOFLAVIN PRODUCTS 
rations the extra returns from sulfur @ U.S.1. CHOLINE CHLORIDE ' 
amino acids by adding methionine. It ee bee poh 70% solution) 
way tg i et thak tedadnae @ U.S.1. CALCIUM PANTOTHENATE Products 
U.S.I. pL-Methionine (feed grade) — » eae inaiien cana odes 

ee oe “ @ U.S.1. CUSTOM MIXES (vitamins and anti- 
the real methionine. biotics to meet your specifications) 


v5) 








PIONEER 
PRODUCER 
OF 
METHIONINE 


FEED INGREDIENTS 
AND GRAIN 


@ Tonkage 

@ Meat Scraps 

@ Molasses 

@ Crimped Oats 
@ Crimped Barley 
@ Corn Chop 

@ Ground Grains 


@ Soybean Meal 

@ Cottonseed Meal 
@ Linseed Meal 

@ Alfalfa Meal 

@ Brewers Grain 

@ Oat Mea! Feed 
@ Mill Feeds 


DANNEN MILLS, Inc. 


GRAIN AND JOBBING DIVISION 
ST. JOSEPH, MO. 
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better bags 


Hf,8,08,0,09,0,09,0,0,08 
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*Reg. U.S. Pat. Off. 





Call or write your nearest U.S.!, office for information and prices. 


NDUSTRIAL CHEMICALS CO. 


Division of National Distillers Products Corporation 
Dept. FS, 120 Broadway, New York 5, N. Y. 


Branches in all Principal Cities 











CHASE e4c company 


309 W. Jacksor 
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Bordens 


Flaydry. 
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SHOW THEM WHO'S BEST! 
, “ « 
Now you can wade right into the heavier-than-ever 
chick mash competition that 1954 is sure to bring. Back- 
ed up by Borden’s NEW Flaydry, you can show them 
who really has the goods! 

The NEW Flaydry delivers a growth “kick” that 
nothing else of its kind seems to match. It’s the potent 
combination of essential milk fractions and B-complex 
vitamins plus Betaine — plus powerful whey factors, 
known and unidentified. 

During the past two years, Flaydry-fortified chick 
rations have produced consistent growth increases in 
more than 90 percent of Borden’s growth tests! These 
tests were made on all the latest chick rations including 
those with high antibiotic fortification. Whey factors 
deliver a real growth wallop! It’s been proved time 
and again by independent laboratories and college sta- 
tions — in addition to Borden’s work. 

Now is the time to prime your 1954 starting rations 
for the selling battle ahead. Re-register your poultry 
feeds with Borden’s NEW Flaydry. You'll be prepared 
to show them who’s best! 


wutkilio, 





BORDEN’S man of the month 


WILLIAM A. SOMMER 


Mr. Sommer is a graduate of the University of Wiscon- 

sin, where he majored in Dairy Manufacturing. He is a 

member of the American Dairy Science Association and 

the American Chemical Society. Mr. Sommer has spent 

nearly a quarter of a century in plant construction, op- 
eration and production. 


Mr. Sommer, Assistant Direc- 
tor of Production for Borden’s 
Special Products Division, helps 
assure the quality of your feeds 
by exercising careful supervision 
in the manufacturing and pack- 
aging of Borden’s Feed Supple- 
ments. 


Dorden \s BASIC IN 
FOOD AND FEED RESEARCH 
THE Pordé COMPANY 
FEED SUPPLEMENTS DEPARTMENT 
350 Madison Avenue, New York 17,N. Y. 


Send all the facts on the NEW Flaydry for our 1954 chick mashes. 
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are going to wage this campaign.” 

The employees were getting inter- 
ested now. 

“IT have bought some new pencils,” 
Joe said. “Farmers will need them 
now that income tax time is ap- 
proaching. As we wrap a small pack- 
age for a farmer at the desk, we'll 
say, ‘Could you use another good 
pencil?’ And we'll hold it up for him 
to see. Chances are he will say ‘yes’ 
and then we’ll put it into the pack- 
age before closing it. Do not just 
throw the pencil in without asking. 
If you ask it seems like a greater 








gift, and calls the attention of the 
farmer to it.” 

Joe paused for a moment 

“We'll do the same with calendar 
when we get them next month. We’l! 
ask if they want them. After we 
have worked pencils for a month, 
we'll change to some other useful, ir 
expensive gift 

“When January rolls around we’l 
ask customers if they'd like a printed 
sheet of instructions on how to car 
for baby That will cente1 
their attention on ordering chick 
early. These instruction slips will be 


chicks 


Distributed in Utah and Southern Idaho by: 


BADER,INC. 


214 24th Street 


P. O. Box 267 . Ogden, Utah 
Telephone: Ogden 9323 





printed on yellow paper. We'll do the 
same with fertilizer some week. We'll 
print those facts on pink paper, and 
ask farmers if they want them.” 

The employees were listening very 
carefully now. 


“Thank You” Note 

“Once a month,” Joe said, “we will 
enclose with each statement, and also 
insert in each package during the last 
week, a ‘thank you’ message for pur- 
chases during the month. That will 
show folks we appreciate their busi- 
ness.” : 

“People 
much,” 
fered 

“One month we are going’ to con- 
centrate on asking customers person- 
ally if they would like to have us 
visit their farms to look over their 
dairy herds, hogs, and laying flocks,” 
Joe said. “We'll ask them as they 
come to the mill. This will show them 


never get thanked too 
Pop Henley, the veteran, of- 





“Y floes a 


we mean business, that we want to 
be of service. We'll make lists of 
those who want us to come and those 
who say it isn’t necessary. We want 
this information for our records.” 

‘T’ll bet that’ll please them,” But- 
terball Barlow declared. “Maybe some 
farmers are too timid to ask us to 
inspect their flocks. They think it'll 
obligate them to buy. But we gotta 
stress that this is a free service.” 

“Very true,” commented Joe, “and 
finally, once during the year, we will 
insert in every package and clip to 
every statement a list of the rural 
churches in our trade area, and the 
names of the pastors and the time of 
church services. That stip will also 
state the names and locations of rural 
schools and the names of school board 
members. Lots of farmers would like 
to have that information all in one 
spot—on a slip of paper.” 

“I think that’s a swell service pro- 
gram,” Milt said. “I'll bet it will build 
much good will for us and also win 
new customers. Your program gives 
me an idea, Milt. Now I know what 
I have to do to get to home plate 
with some of my redheads. I’ve got 
to talk less about myself and more 
about them and their interests. Gee, 
this has been a swell night for me— 
a free steak dinner and cigars, plus 
some selling tips and a few others 
which I can use—oh, boy, how I can 
use them.” 

Te cael — 
CHICKEN POPULAR DISH 

The old fashioned Sunday chicken 
dinner comes on two weekdays now. 
Average consumption in 1953 will 
reach 29 lb. against only 18 Ib. in 
1935-39 
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You Can Count On 


. Leadership Research 


© Quality Control 





© Outstanding Facilities 


®@ Quick Service 


Trace Mineral Premixes ...lodized-Man- 
ganesed Calciim (any desired level)... 
Maongonesed Calcium (any desired level) 
.«. Electro (free-flowing) Calcium... Pellet 
Machine Calcium...Regular (plain) Calcium 
-Dustless (plain) Calcium...Shellmaker Cal- 


cium Grit...G-220 Riboflavin Supplement... 
Se ee 
Calcium Carbonate Co. 


CHICAGO 6, ILL. «= CARTHAGE, MO OMAHA, NEBRASKA 
222 W. Adoms Box 409 325 W.O.W. Bidg 
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UPILL 


If you'd like to have a neat new billfold—made of tough Vinyl in an 


CRIPPLER 


attractive “Lizargator” texture—just ask us to send you one. . . free! 


Clip the coupon below 





Hart-Carter Co., 961 19th Ave. N. E , Minneapolis 18, Minn. 


Please send me my Hart-Carter billfold 
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A SIGN ON MY FEED MILL 
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What it means to me 


‘That's me, folks, Bill Lehigh, doing 
the job that suits me just fine because 
Ee 


& 














I’m helping my customers get better 
profits 'n at the same time, I’m putting 
bread on my table and money in the 
) 


i) 


bank, too. 


‘*I’m a Master Mix Dealer and proud of it. Why? Because I’ve seen the way toward 
a more profitable feed business through greater customer satisfaction with the feeds 
they buy from me today . . . both mine and those made by the Master Mix folks. 


‘It’s no idle boast when I say we're doing a better job the Master Mix way than 
‘ the old way. Results that feeders are getting prove it to me... and it shows up in 
sales figures, too! 


‘I’ve done some checking with friends of mine . . . Master Mix Dealers, too. They 
all agree with me that we're better off as Master Mix Dealers because of the helpful 
Master Mix Territory Managers and downright smart sales helps the Company 
gives us. 

‘‘We all feel that McMillen Feed Mills is giving us the best darn feed money can 
buy. And things like the Master Plan indicate it’s gettin’ better all the time.”’ 


If you're figuring on a way to improve your feed business and build up your own 
brand feeds, ask any of the thousands of Master Mix Dealers across the country 
about Master Mix. Then write... 


McMILLEN FEED MILLS 





FORT WAYNE, INDIANA + MEMPHIS, TENNESSEE 









The Master Mix sign tells the world that | sell Master Mix 
Feeds and adds to my business the prestige of one of the 
best known names in feeds. 






“Helping my customers get 
better feeding results is a 
pleasure. 


“Ever since | took on Master Mix, 
I've hed an increasing number of 
folks come in and express their 
belief that "Master Mix Concentrates 
and Complete Feeds can't be beat.’ 


"Why do folks get results they 
brag about with Master Mix? Well, 
it's because of the good feeds and 
the sound feeding programs de- 
veloped by McMillen Feed Research. 


"Then, of course, there are the 
management helps the company 
offers . . . Management Manuals, 
charts, folders, feeder meeting pro- 
grams and, best of all, really wise 
fieid resale help from the Master 
Mix selesmen.” 
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Dealer-Customer Relations 


By E. G. Cherbonnier 


HE subject of dealer-customer 

relations is, in my mind, a 

most vital one. Better dealer- 
customer relations are the key to the 
growth of the feed industry. Research 
is turning out new information 
steadily. Feed manufacturers are 
adopting these findings rapidly, but 
there are partial roadblocks on the 
way from the college and the feed 
manufacturer to the farmer. 

One county agent per county, no 
matter how able, can barely scratch 
the surface of nutrition, sanitation 
and livestock and poultry manage- 
ment in his county. The feed dealer 
should be the strongest factor in in- 
creasing the efficiency of our live- 
stock and poultry economy. 

Farmer, Feed Man Need Each Other 

The farmer ‘needs the feed man 








needs more informa- 
assistance in the field of 
sanitation and manage- 
cannot say that our opera 
really good until our dairy 
350 lb. butterfat, until 
hens produce 200 eggs a 
year, our sows wean litters of eight 
or nine, and our cattlemen reduce 
their costs of production in the same 
that their competitive meat 
the broiler man and the tur 
have done 


and the farmer 
tion and 
nutrition 
ment. We 
tions are 
cows make 
our laying 


ratio 
grower, 
key man 


Not 

In discussing dealer-farmer rela- 
tions, let’s realize that it can’t be a 
one-way street. The farmer himself 
haS certain obligations in working 
with his feed dealer. One of the most 
important is the matter of credit. The 


a One-Way Street 


| feed dealer simply cannot keep his 
| stocks up nor give the service re- 
quired if he has too much of his 
| money tied up in credits. Credit on 
feed is a normal and proper part of 
| feed distribution, that is, if the time 
of payment is understood in advance 
| and the payment made when due. In 
| some cases the farmer “rides” the 
dealer and if a particular feeding 
| operation is not profitable, the deal- 
er may wait indefinitely for his 
| money. Feed has to be sold on a 
| smaller margin than most farm sup- 
plies and there isn’t room for long, 
| slow accounts. 
The farmer can also help himself 
get better service by keeping the 
dealer fairly well informed in advance 
of his needs and by taking his feed in 
as large quantities as his storage 
| space will permit. 
Don’t Blame It All on the Feed 
Also, I think that the farmer 
should not be too quick to blame the 
feed when something goes wrong. 
I don’t mean that feed is never re- 
' sponsible, as it would be impossible 


Coccidiosis is caused by many species of coccidia that attack 
the gut in different places. SULFAQUINOXALINE is the only 
drug that combats all dangerous poultry coccidia. 





Help your customers make bigger poultry profits— 


formulate with 


SULFAQUINOXALINE 


Your customers benefit two ways when you include 
SULFAQUINOXALINE in your poultry mashes to prevent 


coccidiosis outbreaks. 


1. Preventive levels of SULFAQUINOXALINE in feed 
ean cut production costs by slashing coccidiosis 


Coccidiosis is so common and can hit profits so hard, 
why risk incomplete protection? Guard your invest- 


ment and customers’ profits with SULFAQUINOXALINE. 
Powerful advertising in national farm and poultry jour- 


mortality to 2 per cent or less—drastically reduc- 


ing stunting. 


2. Exposed birds fed SQ bring higher octane due to 
better finish and greater market weight. 


Proved effective in hundreds of millions of birds, 
SULFAQUINOXALINE has the widest margin of safety of 

any coccidiostat now in use. And remember, poultry 
coocidia have shown no resistance to SQ in over four 


years of commercial! use. 


© Marck & Oo., tne; 


nals, regional and local farm papers, and on radio and 
billboards is building acceptance for SQ. 


MERCK & CO., Inc. 
Manufacturing Chemists 


RAHWAY, NEW JERSEY 








EDITOR’S NOTE: Increasing the ef- 
ficiency of the livestock and poultry 
industries is not the concern of the 
country agent entirely, warns E. G. 
Cherbonnier, feed advisor to the 
Grain & Feed Dealers National Assn. 
This is also the job of the feed dealer, 
Mr. Cherbonnier explained at the 
Nebraska feed and nutrition confer- 
ence at Lincoln recently. The ac- 
companying article contains his com- 
ments made at the Nebraska meet- 
ing. 





million tons of formula feed 
without an occasional er- 

are many other rea- 
results or even sick or 


for 34 
to be made 
ror, but there 
sons for poor 
dead animals. 

I was once in a dealer’s store when 
a customer was telling the dealer 
that my feed was no good. His cows 
wouldn't eat it. The dealer was glad 
to pass the buck to me and I suggest- 
ed that we go out and see the feed 
and the cows. On arrival at the barn 
we found the farmer using a mix of 
three parts of his own grain (rather 
musty), one part of bran and two 
parts of screenings bought at the lo- 
cal elevator. With this was one part 
of my dairy supplement. 

When the cows were offered a few 
handfuls of our dairy supplement 
without the other mixture, they gob- 
bled it greedily. 

6,500 Ib. Milk on Claims 

my ‘early days with my 
lived in the suburbs and 
we had enough ground for a family 
cow. Just outside my office was a 
desk where feed was brought when 
shipped from the field on claims. I 
arranged with the man who handled 
this to let me have the feed after 
the laboratory had made an analysis. 
As claims from all the branch returns 
came to St. Louis, there naturally 
was a fairly large amount of feed 
available and this Guernsey cow as 
a first-calf heifer gave 6,500 Ib. milk 
her first year with about 80% of her 
feed having come frem the field ac- 
companied with complaints. She nev- 
er refused her feed and never was 
sick. 


During 
company, I 


Keeping Records 


Another obligation that I think the 
farmer has is to keep accurate rec- 
ords of his feeding operations. He 
should belong to a dairy herd im- 
provement association and if there 
isn’t one in his county, he should do 
his own weighing, at least once a 
month, and keep similar records on 
beef cattle, sheep, hogs, or poultry. 
Then if he doesn’t get the expected 
results, he can sit down with his deal- 
er and they can find out just how far 





PROFITS! 


Mix Your Own 
Brand with 


,- 
hitlivind 


FEED MIXER 


Aggressive feed dealers in- 
crease their margin of profit 
50¢ per bag and more by 
mixing their own brand of + 
feeds with the BROWER MIXER. Mixes 
perfect blend in 10 to 20 minutes — at a 
power cost from 3¢ to 5¢ per ton. Quickly 
pays for itself! Heavy welded construction. 
Gives years of trouble-free service. Above- 
and-below-floor models. 5 sizes for mixing 700 
to 4,000 Ibs. per batch. Write for details and 
prices. 

BROWER MFG, CO. 484 N. Third St., Quincy, Illinois 


a Worlds Largest Selling Mixer! 











Every Good Feed 
Get your supplies from 


HENRY K. FAUST 


Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pa. 
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CORONET 











| ee DEFLUORINATED 
PHOSPHATE 





Phosphatic mineral feed supplement of top quality. 

Larger tonnage output available to you at lowest unit cost. 

Guaranteed phosphorus not less than 17%. 

Guaranteed calcium not less than 34%. 

Guaranteed fluorine not more than 0.17%. 

Also available at 14.5% phosphorus, 34% calcium and 0.145%, fluorine. 

Availability by 0.4% hydrochloric acid test 98% to 100%. 

Write today for samples and further particulars. 

Write H. J. BAKER & BRO., 600 Fifth Ave., New York 20, N. Y. 

Branch Offices — 501 Jackson St., Tampa, Fla. 

Maryland Trust Bidg., Baltimore, Md. 
Savannah Trust & Bank Bidg., Savannah, Ga. 
208 South LaSalle St., Chicago, Ill. 


sales 
agents 


for 
CORONET 


H.J. BAKER & BRO. 


established 1850 
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short of the mark they have fallen 
and investigate all angles 


The Dealer's Responsibilities 


If a dealer doesn’t have a sincere 
interest in the success of every one 
of his customers, he shouldn't be in 
the feed business. Farmers are quick 
to detect a sincere interest or a su- 
perficial desire to “sell it and get the 
money.” Feed is not a one-time sales 





article. It must be sold over and over 
again as it is consumed. Good “wear- 
ing qualities’ are essential in the 
feed business 

The extravagant claims of a few 
years ago are fast going out of the 
picture simply because the manufac- 
turer and dealer who don’t make 
them are the ones who win the con- 
fidence of the farmer. 

The dealer who plans to be of real 





P.O. Box 283 TWX 463 





HEYWoopD & RABB, INC. 


JOBBERS - BROKERS « CARRIERS 
GRAIN & FEED INGREDIENTS 


Serving lhe Extine Southeast 


CHATTANOOGA, TENNESSEE 


MORRISTOWN, TENNESSEE 


Phone 9-4347 TWX CT 357 


Phones 382 and 2096 








assistance to his customers must 
know a lot about feed and feeding. 
The days of by guess and by gosh are 
gone. Farmers are better posted, the 
job of efficient production is more 
complex and feed customers can’t be 
properly served by a dealer who 
doésn’t take_time to study his busi- 
ness and his farmers’ business. And 
because of its rapid changes and im- 
provements, the feed business takes 
constant study. 

Some may take issue with this 
statement, but I personally cannot 
see how a feed man can keep up to 
date without spending at least an 
hour or two every week reading the 
latest feed news and employees 
should have a brief refresher training 
at least once a month in addition to 
basic training when they are em- 
ployed 

Must Know Local Feeds 

How can a dealer or his employees 
help the farmer to balance what he 
grows if he doesn’t know the char- 
acteristics of local roughages and 
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grains? He must know their strong 
points and their weak points so that 
the right supplement is recommend- 
ed and properly used. 

Roughage and home grains are the 
cheapest part of the ration and their 
use should be encouraged—provided 
they are properly supplemented 

Farm Calls 

If your wife calls on a certain lady 
in the neighborhood once or twice, 
and the lady doesn’t return the call, 
I would guess that it wouldn’t lead 
to exactly cordial relations. Let's 
think of it in a business way where 
the farmer calls at the dealer’s store 
many times during the year, but in 
some cases these calls are never re- 
turned. 

The other day I was visiting on a 
farm close to mine in Missouri and 
the farmer was talking about build- 
ing a new steer barn. I always like to 
know why a farmer deals with which 
merchant in town and asked him 
where he was going to buy his lum- 
ber. 

He was in doubt about the “A” 
Lumber Co. or the “B” Lumber Co. 
and said he thought they were both 
about the same. Obviously he hadn't 
made-up his mind. 

This Call Paid 

an unusual coincidence, young 
Mr. “B” drove up at that time. He 
said that he had been out in the 
neighborhood, but never had called 
on Mr. Gronefeld, although he knew 
that he had been a customer of his 
father’s and an occasional customer 
recently. He just visited and didn't 
try to sell anything. The farmer was 
obviously trying to size him up and 
didn’t say a word about the steer 
barn. However when the steer barn 
went up, I noticed that “B” trucks 
were delivering the lumber. 

How better can a feed dealer show 


By 





Do You Need a 


BULK FEED 


d 


GRAIN TRUCK? 








WRITE TODAY for informa- 
tion about a Simonsen Unloader 
to fit any truck with a standard 
grain or stock box. 


SIMONSEN MFG. CO. 


Dept. FS QUIMBY, IOWA 
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With Vitality’s “plus nutrition food 

; formulas, dog owners can feed 

their dogs better than with other for 
feeding programs. Hunters, field P 
| 

, trial men, kennel Owners—the sporting 

big users of dog food—have dis- 

) 

7 covered that Vitality keeps their dogs 

os , 

dogs in better condition. That's 

why Vitality gives dealers a more 
GROUND BREAKING rf EREMONIES Oflicials of Thuro Bilt Products, inc. rapid turnover—with more sat- 
and Honeggers’ & Co. witness ground-breaking ceremonies for Thuro-Bilt’s | _ 

new Fairbury, UL, plant as the prefabricating firm's president, Harold Honeg- | isfied customers—preater repeat 

| ger, does the honors with spade in hand. Left to right are A. P. Loomis, business 
Honegger vice president in charge of poultry breeding and designer of Thuro- ii 
Bilt’s chief product, the pre-built poultry house; Ben A. Roth, president of 
Honeggers’ & Co.; Lyle Huette, building contractor; Harold Honegger; Dean 
Koehl and Chris Huette, assistant sales manager and general sales manager, | 

: Y _ al , | 
respectively at Thuro-Bilt Products; Ed Kloter, Thuro-Bilt'’s production | TT ©) for 
manager. ts you 
} s 
3 
his sincere interest in a customer | quite a few failures. I have seen feed 
than by an occasional call. It not only | men fail in spite of plenty of capital 

j builds good-will, but it gives the deal- | I have seen many feed men fail even 

er the chance to size up the livestock though their credit system was good 
and feeding operations and the equip- | I have seen some very good store 

ment. It may lead to orders for other | salesmen fail. But in all my expe- 
items beyond feed and it may lead | rience, I have never seen the failure . . 

; ‘ Me No one else makes so complete a line enabling you to sell 
to suggestions for slight improve- | of a dealer who made regular calls : & 7 
ments in feeding that will get better | on his farmer customers. One day every dog owner among your customers. Vitality’s Specialized 
results every two or three weeks with 15 o1 Diets mean more and bigger sales. Only Vitality follows a 

In nearly 40 years in the feed busi- | 20 minute calls will cover a wide area specialized advertising promouon designed to sell sporung 
ness I have seen many successes and | and build a lot of friendship dog owners. Over 17 years of national advertising in the 
more than 30 magazines these men read. With a continued 
campaign like this reaching over 10 million dog owners, it's 
a Complete no wonder Vitality is in demand. Vitality is doing a con- 
eee ovecmemmames  pemanT sistent job of helping dealers sell—special sales helps and 
egge Wh | services are part of the Vitality extras. It all adds up to a beuer 
Mi ing f ant on ee Ss deal for you. 
’ , , MEP E PCE E TET 
| 


SF ot os 


Let us tell you more about the profit pos 
sibilities there are for you with Vitality 










Find out how you can sell more dog food, 
tons of it, as hundreds of successful Vitality 
dealers are doing all over the country. Write 
us for details of Vitality’s Dog Food Mer 
chandising Program for feed dealers 


VITALITY MILLS, INC. 


Board of Trade Bidg. e« Chicago 4, Illinois 


FAMOUS FROM COAST TO COAST 











Safety with Pacal 
When riding the manlift... 
face the belt, leave tools below! 
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«e-for Feed Men looking 
for a way to increase business . 


Your answer to the rapidly increasing demand for “on-the-farm” feed 
milling and formula processing is this FORDS milling plant on wheels. 
A fully equipped portable mill which features the latest milling develop- 
ments—to meet future as well as present needs—for the handling of concen- 
trates and the addition of molasses. It gives your customer the opportunity 
to use all his crops—including roughage and corn cobs—according to his 
particular feeding requirements. This new FC IRDS Portable Mill features 
many mechanical advancements that reduce maintenance to a minimum 
while increasing capacity and efficiency. Send today for complete partic ulars. 

NATIONWIDE SALES AND SERVICE 
Write for Literature and Name of Nearest Distributor 


S MYERS-SHERMAN COMPANY 


Manufacturers of FORDS Hammermills, Molasses Blenders, 


Vertical Mixers, Corn Shellers, Pneumatic GrainVayors. a FR - 
2101S. ILLINOIS STREET, STREATOR, ILLINOIS PAPER, CALMENSON & COMPANY J sroncss thin toinghone Nine suse 











When you Buy 


BUY PACAL 
HARD FACED 
HAMMERS 


They'll grind 3 to 
4 times longer 
in your hammermill 









































-page, fully illustrated booklet on 


CHLORTETRACYCLINE Lederle 


this great antibiotic benefits livestock and poultry 


JUST OFF THE PRESS — the most complete booklet yet published on the values of 


antibiotic feeding! Handsomely illustrated with photos and 4-color drawings! 


“Feed for Profit— AUREOMYCIN” will be welcomed by chicken growers, turkey 
growers, hog raisers and dairymen! There’s a section devoted to each of these four types 
of growers. Page after page gives clear-cut information on how to grow better livestock 


and poultry, make more money! 


“Feed for Profit— AUREOMYCIN” will be welcomed by feed manufacturers! There's 
an entire section dealing with today’s progressive feed manufacturer — telling livestock 
and poultry raisers to ‘make your feed manufacturer your ‘partner’ and stay on the 


profit side!” 


You'll want your customers to have copies of this new booklet. There’s a liberal supply 


waiting for you, without charge! Just tell us how many you can use. 


*Trade-mark 


Send for your free copies for distribution to your customers! 


€> 


— 


Animal Feed Sales 


LEDERLE LABORATORIES DIVISION 


AMERICAN yanamid co MPAN} 30 Rockefeller Plaza, New York 20, N. Y. 
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IDE, S Help Sell Feed bok colors Other aed the raul 


By Edgar Gleason 


VEVERAL display and ervice 
ideas are helping Taly Bro 
Wonewoc, Wis pioneer feed 


firm, attract 
them more service 

rhi feed company which wa 
founded in 1917 by the late C. H 
laly, father of the present 
lL. W. Talg and Car! Taly, lies on a 
heavily traveled highway 

The Taly brothers have 
the ground from the edge of the high- 
to the feed mill and store, and 
their scale is convenient at this spot 
No matter how heavy the traffic, 
find it to pull off the 
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Wisconsin, the firm 
simi ells quite a volume of dairy and 
poultry feed. It does a lot of custom 
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EXCLUSIVE HINGED DIE CASING 
SAVES MAN-HOURS 


the gearlessymill with the quiet 


V-8 & ut 


is and other 

/ parts in this 
la ther Sprout Waldron 
pellet mill models 


are interchangeable 


2866 


OR I 


V & 


Maintenance costs are slashed with the improved* PELLET 
ACE. The exclusive hinged die casing provides fast, easy en- 
trance for die changes, for the elimination of plugs, and for 
maintenance operations 

High volume, low power consumption, better condition- 
ing, quiet and perfectly clean operation, fewer choke-ups, and 
longer life ave assured by many other superior PELLET ACE 
features, 

These outstanding advantages are the results of Sprout- 
Waldron’s lon 
started with the first practical ring-type die machine. They 
provide, in the PELLET ACK, Sprout-W aldron’s greatest con- 
tributions to higher pellet profits for feed manufacturers. They 
enable PELLET ACE to out-produce any other mill when op- 


succession of trail-blazing developments that 


erating under the same horsepower and formula requirements. 

Prove this for yourself! Get full details now, and compare 
PELLET ACE with all other mills. Write to Sprout-Waldron 
& Co., Inc., 61 Logan St., Muncy, Pa. 


SPROUT -WALDRON 
The Teal in [Milling Eguioment? Srce (866 ——— 
MUNCYe PENNSYLVANIA 


+ MIXERS + SCREW, BELT AND PNEUMATIC CONVETORS 
EPARATORS AND ASPIRATORS 


+ HAMMER ROLLER. ATTRITION ANU BURR STON 
CRUSHERS AND FEEDERS « Rt 


PELLET MULLS 
BUCKET ELEVATORS + CUTTERS 


farmers. The mill is 
two mixers and a 
as well as rn sheller 
ind Car] Talg are often talk- 
feeding to their customers 


mixing for 
equipped with 
rinde! i co 
L. W 
ing better 
but they are always ready to mix feed 
to a farmer’s formula if he 
that Howevei the 
icational the two 
has swun 
balanced 


iccordin 
wants it 
feeder ed 


brothers 


way 
work of 
over the years 
man a feeder over to a 
feeding program recommended by the 
Talgs 

The Talgs have also been advocat- 
iccurate records 


ing the 


Keeping ol 
on dairy herd production and egg pro 
auction 

The result is that many farmers 
month to month just what 
tecord keeping farm 
usually 
have learned 


Know from 
their costs are 
ers, the Talgs say, are good 
feed customers, for they 
that quality feed pays 


Informal “Feeder Meetings’ 
The Talgs have a big office 
Which contains a huge stove 
Farmers like to congregate in this 
office on cold and wet days and talk 
about feed and farm problems, and 
also to warm themselves by the glow 
of the fire. While the Talgs do 
not hold any formal feeder meetings 
during the year, many an informal 
feeder meeting is held in this office 
with four to five farmers at a time 

“We have always found that most 
farmers are willing to listen to talk 
about a better feeding program,’ 
Carl Talg. “Farmers want to 
know which feeding program is best 
for them, and they keep asking ques- 
tions until they have enough facts to 
make up their own minds.” 
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MOLASSES VALUABLE FEED 
FARGO, N.D.--Six and half 
gallons of molasses are equal in feed- 
bushel of yellow 
North Dakota 


one 


ing value to one 
corn, according to the 
Agricultural College 





Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


IN 
FULL PRODUCTION 





“The Polka Dot Folks’”’ 
BOARD OF TRADE 
KANSAS CITY 6, MO. 


Victor 4385-86-87 -88-89 
Protein Dept. TWX-KC 20 
Other Ingredients, TWX-KC 125 








THEO. STIVERS 


Broker 
Raw Materials to the Feed Industry 


1527 Candler Bldg. 
Atlanta 3, Georgia 
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END ALL THIS CONFUSION... 
PROGRAM YOUR BUSINESS THE VITAMELK WAY! 
= 
T 
| 
A 
Is too much of your time spent with suppliers’ salesmen? By fortifying your feeds with Dawe’s Vitamelk, you 
- Trying to decide which among scores of conflicting “expert” simplify and improve your fortification. You enjoy the bene- 
| recommendations is best for you? Are new nutritional dis- fits of dealing with a basic producer of fortification factors. 
coveries, formula work, and fortification problems constantly Vitamelk provides full fortification in one package... 
, . . . . . . . . . . 
| claiming time you should be devoting to sales? They’re simplifies buying, storing and manufacturing . . . assures 
probably taking far too much time unless you have an ex- up-to-date practical fortification for each class of livestock 
tensive professional staff and research facilities. But they and poultry feed. 
S ? — r vs) 9 ! mu: . te . ° ° 
shouldn’t—and they needn't! This streamlined, “tailored to your needs” service program 
You can relieve yourself of these and other related can relieve you at once of the day-to-day distractions that 
: problems through Dawe’s famous Vitamelk program. Here’s are robbing you of valuable time. Let Dawe’s, the nation’s 
how it works! leading vitamin nutritionists, prove to you the advantages 
Cause nour of Vihemallt“tees ot bike disposal, without of modern scientific feed building methods for your brand. 
cost, Dawe’s feed engineering services. Dawe’s Formula You will be astonished how little it costs to put your prob- 
Audit Bureau will analyze your present feeds and provide lems in the hands of recognized specialists and get the help 
you with exclusive new formulas to meet your special needs. you need. Clip the coupon today. 
It will take over the continuing responsibility for evaluating Distributors for Belgium: Comptoir Anversois d’Importation 
; ‘fe ; “COMANIMA” 13, Courte rue des Claires, Antwerp, Belgium 
and applying the latest nutritional knowledge to your feeds. 
And, Dawe’s Nutritional Information Service will regularly 
keep you informed of new scientific developments affecting - 
. i >» Lab | 
your business. ve. a or ries nec 
; aqes I ° 
{ 
‘ , : ; 4800 S. Richmond St., Dept. FS 123 Chicoge 32, itlinol 
! Dawe’s Quality Control Laboratory, Chemical and Biolog- alate . — ane 
! 
ical Laboratories, Nutritional Research Department and i Please send me full information about Dawe's Vitamelk Program and 
| Feed Engi ing Servi 
, aS: : : " eed Engineering Services. 
Farm Research Station provide a wide range of other 
. essential feed engineering assistance. | a sarang —— — 
! a - oe a _ 
, 0 ——EE 
| 
e City & ZONE Se a 
— “amp 
NORLD’S OLDEST AND LARGEST SPECIALISTS IN VITAMIN. PRODUCTS FOR FEEDS 
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Change screens in seconds 


Merchandising Pays Off 








while mill is running 


Where varying materials and grist sizes require continual 
screen changes, the Schutte Quick-Screen-Change Hammer 


Mill will save you time and power. 


Without stopping the mill or opening the cover, 
matter of 


screen is easily withdrawn and replaced in 


seconds. No interruptions! No other parts to remove! No 
exposure to whirling hammers! Utmost safety 


guard sees to that! 


Built in a carefully selected range of sizes from 20 to or 
125 hp, and featuring sturdy all-welded steel construction, 
this most modern of hammer mills is promptly available in 
belt-driven or direct-connected models. Request literature 


for full details. 


SCHUTTE PULVERIZER CO. 
Manufacturer of Famous Schutte Hammer Mills and Replacement Parts 
BUFFALO 15, N. Y. 


27 CLYDE AVE. *@ 


Schutte 


Screen slides in 

and out of groove. 

No binding! 

No leakage! it th 


The Right Advertising Copy 


Can Sell More for You 


By Will Christoph 


HEN the feed dealer sits 
down to write an advertise- 
ment, he usually settles upon | 


| milk 


stress 
theme 
or hog 


which he wishes to 

decided upon the 
it be dairy, poultry 
to think of an engag- 


i theme 
(Once navin 
whether 

h tries 

who has had 
experl- 
has a 


rt feed dealer, 

merchandising 

that unless he 
it will attract attention 
may not read the rest of 
the ad ie headline is important 

Let us examine this matter of ad 
headlines a little more closely. I like 
one which was used last year by the 
retail division of the Golden Sun Mill- 
Estherville, Iowa. Here it is: 
“Mr. and Mrs. Farmer Do You 
Want to Make 13%¢ Doz. More on 
Your Eg mT’ 

The copy then went 
“Then listen to this... An average 
flock of hens on an average ration 
often produces no more than 40% egg 
production and at a feed cost of 
a hand 2614¢ per dozen eggs. A Golden Sun 
fed flock of hens often produces 80% 
better at a feed cost of 13¢ per 
So you make 13%¢ per 
dozen more profit ¢ 

This type of headline 
following copy 

and then 
imet Amdahl, 
Golden Sun 
publishes many ads of 
throughout the year and 
quite a few sales to them 

Other challenging headlines which 
ire interesting enough to make farm- 
ers read further include, “Non-Pro- 
ducing Hens Are Taking Dollars Out 
of Your Pocket": “Here’s How to Get 
Greater Egg Production”; “Give 
Enough Feeder and Fountain 
“Feed and Care for Biddie 
and She’ll Lay More Eggs 


t} y 
ri Pitie’l 


So tl 


ing Co., 


on to Say, 


the 


dozen eggs 


is attractive 
It makes 
sets out to 
retail store 
Milling Co 

this type 
trace 


and so is the 
i statement 
prove it Een 
manager at 








can 


Them 
Space 
Properly 
| for You 
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8202 American 
SEATTLE 4 WASH 
EL hie 








Distributed in’ Washington, Oregon 
Idaho and British Columbia by a 


LEO COOK CO. 
Fookstnffe 


Attention-Getting Headlines 
feed dealer who wanted 
baby chick ad came up 
adline and copy, “If You 
Fed Your Baby Chicks Sawdust 
Would They Have Wooden Legs? ... 
a ee No, but you could well expect that 


One Iowa 
different 
with this he 


Montana, No 


PORTLAS wD R ’ 
2 


to Death... se 
get the best 


would Starve 
baby chicks 


CA they 


Sure your 





RICHARDSON 


helps make money 
from Chows for 


RALSTON PURINA 
PROBLEM: Y 


Weighing up to 60,000 pounds of laying Chows per hour and bagging it 
in 50-lb. bags ACCURATE BY WEIGHT. 


SOLUTION: Y 


Installation of one Richardson E-50 Duplex Bagging Scale. This versatile 
unit operates with two weigh hoppers .. . one loads while the other 
discharges. Speed—18 to 20 50-lb. bags per minute with consistently 
high accuracy 


Ralston Purina Company, Bloomington, Illinois, one of the 
nation’s leading ptocessors of feedstuffs, does a high-volume 
business in cattle, hog, and poultry Chows. And to insure fast, 
accurate production, they consulted a Richardson engineer. He 
made a thorough production survey and recommended this in- 
stallation—a labor-saving, cost-reducing Richardson E-50 Duplex 
Bagging Scale that guarantees high volume with consistently 
accurate weight. 

Richardson has made a specialty of engineered materials 
handling by weight for more than fifty years. This practical 
experience in solving bagging, mixing, proportioning, and auto- 
matic weighing problems for every field of processing is avail- 
able to you. 


MATERIALS HANDLING BY WEIGHT SINCE 1902 





Call in a Richardson engineer, and at no obligation to you he'll 
gladly make a survey of your present operations. His suggestions 
can point the way to more consistently profitable operation. 


Richardson Scale Co., Clifton, New Jersey. Feeder-Weigher Systems of 
All Types: Automatic Bul lk-W eighing Hopper Scales, Including Conveyor- 
Feed Types * Continuous Feeder-Weighers * Automatic Bagging Scales ¢ 
Bag Sewing Conveyors” * Packers © Process Control Panels. Branch 
fice in: Atlanta * Buffalo « Boston * Chicago ¢* Detroit °¢ 

Minneapolis * New York * Omaha °¢* Philadelphia ° 


Houston * ‘ . 
San Francisco * Wichita ¢ Montreal * oroato. 


Pittsburgh *¢ 


|} a replacement 
| calves 





| 





of food. Start them on our improved 
chick atarter... .” 

A feed dealer who wished to sell a 
replacer published an ad with 
this attention getting headline, 
“Calves Raised Without Cow’s Milk.” 
This dealer followed up this interest- 
ing headline with a picture of a cus- 
tomer and his calves. The copy told 
all about the customer and his calves 
and copy also said, “This calf feed is 
for cow’s milk and 
take to it in a hurry. It con- 
tains lots of minerals, Vitamin Bu 
and antibiotics to grow strong calves 
and to guard against scours and other 
calf troubles. 

“Feed calves on it from 3 to 30 
days old. It mixes in a jiffy, doesn’t 
settle out quickly and can be fed 
through a nipple pail. Takes one 25 
Ib. bag per calf, replacing 25 gal. 
milk. You can make money selling 
your milk and using this feed for 
your calves.” 

As you talk to your feed customers, 
keep your ears open for things they 
say about your feed, that you can 
use in a headline and copy. For ex- 
ample, “‘My Chickens Sure Like 
Your Feed They’re Eating It All 
the Time.’ So said a customer to us 
the other day, as he proudly pointed 
out a fine egg production increase 
to us.” 

“Is Your Poultry Feed Really as 
Good as You Say?” Some customers 
and prospects have undoubtedly put 
this question to you. Why not use it 


Your Customers Can 
RAISE 
More Pigs! 
Heavier Pigs! 
Healthier Pigs! 


WITH 


Slaskchfords 


SOWS MILK REPLACER 


aa CRONE 


CONTAINING 
© Milk Solids © Vitamin A 
© 10% Animal Fat © Vitamin D 


Vitamin B,, 
and ANTIBIOTICS 


GIVE YOUR CUSTOMERS 
THESE ADVANTAGES! 
i 40-45 |b. pigs in 8 weeks. 
M Less danger of crushing by sow. 
Saves orphan pigs. 
M Runts gain like rest of litter. 
M Sow can be rebred quicker. 
Pigs learn to eat dry feed quicker. 
GET A SUPPLY TODAY! 


West Coost Division 
Nompe ldehe 


Midwest Plant 
Des Momes lowe 


MAIN PLANT & OFFICES 
WAUKEGAN, HL 








HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, Minn. 


For POULTRY WHEAT 
SCREENINGS 
Ground or Unground 
FEED BARLEY 
FEED OATS 


Wire or write for prices 

















100 LBS. NET WEIGHT 


¥ 1a’ _ DRIED GANE SYRUP 
B-Y-100 rcementation SOLUBLES 


A Buty! Fermentation Solubles product containing not less than 45.4 
milligrams of Riboflavin per pound or 100 micrograms per gram. 
Produced by a patented biological process. 

FEED ANALYSIS 








CRUDE PROTEIN, NOT LESS THAN............... Sorat ot ae 
COE DAT, MOT EOD THEM, ......0.ccccccccccccccccccescee 0.5% 
CHUN, DEMIR, HOT BOONES SUEANS. . 050. c ccc ccccccccccscccceces 1 
ASH. NOT MORE THAN............ pita eet 
NITROGEN-FREE EXTRACT, NOT LESS THAN............----- 45 
ROGUUTOUEE, SOE SOUUNS SUMAN. ..... 2... cc ccaccccccccnssceccas » z 
For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division GP 


COMMERCIAL SOLVENTS CORPORATION 


PEORIA, ILLINOIS 












100 LBS. NET WEIGHT 


4 DRIED CANE SYRUP 
B-Y-250 rermentATion SOLUBLES 


A natural product containing not less than 114 milligrams of Ribo- 
flavin per pound or 250 micrograms per gram. Produced from grain 
by a patented biological process 








FEED ANALYSIS 

CRUDE PROTEIN, NOT LESS THAN...........................27 
CRUDE DAT, WOT EMOD THAN, ... 0... .ccccccccccecccccccccccce 0.s 

PT Ms .scccasceseccesecveceocecate 1 

ASH, NOT MORE THAN............. SE os ee 

NITROGEN-FREE EXTRACT, NOT LESS THAN.............-... 45 

MOISTURE, NOT MORE THAN............ccccccccccccccccrcee . 

For Use Only in Manufacturing Poultry and Livestock Feeds 

Animal Nutrition Division ay 


COMMERCIAL SOLVENTS CORPORATION 


PEORIA, ILLINOIS 








100 LBS. NET WEIGHT 
B-Y 500° DRIED CANE SYRUP 
FERMENTATION SOLUBLES 
A Butyl Fermentation Solubles product containing not less than 227 


milligrams of Riboflavin per pound or 500 micrograms per gram. 
Produced by e patented biological process — 





FEED ANALYSIS 
CRUDE PROTEIN, NOT LESS THAN......... cowne - 27 
GRINS DAT, WOT LMOS TAM. 000.0. scccccccccccccccccccccce 0.5 
CRUDE FIBER, NOT MORE THAN. 2222022222222 22000000DDIE0! 1 


For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division Pcsc) 


COMMERCIAL SOLVENTS CORPORATION 


PEORIA, ILLINOIS 






















FERMENTATION SOLUBLES ARE HERE 
BY THE CARLOAD:! 
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B+Y Dried Fermentation Solubles . . . in the original 
form . . . are now available in-unlimited quantities. In- 
creased production due to process improvement now 
assures you a continuous supply at a new low price—when 
you want it, where you want it—from a bag to a carload 


Unidentified Growth Factors 

B*Y Feed Supplements have led the field since first 
introduced by Commercial Solvents 15 years ago. They 
supply unidentified growth factors and riboflavin from 
the same rich natural fermentation source—butyl fet 
mentation solubles. These unidentified factors, when 
added to your feeds, bring about improvement in feed 
efficiency and “general well being,” plus additional 
growth above and beyond that effected by the known 
nutrients and antibiotics. 















Guaranteed Potencies 

As the feed tags show, the B+ Y’s come in three different 
riboflavin potencies, all guaranteed. 

B-Y-100 contains 45.4 mg. riboflavin per pound 

B+ Y-250 contains 114. mg. riboflavin per pound 

B+ Y-500 contains 227. mg. riboflavin per pound 



























Butyl Fermentation B-Complex Values 
Plus 27% Protein 


In addition to the vital unidentified growth factors and 
guaranteed riboflavin potency, the B+ Y’s are all rich feed 
material containing 27% protein and significant amounts 
of other B vitamins. Matter of fact, B+ Y's, when added 
at a level of 40 pdunds per ton of finished feed, fortify 
your feed with the following, based on average assay: 


Me. from Me. from 

40 lbh. B+ Y 40 1b. BV 
B-Vitamin Per Ton B-Vitamin Per Ton 
Pantothenic Acid 2000 = Pyridoxin 178 
Niacin 3640 Thiamin 54 
Folic Acid 112 Inositol 52,000 
Para Amino Benzoic Acid 70 Choline 13,280 
Biotin 31 Bio 1 


Exclusive Patented Process 


B:Y Dried Fermentation Solubles are neither waste 
products nor by-products. They should not be confused 
with molasses residues. All Bs Y Supplements are made 
from the whole juice of sugar cane by a patented bac- 
terial process solely and expressly for the feed trade by 
Commercial Solvents, basic producer and pioneer in fer- 
mentation since 1919. Production is carefully standard 
ized to assure uniform quality. 


Unexcelled Characteristics 


B-Y Dried Fermentation Solubles give excellent results 
in all types of rations for poultry, livestock, dogs, horses 
and fur-bearing animals. Palatability is high. Never a 
question of being laxative at normal feeding levels. Out 
standing storage, handling and blending characteristics. 
No pre-mixing required. Economical to use. Uniform 
quality? Available in 100-pound bags by the carload or 
less than carload quantities. 














Compare B*Y with any other source of fermentation 
growth factors now on the market. See for yourself why 
the B+ Y’s have been the top choice of leading experiment 
stations and feed manufacturers since 1938. Write today 
on your letterhead for a sample and additional informa- 
tion. Animal Nutrition Division, Commercial Solvents 
Corporation, 260 Madison Avenue, New York 16, N. Y 
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HANDY WAY TO SUBSCRIBE 





FEEDSTUFFS 


Circulation Dept., 118 S. 6th St., Minneapolis 2, Minn. 


Please enter immediately my subscription to 


, FEEDSTUFFS 


— One year $4 
1) Bill me 


[) FEED MILL 


Kindly Check 
ST) a 


Business 


tator Molasses 


i 
Duplex Agra il. 165 


| Complete em- 


Mixer Sy** 
/ 


receiving Scalper 


Cracker 
Crimper-corn : 
Cevembles Roll . Bull. 18 
rn 
in-Suspension wheat, Co 


ked Corn Scou 


rer 


OC Bill my firm 


[) FORMULA FEED MFR. 
[) FEED INGREDIENT MFR. 
C) OTHER 


C) Two years $7 


[) I am sending payment 


State 
WHOLESALE DEALER 
RETAIL DEALER 
HATCHERY 


Horizontal Batch Mixers 
Bull. 165 


Re ERG ot ee 


EUREKA... and nowces)! 


Eureka and the S. Howes Com- 
pany another example in 


American industry where the 
product behind the company is 
just as important as the company 
behind the product. Extensive 
engineering research and long- 
term manufacturing experience 
have combined to produce the 
complete line of unexcelled grain 
handling and grain processing 
under the 


equipment sold 


“Eureka” trade-mark, Every 
Eureka machine is geared to pro- 
duce Quality in Quantity, with 


lowest operating and mainte- 


nance costs. 


MANUFACTURERS OF: Flour, Feed, Seed, 
Grain and Cereal Machinery and Equip- 
ment « DEPARTMENTS FOR: Silk and 
Wire Screening Cloth « Roll Grinding 
and Corrugating. 


for a headline, and then answer it 
with your standard type copy. The 
more local or appealing you can make 
your headline, the more readers you 
will attract. And if they like the 
headline, the chances are that they 
will continue to read the rest of 
the ad 


Repeat Ads Occasionally 
Does It Really Pay to Raise Lay- 
ng Hens Today?” This, too, is a ques- 
tion which constantly comes up in 
farmers’ minds. I believe that a dealer 
can publish at least two ads a year 
which come right out and ask this 
just so farmers can reason 
lves on the subject. 


que stion 
for thems« 
Using such a headline, publish one 
or two testimonials from good cus- 
Quote the entire record of 
all the costs, feed, equip- 
labor, etc. Then note the sell- 
and give the profit. Work 
out the profit per dozen, too, and 
the profit per hen. This sort of ad 
will convince many farmers that they 
can make money raising chickens at 
They need reassurance 


tomers 
each 
ment 
ing price 


Give 


the moment 


Super Cleaner. 


Separator - Receiving 


Cat. 180.4 


oO. K, Bagging Scale. 


Vtomatic Wei 
Bull. 102-p" 


Bull. 50 
hers 2 


Corn Cutters, 


Related jam Graders ang 


+= Cat, 167-4 





Vertica} Batch 


Bull, mers 


S.HOWES COMPANY, Inc. 


SILVER CREEK, NEW YORK 


Stace 1856 





like this quite frequently if they are 
to continue to use good feeds and 
exercise adequate flock management. 

Look at the matter this way: 
Farmer B, one of your best egg mash 
customers, is making a high per- 
centage of profit from his flock of 
750 laying hens. His neighbors per- 
haps know that his flock is profitable, 
but may not know the exact dollars 
and cents figures. You may tell a 
few farmers now and then at your 
mill that Farmer B has a fine profit- 
able flock. You may even show some 
farmers the cost and profit figures of 
Farmer B’s flock. All told, perhaps 
50 farmers in your trade area know 
that Farmer B makes a profit from 
his hens. 

However, there are 400 farmers in 
your trade area, many of whom raise 
chickens. If you publish an ad show- 
ing Farmer B’s record, it not only 
answers the question, “Can One Make 
Profit Raising Laying Hens Now?” 
but it also gives a blueprint of the 
costs of raising a good flock to all 
who will read the message. 

So your local newspaper reaches 
only 250 or the 450 farmers? At least 
your ad will reach that many. Per- 
haps you can also get out a mimeo- 
graph mailing to cover the entire 
area, too. With such a good record 
maybe it will not be too expensive to 
take a picture of Farmer B and his 
flock. Such a picture and engraving 
may cost you $12 to $14. So what? 
Isn’t it worth it to give such an ac- 
curate answer to your entire trade 
area on an important problem? 


Educational Campaigns 

In dairy areas right now many 
farmers are discouraged about lower 
milk prices. However, many operators 
claim that with good feed and man- 
agement they can still make a satis- 
factory profit on milk. Since this 
milk price question is so prevalent 
in dairy areas, do not be afraid to 
face it. Ask the question in your ad 
headline, “Is a Dairy Herd Profitable 
at Present Prices?” 

Then proceed to answer that ques- 
tion honestly. Talk to a couple of 
your best dairy customers. Tell them 
what you want to do. Ask for their 
cooperation. Get accurate facts and 
figures which will enable you to pre- 
sent a case history to all the farmers 
in your area. 

There are varying degrees of effi- 
ciency among farmers, but: an ac- 
curate case history will bear fruit— 
will show every farmer what can be 
done profitably. 

If you answer an important prob- 
lem like this in an ad, you will not 
only instill more confidence in farm- 
ers and induce many of them to “go 
and do likewise” but you will save 
yourself the time of explaining this 
case time and again to individual 
farmers who come to you with that 
leading question. 

The power of advertising is great. 
Now, more than ever before, is the 
time for intelligent, frank advertis- 
ing. Call a spade a spade; show the 
farmer what can ‘be done, what is 
being done by efficient farmers. Those 
case histories will sell more feed for 
you than 10 fast talking salesmen. 





A feed and 
feeding program 
for every 
farm need 


ARCADY FARMS 

MILLING COMPANY 
DEPT. 12 DE 

22 W,lactsan Blvd. « Chicage 6, linels 
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We 
FORTIFY FEEDS WITH PAC€CO 


MOLASSES DISTILLERS - DRIED SOLUBLES 


You can maintain your reputation for quality feeds, attract new 
business at reasonable prices with... 


PACO AT 2: A POUND... 


; ($40.00 PER TON — BULK BASIS F.O.B. PHILADELPHIA, PA.) 


Potency and effectiveness now comparable with other fortifying 
agents selling at three times the amount. Paco provides a good 
balanced protein, B-Vitamin, essential minerals plus unidentified 
growth factors. In addition to other factors of the Vitamin B com- 

3 plex these solubles contain appreciable quantities of Riboflavin 

as is normally found in fermentation products of the distillation 
process but if so desired these solubles can be furnished at specific 
guaranteed Riboflavin potencies of 40, 125, 250 and 500 micro- 
grams per gram or higher. Ask for special price. 


i 





Palatable to stock, it is granular, free flowing, dust free and 
stores well for long periods. Orders accepted for immediate or 
deferred shipment. 


ie MOLASSES | A PRODUCT OF / 
: D A + 1 vss |. PUBLICKER INDUSTRIES INC. 
| ' DRIED SOLUBLES 1429 te GREE. aco 2, PA. 
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Farmers’ Hall of Fame 


Can Win New Customers 
By Martin Francis 


VERY sports-minded American 
KE, has heard about baseball's Hall 

of Fame, because it has been 
publicized time and again by the 
newspapers and magazines. Athletes 
have reason to be proud when they 
are chosen for this Hall of Fame, 
for it-is a signal honor. 

A feed dealer can have a Hall of 
Fame, too. Through this agricultural 
Hall of Fame he can honor any farm- 
er who has made a_ noteworthy 
achievement. It can be a wonderful 
advertising idea, an inspiration to the 
farming community and something 
which will carry on year after year 

How can a dealer go about setting 
up a Hall of Fame? 


A FEEDSTUFFS 
FOR THE RETAILER 
FEATURE 


A dealer can create divisions for ed neatly on an appropriate bulletin 
his Hall of Fame selections, if he de- board or wall section in your feed 
sires. These might be follows: 1 store or office. Take care to keep the 
dairy; 2. poultry; 3. crops; 4. soil con- board free from dust and grime. It 
servation; 5. rural service. Or, the might even be wise to enclose it in 
dealer might not classify the divi- glass. 
sions, but have just one Hall of Fame If the Hall of Fame photos are 
wall area where all types of rural mounted on panels, they can be used 
achievement are noted for exhibits at county fairs, winter 

If you use the first method, you fairs, etc. There will be a great deal 
might post the pictures of dairy farm- of interest in these photos and the 
ers who have herds with a high but- achievements, so be sure to have all 
terfat rating—perhaps 500 Ib. Under information correct. The Hall of 
your poultry division you might show Fame will bring many farm folks 
pictures of farmers whose flocks av- to your store. Reading about these 
erage 225 to etc folks who have made outstanding 

The pictures and the typed infor- rural achievements, other farmers 
mation below them should be mount- will be stimulated to do likewise 
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Simplifies Fortification... 





Buying your vitamins, trace 
minerals and antibiotics 
premixed by Dawe’s Pre- 
» eliminates 
the errors and losses caused 


scription Service 


by unskilled lab« 
costly materials 


amounts, Yet, y 
ingredients only, Think of the convenience 


and savings! 


Handy batch-size bags sim- 
plify final mixing — assure 
accuracy. Just add a bag 
of your special premix to 
each batch of feed, that’s 
all. Easy to handle, easy to 
use. More savings! More 
convenience! 


One order replaces scat- 
tered buying. One product 
replaces many individual 
ingredients . . . eliminates 
shortages and unbalanced 
inventories, Automati- 
cally stops chief causes of 
waste and shrinkage. 








You center responsibility for stability and 
assur 


potency of your fortifier . 
and your customers of uniform, gene 


ers, make new 
have more time 


trate on the main job— 
sales. Any way you figure, 
Dawe’s Prescription Serv- 
ice means an improvement 
in your business operations. 


World's Oldest and 


-rous forti- 
fication... hold old custom- 


Cuts Production Costs... 
Reduces Overhead... 


Real savings on feed fortification operations are available to 
your company through Dawe’s Prescription Service. This 
valuable service enables you to buy your vitamins, trace 
yt handling minerals and antibiotics custom-blended to your own prescrip- 


in minute 
ou pay for 


tion and custom-packed to meet your own requirements. And it 


can easily cost you much less than what you are now doing! 


Dawe’s, the pioneer of multiple vitamin fortification, is your 
best source of custom blends. As the world’s oldest and largest 
specialists in vitamin products for feeds, and as basic producers 
of both vitamins and antibiotics, Dawe’s offers you the widest 
selection of ingredients and the most complete service, includ- 


ing helpful cooperation with your own nutrition department. 


Any combination of vitamins, trace minerals and antibiotic 


are available through Dawe’s Prescription Service. Your com- 





pany can save money and increase efficiency through this 


time-tested service. Send the coupon now. There is no 


obligation. 
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How can we make real savings using Dawe's Prescription Service? 


Please send detailed information. 
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The feed dealer can divide his Hall 
of Fame boards so that all pictures 


| of farmers are together. He may also 


wish a separate Hall of Fame board 
for pictures of cows who are high 
producers, prize hogs, etc. 

If the feed dealer has a camera 
of his own he can take pictures of 
Hall of Fame winners himself. In tak- 
pictures of farmers it is best 
to get bust photos, so that viewers 
will have no difficulty in recogniz- 
ing each winner when the pictures 
are posted. It is also cheaper for a 
dealer to take his own pictures, for 
undoubtedly he can also sell some 
merchandise on the same trip to help 
pay the costs or even make a profit 
for the day 

Likewise, by taking photos he can 
build good-will and become better 
acquainted with many regular and 
potential customers. 

Once a year, too, the feed dealer 
may wish to present each new winner 
with a specially printed Hall of Fame 


ing 


| certificate which states why the farm- 


er won such an award. I am sure that 
you will find that every farmer who 
receives one of these certificates will 
treasure it. Many farmers will post 
them somewhere on the farm prem- 
ises. Certificates like this will not 
cost very much, especially when 
enough are printed in one order to 
last the dealer for several years. 

Once a year, too, the feed deal- 
er may wish to give a banquet hon- 
oring all holders of his Hall of Fame 
certificates. Perhaps he can even get 
some assistance on the cost of this 
affair from his salesmen suppliers. It 
would be an event which would re- 
ceive considerable newspaper public- 
ity and enable the dealer to focus 
attention on better feeding. And most 
certainly it would be an event which 
a dealer could be certain no competi- 
tor would try to emulate. He would 
not want to be accused of copying an 
idea 

Much of the success of such a Hall 
of Fame promotion would depend on 
the care with which it is adminis- 
tered. Most assuredly the dealer 
would set the standards high—only 
farmers with outstanding achieve- 
ments would be eligible for member- 
ship. And the Hall of Fame board 
and its photos and data would have to 
be kept in excellent condition. 

Some of the Hall of Fame winners 
who use your feeds would undoubted- 
ly permit you to publish their pictures 
in newspaper advertisements, stating 


PRODUCTS 


Distributed in Southern 
Missouri, Arkansas, Okla- 
homa and Texas by 
The Tommy Thompson Co. 
3617 Dryden Road 
FORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 





WORLD'S FINEST HAMMERMILL 


1953 “JAY BEE” 


at 


J.B. SEDBERRY, INC. 


FRANKLIN, TENN. 

















PRODUCTS OF 

SCIENTIFIC MERIT 

OFFER YOU EXIRA PROFS 
investigate today. Write to Dept. F. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 
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$1,000 AWARD—Selected by the American Society of Animal Production | thermostat all parts replaceable b 4 at half cost 


to receive the American Feed Manufacturers Assn. $1,000 award for outstand- 
ing contribution to animal nutrition research was Dr. Damon V. Catron, 
Iowa State College. Presentation of the award was made in Chicago, Nov. 
28, during the 45th annual meeting of the science group in which more than 











800 research men from the U.S. and Canada participated. Shown above with nad 
officers of the two organizations is Dr. Catron, (third from left). Others NIPPLE 
include (left to right), Dr. M. L. Baker, University of Nebraska, retiring i ’ 
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wise accept advice from a dealer INFRA- 
and like your feeds. Others may not | about feeding on an average basis, RADIANT 
grant this permission. But your selec- | might absorb it through a Hall of BROODER 


Fame award for his achievements. 
Farmers in general would appreciate 
such public recognition, for they are 


tion of winners should not necessarily 
be made from your customers alone 
Others should be eligible, too, espe- 
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g-p-h. at 40 lbs. pressure burner yet developed made of imported 


that they are Hall of Fame winners 
| 


recognize and publicize the fact that 
| farmers are important people, the 
efficient farm management and liv- | backbone of our nation and worthy 


dealer would be able to highlight at- 
tention upon better feeding and more 


(B) Self-starting ql!-brass valve fills to pre 
determined level will close if trough 
upsets. All parts replaceable 
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regulated by a thermostat to any minimum 
flame. Available in all regular size hovers 
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Write TODAY for Catalogs and Price Sheets 


THE RHINEHART MFG. CO., INC. 


1137 POLK STREET FORT WAYNE 7, INDIANA 


APEX 


DEHYDRATED 


LFALFA MEA 


Also All Grades and Grinds Sun-Cured 






STABLE 


Will not turn rancid—needs no anti-oxi- 
dants—does not effect the stability of oil 
soluble vitamins. 

















EASY TO HANDLE 


é 






Free-flowing, granulated 
Hydropoid is easily mixed 

handles the same as any 
other dry feed ingredient 


Hydropoid is a free-flowing granulation— 
can be mixed easily with other dry ingre- 
dients—no special equipment needed. 


















Completely stable, 
Hydropoid withstands all 
warehouse temperatures 
—will not bleed into 
paper or cloth Lags 





Now being used successfully by many 
leading feed manufacturers. 





Write or Wire for prices and data. 
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Trained Sales People 
Improve Feed Profits 


By Albert Vorst 


O YOU wonder, Mr. Feed 
D Dealer, if it pays to conduct 
sales training meetings? Even 
if you have only a few employees, 


some type of sales training will pay 
off in greater satisfaction. There is a 
knack to meeting people who come 
into your store, in being friendly, in 





Distributed in’ Minnesota, North and South Dakor 


and Western Wisconsin by 


Blomfield-Swanson 


6000 Wayzata BLvp., MINNEAPOLIS 16, Minn, 
PHONE: ORCHARD 5-8805 














being willing to serve. This is a topic 
which can be called time and again 
to the attention of your employees. 
Some will follow your teachings—and 
you'll have a jump on the store which 
has untrained sales persons. 

In an eastern city recently 18 
women and 15 men went into the 
various departments of seven leading 
stores and tried to buy merchandise. 
They made 315 shopping attempts; 
that’s 45 per store. The performance 
of the sales persons was recorded 
carefully on a form so that analysis 
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for two.. 

two good |. 

salesmen for you! 


It pays to stay in favor with the ladies. 
Every man knows that! And that’s just 
what you do when you pack in thrifty cot- 
ton bags .. . for you satisfy their love of 


a bargain! 


Your brand of feed becomes their favorite 
feed when you offer the added attraction 
—the added value—of good sewing mate- 


rial with every purchase. 


A smart new daytime dress for the homemaker, a 
party frock for her daughter, bright curtains for 
the kitchen—such items as these, made from cot- 
ton feed bags, are wonderful topics for conversation 
when the women get together. So get the ladies 


talking about your feed . 


for you. 


NATIONAL COTTON COUNCIL 


. . they’re good salesmen 


‘“tlern Service 
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NATIONAL COTTON COUNCIL 


P. O. Box 76 


Memphis 1, Tennessee 


Please send 6 free samples of “1953 Pattern 
Service for Sewing with Cotton Bags.” 
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would show where improvements 
could be made. Here are the findings: 


Questions 

Were you approached pleasantly? 

Were you shown the right amount 
of merchandise? 

Were you told the benefits of buy- 
ing? 

Were you helped to decide? 

Was the sales person interested in 
his work? 

Were you thanked after purchases? 


Answers 

No in 86% of the cases. 

No in 32% of the cases. 

No in 34% of the cases. 

No in 57% of the cases. 

No in 53% of the cases. 

No in 36% of the cases. 

The salesmanship was analyzed on 
16 points. Failure to do the right 
things was found in 38% by average. 
That indicates that it is possible to 
increase business by at least 33% 
among the people now coming into 
those places of business with pur- 
chases in mind. 

Shopping surveys have revealed 
these sales opportunities for many 
years. You'll find them in any city, 
in any store. It is important to make 
sales people proud. Tell them how es- 
sential is their work. Let them feel 
that they are held in respect and 
esteem. The answer is proper sales 
training. 

Many experts say that business can 
be improved one third by providing 
more skill in accomplishing things 
through others. . . . It is the people 
who make your profits, Mr. Dealer— 
those who work for you. The material 
things—the store—the fixtures—the 
trucks even the merchandise — pro- 
duce nothing in the way of profit until 
people take a hand. 


Sales Training Which Fails 

I have talked with some feed deal- 
ers who say that they have tried 
sales training, but that after a time 
the program runs out of “steam.” Em- 
ployees no longer seem interested in 
it, one dealer said. 

What can be done in a case like 
this? I think it is the fault of the 
dealer. The sales program of train- 
ing must be very carefully planned. 
It must be carried out with enthusi- 
asm. You must always have fresh ma- 
terial. You cannot keep repeating the 
same material all the time. Neither 
can you expect to interest your em- 
ployees in such a program unless you 
point out to them how it will improve 
their effectiveness as workers, and 
that there will also be some mone- 
tary reward to those who apply them- 
selves. 

If an employee fails to show im- 
provement through a number of sales 
training sessions, and other employees 
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Carl F. Sprague 


PACKAGING ENGINEER — Carl F. 
Sprague has joined the sales depart- 
ment of the Chase Beg Co. as packag- 
ing engineer, according to an an- 
nouncement by W. N. Brock, general 
sales manager. Mr. Sprague, with 
more than 20 years in the packaging 
field, will work in cooperation with 
the Chase research laboratory in 
Chagrin Falls, Ohio, on improved 
packaging materials and methods. 
Prior to joining Chase, he was man- 
ager of the packaging engineering de- 
partment of the Sherwin Williams 
Co. During World War II, he was a 
packaging specialist for General Elec- 
tric Co., serving as an industry rep- 
resentative on the joint Army-Navy 
packaging committee for electron 
tubes. 





you should look torward to- 
ward replacing the employee who will 
forth the effort to better 
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Sacked or Bulk —Any Shipment 
DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Mo. 
Phone BA 5462 Phone L. D. 170 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 








Vitamin Antibiotic 
PRE-MIX 


“PLUS” for swine and poultry. 
Also custom pre-m1xes. 


Carroll Swanson Sales Co. 
620 Des Moines Bldg., Des Moines, Towa 
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That means 12 ses- 
surely with your 


dealer, as a rule 
sions a year, and 
own ingenuity 
feed suppliers, you can carefully map 
out an interesting program for that 
first year 

Try to have some 
allow the employees to participate in 
the program. Perhaps they would 
even wish to put on a session them- 
with you helping. There is 
much to learn about methods of pleas- 
ing customers so that they will come 
back time and again. It is a training 
which pays off in increased sales. 

Many feed employees are 
merely order takers. This is not diffi- 
cult—merely filling orders. It requires 
very little mental effort. But selling 
is much harder. It means you must 
present merchandise to a prospect and 


sessions which 


selves, 


store 


show him that he has need of it. Sell- 


| clerk 


| probably 


ing requires mental alertness 
energy. but it usually pays off to the 
man who practices it regularly. Any 
dealer quickly and 
employee who sells 

In the survey quoted in this article | 
86° of the time the people who | 
bought were not treated pleasantly 
as they approached clerks. Isn't that 
a terrible record? The least the lazy 
can do is greet the custome! 
pleasantly, even if he doesn't want to 
put forth the mental effort to sell. 
And in 57‘ of the cases the clerk 
made no effort to try to help the cus- 
tomer make up his mind. The clerk 
just around and 


spots 





stood 


| watched 


In talking with many feed dealers 
about the subject of training, 
I think that too many of them over- 
rate their employees insofar as sales 
effort is concerned. Too many dealers 
are so busy with their part of the 
management phase of the 
that they do not pay too much atten- 
tion to what employees are doing. If 
they did, those feed merchants would 
soon discover the same results that 
the survey specialists discovered. 

Once in a while I encounter a 
friendly, cheerful employee in the 
feed a chap just bubbling 
over With good fellowship and eager- 


sales 


business 


business, 


ness. He shines out above all others 
as a lantern stands out in the dark- 
ness. All customers are charmed and 


won by such an employee. Let us try 
more of his kind through 
adequate and persistent sales train- 
ing. If we do, profits in feed retailing 


will soar considerably 


to create 





better feed mixtures using this low-cost 


efficient source of vital manganese 


Eastman 


CHEMICAL PRODUCTS, INC. 
KINGSPORT, TENNESSEE 


and the help of your | 
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» fecman 








Sales representative for TENNESSEE EASTMAN COMPANY, divis: 
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*K There is no better sales builder than a 
satisfied feeder. That's why the RED A fran- 
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are building some of the most eflicient feeds 






chise is so valuable for a feed dealer. 
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tional results. If you are a dealer in the Ohio 
Valley or the South, let us show vou these 
Just write us. 


No obligation. 


results. 
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W. C. PRATT COMPANY, INc. 
PRODUCERS and DISTRIBUTORS 


FISH SOLUBLE 
CONCENTRATES 


20 North Wacker Drive Chicago 6, Ill. Phone Franklin 2-7755 





Used in feed mixtures Tecmangam helps to 





@ raise perosis-free poultry that gain weight faster 








@ boost egg production and hatchability 
@ reduce shell breakage 


Fortify each ton of feed with at least one pound of free- 
flowing, non-dusting, easily distributed Tecmangam. Readily 
assimilated because of its complete solubility, Tecmangam 
contains 70% manganese sulfate 








SALES OFFICES: Eastman Chemical Products, Inc., Kingsport, Ten: 
New York 260 Madison Ave Framinat Mass 65 Concord St 






Cleveland—Terminal Tower Bldg.; Ct } é N. Michigan Ave ' 
Lovis—Continental Bidg.; Houston 412 West Coast: Wilson 
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District Bivd.; Portland—520 S. W. Sixth Ave eattle-.821 Second Ave 
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thinks he can get by without invest- 
eB ing some money 
2. Results. If a farmer is interested 
an in us ome rs in increasing his production and 
profit, and talks about it during the 
sales presentation, the dealer knows 
he is interested in results. So, says 
N . ’ ° . ’ ° my friend, the dealer should empha 
Sales Approach in Selling Price-Conscious dan saute, Cte ee Ges tte 


then the dealer must try to show that 


Customer Differs From That Used on Farmer the price which seems so high now 
Who Wants Top-Notch Results From His Feed will in reality be a low price a mont! 


or six weeks from now when the feed 





has been converted into milk, flesh o1 
eggs and sold to return the original 


By Phomas E. W ells cash feed investment to the farme! 
plus a profit. 
“When a farmer complains about 


HEN you advocate a_ bal These tv of | t feer my cattle and poultry need good feed 
: the so-called high prices fee 
anced feeding program to a iis dealer il ut I hate to buy so much feed. Won- _ re . high p % ol so w ‘ 
‘ ; [ ’ : says this dealer ‘or i sense lat | 
farmer, it is important . Price. er f e farme der if can buy cheaper somewhere . kf 
da a 


= ( t T Ss | 1g 
know what his viewpoint is. A suc who alwa ( der | e whel é . sh gg lle Mach ge "git 
| vy *J if invest $10 in this 


. t \ | 
cessful feed dealer told me that farm talk feeds. If e dea try te ay, vonn, 7 
ers have only two main points of think of how 1 ; Y 1 custome : armer like this can see no feed now, you will get your cash 
iew regarding feed and that the 1 must overt that rig furthet lan the price. He is con- in four to six months, plus in 
dealer needs to know just how farm mania.” Sue a | tantly thinking of the size of his terest, plus quite a few dollars profit 
el look at the situation before try feed pure r ri “ Y That cash eserves and doesn’t want to de Then the feed wil not cost you an\ 

t! | yu ivest 
ing to close a feed deal will deplete my « ( <nov plete them too much. He falsely hing in reality. Y« © got to inv 
to make money, Follow our recommen 





i usin this feed and vour 
return will be high 

The farmer who purchases $100 
worth of feed, for example, may not 
forget that $100 purchase tor days oO 


H t h | t weeks. The impression grows in his 
OW CO NheIP YOUF CUSTOMESFS owiehe en 
think he cannot recover the cost ofl 
the feed in his feedi operation To 
= such extremes will the overly price 
beat the cost- rice conscious farmer go in his abortive 
y A thinking. He will spend 20 times that 
amount for a new tractor and think 
the money will bring a good return 
but he’s jittery about the $100 feed 
investment 


Testimonials Convince 

In such cases, the price conscious 
feed customer must be shown actual 
feed testimonials of other farmers to 
convince him that quality feed brings 
a much bigger return than a low 
quality feed. That will help convince 
him that he should not consider the 
price of feed overly much in relation 
to results 

“T get out a feed testimonial and 
point out to the prospect what the 





You can meet the demands of stockmen nitrogen do not necessarily replace other 
and dairymen for a new way to reduce supplements or feeds...they extend them. oF onarion 
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get maximum value from roughages. You SAFE EDING G 

1 Encourage feeders to make effective profit hecause your supplements become OFA FE = UM 
use of low-cost roughages grown on the _ essential to such a feeding program. pICALC! 
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roughages. In this process, the urea nitro- - 


for livestock. 

gen builds bacterial protein which cattle 
2 Fortify your quality feed supplements convert into meat and milk. The effective- 
with ARCADIAN* Feed Urea. Your sup ness of high-quality, low-cost feeding pro- 
plements will then promote maximum grams based on supplements containing 
digestion of these roughages. urea and home-grown roughages have been 

proved by hundreds of stockmen and 
3 Feed supplements containing urea — dairvmen. 
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PRICES AND INFORMATION 
GLADLY SENT ON REQUEST 


ARCADIAN Feed Urea is guaranteed to contain 42% nitro- 
CAD; gen. 100 pounds is equivalent to 262 pounds of protein . 
R Ay. when properly used in mixed feeds for ruminants. It is free- a COM TIOr" 
flowing ...ideal for mixing...and packaged in 100- Executive Offices: 1201 St. Paul, Baltimore 2, Md. 
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Green fields in the bag ... 
























NATIONAL’S Dehydrated Alfalfa Meal is one 


of nature’s storehouses — richly endowed with es- 


sential nutrients. 


Finest quality dehydrated alfalfa meal is an 
abundant source of— 


VITAMINS: 

Carotene — a precursor of Vitamin A 
ed . K — the anti - hemorrhagic vitamin 
| E — essential for reproduction 


B - complex — for maximum growth and health 


PROTEIN of high quality 
MINERALS — valuable for roughage digestion 


a PLUS unidentified factor or factors for greater 
7] < performance 


) | : NATIONAL’S Dehydrated Alfalfa Meal is an essence of green 
a fields — available the year around — 
wonderful in winter 


NATIONAL ALFALFA DEHYDRATING & MILLING COMPANY 


4 
" SALES OFFICES: EASTERN DIVISION CENTRAL DIVISION SOUTHWESTERN DIVISION 
ce 19 Rector St. Merchants Exchange 

PLAINVIEW, TEXAS 


NEW YORK 6, N. Y. ST. LOUIS, MO. 
GENERAL OFFICES—LAMAR, COLORADO 








We wish you all a 
Merry Christmas 





54——-FEEDSTUFFS, Dec. 19, 1953 


cost percentage is on the feed pur- | booklets containing perhaps 12 feed 
chased for this particular project, | testimonials from your area. 
states my dealer informant. “Then Or, if a customer complains about 
the farmer can see that feed is not | profits from dairy herds, give him a 
costly when fed properly.” mimeographed booklet containing tes- 
He goes on to say that he works | timonials from local dairy farmers 
out grain price costs in feeding ex- | based on this year’s costs of doing 
periments with hogs. He shows pros- | business. There is nothing like re- 
pects that the corn fed in a certain | ports of the actual experience of 
hog project may have brought $1.60 | others to help a man straighten out 
a bushel if sold on the open market, | his own thinking—to reason things 
but this same corn when used in a | out 
hog supplement feeding program It is true that market conditions 
brought returns of $3.60 bu. in one year might change so much 
“Simple arithmetic like this works | that you would find your testimonial 
wonders with many price conscious | booklets might become a little out- 
prospects,” the dealer said. “I always | dated in a year. However, they will 
try to find out early in my approach | have served your purpose well dur- 
how the prospect views quality feed, | ing that time, paid a handsome profit, 
then I work accordingly. Is the pros- | and you can then issue more up to 
pect more interested in price than in | date booklets containing new testi 
results, or vice versa? Once I settle | monials. The cost of mimeographing 
that factor about every prospect, then | these booklets is so small that any 
I know what job is cut out for me dealer can afford it 
The same sales presentation will not I have heard many feed dealers 
work for both types of prospects.” ask, “Well, John, how did your poul- 


Another dealer says that testi- | try flock do this year?” He will usu- 


monial feeding sheets on his bulletin | ally brighten and tell about the | pspryipor Af IT 
board help him make farmers realize | operation, especially if it is a profit- | f HE r AC 7% ; / 
that quality feeds pay, and get their | able one. And such a farmer, in such 


minds off the price angle somewhat a mood, will usually grant your re- | , ™ 

When the farmer realizes that oth- | Guest to let you use his poultry story HOW DO THEY WORK TOGETHER ? 

ers are making their feeding pro with figure in a testimonial to | FIVWEY Y x e 

grams pay on the basis of present | help others 

feed prices, then they get the atti- The same is true of the dairy and | 

tude, “Well, if he can do it, I can do hog farmers who are making money 

it, too.” And a little confidence like | They'll talk a great deal about their 

this goes a long way. profitable operations if you lead and | 
I have often wondered why feed | 48k the question Thus you will any of them may improve your feeds 

dealers do not mimeograph littie 

booklets containing testimoniais, 

showing that quality feeding pro- 

grams do pay out—-in cash profits. I 

would advocate that each little book 

let should bear titles such as “Here’s | W@YS override price when a farmer Questions, questions, questions! What are the answers’ 

Proof Good Profits Can Be Made in | #dopts a well balanced feeding pro- | ; se 

Poultry.” gram | Let your answer be ‘‘Ultra-Life.”’ In one easy-to-mix bag 
If you have a mimeograph, it would _ | of an Ultra-Life Product is contained complete feed fortifica- 

ACQUIRE FEED STORE tion, every ingredient tested in combination with the others, 














Glance through this issue of Feedstuffs. Note the attention- 
compelling ads for various feed ingredients. It is possible that 


have no trouble in getting enough ‘ , ; 

‘ ; But which to choose? Will any one do the job? How will 

case histor every year to keep | : 

those special mimeographed booklets | it work in combination with other ingredients And 1s it pos 
sible or worthwhile to try to mix a few ounces of the product 





up to date 


Yes, you can show that results al- into a ton of feed? 


not cost very much to have such 

booklets assembled. Perhaps your COLORADO SPRINGS, COLO ind every new product, also tested to see if it will make for 

own staff could do it in time. Then | G. Ear! Miller and Palmer Peterson 

when a farmer comes in and says that | are now operating the Colorado | ? ; a U 

there is no profit in raising poultry at Springs Fuel & Feed Co. The busi- | Feed manufacturers using Ultra-Life products are making 

present prices, give him one of these | ness is located at 103 Chestnut St feeds equal to any on the market, regardless of price. Many 
are increasing their volume, in spite of today’s scramble for 


business. Why not see where Ultra-Life fits into your picture? 


improvement 








Use these practical guides to 
increase your jpoultry profits 





POULTRY HUSBANDRY 


This 526-page book covers every important aspect of the poultry business, 
from planning and building a poultry plant to preparing poultry products 
for market. This latest edition brings you up-to-date information on breeding 
techniques, feeding procedures, disease control, incuba- 
tion, capon production, elimination of parasites and in- 
sects that bother fowls, etc.—it’s an “encyclopedia” of 
poultry raising that gives every essential fact for suc- 
cessful day-to-day operation, Third Edition. By Morley 
A. Jull, 526 pp., 254 illus., $6.50. 


SUCCESSFUL POULTRY 
MANAGEMENT 


Based on research and “shirt-sleeve” experience, this helpful book covers 
every vital step in raising chickens and marketing poultry products. It gives 
you the facts on buying feed, raising chicks, controlling disease, candling eggs 
shipping wig= + and keeping — down. Written by a national poultry e 
authority, the book brings practical help for choosing breeds, increasing With B, pe Y f dd d fo 
broiler and egg production, building range shelters, esti- t/ lewe. Ss Cds: a @ 

mating egg output, etc.—help to overcome every major 

poultry raising problem. Second Edition. By Morley A. your feed supplement 


Jull, 447 pp., 188 illus., $5.00. 


RAISING TURKEYS CHICKENS SWINE 


Have better growth. Are healthier animals. 


Have earlier maturity. Are quicker to gain in wei 

DUCKS Ld GEESE e GAME BIRDS Give higher egg production. per unit of feed intake. - 
H 1 layi riods. Have larger litters. 

A comprehensive guide to the successful breeding, rais- Sone om tianar freien Aids in the prevention and 
ing, and marketing of turkeys and other specialized content. cuve of nutritional diseases. 
poultry. paper d or seasoned raiser, you'll be able to 
use this dollar-wise help for buying poults, brooding and I ; : : 
rearing, preventing disease, and building housing. The author, with 40 years’ ge ge from feeders who wish to catia tatend Brewer's Yeast 
experience in the field, covers such important points as building range feeders, | in their formula are welcome. Information and price on request. 
preventing pullorum ‘disease, shipping poultry, forecasting prices, etc. By | 


I A. Jull, ™ 
Socbey 467 pp., 265 lilus., $5.50 | Yeast Products, Inc. 045 rith Ave, Paterson, W. 4. 
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Ultra-Life Laboratories 


Main Office and Plant «© EAST ST. LOUIS, ILL. 
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LIME CREST 


TRACE-MINERALS 


Compatible with the 
Fat-Soluble Vitamins 


(Patent Applied For) 


~ 











ak 





Development of the new, improved Lime Crest 
trace mineral premixes is an event of far- 
reaching importance to feed manufacturers 
and their customers. These new Lime Crest 
products have a greatly improved compati- 
bility with the fat-soluble Vitamins A, D and 


E. This increased compatibility results from 


the use of compounds of manganese, iron, 
copper, cobalt, and zine which are soluble in 
the gastric juices but not soluble in water. 
Feeds containing these vitamin-compatible 
trace mineral premixes will retain their origi- 
nal quality longer. Write for fully descrip- 


tive brochure to Department A-12. 


A LIME CREST EXCLUSIVE 


The new, improved Lime Crest trace mineral premixes are a creation of the Lime Crest 


Research Laboratory, which is uniquely staffed and equipped for the development of 





Dept. A-12 


superior trace mineral premixes for the feed industry. 


LIME CREST PRODUCTS 


are made by Limestone Products Corporation of America 


Newton, N. J. 


World’s Largest Producer of Crystalline Calcite Products 





Makers of LIME CREST CALCITE CRYSTALS — the 3-in-1 calcium supplement for poultry; LITTER- 


KEPE — for the perfect dry poultry litter; Non-Skid BARN CALCITE — for safe, non-skid barn floors. 
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Cottonseed Meal in Growing, 


Fattening Rations for Swine 
By A. B. Watts 


URING the past two years the 

nutritional value of cotton- 

seed meal has been intensely 
investigated. Its feeding value for 
ruminants has long been known, but 
the use of cottonseed meal in swine 
and poultry rations has been re- 
stricted rather severely for two rea- 
sons. First, cottonseed meal may con- 
tain sufficient gossypol to cause tox- 
icity symptoms to develop, particu- 
larly in swine. Secondly, the method 
of processing has been such that the 
nutritional value of the meals has 
been somewhat low. It now appears 
that meals of known nutritional value 
which can be used in unrestricted 





amounts in swine rations will 
be available commercially. 

The research on the feeding value 
of cottonseed meal prior to the last 
two years was greatly limited by the 
lack of knowledge of the conditions 
under which the meal was processed 
However, it is now possible to obtain 
meals of known processing history 
from commercial plants that will 
yield satisfactory results when in- 
cluded in practical rations for swine 
Several general methods of manufac- 
ture may be used, hydraulic pressing, 
screw pressing, solvent extraction 
and prepress solvent extraction. 
Meals of both high and low nutritive 


soon 





value may be produced by any one 
of these methods. 

The temperature of the meal dur- 
ing processing and the length of time 
this temperature is maintained are 
very important factors in producing 
meals of high nutritive value. It is 
difficult to control temperature in the 
hydraulic and screw press types of 
manufacture. Yet to produce a high 
quality meal the temperature must be 
kept below 230° F. if it is maintained 
for any length of time. Also the meal 
must contain less than 0.03% free 
gossypol for unrestricted use in swine 
rations 


Results Satisfactory 


Experiments at the Texas station 
have demonstrated that cottonseed 
meals that are prepared by the screw 
press method under desirable condi- 
tions will produce satisfactory results 
when included in practical growing 
and fattening rations containing anti- 
biotic supplements. Similar results at 
the Arkansas station have been ob- 
tained with screw pressed meals of 





Use SPECIFIC 


DRUGS for 
Treating 
SPECIFIC 
POULTRY DISEASES 


FOR PREVENTION AND TREATMENT OF 
COCCIDIOSI§ AND TREATMENT OF 
PULLORUM IN POULTRY 


@ Effective at the same level regardless of climatic 


or physical conditions. 


@ No interference with development of natural 


immunity to coccidiosis. 


@ Keeps death and weight losses to a minimum. 


@ Helps eliminate runts and culls. 


@ Is compatible with other drugs fed to poultry in 


feed or drinking water. 


@ Does not cause undesirable side effects like some 
drugs — since NFZ is made from feed materials. 


@ Can be fed right up to marketing time. 
@ Does not affect egg production, hatchability, 


or fertility. 


@ Promotes better feed efficiency, better feathering, 


better pigmentation. 


@ Poultry coccidia do not build resistance to NFZ. 


NF-180 for the Treatment of Salmonella Infections 
and NFZ for Coccidiosis Control are the first two 
nitrofurans introduced to the poultry industry by 


Dr. Hess & Clark, Inc. 


CHEMICAL COUSINS 
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the feed. 


FOR TREATMENT OF 
FOWL TYPHOID-PULLORUM ano 
PARATYPHOIDIN Pouttry 


@ Easy to use — just mix it in your feed at the 
prescribed level. 

@ Frequently reduces mortality within 48 hours. 

FOR POULTS AND CHICKS 

@ Stimulates growth. Arsonic growth stimulants are 
unnecessary while NF-180 is being given in 


@ Improves feathering and coloring. 


FOR 


per bird. 


Sis is past. 





BREEDER 
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@ Increases feed consumption. 


AND LAYING FLOCKS 
@ Does not reduce egg production. 
@ Does not affect hatchability. 


TREATMENT PERIOD 
@ 14 consecutive days — costs only a few cents 


@ No coccidiostat is needed while NF-180 is given. 
However, when NF-180 is discontinued, feeds 
medicated with NFZ at the preventive level 
should be continued until the danger of coccidio- 


For complete data on experiments and information 
on how NF-180 and NFZ have successfully treated 
many flocks — write to our Feed Products Division. 


DR.HESS & CLARK, INC. 7 


ASHLAND, OHIO 


Scientific Farm—aceuticals since 1893 








EDITOR’S NOTE: Cottonseed meal 
that is properly processed and con- 
tains low amounts of free gossypol 
are satisfactory for swine rations, 
Dr. Watts told feed men at the re- 
cent Texas Nutrition Conference held 
at Texas A. & M. College. Caution 
should be used in selection of the 
meal, he emphasized. The accom- 
panying article is adapted from his 
talk. Dr. Watts is a member of the 
poultry industry department at Lousi- 
ana State University. 





low gossypol content. These meals 
were fed at levels as high as 43%. 
When the basal diet was supple- 
mented with 6% fish meal best re- 
sults were obtained. 

Experiments at the Louisiana sta- 
tion this year with several cotton- 
seed meals indicate that cottonseed 
meal can be used successfully in a 
growing and fattening ration for 
swine. This ration contained meat 
and bone scraps, alfalfa meal and an 
antibiotic supplement. An expeller 
meal, a prepress solvent meal and 
a “degossypolized” meal were used 
to completely replace soybean meal 
in a practical hog ration as well as 
each meal replacing one half the soy- 
bean meal protein in the 16% protein 
ration. There were no significant dif- 
ferences among lots as to daily rate 
of gain to 200 Ib., ranging from 1.75 
to 2 lb. a day. Also no significant dif- 
ferences were observed as to feed re- 
quired to produce 100 Ib. of gain 
which ranged from 315 to 340 Ib. of 





Saunders Mills 


Dehydrated Alfalfa Meal, coast-to- 
coast service 3465 days of the year 


VITA-GREEN 


Fresh, velvety-green, year round 
production adds snap to your feeds 


VITA-GREEN 


Pellets, Dustless Krumbles, Meal— 
or any form to meet your requires 
ments at any time 


WRITE — WIRE — PHONE FOR QUOTATIONS 
SAUNDERS MILLS, INCORPORATED 
GENERAL OFFICES: Wales Rd., TOLEDO, OHIO 


Det! INEXPENSIVE VITAMINS A & 


DEVOLKOD VITAMIN OILS 

(Fortified Cod Liver Oils) 
DEVOLKOD NON-DEST. COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS also 
PEDER DEVOLD WHEAT GERM OIL 


PEDER DEVOLD O1L COMPANY 
45-FM Clinton Ave, Brootlyn 5, N. Y. 








SPECIFY 
Columbia Cateium 
COLUMBIA QUARRY CO. 


1007 Wa.hington Ave 
ST. LOUIS 1, MO 
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a Vaccine 
will 


NPN 


\\ 


January 2 to 



























feed per 100 lb. of gain. The average 
daily gain and feed efficiencies of all 
lots were excellent. 

Several stations have experienced 
unsatisfactory results when simple 
rations containing cottonseed meals 
were fed. The pigs developed a severe 
dermatitis and loss of hair coat color. 
The exact cause of this has not been 
determined. Experiments with a par- 
ticular cottonseed meal in one case 
yielded the same poor results, while 
changing to another meal produced 
by the same process corrected the 
condition. In almost all cases where 
the ration contained both alfalfa meal 
and a high quality animal protein 
feed the results were very satisfac- 
tory 

Until the cause of this condition 
has been established the possibility 
of some cottonseed meals producing 
unsatisfactory results exists. How- 
ever, many different meals have con- 
sistently produced satisfactory re- 
sults in practical hog rations so that 
meals that contain low amounts of 





free gossypol and are prepared under 
relatively low temperature conditions 
can be used in unlimited amounts 
with confidence. 

Thus it appears that cottonseed 
meal can be successfully used in 
growing and fattening rations for 
swine. Research is being conducted 
to determine the exact set of condi- 
tions to be used in producing a meal 
of maximum nutritional value. It will 
be possible in the future to use cot- 
tonseed meal in unrestricted amounts 
in swine rations. However, it must 
be emphasized that, at the present 
time, there are meals produced by 
each process that are not satisfac- 
tory for swine, so care should be used 
in the selection of the meal to be fed. 

-_—<—<—<—a———_ -—— 
TENNESSEE FEED PLANT FIRE 

PALMERSVILLE, TENN.—Joe B. 
McWherter, owner of the McWherter 
Milling Co., a feed, seed and fertilizer 
plant, destroyed by fire here, esti- 
mated’ his loss at $20,000. 
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Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 


Duluth 2, Minn. 
Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


Board of Trade 
Phone: 2-0777 














Distributed in lowa by 


V. A. MAGNUSON 


SALES COMPANY 


804 10th Street 


West Des Moines, lowe 


Des Moines 9-7897 











Interest in molasses is at an all-time peak. Always high in nutritional 


value and palatability, it's now low in price compared to corn 


Practically 
Eliminates All 
Cleaning 


and is 


being used liberally in all the latest supplement formulas 


What does all of this mean? Simply that there's big volume and big 


profits ahead for you in both private brand and custom mixed sweet feeds 
—especially when you use the Kelly Duplex “‘Twin’’ Mo 
lasses Mixer. With its twin paddle rotor, this machine adds 
molasses in just the right proportion — assures fast, thor 


ough, even 


practically eliminates all cleaning. Carefully designed and 
sturdily constructed for unsurpassed operating efficiency, 


economy and life, the “Twin” 


amount of space —and can be adapted to any plant set 
up. Investigate its profit-making possibilities now! Check 
and mail coupon today for full details. 


The Duplex Mill and Manufacturing 


VIA AIR MAIL 


mixing without balling or lumping — and 


requires only a minimum 


AND MAIL TODAY! 








FIRST CLASS 
PERMIT NO. 72 
(Sec. 34.9-P. L. & R.) 

SPRINGFIELD, OHIO 

















BUSINESS REPLY ENVELOPE 


No postage necessary if mailed in the Uniied States 








7c —POSTAGE WILL BE PAID BY — 


The Duplex Mill and Manufacturing Company 
Springfield, Ohio 


- FASTEN (STAPLE, GLUE, TAPE) 
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~ FOLD OVER ON THIS LINE. . 


gh 


A “twin” ond FF 
Duplex Vertical® 
Mixers give you com 
ous operation 
from one mf 
proce 
mixer is 
batch. 





Pr ts 


The Duplex Mill & Mfg. Co. 
Springfield, Ohio 


Yes, I'm interested in the KELLY 
DUPLEX machinery checked ot the 
right. Please send me full infor- 
mation on these machines without 


ae ie 





any obligation. [_] Magnetic Separator C 
(_) Cob Crusher CT 
[_] Electric Truck Hoist [ 
Si re Alay 4 
J ke alte - " 
FIRM Sta ideally 
CITY. _STATE 
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] Model 'M” Hammermil! 
[_] Vertical Screw Elevator 
[_} Corn Cutter and Grader 
[] Corn Sheller with Blowers 
["] Pitless Corn Shetier 

["] Regular Corn Sheller 


[_] Twin Molasies Mixer 
f 


| Medel *'S 


























Co., Springfield, Ohio 


Vertical Feed Mixer 
Hommermi|! 
Forced Air Carloader 
Chain Drag 


[] Corn Crusher-Regul ator 


| | Grain Blower 


Corn Scalper 


} Attrition Mill Blower 


Grain Feeder 


] Complete Line Catalog 
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items discussed in this department 
may be obteined by writing the 
Reader Service Department of: 


No. 2787—Bazg 
Dyeing Booklet 


The Burlap Council and the Tin- 
tex Home Dye division of Park & 
Tilford Co, are making available in 
quantity an eight page, illustrated 
booklet on burlap bag washing and 
dyeing. This booklet is intended for 
distribution to farm homemakers by 
feed manufacturers and_ dealers 
There is no charge for the booklet. 
Intended as a promotion and sales 
aid to the feed industry, the book- 
let tells how such things as skirts, 
cushions, curtains and aprons can 
be made in a range of 50 colors. 
Plans are afoot to give distribution 
and publicity to this promotion 
through radio, television and maga- 
zine advertising, home demonstration 
agents, 4-H clubs and farm organ- 
izations, Mark No. 2787 on the cou- 
pon, specifying the number of book- 
lets requested, and mail it to this 
publication, 





No. 2788—Diesel 
Plants 


A catalog of Cummins Diesel pow- 
er plants is announced by Cummins 
Diesel Sales Corp., along with a mag- 
azine for power users, entitled “The 
Dependable Diesel.” The catalog gives 
specifications of the company’s Diese] 


Pa ee 





» Worrn loonne Ivro.. 
—_ 


New Propvcts 


New Services 


New Lirrenatore 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims made 
in this department are those of the firm concerned. Further information on any of the 


FEEDSTUFFS 
118 So. 6th St. 


Minneapolis, Minn. 


plants for many types of power, be 
stationary and portable. The 
zine explains the various 
which Diesels are being put 
ing the 
the catalog and 
available without 
ing No. 2788 and mailing 


uses 


the mag 
charge by 


the coupe 


No. 2782—Safety 
Campaign 


Encouraged by the 
with safety campaigns in its 
plants, the Hudson Pulp & Par 
Corp. has announced its first step 
a campaign to with 
Multiwall Sack 
promotion of industrial 
first feature 
around getting 
safely” in the 
ployees. To this end, 
tributing through its 
visored, fabric, shop caps 
themselves are 
tect the hair 
and other 
especially 
tions. The cap, 
features the slogan 
large red letters 
tion on this campaign 
tained by checking No 


past 


cooperate 
customers ir t 


the theme 
minds of plant 
Hudson is d 


which 
from chemicals, 


sack filling 
in sparkling whi 
“work safely” 
Further 
may 
2782 


under 


safety. T 
in this campaign cente 
“work 
em- 


salesme 





th 


maga- 


to 


includ- 
powering of grist mills. Both 
azine are 
chec 


k- 


mn 


successes 
own 


er 

in 
its 
he 
he 


rs 


is- 
n, 
in 


usually worn to pro- 
dust, 
particles found in the air, 
condi- 


te, 
in 


informa- 
be ob- 
on the 


coupon and dropping it in the mail. 
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No postage stamp necessary if mailed in the United States 
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No. 3470—Dehy- 
drated Alfalfa 


A new booklet, Improved Beef 
Supplements with Dehydrated Alfal- 
fa, is just off the press and ready for 
distribution by the American Dehy- 
drators Assn. Written and edited by 
Di. Wise Burroughs, professor of ani- 
mal husbandry, Iowa State College, 
the book contains the latest informa- 
tion on the use of dehydrated alfalfa 
for beef cattle feeding as a result 
of tests conducted at a number of 
state agricultural experiment sta- 
tions. The basic facts of cattle feed- 
ing are listed. Among the research 
projects analyzed are on dehydrated 
alfalfa as a source of supplementary 
protein for fattening cattle, Univer- 
sity of Nebraska; dehydrated alfalfa 
gains of cattle ful! - fed 
ground ear corn and limited poor 
quality hay, Ohio Experiment Sta- 
tion; dehydrated alfalfa pellets im- 
prove cattle supplement when mixed 
with soybean pellets, University of 
Nebraska; dehydrated alfalfa signi- 
ficantly improves Purdue Cattle Sup- 
plement A, Purdue University. The 
booklet also discusses the protein, 
energy, mineral, vitamin  require- 
ments of beef cattle as well as un- 
known factors in dehydrated alfalfa. 
The problem of feeding cattle during 
drouths also is contained in the book. 
Check No. 3470 on the coupon, mail 
it and the booklet will be mailed to 
you without charge. 


increases 


No. 2781—Aureo- 
mycin 


Lederle Laboratories division, 
American Cyanamid Co., has just 
issued a four-color, 62 page book, en- 
titled, “Feed for Profit . Aureo- 
mycin.” It tells the story of Aureo- 
mycin in chicken, turkey, hog and 
calf feeds, and was written specifi- 
cally for the farmer. It also explains 
“low level” and “high level” Aureo- 
mycin feeds and tells, and shows by 
illustration, what the various feed- 
ing programs can accomplish for live- 
stock and poultry. Distribution is 
being made directly to farmers and 
also in quantity to feed manufac- 
turers to distribute to their custom- 
ers. There is no charge for the book. 
To receive the book check No. 2781 
on the coupon and mail it. 


Also Available 


The following new products have 
been described in previous issues 
of Feedstuffs and information about 
them may still be obtained by jotting 
the appropriate number on the cou- 
pon and forwarding it to Feedstuffs. 

No. 2746—Calf milk replacer, Tri 
Associates, Inc. 

No. 2747 — Sprayer, Hilltop Lab- 
oratories. 

No. 2748—Equipment 
Burrows Equipment Co. 

No. 2749— Poultry medicine, Dr. 
LeGear Medicine Co. 

No. 2750-—Nesting material, Ameri- 
can Excelsior Corp. 

No. 2751—Mixer, Rapids Machinery 


catalog, 


No. 2752—Squeegee, Breuer Elec- 
tric Mfg. Co. 

No, 2758—Elevator buckets, Link- 
Belt Co. 
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More Information... 


You will find it simple to obtain 
additional information about the new 
products, new services and new liter- 
ature described in the Worth Look- 
ing Into department. Here’s all you 
have to do: 

(1) Clip out the entire coupon and 
return address card in the lower out- 
side corner of this page. 

(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, 
with the return address portion on 
the outside. 

(4) Fasten the two edges together 
with a staple, cellophane tape or glue, 
whichever is handiest. 

(5) Drop in any mailbox. 

That’s all you do. We'll pay the 
postage. 

You can, of course, use your own 
envelope or paste the coupon on the 
back of a government postcard if you 
prefer. 

Whichever way you use, be assured 
we'll see to it that you get the addi- 
tional information you want quickly. 


—The Editors 
i a i ee 


No. 2754—Displays, Dr. LeGear 
Medicine Co. 

No. 2755—Urea bulletin, Depart- 
ment of Animal Husbandry, Okla- 
homa A. & M. College, Stillwater, 
Okla. 

No. 2756— Plastic fount, 
Manufacturing Co. 

No. 2757—Moisture tester charts, 
Seedburo Equipment Co. 

No. 2758—Loader, Seedburo Equip- 
ment Co. 

No. 2759—Feed pre-mix, Dr. Le- 
Gear Medicine Co. 

No. 2760 — Hammermill, Sprout, 
Waldron & Co., Inc. 

No. 2761—Poultry nest, Rhinehart 
Manufacturing Co., Inc. 

No. 2762—Terramycin, Chas. Pfizer 
& Co., Inc. 

No. 2768—Milk 
gers’ & Co., Inc. 

No. 2764—Silo paint, 
& Paint Co. 

No. 2765—Vaccine, Beebe Labora- 
tories. 

No. 2766—Supplement, 
Solvents Corp. 

No. 2767—Pig feed, Mississippi 
Valley Grain & Feed Co. 

No. 2768—Heater, H. D. Hudson 
Manufacturing Co. 

No. 2769—Booklets on antibiotics, 
Chas. Pfizer & Co., Inc. 

No. 2770—Elevator buckets, Fort 
Worth Steel & Machinery Co. 

No. 2771—Feed formulation, West- 
ern Condensing Co. 

No. 2772—Portable feed mill, 
Myers-Sherman Co. 

No. 2773—Ventilators, 
Blow Pipe Co. 

No. 2774—Dry feed flavors, 
Ewing Feed Co. 

No. 2775—Truck dumper, 
Co. 

No. 2776—F eeder, 
Co. 

No. 3456—Accident rate booklets, 
National Safety Council, 425 No. 
Michigan Ave., Chicago 11, II. 

No. 4008 — Photo-electric 
Photoswitch, Inc. 
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Poultry Growers Find t— 
More Absorbent— More Economical—Easier to Spread 


Feed Dealers Report— 
A Steady Turnover— Demand Stock Item—A Friend-Maker 
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THE PETER HAND 
FOUNDATION OFFERS YOU... 


Research Controlled Premixes of both Vitamins and 
Antibiotics as well as Trace Minerals to prevent over- or 
under-fortification of your feeds. The feed manufacturer 
depending on large volume or tonnage is rarely equipped to 
handle grams and ounces of vital ingredients with accuracy 
and without wastage. When you use Peter Hand Foundation 
Premixes or Custom Mixes you make available to your 
organization the result of research conducted in our labora- 
tory and proved at our research farm. 


The Results of Experimental Research as conducted in the 

c PETER HAND FOUNDATION Laboratory and Experimental 
Farm. Both our laboratory and our experimental farm are 
engaged in continuing research projects on: vitamin, anti- 
biotic, and trace mineral stability; nutritive quality of 
ingredients and finished rations; and the relative efficiency 
of different formulas—the results of which can be an inval- 
uable aid to your nutritionist. 


Nutritional Consultation applying the latest research 
information adaptable to your area. We have developed a 
unique method of charting feed formulas that provides 
rewarding case histories of feeding results, allows you to 
compare the relative success of old and new formulas, and 
often exposes hidden opportunities for savings in ingredient 
costs. May we serve you soon with Peter Hand Foundation 
Premixes? 
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Julian M. Wright Carroll J. Caffrey 





BEACON PROMOTIONS—The Beacon Milling Co., Inc., Cayuga, N.Y., has 
announced the promotion of two members of its sales department. Julian M. 
Wright has been named administrative assistant in the sales department, and 
will be concerned with much of the administrative work of that department. 
He will continue his responsibilities toward the sales-service school and cus- 
tomer relations, but will relinquish certain advertising duties. Mr. Wright 
holds « master of science degree from Cornell University, and spent 14 years 
as a teacher of vocational agriculture and in county agent work prior to 
joining the firm in 1950. Carroll J. Caffrey has been named assistant adver- 
tising manager and will handle the bulk of advertising work, in cooperation 
with the poultry and dairy research departments. He is a graduate of Niagara 
University and has been with the company since 1942, with experience both 
in accounting and sales departments. Mr. Caffrey is editor of the company 
magazine, Beacon Flashes, and has been responsible for part of the advertising 
for some time. 






























CONTROL OFFICIALS SET according to an announcement by 
Bruce Poundstone, secretary-treas- 

1954 CONVENTION DATES | urer 
LEXINGTON, KY.—The associa- | Mr. Poundstone, head of the Feed 
tion of Southern Feed & Fertilizer | & Fertilizer department, Kentucky 
Control Officials will hold its 12th | Agricultural Experiment Station, 






annual convention at the Skirvin Ho- 
tel in Oklahoma City next June 21-22, | 


urges early reservations, directly with 
the hotel. 
} 
reduces todine loss 


STABILIDE®- potassium iodide stabilized with calcium stearate —is designed 


to iodize feed, salt and calcium carbonate mixtures. Try STABILIDE. 


















It may solve your problem of iodine loss in storage. 


Scientists at the Mellon Institute found that “an iodized live- 
stock mineral containing 0.21% stearate-coated potassium iodide 
lost 0.5% of the original iodine content during two montha, while 
an unstabilized mineral containing the same ingredients lost 14% 


of the iodine content.”* 


REDUCES RATE OF IODINE LOSS 
EASY TO MIX THOROUGHLY 
FREE FLOWING 


STABILIDE 


Write today to your nearest Mallinckrodt office for samples, prices 
and complete literature. 


Other Mallinckrodt iodizing mixtures are Ioflow®, lomag®, and 
lodide Mixture. 


*" Stabilization of Iodine in Salt and Feedstuffe” by F. F. Johoson and E. KR. Fred- 
erick, scrancey, Oct. 4, 1940, Vol. 92, PP315-316 


< fellinchrode? 


MALLINCKRODT CHEMICAL WORKS 

















PETER HAND FOUNDATION | 


*Division of the Peter Hand Brewery Co. - 1000 W. North Ave., Chicago 22, lil. | 





Mollinckrodt St., St. Louis 7, Mo 72 Gold St., New York 8,N. Y 
CHICAGO + CINCINNATI + CLEVELAND + LOS ANGELES « MONTREAL + PHILADELPHIA+ SAN FRANCISCO 


Manufacturers of Medicinal, Photographic, Analytical and industrial Fine Chemicals 
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Beware of the Deadbeat 
Among Your Feed Buyers 


By Edward Ritter. 


INDSIGHT is better than fore- 

sight because actual experi- 

ence teaches a lesson which a 
man seldom forgets—if he will admit 
the facts in the case. 

Every day some feed dealer some- 
where is getting “bamboozled” by the 
confirmed deadbeat. After a dealer is 
forced to “write off’ an account he 
can tell you how these deadbeats 
operate. Had he had this knowledge 
beforehand he would have been 
warned that all was not well in Den- 
mark, 





An Iowa dealer told me how he was 
taken in by deadbeats until he learned 
the “hard way,” 
offs. 

“I have found that there are 
kinds of farmers who 
when buying feed,” he said. “In the 
first group are those who are tem- 


| 
| 
| 
| 


which meant write- | 


two | 
seek credit | 


class wants is your merchandise and 
they intend to have you whistle for 
your money for a long time—perhaps 
forever.” 

There is hardly a new customer 
who will walk into a feed store today 


| and ask for credit on his first pur- 
| chase. The new customer who has the 


porarily short of cash, and who in- | 


tend to pay. In the second group are 
those who are permanently short of 
cash and who do not intend to pay, 
but who would like to make you think 
they intend to pay. 


crust to do this will often voluntarily 
produce his financial references and 


| explain his case in detail. 


What this latter | 


“But the confirmed dead beat is a 
slick operator. He wants to get your 
confidence before he asks for credit. 











ntegration Helps You to 


Albemarle’s extensive facilities for color 
matching Kraft stock and its unusual 
equipment for color printing are important 
parts in its completely integrated 

Multiwall operation. 


Your Albemarle Multiwall bags can be as 
colorful as Joseph's coat! Making background 
a part of the overall design achieves three 
color effects with the economy of two color 
printing. Matching or contrasting tape adds 
additional eye (and selling) appeal. 


. 


albemarle 


ALBEMARLE PAPER MANUFACTURING COMPANY » RICHMOND, VIRGINIA 


EASTERN SALES OFFICE: NEW YORK CITY « SOUTHERN SALES OFFICE: BALTIMORE, MD 


MIDWEST SALES OFFICE: CHICAGO, ILLINOIS 











So he pays cash for his first feed pur- 
chase, talks grand, is very friendly, 
and acts like a swell fellow. The 
second time he comes in he pays cash, 
and maybe the third time, too. 

“Along about the fourth time he 
comes to buy, he tells you apologeti- 
cally and soulfully that he is a little 
short of cash and if he pays $25 cash 
for this purchase could he charge the 
other $75 for about 20 days? 

“On the face of this, you think of 
his past record of paying cash, and 
you agree to give him credit. The 
next time he comes in he pays up the 
balance and even deposits something 
on the following order. But when he 
leaves your feed store he may owe 
you $135 instead of the $75 of the 
month before.” 

The dealer grinned when he got to 
this point, then continued. “He always 
keeps paying some cash every time 
he gets into the store. That makes 
you feel he intends to do right, but 
that unpaid balance gets higher and 
higher. One day you notice that he 
isn’t coming in any more. You go to 
the books and look up the account. 
Holy cow. He’s into you for $375. 

“That’s when you really get busy. 
You telephone him and can’t find him 
in. You write a letter. Finally a 
month later you call on him person- 
ally. You find him in. He starts mak- 
ing excuses. You know darn well he’s 
buying feed somewhere else, probably 
paying cash, probably hooking some 
other dealer just as he has hooked 
you temporarily for $375. It’s his pro- 
cedure. Maybe he owes other dealers 
money for feed purchased before he 
came to buy from you. 

“You begin to wish that there was 
a district feed club so that you could 
ask other dealers about chaps who 
are deadbeats in the area. You decide 
it would help all of you to find out 
who those fellows are. But you haven't 
talked with your competitors for a 
long time—and you don’t approach 
them. 

End Result: A Loss 


‘Finally, after a lot of collection 
effort, including the services of a 
lawyer, you collect your $375. Only it 
isn’t that much net. You have to pay 
the lawyer. And you have to charge 








America’s Dependable 
Seed Corn and Seed Oats 
THe Og Mm SEED Co 


Growers - Springs, Ohio 





COLUMBIA SOFT PHOSPHATE 


U. 8S. Dept. of Agriculture tests* indicate 
this phosphate is 69% as available as 
bone meal... yet it costs (per percent 
of phosphorus) considerably less than 
one-half as much. 

*Journ. of A.O.A.C., Feb., 1945. 

Write for information and prices 
COLUMBIA PHOSPHATE CO. 


1007 Washington Ave. St. Louis 1, Mo. 








MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portent issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


118 8. 6th St., Minneapolis 2, Minn. 




































off all your own time and collection 
expense. You don’t get a cent for your 
worry-time taken off from other 
needed jobs. You've got less than 20% 
markup on that $375 worth of feed, 





and u settle the account for about 
less—after all costs are paid. 











P? No, a big loss. You wish that 
this debtor had stayed in some other 
stat ind had never come to your 
‘ . i 
It k nine months to wind up the 
colle n. The deadbeat had the use 
‘ of $375 of your money all that time. 
{ 
| 
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The test for ascer 
taining the amiount 
of fat in milk, by 
Stephen M. Bab- 
ock, which was the 
of mod- 


ern dairying 


beginning 









The A ger Sys- 
ter processing 
quality salt for in 
dustr by J.L.Al 
berger, developed 

Crys 


for Diamond 


pel ag 


Crystal 


Diamond 


For er 50 


Iberge 


years 
r Process Salt has been famous 


for its true salty flavor and better sea- 


soning quality 

The exclusive Alberger System pro- 
duces salt with a consistent purity of 
99.95 a salt that surpasses every re- 
quirement of the U. S. Pharmacopoeia. 
Ina the Alberger Process makes 
available carefully screened salts of uni- 
form bulk to industrial users of salt who 
require a definite grain size 

That's why thousands of food manu- 
facturers who demand dependable salt 
of uniform purity, bulk and quality use 
this salt exclusively 

If you have any questions about which 
grain size or grade to use for best results, 


advice by writing to our 


get expert 


Tech: 


bik a 


ical Director 





ALBERGER 
PROCESS SALT 


Diamond Crystal Salt Co. 
St. Clair, Michigan - Akron, Ohio 













He paid no interest, and you could 
have used that. Brother, I learned 
the hard way. Nowadays I am not 
taken in by the fellow who pays cash 
three or four times and then asks for 
credit. I look up every new customer 
after that first purchase. Then when 
he asks for credit his third or fourth 
trip in, I'm prepared. I know whether 
he’s a good or poor credit risk. Don’t 
let them take you in the way they 
took me in.” 


Strong Credit Bureau Helpful 

Another feed dealer whom I visited 
told me that it will pay feed men to 
see if their local county credit bureau 
is a strong unit. If it is, join it, he 
advises. He pays $15 dues per year 
and is then issued a yearly blue book 
which lists the credit ratings of all 
persons residing in the county. The 
only ones who are not covered in this 
blue book are new residents who 
move in and who will be listed in the 
next issue of the blue book. However, 
points out the feed dealer, if the mer- 
chant gets a credit request from a 
new resident whose name is not in 
the current book, he can phone the 
credit office and get a report on him. 
The bureau checks into the credit 
standings of all new residents. 


“In this blue book, if a man is good 
pay they list a ‘P’ after his name 
which means he pays bills promptly,” 
stated the feed dealer. “If he is slow 
he gets an ‘S’ after his name. And if 
people have trouble collecting from a 
certain account there appears an ‘X’ 
after his name. 

“This dealer says that when a man 
asks for credit, the dealer can quickly 
consult the blue book, find his name 
and credit rating in a matter of sec- 
onds. Then the dealer knows whether 
he should extend credit or not. 

“Some county credit bureaus may 
charge more or less than $15 annu- 
ally for membership,” declares the 
dealer, “but I think my membership 
is worth much more than that. That 
blue book saves me hundreds of dol- 
lars of collection expense. I wouldn't 
be without it.” 

Whatever method you use to detect 
the deadbeats—those who would rob 
you of your capital in sly credit ways, 
Mr. Dealer—hbe sure to use some way 
to combat the problem. Before you 
invest in an unclassified customer— 
investigate him. You can’t lose by this 
procedure. 


_— 
a 


HUDSON PULP & PAPER 
SALES AT RECORD HIGH 


NEW YORK—Sales of the Hudson 
Pulp & Paper Corp. reached an all 
time high during the past year, the 
company said in its annual report to 
stockholders. Net sales were $40,- 
907,944 compared with $35,642,570 in 
the previous year. 

The increase of approximately 15% 
was attributed to a more intensive 
marketing program. 

Earnings per common share were 
$2.04 in the year ended Aug. 31, com- 
pared with $2.01 the previous year. 

An upward trend in the costs of 
labor, materials, freight and other 
operating items was absorbed by 
the company. The net income, after 
provision for federal taxes on in- 
come, amounted to $2,290,403 as com- 
pared with $2,264,806 in the preced- 
ing year. 

Working capital amounted to $10,- 
309,102, an increase of $1,936,353 over 
the preceding year, and the ratio of 
current assets to current liabilities 
rose to more than 5 to 1, the report 
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when New Broiler 
Houses are Built- 


PREMIER 


has the equipment 
to Completely Outfit 


ANY SIZE 
BROILER 


think of PREMIER 
ML 


of all kinds 
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No. B-132 No. 46-£ 
No. F-30 Chick 4 No. 505-R 
ae, a. Different Broiler Feeder ea 
ong. Cap. 3% 60" long. Cap , 3 rae 
Ibs. Feeders Approx. 20 Ibs TIED 
No. 33 Chick for Any No. EBL-505 7 
eeder. 36” Broiler Feeder i ne 
long. Cap. Requirement 60” long. Cap if , Wx) 
5 Ibs. From Approx. 21 Ibs. e, K oat a 
, \ 
Day Old No. H-824 4 
Hanging Feeder 
Chicks Cartes 50 
to Hens = 
e i. 
Grown Available for o 
jc premium use : 
WATERING CUPS Turkeys with your name 
FLOAT VALVES or trade mark. 





Write us. 


4 avtomatic : , 


Water Troughs 


DRIP VALVES 
Height 
Adjustment 18” 










Operated With 
P Valve 





A 
IT 
NEW E-X-T-E-N-D-I-B-L-E a 


WATERER with FLOAT BOX ’ 
FE-55-F is Base 5’ Section With Float Box 


Safety Dri 








ia 


‘Se 


oa Floaf™ 

Box Serves 
Regardless of 
Trough Length A 


















The “ONE FE-56-F is 5’ Extension Section 2 
STOR 20’ Costs $21.00) AS LOW , 
EXAMPLE 40’ Costs $36.00 AS ‘ 
( 100’ Costs $81.00! B8icaf. ye 


SERVICE” 


sui) PREMIER EQUIPMENT 


FOR POULTRY, DAIRY AND STOCK FARMS 


THE MATIOMAL (OLA COMPANY 








Sendforfreecopy of 
our new catalog. Over 400 items. 


THE NATIONAL IDEAL CO. 
TOLEDO 6, OHIO 





TOLEDO Ome 








(SINCE 1906) 


FARMERS FRIEND 


TRADE MARK REG. U. &. PAT. OFF APRIL 30, 1907, NO. 62,380 OCT. 6. 1946, NO. 424,531 


all-purpose 


MINERAL FEED 





an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE 
ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace minerals 
in carefully calculated proportions to supply necessary mineral nutrition 


: LIQUID BLACKSTRAP MOLASSES 
Also Contains S@~ rmRADIATED YEAST 
We Sell Through Dealers and Jobbers Warehouses from Const to Const 
By the TON, TRUCKLOAD or CARLOAD 
Write Today Kegarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. NAPOLEON, OHIO 


(Source of Vitamin 1D),) 
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THE EARLY AND 
DANIEL COMPANY 


CINCINNATI 2, OHIO 


Our 73rd Year 


TUXEDO FEEDS 


FOR LIVESTOCK and POULTRY 





Assn. ; 
| Kansas; Sec., O. E. Case, 90t Wiley 
| Bldg., Hutchinson, Kansas. 


| Assn., 





BOSWORTH COMMISSION CO. 


(BROKERS) Boston Grain & Flour Exchange Bidg. BOSTON, MASS. 
y SELL THROUGH US FEED PRODUCTS 
es BUY THROUGH US, GRAIN PRODUCTS 





| Utah; Sec., 
| State Agricultural College, Logan, 
| Utah. 








CONVENTION CALENDAR 





1954 


8-9 — Kansas Seed Dealers 
Hotel Broadview, Wichita, 


Jan. 


Jan. 11-12—Kansas Formula Feed 
Conference; Kansas State College, 
Manhattan, Kansas; sponsored by the 
Kansas State Board of Agriculture, 


| Midwest Feed Manufacturers Assn., 


Kansas Grain, Feed & Seed Dealers 
and the college; chm., Prof. 
F. W. Atkeson, head, department of 
dairy husbandry, Kansas State Col- 
lege, Manhattan. 

Jan. 18-19—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis, Minnesota; Sec., William D. 
Flemming, 112 Grain Exchange Bldg., 
Minneapolis 15, Minn. 

Jan. 18-20—North Dakota Poultry 
Industries; Elks Club, Fargo, N.D.; 


| Chr., Lloyd M. Forness, North Da- 


kota Poultry Improvement Board, 


| State Capitol Bldg., Bismarck, N.D. 


dan. 19-23 — Boston Poultry Show 


| & Country Life Exposition; Mechanics 
| Bldg., Boston, Mass.; Chm., Paul Ives, 


89 Church St., New Haven, Conn. 


Jan. 21—Poultry and Egg National 
Board Planning Conference; LaSalle 
Hotel, Chicago; Gen. Mgr., Don W. 
Lyon, 185 N. Wabash Ave., Chicago 
1, Ml. 


Jan. 24-26 — Indiana Grain and 


| Feed Dealers Assn.; Claypool Hotel, 
| Indianapolis, Ind.; sec., Fred K. Sale, 


600 Board of Trade Bldg., Indian- 


apolis 4, Ind. 


Jan. 25-27 — Southeastern Poultry 


| & Egg Assn.; Municipal Auditorium, 
| Atlanta, Ga.; exec. sec., R. F. Frazier, 


615 E. Franklin St., Richmond 19, Va. 
Jan. 31-Feb. 3 — American Dehy- 


| drators Assn.; Jung Hotel, New Or- 


leans, La.; Sec., doseph Chrisman, 


| 1015 Dwight Bidg., Kansas City, Mo. 


Feb. 7-9—Wyoming Grain, Feed & 
Seed Dealers Assn.; Casper, Wyo.; 
sec., Everett L. Berry, P.O. Box 118, 
Sheridan, Wyo. 

Feb, 8-10—Farmers Grain Dealers 
Assn. of North Dakota; Fargo, N.D. 

Feb. 10-11—Nutrition & Production 


| Conference, sponsored by Utah Feed 


Manufacturers & Dealers Assn.; Utah 
State Agricultural College, Logan, 
Lorin E. Harris, Utah 


Feb. 11-12 — Midwest Barley Im- 
provement Conference; Hotel Gard- 





GROWTH POWER 





wre Ul 


SEALED IN 


BECAUSE NATURAL SOURCES PROVIDE A HIGH CONCENTRATION 
OF IDENTIFIED AND UNIDENTIFIED GROWTH FACTORS 


More Than Vitamin 
Additives Alone 


Amburgo Supertrate with UNIFAC 
provides not merely vitamins 
and other nutritional growth 

stimulants, but all factors . . . 
identified and unidentified . . . 
known to increase growth. 
Because the principal constituents 
are derived from rich Natural 
sources, Amburgo Supertrate 

with UNIFAC promotes the positive 
interrelationship of today’s 
complex combinations 

of growth stimulants. 


_Thecien cme: 
tHE AMBURGO ©o., INC. 


GROWTH 
POWER-PACKED 
CONCENTRATE 


go 
SUPERTRATE 


with 
UNIFAC 


DRIED SARDINE 
FISH SOLUBLES 


ANIMAL FEED 
SUPPLEMENT FROM 
RICHEST NATURAL SOURCES 


1315-17 WALNUT STREET, PHILADELPHIA 7 





ner, Fargo, N.D.; Dir., John Parker, 
828 North Broadway, Milwaukee 2, 
Wis. 

Feb. 12— Washington State Feed 
Assn., Inc.; Sec., John G. Wilson, 814 
2nd Ave. Bldg., Seattle 4, Wash. 


Feb. 18-15 — Institute of American 
Poultry Industries; Fact Finding Con- 
ference, Kansas City, Mo.; Pres., Dr. 
Cliff D. Carpenter, 221 No. LaSalle 
St., Chicago 1, Il. 

Feb. 15-17 — Grain Processing Ma- 
chinery Manufacturers Assn.; Hotel 
Nicollet, Minneapolis, Minn.; Sec., 
Raymond J. Walter, 511 Fifth Ave., 
New York 17, N.Y. 

Feb. 17 — The Mutual Millers and 
Feed Dealers Assn.; Hotel Statler, 
Buffalo, N.Y.; Sec., Mrs. G. A. Bent- 
ley, 41 Chautauqua Ave., Jamestown, 
N.Y. 

Feb. 17-18 — Virginia Polyteghnic 
Institute Nutrition School; Hotel 
Roanoke, Roanoke, Va.; chairman 
Nutrition School Committee, Paul M. 
Reaves, Dept. of Dairy Husbandry, 
Va. Polytechnic Inst., Blacksburg, Va. 


Feb. 18-19 — Midwest Feed Manu- 
facturers Assn.; Convention and Ag- 
ricultural Forum; President Hotel, 
Kansas City; exec. vice pres., Lloyd 8S. 
Larson, 20 W. Ninth St., Kansas 
City, Mo. 

Feb. 22-23—Ohio Grain & Feed 
Dealers Assn., Inc.; Commodore Per- 
ry Hotel, Toledo; sec., H. Ralph Ka- 
gay, 65 N. Roys Ave., Columbus 4, 
Ohio. 

Feb. 28-March 2—Colorado Grain, 
Milling & Feed Dealers Assn.; Shir- 
ley-Savoy Hotel, Denver; sec., Ralph 
Booze, 605 Mining Exchange Bldg., 
Denver 2, Colorado. 

March 10—WNinth Distillers Feed 
Conference; Hotel Sinton, Cincinnal; 
exec. dir., Lawrence E. Carpenter, 





The Worlds Choicest 
FEED INGREDIENTS 


FISH MEAL 
DICALCIUM PHOSPHATE 
BONE MEAL 


Philadelphia 2, Pa. 
Teletype PH 109 





1400 Se. Penn Square 
Phone LOcust 4-5600 























~ 
CUSTOM BUILT OR STOCK DESICN 


TO HELP YOUR DEALERS 
SELL MORE FEED! 


Printed in full color to attract 
attention and suggest your brand 
Can be used as window, counter 
or floor displays, or can be 
tacked up on wall to do a year 
round selling job. Write today 
for free samples and low prices. 


SIMMONDS G SIMMONDS ADVERTISING 
201 No. Wells St.. Chicago 6, III 





[THAT Goop 


Wr00 GREEN 
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1282 Enquirer Bidg., Otneinnati 2, 
Ohio. 

Mar. 11-12—Montana Nutrition 
Conference; sponsored by Montana 
State College, Montana Feed Manu- 
facturers and Dealers Assn. and Nu- 
trition Council of the American Feed 
Manufacturers Assn., Inc.; Chm, 
O. O. Thomas, Animal Industry Dept., 
Montana State College, Bozeman, 
Mont. 

March 18-20—Pacific Dairy & Poul- 
try Assn.; Hotel del Coronado, Cor- 
onado, Cal.; Pres., H. Glenn Olson, 
1304 E. 7th St., Rm. 256, Los Angeles 
21, Cal. 

March 19—Oregon Feed & Secd 
Dealers Assn.; Multnomah Hotel, 
Portland, Ore.; mgr., Leon S. Jack- 
son, 810 Lewis Bldg., Portland 4, Ore. 


Apr. 12-13—Texas Feed Manufac- 
turers Assn.; Baker Hotel, Mineral 
Wells, Texas; sec., W. Bassett Orr, 
P. O. Box 655, Bryan, Texas. 


April 14—Illinois Feed & Nutrition 
Conference; Uuniversity of Illinois, 
Urbana; sponsored by University of 
Illinois and Illinois Feed Assn.; chm., 
Dr. D. E. Becker, department of ani- 
mal science. 

April 26-27 — Nebraska Grain & 
Feed Dealers Assn.; Hotel Paxton, 
Omaha, Neb.; Sec., Howard W. Elm, 
917 Trust Bldg., Lincoln, Neb. 

April 30-May 1—Kansas Grain & 
Feed Dealers Assn.; Hotel Broad- 
view, Wichita, Kansas; Sec., O. E. 
Case, 901 Wiley Bldg., Hutchinson, 
Kansas. 

May 2-5—National Fisheries Insti- 
tute, Inc.; Hotel Cleveland, Cleveland, 
Ohio; Mgr., Mal Xavier, 1614 Twen- 
tieth St., N.W., Washington 9, D.C. 


May 5-7— American Feed Manu- 
facturers Assn.; Conrad Hilton Hotel, 
Chieago; Sec., W. T. Diamond, 538 W. 
Jackson Blvd., Chicago 4, Il. 

May 6-8 — California Hay, Grain 
and Feed Dealers Assn.; Ambassador 
Hotel, Los Angeles, Cal.; Sec., John 
F. Gilmore, Blue Anchor Bidg., 1400 
Sixteenth St., Sacramento 14, Cal. 

May 7-11 — National Cottonseed 
Products Assn.; Shamrock Hotel, 
Houston, Texas; Sec., 8S. M. Harmon, 
731 Sterick Bldg., Memphis 8, Tenn. 


June 6-8 — Indiana Grain & Feed 
Dealers Assn.; Mid-Summer Conven- 
tion; sec., Fred K. Sale, 600 Board of 
Trade Bldg., Indianapolis, Ind. 

June 7-8 — Central Retail Feed 
Assn.; Sec., David K. Steenbergh, 
1712 West St. Paul Ave., Milwau- 
kee, Wis. 

June 14-15—Eastern Federation of 
Feed Merchants, Inc.; Commodore 
Hotel, New York City; Sec., Austin 
W. Carpenter, Eastern Federation of 
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N. D. HOGG, LTD. 
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Feed Merchants, Inc., Sherburne, 
N.Y. 

June 17-18 — Pacific Northwest 
Grain Dealers Assn.; Spokane Hotel, 
Spokane, Washington; Sec., Pete 
Stallcop, 418 Peyton Bldg., Spokane 
1, Wash. 

June 21-22—Assn. of Southern Feed 
and Fertilizer Control Officials; Skir- 
vin Hotel, Oklahoma City, Oklahoma; 
Sec., Bruce Poundstone, Feed and 
Fertilizer Dept., Kentucky Agricul- 
tural Experiment Station, Lexington, 
Kentucky. 

June 21-22 — Georgia Feed and 
Poultry Conference; Dinkler Plaza 
Hotel (formerly Ansley Hotel), At- 
lanta, Ga.; Registrations begin June 
20; Chr., Will L. Kinard, 601 Trust 
Co. of Georgia Bidg., Atlanta, Ga. 


June 22-24— Canadian Feed Mfrs. 
Assn.; Lake Louise Chaiet, Alberta, 
Canada; Sec., A. G. Kirstine, Box 
4396, South Edmonton, Alberta, 
Canada. 

July 26-27—New Mexico Grain and 
Feed Dealers Assn.; A. & M. College; 
Sec., H. B. Hening, New Mexico 
Stockman, 203', West Central Ave., 
P. O. Box 616, Albuquerque, New 
Mexico. 

Aug. 30-Sept. 1—American Soy- 
bean Assn.; Hotel Peabody, Memphis, 
Tenn.; sec., Geo. M. Strayer, Hudson, 
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“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


805 Dun Building, Buffalo 2, N. Y 


FEED JOBBERS 
Distributors of 


Kellogg's Hominy Feed 

Consolidated Dried Whey 

Hubinger (heokak) 
Corn Glaten Feed 

Calf Manna 

Stonemo Granite Grit 

























SUNSET 
BRAND FEED 


(A Dried Whey By-Product, 
high in milk Protein and 
Albany Baltimore Minerals but not over 
Buffalo New Orleans 30°, in Lactose) 
@ WRITE US FOR FURTHER INFORMATION @ 


“Y NOOTBAARE co. 


Pasadena 2—890 So. Arroyo Parkway—RYan 18491 
San Francisco 4—465 California St.—YUkon 25022 
Action, Experience, Integrity, Knowledge 


CANE FEEDING 
MOLASSES 


Agents for 


Pacitic Molasses Company 
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‘GRAIN STORAGE TANKS 


COLUMBIAN industria! Type Metal Building: 


Pictured at right is a typical example of how 





































DOWN «o 


EXPENSES 


U = Go Profits 


when you install Columbian Bolt- 


ed Steel Grain Storage Tanks 


That's because your original in- 
vestment and maintenance are 
held to a minimum—-you are sure 
of low operating 


end. An 


ture of these tanks is low cost 


costs for years on 
added money-saving fea 
erection due to their bolted sec- 


tional construction 


Fire-proof, weather-proof, rodent- 
proof. They never crack or crum 
ble—no caulking or 


quired, Service tests 


patching re 
of more than 
25 years prove them ideal for safe 
and handling of all small 


wheat, corn, oat barley 


storaye 
grain 

soya beans, flax, cotton seed, pea- 
None 


nuts, rice, coffee beans, etc 


have ever worn out; not one has 
ever been demolished by tornado 
or cyclone 

Easy Ways to Erect — Detailed 


blue-prints for erection are fur 


nished so that tanks can be put 
up with any kind of labor—or we 
provide supervisor for your own 
menor a complet olumbian 
erection crew. Foundation specifi 
cations and blueprint are fur 
nished to enable your local con 


tractor to build foundation 


Free engineering service for de 


Signing tanks to your particular 





needs and arrangement 





WRITE NOW for free literature giving 
complete information and picturing 
many types of installations 







Columbian designs metal buildings to meet your ~ 


specific needs. Rigid, weather-tight, 
warehouses, ete. 
erection, 


mation. 





Reg. U. 8. A 88 0C 
Pat. Off. 


fire-safe 
these belidings are ideal as feed stores, offices. 
Sectional con 
struction assures easy, low-cost 
Requires mitimum up 
keep. Write for complete infor 


COLUMBIAN STEEL TANK CO.” 
P. O. Box 4048-R, Kansas City, Mo. 


ate Member of the Grain 
and Feed Dealers National Assn 
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LIFE SAVER ror cuicxs: 





ANTISEPTICALLY TREATED 
Hygeno is treated by a special 
patented process which makes it 
highly resistant to germ de- 
velopment 


ce) 


FIRE RESISTANT 

Hygeno is safe becouse it is 
specially treated for fire 
resistance 


HIGHLY ABSORBENT 

Because it is light and porous, 
Hygeno absorbs moisture like a 
sponge, then dries out quickly 


{7 EASY TO USE, ECONOMICAL 
4 } Packed in handy 60-lb. paper bags, 
7M 


Hygeno is easy to handle and apply. 

One bag will cover 100 square feet of 
DISTASTEFUL TO BIRDS whe 
Hygeno does not appeal to the . y* ) 
taste of chicks, although it is © , Vw 


floor space 
absolutely harmless mt 
nein C- 











Poultry raisers prefer Hy- 
geno Poultry Litter because 
they know that Hygeno 
gives their chicks complete 


protection. Protection from 


disease: Hygeno is antisep- 


‘ tically treated to resist 


spread of germs. Protection 
from moisture: Hygeno is 
highly absorbent, dries out 
quickly, too. Protectionfrom 
fire: treated for fire resis- 
tance, Hygeno reduces dan- 
ger during the heating period. 
And Hygeno is safe because 
chicks won't eat it. Yes, 
Hygeno has every protective 
feature. That’s why it’s 
easier to sell than ordinary 
litter. It’s profitable, too! 
Order for your customers 
today. 
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Feed Intake 


Unsatisfactory egg production at 


| this time of year could be the result 
of insufficient feed intake, says Prof. 
R. B. Thompson of Oklahoma A. & M. 


College 

Pullets in good production require 
about 30 Ib. of feed per 100 hens per 
day, Prof. Thompson says. This, he 
adds, usually varies from 50% grain 
and 50% mash to 40% grain and 60% 
mash 

He says it is a simple matter to 
weigh and check the amount of feed 
hens are eating. If it is much less 
than 30 lb. per 100 hens, he says, the 
ration should be increased. 

Prof. Thompson cited figures from 
the 30th annual Oklahoma egg laying 
test at Oklahoma A. & M. which 
showed average feed consumption 
quite constant from month to month. 

Average consumption per hen was 
as follows: October 8.97 lb., Novem- 
ber 9.81 lb., December 9.51 lb., Jan- 
uary 9.75 lb., February 8.53 lb., March 
9.18 lb., April 8.73 Ib., May 9.02 Ib., 
June (a hot month) 7.20 lb., July 8.24 
lb., August 8.07 lb., and first half of 
September 3.47 Ib. 


* 


Cold Weather Care 


Poultrymen who give their baby 
chicks a little special care during cold 
weather find that it pays, says W. R. 
Van Sant of the University of Ari- 
zona. 

A solid chick guard around the 
hover the first week will stop the 
chicks from straying or becoming ex- 
posed to floor drafts when they are 
too young to withstand the cold, Mr. 
Van Sant notes. The guard should be 
placed 2 or 3 ft. from the edge of the 
hover and gradually expanded until 
it is removed at the end of a week. 

Each chick should be allowed a 
minimum of 7 sq. in. of brooder space 
under the hover. For electric brooders 
up to 10 sq. in. per chick may be 


Helpful Notes on Feeding 
and Management for Feed 
Men and Their Customers 








| needed. If individual brooder stoves 


or units are used to brood the chicks, 
allow a maximum of 350 replacement 
chicks per brooder unit or 500 broiler 
chicks per unit. 

At least % sq. ft. of brooder room 
floor space per bird should be allowed 
for chicks reared in confinement for 
the first six weeks. At least 1 sq. ft. 
should be allowed per bird from 7 
through 12 weeks. 

Chicks should be allowed 1 linear 
in. of feeder space apiece until they 
are two weeks old, 1% linear in. from 
3 to 6 weeks, and 3 linear in. from 7 
to 12 weeks of age. Additional space 
should be provided during warmer 
weather. 

For drinking space, allow 20 linear 
in.—or two 1-gallon fountains—for 
100 chicks up to two weeks of age. 
From 3 to 12 weeks of age they 
should have 40 linear in.—or two 
3-gallon fountains—of drinking space. 
Additional space will be needed in 
warm weather. 

¢ 


Feeding Cattle 

Cattlemen would do well to watch 
for phosphorus deficiency in their 
cattle during the winter feeding 
period, although few cases of extreme 
deficiency are found, advises J. T. 
Elings of Oregon State College. 

Mr. Elings points out that phos- 
phorus is needed to maintain appetite 
and rate of growth in young animals. 
In milking animals it is necessary for 
normal milk production. Animals fed 
on a phosphorus-deficient ration have 
difficulty in utilizing feed properly, 
particularly proteins, Mr. Elings says. 

When cattle are fed dry roughage, 
such as hay and straw, for an ex- 
tended period of time, as during win- 
ter feeding, phosphorus supplemen- 
tation is needed, he says. 

Mr. Elings lists these symptoms to 
watch for in cattle: Excessive salt 


consumption—probably above 2 Ib 











SINASON - TEICHER 
INTER AMERICAN GRAIN CORP. 


Telephone —HAnover 2-8600 


50 BROADWAY, NEW YORK 


Teletype NY 1-3288 


EXPORTERS 
GRAIN @ FEEDS @® FLOUR 


WIRE US YOUR OFFERINGS 





Manufactured under process patent No. 2,014,900 


- HYGENO LITTER CO. 





1248 Northwestern Bank Bidg 
MINNEAPOLIS 2, MINNESOTA 
































HERE ARE THE FACTS YOU NEED FOR SCIENTIFIC, 
PROFITABLE BEEF CATTLE PRODUCTION 


Expert ROSCOE R. SNAPP answers the questions asked 


every day by cattle men—in the new fourth edition of— 


BEEF CATTLE 


This book gives you the latest breed- 
ing and feeding methods plus helpful 
information obtained in recent beef cat- 
tle experiments. It covers breeds, eco- 
nomic trends, equipment, all kinds of 
feed, and anything else a breeder or 
feeder might want to know. 641 fazet- 
packed pages—Only $6.50. 


ORDER TODAY FROM— 


FEEDSTUFFS 


118 South Sixth Street, Minneapolis, 2, Minn 





If You Have a Grinding Problem— 


Heres the Answer 


It’s W-W Hammermills 


Solve your grinding problems the easy 
way with world-famous W-W Hammer- 
mills. In addition to the exclusive Star 
Cylinder which cuts down horsepower 
requirements, features include easy-to- 
release hold-down levers for hood, grey 
cast-iron frame, Tungston Carbide 
tipped hammers, easily changed screens 
with perforations from '40" to 2”. 
Requires no pre-grinding. Eight models 
to choose from, or made to speci- 

fications. Quotations and grinding 

samples made without obligations. 


Send samples to be ground 
and ask for new catalog of complete line. 


W-W GRINDER CORP. DEPT. 311 























WICHITA, KANSAS 
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a "hd will be a normal production year 
for Distillers Dried Grains and 


Dried Solubles. To insure a_ steady 


oumnd 





Distillers Distillers 
Dried Solubles Dried Grains supply, write, wire or phone your 


— e NOW! 
Protein .....:.... oe pe Protein 1+ + ee oe averiae source FAH: 


Fats reece BZe Fats .... . %11'% | For information on Distillers Feeds, 
| a T.D.N. tease 00-85% 
T.D.N, ..............85% | Fibre... 12-14%, 
B Complex Vitamins B Complex Vitamins 

Growth Factors Growth Factors 





| write on your company stationery for 
your free copy of “Distillers Feeds’’—to 


| Distillers Feed Research Council, 1232 





| Enquirer Building, Cincinnati, Ohio. 





Berke Bros. Distilleries, 1010 Massachusetts Avenue, Boston 18, Mass. * Brown-Forman al ; 
Distillers Corp., P.O. Box 1080, Louisville, Kentucky * Fleischmann Distilling Corp., 595 9% 44 
Madison Avenue, New York 22, New York * General Distillers Corp., 1726 Mellwood © 
Avenue, Louisville, Kentucky * Glenmore Distilleries Company, Owensboro, Kentucky 

* Grain Processing Corporation, Muscatine, lowa * Kentucky River Distillery, Louisville, 
Kentucky * Midwest Solvents Corp., Atchison, Kansas * National Distillers Products Corp., 

Grain Products Div., 120 Broadway, New York 5, New York * Schenley Distillers, Inc., 

Grain Department, 26 East 6th Street, Cincinnati 2, Ohio * Joseph E. Seagram & Sons, : 
Inc., Grain Products Division, 7th Street Road, Louisville, Kentucky * Stitzel-Weller - 
Distilling Co., Station D, Louisville, Kentucky * Hiram Walker & Sons, Inc., P.O. 

Box 1987, Detroit, Michigan * James Walsh & Company, Lawrenceburg, Indiana 
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1002 FLOUR EXCHANGE 





This year, more than ever, we 
hope that you and yours will 
share a Christmas full of joy 
and serenity and a New Year 
fulfiling the promise of peace 
on earth, good-will toward men. 


eye 


ty 


MATT WALSH 
SHELLEY WALSH 
JOHN STRATE 


WALSH GRAIN CO. 


LINCOLN 0678 


MINNEAPOLIS 15, MINN 

















Raise top-price market stock 
with better feeding methods 











this book helps you 


by explaining — 


—the nutrients required by the animal body 
—the relative value of feeds in supplying them 


HIS book enables you 


to apply the 


results of modern 


research in chemistry and physiology to the improvement of 
livestock—shows you how each nutritive element affects growth, development, and 
performance of farm animals. It shows the symptoms of each dietary deficiency, and 


provides an analysis of each required food element 


carbohydrates, lipids, proteins, 


and various inorganic elements. It includes studies of feeding experiments, analyses of 
nutritional balances, measures of food energy, etc. It explains how nutritive elements 
affect growth, reproduction, lactation, and work performance. 


Just Published— Third Edition 


ANIMAL NUTRITION 


By Leonard A. Maynard 


Professor of Nutrition and Biochemistry 
Director of the School of Nutrition, Cornell Univ. 


McGRAW-HILL PUBLICATIONS IN THE AGRICULTURAL SERIES 
3rd Edition, 474 pages, 77 illus. and tables, $7.00 


HIS Third Edition provides the same 

comprehensive reference on the prin- 
ciples of nutrition and their application 
to farm animals as the previous editions, 
PLUS new developments in the field. It 
covers the standard, antly ded 
facts you need on feeding farm animals 
end also shows you newly-discovered 
facts about how certain acids, minerals, 
vitamins, etc., can help in raising health- 
ier, mere productive animals. 

It covers the physiochemical bases of 
the life processes in animals—shows how 
the chemical composition of the different 
kinds of food can influence animale—and 





fives a wealth of data on what feeds to 
give your animals, how much to give 
them, how much extra te feed during 


lactation, etc. 


It gives the facts you need on recom- 
mended feeding standards, based on re- 
sults of extensive research at agricultural 
experimental! stations. 


It includes revised information on en- 
zymes, the absorption of lipids, the me- 
tabolism of inorganic elements, vitamins, 
feeding measures, metabolism in work 
production, the influence of iodinated 
proteins on milk secretion, ete. 


Feedstufts 


118 Ge, 6th Street, Minneapolis %, Mina. 





older, he adds, it is necessary to use 
a horn gouge, tube dehorner or elec- 
tric dehorner 

Dr. Bain advises farmers to let 
their veterinarians do their dehorn- 
ing. The veterinarian, he says, can 
‘pull” the horn arteries to prevent 


evere bleeding that might cause loss | 


of weight or even death. He will 
deaden the horn nerves of dairy cat- 
per head a month should be con- 
sidered critical; depraved appetite 

evidenced by chewing bones, sticks 


or any non-feed material; unthrifti- 


| ness of any kind during periods when 


| ness 


the cattle should be doing well; un- 
even top-lines, cracking joints, stiff- 
“walking on eggs” knee walk- 
ing; low calf crop percentages when 
breeding conditions have apparently 


| been good; light weaning weights on 


| lings; 
thin 


| are 
| period of 


| shortage 


salt-bush 


calves or light fall weights on year- 
cows going into the winter in 
flesh. These light weights can- 
not be specified except by careful 
comparison and observations. 

Things to watch for in the range 
outlined: Any extended 
dry, cured or short feed; 
of browse plants such as 
winter -fat, sagebrush, greasewood, 
and shadscale; extended 
periods on stubble or low grade win- 


al O 


| ter roughages. 


e 
Dehorning Cattle 


Farmers will save time and money 
if they dehorn their cattle, says Dr. 
L. R. Bain of the University of Illi- 


nois College of Veterinary Medicine. 


| Dehorned feeder cattle, he notes, will 


| sold 
| by horns 


} are 


| get 


| dehorn 


| 
| 
| 


when they are 
not be bruised 
Dehorning will also keep 
the cows from “hogging” at the feed 
in the dairy shed 

The best 
late fall on 
no screw 


more 


since 


money 
they will 


bring 


bunks o1 
times to dehorn are the 
early spring when there 
the wounds. It is easiest to 
young calves when they are 
old by using a com- 
liquid or a caustic 


into 


days 
paste or 


7 to 10 
mercial 





| the 
| would be valuable in artificial insemi- 
| nation work. 

worms or maggots to | 
| tween 


stick, says Dr. Bain. After they are 
tle to prevent pain that might cause 
them to go off feed or out of pro- 


+ 
Feeding Bulls 


Feeding somewhat more than a 
regular ration to a bull used in arti- 


| duction 


ficial insemination work is important 


for his health and efficiency, accord- 
ing to the University of Minnesota. 

This was brought out in research 
in the university’s dairy department. 
Key figures in the study were identi- 
cal triplet bulls, now seven years old 
Since the triplets have identical 
heredity, university dairy scientists 
can conduct experiments in feeding 
and management and come with more 
accurate answers. 

Dr. W. E. Petersen, professor of 
dairy husbandry, that diet 
makes a big difference in a bull’s ap- 
pearance and performance. In a re- 
cent experiment the three bulls were 
fed different amounts of a well bal- 
anced ration. One was fed a normal 
amount, another 30% more than nor- 
mal and the third only 70% of the 
normal amount. Now the low-fed bull 
does not look so handsome or mascu- 
line as the other two, and although 
he is active, his semen production is 
very low, Dr. Petersen says. The nor- 
mal-fed bull has a high semen pro- 
duction and probably would be best 
suited as a herd sire. The over-fed 
bull produces more semen than the 
normal-fed but is so heavy and awk- 
ward that he is unsure of himself. 

Dr. Petersen says the experiment 
indicates that, contrary to popular 
thought, a heavy bull does not be- 
come sterile but can produce higher 
amounts of high-quality semen from 
ration. Such a_ bull 


reports 


increased 


difference be- 
the high-fed and the low-fed 
bulls, with the first weighing about 
1,80€ lb. The normal-fed bull weighs 
about 1,500 Ib 


There is a 600-lb 





al ai 
AJACS” , 

20 to 150 H. P. 
Quick Screen Change 


1076 TENTH AVENUE S.E. 





CAN PROVIDE YOU WITH: 


1. Specific suggestions for your 
special grinding problems. 


2. A hammermill for 


JACOBSON MACHINE WORKS 


43 Years of Continuous Service to the Feed Industry 


ENGINEERING 


every application. 


“MASTER” 

55 to 140 H. P. 
Instant Screen Change 
from Service Floor 


“UNIVERSAL” 


30 to 200 H. P. 


Write for Bulletins 
and the name of 
your Jacobson 
Representative. 


MINNEAPOLIS 14, MINN. 
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MIDWEST FEED GROUP 
WILL MARK ANNIVERSARY 


CITY—The annual con- 
Midwest Feed Manu- 
Assn. which will be held in 
18-19 will mark the 
founding of 
rvation cards fo1 
this week 


KANSAS 
ention the 


; 
etre 


ersary of the 
tion. Res 
mailed out 
and associate mem- 
iation, according to 
I 1S. Larson, executive vice presi- 
l to be returned 
President, 


take place 


assoc 
if i i is iit 
direct the Hotel 


where 


entertainment 
specia! 
commen the 
int One feature will be the 

ht 10 candles on a larg 
birthd cake by the presi- 


dents i Sel association 


im and 
working on 


( t to orate 


each of 
ve d the 


OFFICIAL TO INVESTIGATE 
FROSTED WHEAT IMPORTS 


SHINGTON—The_ gvgovernment 
ha ta ction directed toward 

of rain dealers, mills 
in- 
im- 
and 


flour or bulk 


been 
in 
in frosted wheat 


may have 

ved lieged violations 
] t resale of 
wheat under U.S. subsidy payments 
Last we the Department of Jus- 
tice apy ted C. K. Richards 
nt to the attorney general 
imports and exports of 
allegedly illegal 
su Vy I ments were received. The 
assistant has been or- 
criminal prosecution 
violations are uncov- 


as spt 


his wheat where 


a 1 press 


Mr. | ds was formerly a dep 


of Texas 
Austin 


ity att eneral and 
t esides in 
<< 


Cc. 8S. MATTHEWS HONORED 


BRAI TEXAS—Charles S. Mat- 
thews, n er of Brady Mills, Inc., 
has bet honorary membership 
in tl Futur Farmers of America 
The \ i was given to the feed 

i! 4 nnual FFA father-and- 

n | t re Mr. Matthews was 

ided untiring efforts to aid 


{ 


he if this section 
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WORLD OATS, BARLEY CROPS 
ESTIMATED ABOVE AVERAGE 


WASHINGTON World produc 
tion of and oats in 1953-54 

aller n production last year but 

above average, on the basis of pre- 
limina nformation available to the 
Foreign Agricultural Service 

The combined total is estimated at 
128.8 million short tons, compared 
with 132.9 million in 1952 and the 
prewal el (1935-39) of 1266 
million Most of the reduction 
from t 1952 total is in oats, with 
a comparatively small decrease in bar- 
ley. Compared with the prewar pe- 
riod, a substantial increase in barle\ 
nore than offsets the decline in oat 

World barley production for the 
current season is forecast at 2,720 

illion bushels, compared with 2,745 
million bushels last year and the 
1935-39 average of 2,365 million. In- 
creases over the prewar barley acre- 
age are reported for all areas except 
the Soviet Union. Generally large 
yields than in the prewar period also 


the production gain 
is forecast at 3,970 
million bushels. This is 5% below the 
1952 and 9% less than the 
1935-39 average of 4365 million 


bushels 


contributed to 
Oats production 


outturn 


North America’s harvest of barley 
is slightly below the 1952 production 
but is 56 above the prewar aver- 
age. The arp rise above the prewal 
level is mainly due to the increase in 


has 


barley acreage 
doubled since the 1935-39 


Canada v 
more thar 


ere 


period. Yields in Canada for recent 
years have been considerably above 
those of the prewar average, adding 
to the production increase. Barley 
production in the U.S. shows little | 
change from the 1935-39 average ' 





despite a substantial reduction in 
acreage. 

The production of oats in North 
America is estimated at 1,615 million 
bushels, 7% less than in 1952. It is, 
however, 17% above the prewar av- 
erage. The bulk of the increase over 
the prewar period is in the U.S. wher 
acreage is about 3.6 million acres 
larger than in 1935-39. In Canada, in 
contrast, the crop shows a moderate 
increase despite a 26% reduction in 
area. Canada’s yields of 41.2 bu. an 
acre for the current com- 
pare with a _ prewar of 
25.5 bu. 

No significant change from the 
1952 production of barley and oats is 
estimated for Europe and Africa. 

Yields of these grains are expected 
to be down slightly in the Soviet 
Union where weather conditions re 
portedly have not been ideal. Larger- 
than-average outturns are expected 
in South America while Australia is 
expected to have a barley crop slight 
ly above the record crop of 38 miilion 
bushels harvested last year while 
oats production will be smaller 


season 


average 
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Genuine Cane BLACKSTRAP MOLASSES 


NORTH AMERICAN TRADING & IMPORT CO., INC. 


LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN UNITEL TATES 
1429 WALNUT STREET + PHILADELPHIA 2, PA 





THE 

















Call 


Van Dusen Harrington Co. 
for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


p> 





MINNEAPOLIS DULUTH 


























SEEDBURO-HYTROL FOLDING CONVEYOR 


Portable — Low-Priced — One-Man Unit..... 





CHICAGO 





| Here's a bagged feed handler 
made for your type of operations! It can help whisk 
heavy bags of feed, shell, and gravel between 
floors or in and out of trucks or freight cars in rec- 
ord time. Saves manpower, too. And it can handle 


baled straw and hay! 


These are not its only advantages. It is compact 
—folds to half its size. Stores in small space. Ele- 
vates to any angle while in use Made in 5 sizes, 
10’ to 20’ long. Widely used for between-floors 
handling jobs. Loading end near floor—saves lift- 
ing. All moving parts concealed to protect operator 


and products. All controls hydraulically operated. 


Flow of materials can be reversed by turn of a 
switch. Welded steel construction—sturdy, lasts a 
long time. Stacks bagged products four times as 
fast as manually. GUARANTEED against faulty 


materials and workmanship. 


722 Converse Building, Chicago 6, Ill. 


Gentlemen: Send complete details about the HY1 ROL 


/ ling Conveyor 


RF. 


Address 


ee | 
ms mee em 
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Wisconsin Pair Wins 
Top Prizes in Pfizer 
Hog Judging Contest 


CHICAGO—-A teacher-student pair 
from Wisconsin won the two top 
prizes in Chas. Pfizer & Co.’s National 
Hog Judging Contest here Dec. 1 in 
the Conrad Hilton Hotel. L. W. 
Beadle, a 58-year-old teacher of agri- 
culture in Beloit, won the senior prize 
of $5,000. Ronald Smith, 18, of Tif- 
fany, who last June was graduated 
from Mr. Beadle’s classes, won the 
junior top prize of a $500 savings 
bond. 

The finalists’ and 385 preliminary 
winners’ prizes totaled $20,000 

Gov. William S. Beardsley of Iowa, 
breeder of Farmers Hybrid hogs, at- 
tended the judge-off and was an 
honored guest, with the contestants, 


HELP YOU SELL 
BLUSALT 








Amos Kirby 
WCAU Philadelphio 


- 
Deacon Doubleday 
WSYR Syrocuse 


Homer Martr 
KDEKA Pittsburgh 


George Hoefner 
WHAM Rochester 


Grady Cole 
WET Charlotte 


On these special farm radio programs 
week after week — and over their signa- 
tures in ads in 14 farm magazines 
month after month —these experts sell 
your customers on the advantages of 
feeding STERLING Trace-Mineral 
BLUSALT to protect health of farm an- 
imals against trace-mineral deficiencies. 


All this, plus 


33 top radio stati b ting hard- 
selling BLUSALT messages several times a 
week —52 weeks a year—meon greater 
BLUSALT profits for you. 


—7 Feature...Push... Display 


STERLING 


TRACE-MINERAL 


BLUSALT 


For More Sales .. . 
Bigger Profits! 











e 
100-lb. bags 
50-Ib. blocks * 4-Ib. liks 
International Salt Co., Inc. 
Scranton, Po. 








PFIZER 
Beardsley 


OFFI- 
(left), 


GOVERNOR AND 
CIAL—William 8. 
governor of towa, 
Thompson, manager of the 


Co., on the success of the 
Hog Judging Contest, finals of which 
were held recently in the Normandie 
Lounge of the Conrad Hilton Hotel 
in Chicago. Twenty-four finalists from 
nine states—the best of some 10,000 
who entered the contest—competed 
in the judge-off, judging 16 live hogs. 


150 which followed 
McNeill, radio and 


master of 


at a luncheon for 
the contest. Don 
television star, was 
monies at the luncheon. He intro- 
duced John E. McKeen, president and 
chairman of the of Chas. Pfizer 
& Co., which sponsored the contest 
Mr. McKeen cited 
feed consumption will increase by 
thirds by 1960 
“You are faced,” he told ie hog 
men, “with a supp! ( your 
basic raw material, vegetable protein 
In our chemical processing, when we 
are confronted with a shortage of 
raw materials, we for substi 
tutes and seek ways and means of 
using more efficiently the 
rials at hand.” 
In effect, he 
farmers are doing by 
feeds with antibiotics 
with rumen _ nourishing 
He suggested that hormones 
may play a part in stretching feed 
supplies, and he predicted that new 
developments in animal medicine will 
make the farmer’s job easier and 
more profitable 
Of the contest 
it had three purposes: 
interest in the meat-type hog 
tribute to the better use of 
terials, thereby strengthening the na- 
tion’s economy; to help the 
pressing world problem of the short- 
age of high-protein food 


cerTre- 


board 
a prediction that 


two 


short 


search 


raw mate- 
what 
fortifying hog 
and cattle feeds 
substances 
soon 


said, that 


itself, he said that 
to encourage 

to con- 
raw ma- 


solve 


—_— 62. 
DISCONTINUE SOY OPERATIONS 
COFFEYVILLE, KANSAS The 
soybean mill of the Consumers 
operative Assn will discontinue 
operations about the end of this year 
for an indefinite period, Clayton Heijt- 
manek, plant manager, announced re- 
cently. The plant is being closed be- 
cause of the poor conversion rate of 
soybean meal and oil in 
the price of soybeans, the 
said. Construction of the 
completed in July, 1945. It 
in operation since except for 
month period last summer be 


Co- 
here 


manager 
plant was 
has been 


iuse of 


a shortage of soybeans 


—— 


BREWERS’ DRIED GRAINS 

PRODUCTION 

The Production & Marketi 
tion foll 


(tons) 


report 


amounted 
tons Sept 
31, 195 


congratulates J. J. | 
agricul- | 
tural sales division of Chas. Pfizer & | 
National | 








Completely Mixes “«¢thcug 
in 3 Te) 9 Minutes 


PEERLESS 
MIXER! 


1+ designed to meet 
YOUR SPECIFIC 


mixing needs! 


Empties in 30 sec.- y Minutes! 


Here’s the most adaptable mixer ever built! 

The agitators or flights of the PEERLESS MIXER 
(designed after checking several thousand mixing 
operations) beat, fold, overlap and agitate each 
particle thoroughly in 3 to 9 minutes! . . . then 
empties in 30 sec. to 2 minutes! 

Each mixing plant is precision built in dnaie or 
multiple units. All-Welded Steel Construction for 
extra strength . . . anti-friction bearings for extra 
smooth operation. 


Our Engineering Department invites 
without obligation! 


your inquiries... 


MUELLER Goxsans 


tell hiclai late 


Engineers @ 


ST. LOUIS 4, MO. 











relation to | 


a three- 





CUT MATERIALS HANDLING COSTS 


“™ ELTON 


CONVEYORS 


The new line of B series Elton 
Conveyors with power lift as stand- 
ard equipment (pietured at left) 
features many improvements fer 
handling materials faster and 
cheaper. They're available with 
hinged booms for folding, so get 
the facts on these conveyors to- 
gether with information on Sta- 
tionary and Floor to Floor units. 
You'll like the D series too. Light 
weight and low priced with frames 
made from steel. Built to take it, 
and prices start at only $421.00 
complete. 


Why not write for the Elton Catalog? 


CHANTLAND MANUFACTURING CO. 


BADGER, IOWA, U. S. A. 





















Typical Feed-Farm Supply Store 
Averages 2% Net Profit on Sales 


A typical store selling feed and 
farm supplies earns a net profit be- 
fore taxes of 2% of sales volume, 
after expenses of 11.9%, according to 
a cost-of-doing business survey of 230 
feed-farm supply stores conducted by 
Dun & Bradstreet, Inc. 

The survey includes breakdowns of 


operating expenses and profits for all 


farm supply stores, and for stores 
grouped by sales volume, form of 
organization, principal line of mer- 


chandise and rate of net profit earned. 

The stores used in this survey were 
primarily engaged in selling at retail, 
feed, fertilizer, grain, hay, seed and 
farm tools. No concern operated more 
than three stores. All sections of the 
country as well as cities of all sizes 
were surveyed. 

Highlights of the survey are: 

1. The typical farm supply store 
realized a gross margin of 13.9% on 
an annual volume of $171,410 in 1951. 

2. Expenses totaled 11.9%, leaving 
a net profit before taxes of 2%. Net 
operating losses were reported by 
23',% of the concerns in this study. 

38. Wages of employees—4.1%— 
represented the expense item, fol- 
lowed by owners’ salaries and draw- 
ings of 3.2%. 

4. Occupancy expense for a typi- 
cal store was 1.6% of net sales, the 
third largest item. 

5. Inventory turned 12.5 times 
during the year in a typical store. 
The 51 most profitabje stores, earn- 
ing a net profit of 5.1% of net sales, 
showed turnover at the slower rate 
of 11.4 times for the year, but realized 
a higher average gross margin than 
less profitable stores. 

Here, in table form, are the operat- 
ing ratios in 1951 for 230 farm sup- 
ply stores: 


Average for 


»30 stores 


T'yy ales per yneern $171,410 
Net ule 100.0% 
Cost f fs 1 sold 86.1 
Gr margin 13.9 
Ex 
oO I ation 
Emmy wages 4.1 
oO x pense 1.6 
Ad 0.3 
I 1 SRE 0.0 
I x pe 3 0.8 
Dey ! equ n 
A x pense 
I 3 11.9 
Ne I t before income taxe 
Ir t over (per year) 1 


Those stores selling primarily feeds, 
totaling 146, had a typical net sale 
per concern of $172,000, a gross mar- 
gin of 13.3%, total expenses of 11.4%, 
leaving a net profit before income 
taxes of 1.9%. This is slightly under 
the average of 2% for stores handling 
mixed lines 

The table here shows the operating 
ratios for stores grouped by principal 





line of merchandise: 
Hay Mixed 
Feed & grain line 
N 146 41 i 
I's 
$172,000 $190,450 $167 7 
10 © 100.0% 100.0% 
INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 








Cost of goods sold 86.7 $5.7 $3.6 
Gross margin 13 14.3 16.4 
Expenses 
Owners’ com 
pensation 1 2 3.5 
Employees’ wages 3.9 0 4.7 
Occupancy 
expense 1 1 1.7 
Advertising f i 0.5 
Bad debt los ( l 0.1 
Ly I xpe 0 
Dep iatior 
equipment ) ) 0.7 
A her exy é 1 1.7 
Total expense 11.4 13.1 13.7 
Net profit befor 
nco! tax 1.9 1.2 2.7 
Inventory turn 
(per year) l 11.¢ 9.7 


Shown here also are tables which 
reflect comparisons among stcres 
grouped by sales volume, of organiza- 
tion and accoraing to net profit 
earned. 


Operating Ratios for Stores Grouped by 
Sales Volume 


sales volume in 1951 


$100,000 
Under to Over 
$100,000 $250,000 $260,000 
No. of concerns 66 87 77 
Typical net sales 
per concern $59,690 $166,810 $415,140 
Net sales 100.0% 100.0% 100.0% 
Cost of goods sold 84 86.1 87.2 
Gross margin 1 13.9 12 
Expense 
Owners’ con 
pensatior ‘ 9 1.9 





I wage ) i 4.7 
1.4 l 
ada 
I x 8 8 
D> 
6 0.3 
4 se 1 1 1.3 
To 14.6 11 l 
Ne 
1 
Ir 
l 14 


Operating Ratios for Stores Grouped by 
Form of Organization 


N 120 t " 
Ty 
I $1 710 $1 ’ 5 s 6.1 
‘ l 0% 1 0. 
( | 1 0 86.1 
air 1 ‘ 13.9 
Ix} 
I ; i 
I s wages 3.9 6 
a i y 
1. Lf 1.6 
\ b 0 0.2 0.3 
Ba losses 0.{ 0 0.2 
lM xpense 0.9 8 4 
Le} n 
ent { 
A xp é l 1 1 
I 11.8 l 13.1 
re 
1 1 8 0.8 
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Operating Ratios for Stores 


cording to Rate of 


, 
Bs 


Ow! “ 
pensa I 4.8 
Employee wag 4.0 
4 ipancy xper 1.8 
Advertising 0.3 
Bad debt k 0.0 
Lreli y xpet 0.9 
Lepr ition 
equipment 0.5 
All th exy 1.6 
Total expe 13.8 
Net profit be t 
i or ixes 1.¢ 
Invent y turno 
(per » ) 1 0 
! 
$189 
‘ 100.4 
fs $6.1 
r s ‘ in 1 , 
Kx pense 
Owner 
pensation 
Employees” wag: 3.4 
Ocoupancy x penn 1.4 
Advert ing v0 
Had debt lo 
lelivery expense 1.0 
lLepre ation 
equipment 0.« 
All other expense l 
rotal exper 11 
t profit be 
t ! tax 


Grouped Ac 
Net Profit Earned 







































ucts Company 


branches. . 


for ‘ 


NOPCOSOL. 





m 500 for industry and agriculture 


MICRATIZED vitamins 
these top performance NOPCO products always lead the field! 


A and D. In 


A and D, 


Wha's NOPCO? 


Who's Nopco? Well, we could tell you the who, what, where, why and when 
about this progressive company—how it was formed in 1907 as National Oil Prod- 
... how it began manufacturing one product and now makes over 
or, we could tell you about Nopco’s eleven 
. or about the $19 million Nopco pulls in annually in sales... . 


But Nopco is more than facts and figures. Nopeo is primarily a service organ- 
ization, devoted to specialty products, and research to perfection. Take vitamins 
eeds, for instance. Nopco was pioneer in the vitamin fortification of poultry 
and animal feeds (during the twenties Nopco bought half of all the fish oils im- 
ported into the U. S.!). Research never stops, and Nopco—still the pioneer—has 
contivually developed new, better products to meet new demands. Tops among 
Nopeo products are Nopco’s MICRATIZED vitamins 


and new 


MICRATIZED vitamins are stabilized by a paiented process which makes them 
invulnerable to the destroying elements which sap the potency of ordinary type 
vitamins. They deliver full guaranteed potencies when fed. NOPCOSOL, Nopco's 
complete Vitamin-Antibiotic-Trace Mineral supplement, is fortified with quality 
tests and assays throughout the nation 


iL QUALITY FEED INGREDIENT MFG. 
REPRESENTED IN THE MID-SOUTH BY 




















} Hi-Molasses Pellet Mills and 
§ Molasses Feed Mixers — Pellet 
) Coolers—Feed Grain Steamers 
¢ —Metered Flow Pumps 

) WENGER MIXER CO. 

2 SABETHA, KAN. 


e ABBOTT LABORATORIES 
@ CARO-GREEN, INC. 


MEMPHIS 






We offer a complete line of top quality 
vitamin, 
to 
South. We support these superior products 
with expert formulation help and service. 


antibiotic 
feed 


and miners! products 


the manufacturer of the Mid- 


e UNITED SALT CORPORATION 
e THE HARSHAW CHEMICAL CO. 


Pless & Sheahan 


728 M&M Bldg. ¢ P. O. Box 2654 © Telephone 8-5748 


@ CHAS. PFIZER & CO., INC. 
@ NOPCO CHEMICAL COMPANY 





















































Sheahan 
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¥ a HELP WANTED 
i | a S S I ' I A a A a © | ey GOOD sn. nic ETON 


Mir 











advertising rate not available 
advertising, Advertise 


until $1.50 minimum. Count six words of sig Classified 
nature, whether for direct repl 
care this office if advertisement is keyed machinery, products and 
care of this office O¢ per insertion ad services accepted for insertion at mini- 


ditional charged for forwarding mum rate of $& per column inch. t-s) t 


Classified advertisements accepted 
Wednesday each week for the issue of 
the following Saturday. 
Mates: 15¢ per word; 
$2.25. Situations wanted, 


mw keyed for commercial 


ments of new 


MANAGER 


minimum charge KETAIL FEED MILL— EX 


10¢ @ word; replies 
































J 


MACHINERY FOR SALE MACHINERY FOR SALE HELP WANTED 
v v v 
gg he Fy oes MANAGER 
DOG FOOD DEPT. 


Prominent feed manufacturer, with na 
ribution, offers an exceptional 


WHIRLAWAY AIKBLAST CAK LOADEK# 
J. B. Hagan Mill Machinery, Jefferson 
Oty. Mo 


iu 
M 


- — pulverizer ‘ ex 

P., BRE pellers, Lou! , 
ughiis era, bucket 

screw cor PEED SALESMAN TO REPRESENT EAST- 

ua your iquirt " sted r é ea r etur e t 

HALL DISTRIBUTOR, 10 HOLE, 7 a.’ tao. oe aoe rn feed manufacturer in Pennsylvania 

smeter and metal pouting Mc Laugt pm , ao : ountles-—Chester, Berks, Montgomery and 

ant & a. Seating. ‘atten N. ¥ Ba . HBO high. Must have selling experience or 

r background Address 1041 | a 

tuffs, Minneapolis 2, Minn ager 


SCHUTITE HAMMERMILL, 50 ~~ 
built immediate hipment 
Ward & Co, Jackson, Mich 


I 


tional dis 
opportunity to an experienced man, with 
proved record in the trade, as man- 
of t dry dog food department 
established department 
dog foods 
chiefly 


ultural 


This is a long 


i METAL, 744" x 614"; 9% ; FOR SALE VERTICAL FEED MIXER 
’ , 1) wauge Mel 2,000 Ib 5 HUI Calif nia Pe st Mill 
lin Vard & Co, Jackson, Micl all-steel elev: eK ulleys hafting 
- - wooden ele itor les Hia 
CRACKER AND GRADER K-D, KE mills: ret ee oa senies: “eee - —. for every 
hipment with motor Union Spe I ya Machines; re \ r | ee Fees 
Ward & Co,, Jackson bullt mote p Meal Driers 
four 0x3 fi { N Roller 
HAMMER two 9x30 Gre Weater pair hig? 
1 type, roller mills fagan Mil! 
chinery, |! > Jefferson City, Mo Lb 


SPOUTING 
10’«6"; J Se) gd ) 
selling a complete line of dry 

catering 
complete per 
in first letter 


WANTED TO MANAGE ONE 


purpose and 
Include 


BUILT, 
M« dealers 

sonal and business history 

Address 1374, Peedstuffs, 


Minn 


lmmediate 
Laughlin Mich 
Minneapolis 2, 


PRATER STANDARD NO. 15 
rebuilt immediate hipment N 
Ward & Co., Jackson, Micl 


mill, 
Laughlin 





DIKECT SALESMAN 





ELEVATOR, 20,000, ALL 
with or without beltin 


Mic) HELP WANTED 
v 





BUCKETS, 
kind all ine 
McLaughlin, Ward & Co Jacksot 


nu 
THE BOKDEN COMPANY 
additional sales personnel to meet ex 
panding merchandising program of its 
products for live 


requires 














it” DIAMI 


hipment 


SCREW CONVEYORS, 6", 8”, 
ter, reconditioned Immediate wr 
McLaughlin, Ward & Co., Jackson, Mich — He ages 
VOR SALE—600 SERIES, WENGER MO res ma 
Mixer with motor Make offer 

«juarry Co 1007 Washington 


MAN ro 

vitamin supplement 
stock and poultry Territories open 
include Arkansas, Oklahoma and 
western Missouri. Also Tennessee, Mis 
sissippi, Alabama and Georgia. Salary, 
commission and car allowance. Reply 


EABRCUTIVE SOUTHERN CALIFORNIA 
lasser east a see a opening tor man te super 
Columbia had expe 
St. Louis, Mo selling to 


stuffs M 


mh selling poul a 
Ss in Southern © 
6 sales manageme 

MOLASSES MINER, ANGLO AMERICAN pg A — 

» with 0 H.P. motor, capacity up : ao = 


Laughlin, Ward Minn pol 2, Minn 


giving past experience to 


| FEED SUPPLEMENTS DEPT. 
FOR SALE — USED ANGLO AMERICAN 


T MECHANIC—SHEET METAL MAN WANT- 
Pellet Mill and used California Pellet WA N iy D ge a ‘in ae Gee THE BORDEN COMPANY 
unt mn, Md. This is @ 350 Madison Avenue, New York 17, New York 





‘Oo 10 
to 6 ton feed per hour, Me 
& Co., Jackson, Mich 


Mill. Wenger Mixer Mfg. Co., Sabetha, “Elktot 
Kansas. fetime . opt 
MIXER 2 TON MUNSON HORIZONTAL DISTRICT MANAGERS, AS- nietsre 
Batch 160 cu, ft, capacity, Immediate SISTANT DISTRICT MAN- 
WANTED—FEED SALESMA 


me cLe , Ward Jo., Jack , 
ee AGERS, and DEALER RE ! 
’ SALE TRAINEES in Wisc N TO REPRE Permanent Salesman 
for Feed Field 


rWO USED 72°x24” AMERICAN BLOW 
Mich., Eastern Iowa, Ohio, ’ alge onda 
Long established manufac- 


ers, an extreme bargain for heavy duty 
blowers, $450 each. Kashelman Grain, Lne Q 
Penn., Ind., Ill., and Western e of ila feed 
turer of Specialty Feed for 
poultry and livestock has 


Columbus, Ohio 
1 —_ . o- opening 
Ky.-Tenn. by HONEGGERS need feed salesman 
— genuine opportunity for ex- 
perienced salesman in 


FEED MIXER, 1-TON CAPACITY, GUAK . i, 
anteed first-class throughout, 6 H.P. mo —the nat , at he i ecte rritory ‘ 
tor drive. Address 8774, Feedstuffse, Min & CO he lations fa est g a inst commis 
feed Men entirely Geper 
Georgia. Product nationally 
famous with steady repeat 
sale. If you want lifetime 


neapolis 2, Minn 
WRITE US, WE HAVE WHAT YOU NEED much 

berth and expect to work 
hard and long for it, send de- 


in supplies for feed and flour mills, If 
tailed resume in confidence, 


it's new or used, buy it from Hughes, 
with photo. You will start at 


Wayland, Mich 
BULK FEED BODY 4 TO 5 TON CAPAC- 
ity—-3 compartments. Body 12 ft. long 
Priced to sell. Address 1327, Feedstuffs 
Minneapolis 2, Minn 

$500 a month plus expenses. 
Can be home most weekends. 
Our staff knows of this ad. 
Address 1364, Feedstuffs, 141 
W. Jackson, Chicago 4, IIL 








of any 
company a Cl 


growing 
selected need not have 
experience, but they must have 4 


DRIVE, 


honest, sincere, and hard work 


HATCHERYMAN AND FEED MANI 
f Wi ” 


must be f astern ee 


and they 
ibove 


they 


ers. They must have 
average 


must have an earnest 


intelligence and 


FOR SALE — 1919 SPROUT - WALDRON 
Pellet Machine, complete with 
shaker and crumblizer Tom Vint, Jr 
624 Badgerow Bidg., Sioux City, lowa 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo 
tors or any other equipment, write J. B 
Hagan Mill Machinery, Jefferson City. Mo 


cooler be a leader on one the 


hardest hitting sales forces in 


Our men 


“dead-beats” 


earn 


this country 





money—but 
should not ap 


more 
and “has-been 
ply. Such men will not be given 
jobs and they will only waste 


FEED SALES 
MANAGEMENT POSITIONS 


QOutstandin 


FOR SALE-—GENERAL ELECTRIC 40 ILP., 
3-phase, 60-cycle, 3,600 R.P.M motor 
compensatog, ammeter, complete $350 
Air blast grain loader, 3 H.P. motor, Ike their 
new $150 Carl J Basten Mill, New 
Franken, Wis a wonderful opportunity for in Northwestern Illinois for 2 

GOOD men, but of no value to aggressive, feed-minded men as 

Division Managers for rapidly 

expanding Corn Belt feed 

organization. Manufacturers of 
complete feed supplements and 
minerals serving feeding’ in 








time and ours Here is positions now open 


Attention 
Production 
Superintendents 


JAY BEE HAMMER MILLS — PROMPT 
shipment from Utiea, N. Y warehouse you 
New Model 4 W Lb. C. to 100 HLP. T. EEC , 
motor. New Model 3 UX Rebuilt 2 and 3 an organization that has a heart 
UX Rebullt Crackerjack Write Cc y 
Wier, P.O. Box 331, Utica, N.Y 


any other. If want to join 


sales 
We need a young, aggressive 
feed man to superintend our 
mill. It’s a modern, bulk plant; 


and a soul, and consideration 


for the man in the field 








JONES ALFALFA FORAGE HARVESTER, and 


ft new ickle drive, complete witl 


Corn Belt 


A.©. 6 

Sale or 
Alfalfa 
Winnipe 


POR 
Marine 


burher 


Pwo 6'x25 
plete and tn 


himmert 
nati, Ol 


SALE—BOILER—200 


cylinder. Motor perfect condition 
trade on self-propelled Hambley 
& -keed Mill 601 Logan Ave 

®, Manitoba, Canada 





HP. SCOTCH 
with stoker 
excellent 

team dryer 


complete 
condition 
Louisville 
very fine condit 
Co,, 1007) Lruntay 





CORN Cl 


plete feed plant to be dismantied 


Lryant 
SP and 
Cleaner 
dition 

Mixers, 


337, Wayland, 


COM- 
60 HP, 
Hammermill; 10x42 three high 
Waldron Roll; No. 7 8S. Howe 
and No. 4 Monitor. All good con 
Richardson Portable G-43 Scale, 


'TTERS AND GRADEKS 





Dryers. The Hughes Co Box 
Mich 





his proprietory territory rights, 
with real opportunities for ad 
vancement in a rapidly grow 
ing expanding company, 
then write Ed Dickey, 
gers’ & Co., Fairbury, IIl., o1 
for Ohio and the East, 
Keller, 


Inc., 


and 
Honeg 


write 
Honegger-Hanley 
Mansfield, Ohio 
full particulars in first 


Les 
Mills, 
Give 
letter with recent photo which 
will be returned 











MUST VACATE FEB. 1, 1954 
Clase Out Bargains 


Large Assortment Machinery and Equipment 
of STANDARD MILLING CO., Kansas City, Kansas Plant 


BROWN-STRAUSS CORP. Kansas City 20, Mo. 


PHONE DRexel 2991 


GENE BROWN 





for over 35 years 
feed 


back 


Age 25-45. Experience in 
sellin essential. Farm 

ground and livestock experience 
desirable. Only top men will be 
considered for these responsible 
positions. If you can recruit 
hire and train high calibre men 
to sell a line of premium qual- 
ity feed products direct to live- 
in choice feeding 
want to talk to 


stock feeders 
territories we 
you 
Don't answer this ad if you are 
looking for a push-over. DO 
answer if you have a compe!l- 
ling desire to work and build a 
future in the management 
structure of a progressive, sales- 
minded feed organization—and 
desire to be well paid in direct 
measure to your performance. 
For interview in your community, 
write Mr. ¢ A. Swisher, State Man- 
ager, Walnut Grove Products Co., 121 
Conron Ave., Danville, HL All 


replies will be held in strict confi- 
dence, All letters will be answered. 














Use Feedstuffs WANT ADS for RESULTS 














well-equipped and very efficient. 
Transit operation up to 15 cars 
daily. Excellent labor relations. 
Good working force. Business 
expanding. Central location in 
small city. Good living condi- 
tions. Want someone who can 
assume responsibility for pro- 
duction, quality control and 
maintenance. Write address 
1347, Feedstuffs, Minneapolis 2, 
Minn., giving full particulars 
and references. These will be 








treated as strict confidences. 
MACHINERY 











WANTED 
— *V 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min 
neapolia 2, Min 


WANTED TO BUY — RICHARDSON 

] bag closing machines and other 

nil feed and elevator equipment. 

Hagan Mill Machinery, Jefferson 
fo 


WILL BUY ONE USED CALIFORNIA 
Master lel Pellet Mill or equivalent 
in g l ynditior uote price, condi 
tion of ma in n e yment included 
Walnut Cre Great Bend 
Kansas 











* BUSINESS OPPORTUNITIES 








°F mort emea sai er mad 
WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, Illinois, Mid-West Business Ex 
change, P on Ind 
WANTED FEED MILL ON CONTRACT 
M pp ap 
sles a y witl 
i I should 
I ty and 
ré I istu Min- 
Minn 
4 RARE OPPORTUNITY FOR SOMEONI 
" h ni 
t $100.0 
M ‘ er 
\ ed rm need 
re I , 
j M Spa Wi 
Br 
FEED BUSINESS AND MODERN MILL 
t 0 mile from Philadel 
é t of Trenton I at 
‘ s f more thar 
Eq nt include ret irge 
c hammermill two sets 
or storage bin twe 
i mixer, corn hell 
cker, alse her neces 
wid = =6equip!l nt Owne 
| 1 i Fee istuffs 11 
I St New York 16, N. Y 








Jobbers: Territories open for premium 
quality GRADE A CALF MILK RE- 
PLACER, Complete promotion assist- 
furnished, See our ad page 7. 





ance 


TRI ASSOCIATES, INC. 


8500 Pillsbury Ave. So. 
Minneapolis 20, Minn. 








SITUATIONS WANTED 








eee enteral v 
NUTRITIONAL SALES SERVICES 
t I ucer—new or 
b* il ills 
manufa irers it 
I 1 State Adar 
' 141 Ww Jack t 
» 4, Tl 











Kansas City 
Board of Trade 
Nominations Set 


Larabee Milling Co.; R. P. Harbord, 
Goffe & Carkener, Inc.; Stanley Cro- 
nin, Rocky Mountain Grain & Com- 
mission Co.; Aaron Davis, Davis-Hunt 
Grain Co.; Wayne A. Forcade, Mid- 
Continent Grain Co.; R. Hugh Uhl- 
mann, Standard Milling Co., and L. J. 
Byrne, Jr., Klecan Grain Co. 

Eight members have been nomi- 
nated for four positions on the direc- 
torate of the grain clearing house: 
Elmo F. Merrill, Moore-Lowry Flour 
Mills Co.; W. B. Young, Goffe & 
Carkener, Inc.; J. F. Leahy, Clay- 


Leahy Grain Co.; John Dunn, Norris 
Grain Co.; E. R. Jessen, Uhlmann 
Grain Co.; F. W. Bartlett, Jr., Hart- 
Bartlett-Sturtevant Grain Co,; J. C. 
Brackett, J. C. Brackett Grain Co., 
and F. J. Fitzpatrick, Simonds- 
Shields-Theis Grain Co. 

From the following list of nomina- 
tions, five members will be selected 
for the arbitration committee: H. K. 
Hursley, Hursley Grain Co.; Bruce 


Hart - Bartlett - Sturtevant 
C. J. Gundelfinger, Archer- 
P. E. Bowers, 
John Johntz, 


Cottier, 
Grain Co.; 
Daniels-Midland Co.; 
Interstate Grain Corp.; 
Flour Mills of America, Inc.; Phil A. 
Thomason, Root Grain Co.; Stanley 
Dreyer, Dreyer Commission Co.; 
M. D. Hartnett, Continental Grain 
Co.; J. W. Whitacre, Commander- 
Larabee Milling Co., and W. C. Theis, 
Simonds-Shields-Theis Grain Co. 


——___ = 


FARMERS UNION GTA NET 
INCOME TOPS $2 MILLION 
ST. PAUL 
Terminal Assn. of St 
tion’s largest grain 
operative, announced Dec. 14, that 
net earnings for the 1952-53 fiscal 
year totaled $2,269,045. The an- 
nouncement was made by M. W 
Thatcher, general manager, in his 
annual report to more than 3,500 
stockholders and delegates attending 
the 16th annual GTA meeting that 
opened here Dec. 14 
In his report, Mi 
for an all-out drive to repeal the 
1949 Farm Act, still on the books 
with its price-flexing provisions due 
to go into effect in 1955, and replace 


Union Grain 
Paul, the na- 
marketing co- 


Farmers 


Thatcher called 








KANSAS CITY Nominations for it with a permanent, firm price sup- 
president, vice president, directors of port law. 
the board, directors of the clearing Citing the farmers’ triple-squeeze 
house and members of the arbitration | Guandary of higher production costs, 
committee were posted on the Kansas | falling farm prices and enforced acre- 
City Board of Trade Dec. 14. Running | age reductions in 1954, Mr. Thatcher 
for president are Ray E. Larson, Gen- | Proposed that parity be linked with 
eral Mills. Inc.. current first vice | take-home pay so that “when farm- 
president of the board, and E. C. | ers are asked to cut acres and pro- 
Hoebel. Hart - Bartlett - Sturtevant duce less, they receive a higher price 
Grain Co. The election will be held | per unit of production.’ 
Jan. 5 Despite the inroads of rust and 

Mr. Hoebel’s name _ subsequently adverse weather throughout the 
was withdrawn and, in accordance | Northwest spring wheat states, Mr 
with custom, Mr. Larson’s nomination | Thatcher's eport disclosed that 
was tantamount to election as presi- | Farmers Union Grain Terminal As- 
dent of the exchange. Movirg up to | sociation maintained a volume of 
the office of first vice president to | more than 100 million bushels. This 
succeed Mr. Larson is George A. Kub- | is one-fourth of all grain marketed 
lin, Continental Grain Co. Nominated | annually through the Minneapolis 
for the post of second vice president and Duluth markets 
are Ken S. Hart, Hart Grain Co., and . ae 
John Ronan, B. C. Christopher & Co. woerage enya ; 
This race is the most important in the During the year, GTA continued 
election since it selects an officer who | to expand its terminal and subtermi- 
eventually will be president of the | nal storage space and now operates 
board | nine elevators with a capacity of 20,- 

Six directors will be chosen from | 135,009 bu Planned additional ex- 
the f ng 12 men nominated: J. J. pansion includes a 5,000,000-bu. boost 
Wolcott, Wolcott & Lincoln, Inc.; | in capacity of the association's larg- 
Sterling Masters, Masters-Kelly | est elevator at Superior, Wis., with 
Grain Co.; Tanner Stephenson, Check- the first unit of 1,358,000 bu. to be 
erboard Elevator Co.; W. F. Malloy, | ready for the 1954 crop. 

Bunge Corp.; J. W. Rockwell, Cargill, Mr. Thatcher called the 12 months 
Inc.: William Sudduth, Commander- | ahead the most crucial in his 40 
sideempagees of paEESood Increases 

! f week ending De | toe ' 


with season total of (1) “setacton’ waite in Nebraska Kansas anc d ‘Oklaho ma ‘end the pee 
principal mills of Minnesota 
st. 


of Kar Joseph; (2) 
I Jakota and 


Buffalo, N.Y 


sas City and 8st. 
Montana, 





-—South west®* 


Weekly Crop year 
production to date 
De 3.559 66,925 15,100 
Pre eek t 487 $14,757 
I'w . / 109 1 f 
{ 9 7 14,998 
9 73 14,364 
6,596 54 14/f 78 
19 2 a4 9 12, 
} Lge 761 506 14,4 ‘9 





*Principal mills. *°84% of total capacity. fAll am tRevised 





including Minneapolis, 
Production computed on the basis of 72% flour extraction 


-——Northwest*— 


Weekly Crop year 
production to date production to date production to date 


339,304 10,48 19,141 1,146,534 
10,519 248,76 
10.2 4 6491 
364,54 9,754 246,998 ) 81 1,208,147 
364,49 1 os s 91 1,292,302 
338,890 10,567 ) 8 1,841 1,266,972 
244 +4 11,309 6 0 18 6 1,209,967 
348, 3 10,542 282,97 49,71 1, 4,784 


North and South 
(3) mills of 


Iowa, 
Paul and Duluth Superior 
Buffalot— --Combined* *— 
Weekly Crop year Weekly Crop yr. 
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PRODUCTION AWARD—A., 





million bushels and a commercial de- 
mand of 
a cut 
really 
gram 


To order 
20% 
pro- 


25 million bushels 
in durum 
carrying out a scarcity 
with vengeance,” he said 

The same situation exists, he said, 
as to high protein wheat which 
produced only in a limited area in the 
Northwest 


years on the farm front ‘I have 
never been as disturbed over the out 
look for farmers,” he said, “not be- 
cause disaster is inevitable, but be 
cause so much could be done that is 
not being done.” 

He voiced over-all satisfaction with 
the ii ade by GTA during the 
past yvear and set the theme for 
future activity by saying: “Frankly, 
the on! was I know to protect farm- 
ers and their families is to make ce1 
tain tl they have the same rights 
and privileges that the law gives to 
other economic groups in our legis- 
lated economy.” 

In connection with next years 
wheat acreage allotments, Mr. That 
cher called attention to what he 
termed a “serious oversight” by the 
U.S. Department of Agriculture 

Durum Shortage | 

“The staff at USDA is not aware, | 
apparently, that there is a severe | 
shortage of durum wheat. It now 
commands a price of nearly $4 bu 
The 1953 crop was only 13 million 
bushels, against a normal crop of 36 | 


acreage ol 


Is 


IS 


Mr. Thatcher was critical of the 
farm advisors chosen by President 
Eisenhowet1 

“His (Eisenhower's) facts or his 
sources, inside the Department of 
Agriculture as well as outside, are 
wrong,” he said 

The GTA general manager urged 


that this nation seize 
to share its abundance 


its opportunity 
with the rest 


of the world 
“That chance may not come again 
for us,” he warned. 





CHICAGO SUPERINTENDENTS 
SCHEDULE LADIES NIGHT 


CHICAGO-—-The Chicago Chapter 
of the Grain Elevator & Processing 
Superintendents has set the evening 
of Jan. 16 for the annual Ladies’ 
Night Dinner and Dance. Coming 
on Saturday, the event will be held 





at the Beverly Country Club, located 
on the southwest corner of West 
87th St. and Western Ave 

Music, food and entertainment fit 
for a queen are promised by the 
committees arranging for the occa- 





Screens Hammers Hearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 


Indianapolis, Ind 
116-24 8S. Meridian St Plaga 3235 











BURROWS Has Everything! 





NEW! IMPROVED! | | 
BURROWS 


Featherweight 
Portable 


ALUMINUM 
ELEVATOR] | 








HANDLES 
10 TO 20 TONS 
OF BULK FEED 
PER HOUR! 





New features in 






clude 50% increase in | 
flight area . deeper 
channel conveyor extra rigidity 

and elimination of sharp edges | 





cribs, bins 
Weighs less 


unloads trucks, 
in fraction of usual time 

than 100 Ibs.—quickly positioned by 
one man—and enables one man to do 
the work of two. Rugged, durable con 
struction 12, 16 and 20 ft lengths. 
Send for literature and NEW FREE 
CATALOG on complete line Bur- 


L ouds and 


of 








rows equipment 


EQUIPMENT 
COMPANY 


Evanston, II. 


BURROWS 


1316-C Sherman Ave. 











Loomis (right), vice 
poultry breeder, Honegger Breeder 
Hatchery, is shown receiving the 
Poultry Tribune trophy for achieving 
the highest average egg production 
per bird in all official egg laying con 
held in 19538. Presenting the 
award is J. H. Florea, editorial direc 
tor of Poultry Tribune, Entering con 
with a total of 8,840 birds, 
Honeggers’ leghorns averaged 269.01 
eggs per bird, with a 92.3% livability 
record for the 350-day test period. 


president and 


tests 


tests 





sion. They are Lincoln D. Scott, Corn 
Products Refining Co., Argo, IIL; 
Vincent Blum, Continental Grain Co., 
Chicago, and Rudy Skala, R. J. Skala 
Co., Chicago 

- 

APPLICANT 

ST. LOUIS—Application for mem- 

bership in the Merchants Exchange 
of St. Louis has been made by John 
E. Starnes of Flour Milis of America, 


Inc 





Standard steel elevators, belt and bucket type, avail 
able from stock. Ter Heavy Duty sizes, from WO to 
10.000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Her.. for wmter 


e also manufacture screw con 
Send your requirements for 


mittent service 
veyors and hoppers 
complete information 


GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


KISS COMPETITION 
GOODBYE ‘:: 
"Little Mawel" 


PACKAGED FEED PLANT 
For as little as $1795.00, you can 
be a full-fledged FEED MILLER 
over-night. 

All Here In One Package For You 
No holes to cut, no damage to building 
Merely attach wires to 5HP motor switch, 
and start turning out profits. Larger sizes 
too, for any requirement. Any item avail- 


able separately. Costs only 12 to 15¢ 
1 Hourly for 
Electricity. 




























a 

i 1 granu 
lated dus aes MIXED feeds 
Ask for samples 












CRIMPS oats, barley 
corn, DUST FREE. GRANULATES 
cobs, ear corn, shucks, hay, straw, leaves, 
roots, sterns DUST FREE. Steel cuts corn 
and other grains for poultry feed. Batch 
mixes and sacks off or delivers to feed trucks. 
Molasses attachment available. BETTER 
TELEPHONE YOUR RESERVATION 
— They are going like Hotcakes. 
Phone 216, 14 Miles from Kansas City 


OB H. C. DAVIS SONS 


Dept. FH-12, Drawer 185 
BONNER SPRINGS, KANSAS 


milo maize, wheat, 
rye 
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Want to 
advertise to the 


$3,50 


YOU NEED 


FEEDSTUFFS 


THE 


LEADER 


IN ITS FIELD... 


+ FEEDSTUFFS leads the field 
in advertising with a total 


of more than 350 current 
advertisers. 


FEEDSTUFFS leads th« 
BLANKET COVERAGE ... 


FEEDSTUFFS leads the field in giving COMPLETE 
coverage of the formula feed manufacturing and dis- 
tributing industry, with the largest paid circulation 
and the largest total circulation. Consistent advertisers 
reach more than 45,000 important individuals and firms 
in all segments of the feed industry through the col- 
umns of FEEDSTUFFS. These include more than 
8,000 feed mills and manufacturers, more than 5,700 
wholesale dealers, more than 27,000 retail dealers and 
more than 4,500 chick hatcheries that deal in feeds. 
Advertisers using FEEDSTUFFS weekly have their 
message delivered with more than 700,000 copies of the 
magazine annually, more than twice as many as any 
other publication in the industry. FEEDSTUFFS of- 
fers blanket nation-wide coverage matching the needs 
of advertisers with national distribution. 
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covering the feed industry. HERE’S WHY: 


SELECTIVE COVERAGE ... 


FEEDSTUFFS offers “direct-hit” coverage of the in- 
dustry by sectional geographic areas. The controlled 
portion of the circulation of the magazine goes to a 
carefully selected list of companies in the feed industry 
on a weekly rotating schedule directed to one geo- 
graphic section of the United States each week. This 
effective combination of paid and controlled circula- 
tion was established for advertisers who are limited 
by freight rates and other factors in their sales distribu- 
tion. It offers such an advertiser virtually complete 
coverage of the industry within his sales territory, 
without paying the high costs of a large national cir- 
culation. As of July 1, 1953, over 10,000 receive 
FEEDSTUFFS weekly and the remainder is reached 
periodically through a system of weekly controlled 
mailings of 4,000. 


If you have something to TELL— and SELL —to the 31, billion dollar 
feed industry you need the LEADER in the field. Give us a call. 





THE MILLER PUBLISHING CO. 
fie Bisinenmanet Family om 


Serpir 


the Related Fields of 


Flour, Feed, Grain and Baking 


FEEDSTUFFS 





Tue Nortuwestern MILLER FEEDSTt 
THe American BAKER © MILLING Provt 


CTION 











<a ape 


118 South Sixth St., Minneapolis 2, Minn. 


BRANCH OF 


rices: New York, Chicago, Kansas City, Toronto 












Wages and Hours 





n pag 1) 
ption to plants which mix 
part of the feed they sell. 

In the proposed definition by the 
wage and hour administrator, the 
exemption would rest in part on the 
limitation that mixing or manufac- 
turing done in a plant would be re- 
stricted to not more than 2,000 tons 
innually. This limit, according to Mr. 
Bowd nposes a penalty on poten- 
tial operating efficiency of the plants 
of many small operators. The small 
mixer, usually equipped with a one 


batch machine, when operating at 

ximum capacity, is capable of pro- 
ducing approximately 2,500 tons of 
feed annually. 

[t would appear, according to Mr. 
Bowden that the Wage and Hour 
Division has overlooked this unnec- 
éssary penalty on the small mer- 
chant who should be permitted to 
obtain maximum operating efficiency 


from his equipment on an annual 
output potential of 2,500. tons. 

Und the retailer ruling it is 
proposed that any employee shall 
be exempted from provisions of the 
ict when 50% of the sales from the 
establishment are made in the state 
where it is located. A retail estab- 
lishment is defined as a place where 
75% of all sales are not for resale 
and it is so recognized in an indus- 


try. It is this latter provision of 
the act which is unclear and the 
hy the Wage and Hour Di- 
vision places the limitation of less 
than a carlot in volume and if sales 
are made at prices not comparable 
to wholesale prices. 

The Wage and Hour Division ap- 
pears to have drawn a line of dis- 
tinction between a feed manufactur- 
ng business and the retail establish- 


reason WV 


ment in principle. Under the pro- 
posed ruling the feed mixer retains 
the retail exemption if he manufac- 
tures |i than 2,000 tons of the feed 
he sells at retail and if he does not 
manufacture more than 2,000 tons 
per year even though this 2,000-ton 
limit may be more than 50% of his 
innual sales. 


According to Mr. Bowden this is a 
move in the right direction, but as 
he noted the 2,500-ton limit would 
be the most practical application 
since it would dovetail into the equip- 
ment of most small batch mixers. 

The text of the proposed amend- 


ment follows: 

UNITED STATES DEPARTMENT 
OF LABOR 

AND HOUR DIVISION 


Washington, D.C. 
(29 CFR, Part 779) 


Retail and Service Establishment and 
Related Exemptions Under Section 
13(a) (2), (3), and (4) of the Fair 


price to dealers for resale. The cus- 
tom grinding and mixing of feed (in- 
cluding the addition of supplements) 
for feeders from the grain they them- 
selves bring in will be regarded as 
the performance of a retail service, 
and not the making or processing of 
goods under section 13(a) (4), and the 
revenue derived therefrom will be in- 
cluded with the retail receipts of the 
establishment. Where the establish- 
ment meets the tests of the 13(a) (2) 
exemption (see section 779.6) all em- 
ployees employed by the establish- 
ment, except any employees who are 
engaged in the making or processing 
| of feed, will be exempt. The status 
of employees who are engaged in the 
making or processing of feed must 
be determined under section 13(a) (4), 
discussed in paragraph (c). 
(c) Employees employed in the 
grinding and mixing of feed for sale 
(as distinguished from the grinding 
and mixing services discussed in para- 
graph (b) of this section) are engaged 
in the making or processing of goods 
and are therefore not exempt under 
section 13(a)(2). In order for these 
employees to be exempt, the estab- 
lishment by which they are employed 
must meet the tests of the 13(a) (4) 
exemption (see section 779.18). One 
of the requirements of that exemp- 
tion is that the establishment must 
be recognized as a retail establish- 
ment in the particular industry. The 
typical small feed mill engaged in 
selling goods to farmers appears to 
be recognized as retail in the indus- 
try. There are, of course, large mills 
which are essentially factories which 
are not so recognized. As an enforce- 
ment policy an establishment will be 
considered to have met this require- 
ment (1) if less than 50 per cent of 
its sales are composed of feed manu- 
factured at the establishment; (2) if 
its sales of feeds manufactured at 
the establishment constitute more 
than 50 per cent of the total sales of 
the establishment but do not exceed 
2,000 tons a year. In determining the 
applicability of the exemption, com- 
putation of the sales of feed manu- 
factured will be made on the basis of 
the annual (12 calendar months) 
period which immediately precedes 
the current calendar quarter in the 
same manner as set forth in section 
779.17 for the period of time for the 
computation of sales. 
Prior to the final adoption of the 
proposed amendment set forth above 
consideration will be given to any 
views, arguments or data pertaining 
thereto which are submitted in writ- 
ing to the Administrator, Wage and 
Hour Division, United States Depart- 
ment of Labor, Washington 25, D.C., 
within 30 days from the date of pub- 
lication of this notice in the Federal 
Register. 
52 Stat. 1060, as amended, 29 U.S.C. 
1001, et seq. 
Signed at Washington, D.C., this 
14th day of December, 1953. 
Wm. R. McComb, Administrator 





Labor Standards Act of 1938, as 
amended. 


NOTICE OF PROPOSED 
AMENDMENT 
Notice is hereby given that the | 
Administrator of the Wage and Hour 
Division of the United States Depart- 


ment of Labor, proposes to amend 
Interpretative Bulletin, Part 779 
(29CFR, Part 779) by the addition of 
a new section numbered 779.31 to 
read as follows: 

779.31 Application of the | 
13(a)(2) and 13(a)(4) exemptions to 
feed dealers. (a) It is the purpose of 
this section to show generally how 
the principles governing the applica- 
tion of the 13(a)(2) and the 13(a) (4) 
exemptions apply to feed dealers’ es- 
tablishments, particularly where the 
igaged in perform- 
cessing operations on 


Section 





establishment is e1 
pre 
sells 
b) In applying the tests of the | 
13(a)(2) exemption all sales of feed 
to feeders will be considered to be 
retail sales except sales of a carload 
quantity or more of feed and sales 


made at a wholesale price, that is, at Use FEEDSTUFFS Want Ads for RESULTS 


a price comparable to the prevailing | 


Wage and Hour Division 
United States Dept. of Labor 


-— 
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CARL W. FOX DIES 


DES MOINES—Carl W. Fox, 74, 
who had been associated with Foxbilt 
Feeds, Inc., Des Moines, died Dec. 8 
at Mercy Hospital, here. A native of 
Missouri, he had lived here for 35 
years. Surviving are two sons, Harold 
C., Riverton, Wyo., and Melton F., 
Tulsa; two daughters, Mrs. Alex An- 
derson and Mrs. Harold Anderson, 
both of Des Moines; a brother, E. 
Frank, Des Moines; 10 grandchildren 
and two great-grandchildren. 





-— 
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GUEST OF PRESIDENT 

MINNEAPOLIS—F. Peavey Heffel- 
finger, president, F. H. Peavey & Co., 
and chairman of the national finance 
committee of the Republican party 
was one of 14 guests at a stag dinner 
given recently by President Ejisen- 
hower 








An accepted manual of feeds and ae since the 
first edition in 1900 


It covers the standard, corstantly-needed facts on feeding farm animals, and — 
the newly discovered facts about how certain acids, minerals, vitamins, etc., oar 
help in raising healthier, more productive animals 
174 pages, 77 illustrations and tables 


A practical swine ralser’s handbook. Stock selection, record keeping, feeding, care 
and handling, marketing techniques and preparing pork for home 
use. 447 pages, 201 illustrations, 40 tables 


This book provides the owner, manager or caretaker of farm or ranch with easily 
found, specific suggestions for solving problems confronted in producing, handling 
and managing livestock, inclading preparing for market, selecting, feeding, hous 
ing, breeding and marketing influences. It tells of the many jobs to 
be done and exactly how to do them. 519 pages, 240 Illustrations. 


SWINE PRODUCTION— 


A guide to organization, establishment, management, feeding and 
marketing operations in raising of hogs, 498 pages, 65 illustrations 


POULTRY NUTRITION, Fourth Edition Revised and Enlarged 


1,500 pages, 133 illustrations, of practical, factual information for feed manufac 
turers, feed dealers, hatcherymen, breeders. New chapter on anti 
bioties, new growth charts, feed formulas for rapid growth. 


POULTRY HUSBANDRY —Third Edition 


526 pages, 254 illustrations, covers all aspects of the poultry business, from 
planning and building poultry plant to preparing poultry products for market 
Breeding techniques, feeding procedures, disease control, incubation; 
it is an “encyclopedia” of poultry raising. 


POULTRY PRODUCTION— 


Eighth Edition, 416 pages, 216 illustrations and four plates. Deals with broiler 
production, flock management and marketing, breeding and 
selection, nutrition, disease control, etc. .. 


POULTRY HUSBANDRY— 


1962—Spiral bound, 90 pp. 15 lessons for beginners on poultry farm management, 
breed identification, production culling, anatomy discussion, caponizing and dub 
bing, feeding, judging, egg quality, poultry house construction, killing 
and dressing, preparation for cooking, and poultry disenses. ..... 


KEEPING CHICKENS IN CAGES, 3d Edition 


Deals with practices for keeping chickens in individual single deck laying cages 
in areas having a relatively mild climate, Based on methods ased successfully in 
California and now being adopted largely in 
southern states 


SUCCESSFUL POUL TRY MANAGEMENT— 


447 pages, 188 illustrations, based on practical experience, brings practical helps 
for choosing breeds, increasing broiler and egg production, building range 
shelters, estimating egg <— ented feed, 
candling eggs, etc. 


RAISING TURKEYS, DUCKS, GEESE and 


A guide to the raiser of specialized poultry. Based on forty years experience in 
the field. A dollar-wise help in all aspects of this basiness. 
467 pages, 265 llustrations. 


BEEF CATTLE, 4th Edition 


Covers breeding, feeds, feeding, economic trends, equipment, etc. Includes a report 
of hundreds of feeding experiments. Has a special chapter on sterility by 
Dr. Harry Hardenbrooks, Jr., 


medicine, University of Iinois. 1 pages. 


No C. O. D.’s 
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The Feed Man’s Library 


Reader Service Department 


Feedstuffs 


FEEDS and FEEDING, 21st Edition 
By Frank B. Morrison 
Part I—Fundamentals of Animal Nutrition 
Part Il—Feedingstuffs 
Part I1]—Feeding Farm Animals 





‘7.00 
ANIMAL NUTRITION, Third Edition 


By Leonard A. Maynard 


‘7.00 
RAISING SWINE — 


By George P. Deyoe 
$4.75 
RAISING LIVESTOCK— 


By Walter H. Peters and G. P. Deyoe 


$4.75 


By W. E. Carroll and J. L. Krider 


6.00 


By W. Ray Ewing 


12.50 
By Morley A. Jull 


6.50 


By Leslie E. Card, Ph.D. 


$5.00 


Laboratory Exercises for Farm Poultry Production 
By Morley A. Jull 


1.75 
By Roland C. Hartman, Editor, Pacific Poultryman 


. $3.50 


Second Edition 
By Morley A. Jull 


$5.00 


GAME BIRDS 


By Morley A. Jull 


$5.50 


By Roscoe R. Snapp 


dat *, 





of veterinary 


6.50 










Reader Service Department 
Feedstuffs 

118 South Sixth Street 
allilita.) stelle 2, Minnesot 
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THE FEED MARKETS. 


* * 


* * 


Demand — Supply — Trends — Prices 








Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available 


from Feedstuffs correspondents 
effect on date of publication. The 


and are not necessarily those in 
prices represent fair average trad- 


ing values and do not necessarily represent extreme low or high 
levels at which individual sales might have occurred. A descriptive 


summary of supply and demand 
ket appears on page 2. 


ALFALFA MEAL 


Los Angeles: Demand 
r; supply adequate; 17 
000 A $48@59; 20% 
$49; 15 suncured $39 
Kansas City: Market continues strong 
with demand gx and offerings falr 
this week's shipment the market general 
ly $61062.50, sacked, Kansas City, for 17 
lehydrated alfalfa meal with 100,000 units 
of vitamin A guaranteed on arrival, $62.50@ 
66, sacked, Kansa City, for next week 
shipment; suncured stronger with 
Colorado fine ground at $41, acked 
van City, and No. 1 &-in. $1 ton I 
Seattle: Demand fair; trend strong; sup 
piy good; $48 ton, carlots, 15 fine grind 
$66 ton, delivered, carlots, dehydrated 
Hoston: Demand good supply fair de 
hydrated, 17% $70.75 uncured, 13° $58.65 
Portland: Demand wood; trend firm up 
ply limited; 15% sunecured $ f.o.b. Idaho 
hipping point 15% suncured $35 f.o.b 
Callfornia shipping point dehydrated $50 
fob, California shipping point 
New Orleans: Demand 
higher; supply adequate; 17 
i vitamin A guaranteed $69@70 
inteed $58@60; 16° 5 
Cincinnati: Demand ‘ trend h 
upply adequate; 17% dehydrated 
vitamin A $71.06@73.05; 13 
ured $44@47 
Philadelphia: 17% 
dull; supply fair; $69 
Ft. Worth: Demand good: supply 
mited; dehydrated, 100,000 A 17 
fornia origin $70@71, delivered Ft Wi 
prompt shipment 
Omaha: Demand = slow uppl ample 
1 dehydrated, non-A $4550; 17 dehy 
drated 190,000 A $62.50@65; Nebraska and 
fouth Dakota suncured No fine ground 
$40 Colorado $41; Nebras Jouth 
No. 1 %-in, $3536 
Jebraska and South Dakot 
5 “34, Colorado $56 
Milwaukee: Demand fair upply 
on dehydrated with 17° 100,000 A 
without western dehydrated 17 
160.000 A guarantee $67, without $57 
Memphis: Demand food trend higher 
upply tightening; dehydrated, 17 protein 
guaranteed 100,000 unite vitamin A $66.50 
St. Louis: Demand for dehydrated 
suncured slow; supply adequate for both 
dehydrated 17%, 100,000 A $66.90 ton 
suncured No, 1 fine ground 13% $46.40 ton 
fob. Bt Louts 
Minneapolis: 
ton due to the 
material in the 


trend high 
drated, 100 
leaf meal 


good 
dehy 
suncured 


Yo. 1 
Kan 


trend firm 
dehydrat 
non-guar 


good 


rher 
100,000 
fine 


inits sun 


dehydrated—demand 

rather 
Call 
rth 


and 


Dakota 


scarce 
fair 
with 


wood 


Price trengthened $14 
searcity of high A content 
Midwest and the nece ity 
for importing California meal. for blend 
ing. Quotations 17% dehydrated, 160,000 
units of vitamin A guaranteed $66.50@ 
69.50, no A guarantee $55 7556.50 1 un 
ured $45.50. 

Chicago: 
17% with 


Demand good supply carce; 

100,000 unite A guaranteed $67@ 
68, 17% with no A guaranteed $55.70@67; 
13% fine ground, sunecured $47.50748.50 


16¢ dehydrated, no A $51@5 
ALFALFA PELLETS 


New Orleans: Demand slow 
supply ample; 17% $70@72 
Omaha: Demand = slow upply ample 
dehydrated, 100,000 A $66.50@69 


BARLEY FEED 
Demand fatr 
pulverized t 
good trend 
$68 ton groune 
all ex 


trend high 


New Orleans: trend 

limited; 

Demund 
whole 
ton, 


ipply irles 
Seattle: 
limited 
olled $70 
acked 
Boston: 
$4i3qp45 
Chicago: 
146 
Baltimore: 
$64 @55. 
Philadelphia: 
pulverized $66. 
San Francisco: 
ple rolled $67.60, ground 
Ogden: Supply normal 
whole barley $47@62. 
Milwaukee: Demand 
pulverized, white $653, 
$1 @1.20 
Portland: Demand fair 
rend unchanged; rolled $70; 


BLOOD FLOUR 
Louisville: Demand good 
pply fair; $127.50@130 ton 
New Orleans: Demand slow 
supply ample; $96@102.50 
BLOOD MEAL 
Demand fair 
upply adequate; $125@130 
Louisville; Demand good 
ipply fair; $127.50@130, sacked 
Chicago: Demand = good supply 
caree; $140, 
Portland: Demand 
upply ample; $110. 
San Francisco: Demand good 
ple $7.10 a unit of ammonia 
$7 a unit of ammonia. 
Seattle: Demand slow; trend 
ample; $90 ton, f.o.b. local 
plants, 
New Orleans: Demand slow; trend strong- 
er; supply ample; $95@102.50, local plants. 


BONE MEAL 
Demand good; 


wareho 


Demand fair supply rdequat« 


Demand good; supply fat: $45 


Demand good supply fair 


Demand dull; supply fair 


fair; supply am 
$46 50 
rolled 


Demand 
$52@57 


supply fair 
$49 needles 


and 
feed 


ample 
$68 


supply 
ground 


trend steady; 
sacked 
trend strong 


Cincinnati: trend steady; 


trend teady 
very 
higher; 


good; trend 


supply am 
screened 


easy; sup 
packing 


Cincinnati: trend higher: 


factors prevalent in the feed mar- 


supply adequ 
Cincinnati 
New Orleans 
to higher 
B.P.L 
San Francisco 
fal $62 
Ft. Worth 
Belgiatr 
ton lot 
man produ 
pfiorus $69 
hipment 
Omaha 


BONE MEAL (STEAMED) 
Atlanta: 
50, port 
St. Paul M 
lemand 5 
New Orleans 
suppl un 
St. Louis 
$80 ton acke 
Chicago I 
Los Angeles 
upply ace 
Louisville 
uppl fair 
Boston 
San Francisco 
ple; $7° 


BREWERS’ 


DRIED GRAINS 


Cincinnati 
upply t t; $ 

New Orleans 
suppl TT 

Louisville 
upp smn} 

Milwaukee 

St. Louis 
$54, nominal 
acked 

Chicago 
fered ‘ 

Boston: li 
$67.50 
Philadelphia 
quo itl ! 
Omaha: | 


BREWERS’ 


Louisville 
supply imple 
Boston: Ly 
11%¢ Ib 
Milwaukee: 
ed 9%¢ Ib n 
St. Louis: Le 
10¢ Ib. tn carl 
11% @12¢ Ib 
Cincinnati: 
Ib H-ton lot 
Pittsburgh: 
§ n 
Orleans 


DRIED YEAST 


It i-f lots 
New 
9%¢ Ib 
New York 
Ib 1f-ton lo 
lot li¢ 
Chicago: [er 
10% @11%¢ It 
Omaha: 1 
11l%¢ It ’ 1 ‘ 
lo 
BUTTERMILK-CONDENSED 
Ogden $ 
drum 
Louisville 
upply amy 
Chicago: 
cw in carl 
Boston: 1) 
im¢d It 
Philadelphia 
$4 cwt 
Sar 
$5.35 


CALCITI 
(All 


New York: Crystals $1 
Buffalo: Crystals $1 
Toledo: Crystals $1 
Boston: Crystalis $14 
Limecrest, N.J.: Crystals $9 
CALCIUM CARBONATI 

Cincinnati: r fa t 
supply adequate; $8 

Minneapolis 
mix, plain ca 
KI .6 and 25-1Ib 

Los Angeles 
supply adequate 

Seattle: Demar 
ply good; $14 ton, ex 


CHARCOAL 


Francisco 
cwrt 


CRYSTALS 


AND FLOUR 
prices net 1dins I ta 


f yht and 


New Orleans 
upply 
multiwall paper 
charcoal $1.80 

Chicago: Ler 
poultry char 
walls 

Los Angeles: 
supply ample; $ 

Boston: Demar 

San Francisco: Der 
ample; $69.50 


COCONUT MEAL 
Los Angeles; good 


amt 


Demand 





er; supply fair; $68@69 


Bayonne, J.: 20% 


2 protein solvent ex- 
acted mez ton in § 


bulk; $55 ton in 
oad used bag 
Seattle: lL ] 
fair ported 
ay arrivai 
Portland: Lemand 
iple; $70 


Francisco 


slow; trend easy; sup 
$68, ex-dock, Seattle 


good; trend firm; sup 


San Demand fair; 


$6 


supply am- 


COD LIVER OIL (FORTIFIED) 
New York: 6 ICU, 1,500 A 18@21¢ 
ICU, 2,250 A 20% @24¢; 360 ICU, 3,000 
ICU, 1,500 A 19@21¢; 
) ICU ) A 24@28¢ 
Boston Demand quiet supply ample 
A ¢ lb.; 300 D, 2,250 A 26¢; 
l 22¢ 
CONDENSED FISH SOLUBLES 
ess 6¢ It 


24@26%¢; 60 


Los Angeles: Lassen pro 
fortified 6%¢ Ib 
Boston De i 


good supp 


CORN GERM MEAL 


Orleans mand poor er 


New 


St. Louis 


AND MEAL 
icked 


CORN 
(All quo 


GLUTEN FEED 


for all cities are 
' is 5 


Minneapolis Feed $59.77, m 
Atlanta eed $66.92, meal $86.92 
Birmingham eed $65.18, meal $85 
Boston: Feed $F 5, meal $84.1 
Chicago: Feed $54, meal $74 
Cleveland: Feed $61.04, meal $81.04 
Denver ‘eed $63, meal $83 
Ft. Worth: Feed $61.50, meal 
Indianapolis: Feed $58.50 
Kansas City: Feed $54, meal 
Louisville $60.11, meal $80.11 
New Orleans: Feed $62.88, meal $82.88 
New York: Feed $63.69, meal $83.69 
Norfolk: | 1 $63, meal 3 
Philadelphia eed $63 

Pittsburgh Feed $61.50 

St. Louis: Feed $54, meal $74 


CORN OTL MEAL 


nd 
$3 t 


$81.50 
meal $78.50 


$74 


Louisville 


to $61.85 
Cincinnati I and od tre 
Ip] te $61.75 We 


MEAL 


COTTONSEED OIL 
Los Angeles emand stron 
sur fa Mexican pr 
ul $ 
Louisville 


Kansas City 


ked, Me 
Seattle 


Boston 
Portland 


San 

$ 1 
Memphis 
pply fair 


Francine 


$ 


Wichita 
ent; 41 
Chicago 
S7f ! 


Fi. Worth 


Ogden: 
Omaha 


ellet 
Cincinnati Le 

ea I 

New Orleans: Der 


Atlanta: 

South Ca it mills 

lade!lphia Demand and 
A AND D FEEDING OIL 
A feeding oll 
$1.12 gal.; 300 D, 7 
600 A 20%¢@ Ib; 
single drum lots 
ICU, 750 A 1 
17@20¢; 300 I 
ICU, 3,000 A 
18@20¢; 600 IC 


Minneapolis: Straight 1l¢ 
ar «million 8 Lb 
s¢ it 0 

0A 22 ¢ it 
New York: 300 
0 ICU, 1 ) 


Ict 1. A 


d fair; supply 


concentrated 
19%¢: 300 D. 1 


Milwaukee 


1) I 


Chicago fair 
iight \ gz l with 
amir 4 r gr 9% @10%¢ attr 
l l packed In §& gal 

included 
supply ample 
1,500 A 19¢ 
all ex-ware 


00 


supply 
10 


um [ ak ) 
Seattle: 
00 D, 


300 


drums 
mand steady; 
22¢ Ib.; 300 D, 
D, 760 A 17¢ Ib., 
use, drums included. 
Boston: Der quiet; supply ample 
0 D, 1,500 300 D, 2,250 A 24¢ 
D, 1,600 300 D, 760 A 17¢ 
D ACTIVATED ANIMAL STEROL, 
POWDERED 
New York: De 
ipply 
10@1 ¢ 


steady 
ICU pr 
ware 


trend 
1,500 
f.o.b 


and good; 
quotations 
ton lots 
use Ict 16@18¢ 
Kansas City: Demand fair; 
upply adequate 10%¢ Ib 
Cincinnati emand fair; rend 
ly ar 0 ICU 11@12¢; 3,000 
ware! use 
DEFLUORINATED 
Portland: $ 
rupelo, Miss.: 
Coronet, Fla 
Houston: $65.5 
Wales, Tenn.: $64.25 
Bonnie, Fla.: $80 
DICALCIUM PHOSPHATE 
phosphorus $82.50@83 
St Louis Minimum phosphorus 21%, 
Lx im fluorine 01% guaranteed $84 
st. I in 100-lb. multiwall bags 
renton, Mich.: nun phosph 
ix fluori 6 guaranteed 
f b. Trentor r 0-1 multiwall bags 
phosphorus 18%, maximum fluor- 
$75, f.0.b. Trenton tin 


sufficte 


trend steady 
steady 
ipl ICU 


PHOSPHATI 


$49.50 
17 $56, 14} 


Cine innati 18 


t 


ranteed 
b. multiwall t 
East St. Louis: 18 
bagged, f.o.b. cars 


1 ags 


Phosphorus $85 ton 





Adams, Mass.: Minimum phosphorus 18% 
minimum 27.6 ca 1 r mur 01 
fluorine guarant 
in 100-lb. mu 
Columbia, 
minimum 
> fluorine 
Columbia, in 10 
Chicago: Stock 
phorus, 20,000 lit 
in 100 Ib. paper 
Ill.; leas than 
21% phosph 
net ton, ba 
ville, Tenn 
net ton 


DISTILLERS’ 


DRIED GRAINS 
York ‘ and stror t 


New 
suppl 
ippl 


§ 


t 
lar . 
Louisville 
ippl fair 
$62 ib] 
Boston: 
63@6 
Philadelphia 
light; me tat 
San Francisco 
ple soluble ¢9 
New Orleans 
upI imited 
Cincinnati 
upply limit $69@ 


DRIED BEET PULP 
Los Angeles: Der ndg¢g 
supply ar é $49.45@49 
Seattle: 
ply good f 
Boston: Le 
San Francisco 
fair; $46.28 
Ogden: 
Milwaukee 
Cincinnati: 
upply ade 


New Orleans: De 


) 
i 


sup} 
juAate 


ppl l 
Atlanta 
$60 rida | 
DRIED BUTTERMILK 
Louisville: nd ¢ 
sup] $8 
Boston: 
9¢ Ib 
San Francisco: 
ple $7.50 cwt 
Ogden: 
Ft. Worth 


er lo« 
Milwaukee 

10@11¢ lit 
Wichita 

$10 ecwrt 
Minneapolis: M 

ted Ip] ‘ 


New Orleans 
uD! é 


Chicago 
$5 @ 8 


DRIED CITRUS PULP 

Los Angeles 
upply 
equivalent $ 

San Francisco 
meal $51 

New Orleans 
uppl 

Boston: 

Atlanta: 


$34, 1 
DRIED SKIM MILK 


Louisville 
ipply amy] 


Boston 


trend u ur 

Philadelphia: 

$13 cwt 

Francisco: 

¢ lb 

Milwaukee: 

1 213¢ Ib 
Minneapolis: 


1 


New Orleans 
to higher 
Chicago 
ited $1 
Cincinnati 


upp 11 


DRIED WHEY 
Los Angeles: Der nd 
Li uisville 

Ip] 

Kansas City 


Boston 
Portland 
Philadelphia 

7 vt 

San Francisco 
od: $ - 
Ogden: 

Ft. Worth 


Cincinnati 


New Orleans 
Chicago: 
ate: $f t ! 
FISH MEAL 
Atlanta ! ] 
upt 
New 


Orleans 
upT 1 4 
Cincinnati 


uppl ( 
Los Angeles 


’ 
Louisville 
up 
Seattle 


Boston: 
1136 
Chicago 
protein $1 
blended Wes 
protein $2 
Minneapolis 






















$ Dé West ust 60% blended 
> 
Milwaukee: Demand ¢ 1 sup] fair 
Portland Demand goo ipp 
i: Cal I $ Canad 
l f iver 
San Francisco: D and supply fair 
Ogden $2.2 2 wu 
It Worth Demand ¢f 
H 
HAY 
New Orleans 
: Ss 
Cincinnati 
$ 
Los Angeles: i d hig! 
a i'l ; 
i $28 ) 
$ 0: 1 
New York l lerate; tr 1 fir 
otonatt . — P . 
. ¢ 7 
Wichita ind = fair PI if 
: , falfa $30@ 
Louisville: Demand fair upply ample 
ady hortage according 0 t 
t 1 timothy or timothy and mixed 
" $ . > $33; local alfalfa, No. 1 
$ $38 vheat or oat straw $18, ryé 
$3 baled basis 
toston: D nd 1 equat 
Seattle nand ich end t 
tied ilfalfa $ de ered 
ts Ww ter? Washing common 
t reet 


Philadelphia: Der nd nd sup a 
rver $36@38 a t qualit 
Ft Worth Der nd dul supply uff 
r ba ! ' 1 lf fa $4 
$39 41 Utah Idaho Nevada 
‘ , t Johnson gr 
$ ) ¢ ered TCP 
Ogden I iverage $1 bale $] 
HOMINY FEED 
New Orleans: D« ind slow; trend weal 
$ i he ) hite r 
Cincinnati fair tr 1 
$ 1 ) 
Louisville 1 f tre if . 
Memphis ¢ ! d trend 
t it ‘ yw $62.7 
Chicago l I nd tty ipl ht 
Milwaukee Tb t fair upI im] 
Kansas City: Market firm with den 1 
‘ | i $56@ 
} " City 
Seattle ‘ \ trend ea ul 
r arlot pa 
Boston t od ipply fair 6 ) 
Omaha fair good trend 
ju $ ul $54 
LINSEED OIL MEAL 
Kansas City Market ibout unchanged 
r fair $74 bull Min 
und $67@¢é 50. bulb 
M \ De mt $1 i 
hipment 
New Orleans: Demand fair; tre ady 
te or better $ D&S 
Cincinnati Demand ¢£ vl trend steady 





DEHYDRATION 


McGehee 
Compan 


616 East First Street 
KANSAS CITY, MISSOURI 


Ash About Ovr 


— Deal utr | 


for AGRICULTURE and INDUSTRY 

















pply adequats ld pr ess $87, new proc 

s $8 

Omaha Demand and supply good 32 % 
‘1 ellets 3 ( 8 ) 

Portland n trend higher 
ipply ar est $9 lelivered 

Ft. Worth: r al " upply suffi 
ent carlot i process $75.4 
icked i t I Wort prompt ship 

ent ts $ pret 

San Francisco: Le ipply fair 

Chicago: linseed oil 

‘ ‘ é entral states 

‘ wi rtually nothing 
I er ment \ few 

January, al 
xtren limited 

‘ > t y ex 

vas red f 

1 I 8 

Minneapolis ! remained 
t t igt i ‘ als were report 

" $ bull Minne 
cr ! i i e out of the 

er me for Janu 
‘ be ry vard offered at 
f et ngs oil feed 

$38 ilk, Minneapolis 

Wichita: I I ‘ ippl suffi 
ent { . 

Milwaukee: | ul old rop 
fair n new; 6 ply r m old, fair on 
ew $84 t f $77 (new 

p) 

Philadelphia ar supply fatr 
‘ $6 

Boston: Dy ! f upply adequate 

Seattle: trend firm 

an) ered lomest pro 
$9 ex-dock, do- 

Louisyille: 1 ¢ trend strong 
r ipply imple nev I ‘ $83.85; old 
rocess $91 

Los Angeles nd high 
r uppl ht; §$ 

MALT SPROUTS 

Cincinnatl I trend stead 
o hig! te; No. 1 $57@58 

Boston ‘ pply tight; $50 

New Orleans: | fair trend high 
I A ; [ I No 

St. Louts ‘ good supply 

— 19 n; No. 1 

‘ $54 $i7@4 0 ton 

Chicago: ‘ i ipply tight 

Milwaukee ur r i pply scarce 
MEAT SCRAPS 

Los Angeles nd ¢ trend high 

‘ $ Oa 1 init of 

Cincinnati ‘ trend teady 

pl i " ton acked 

t nceinnat 

New Orleans trend steady 

! r pi a4 local 

New York I trend un 

‘ t } 
Louisville ‘ trend teady 
I il mn 


Kansas City 


aeked I 
Seattle ‘ 1 tre ‘ ‘ up 
! r § i f t produ 

! I 

Boston ] tight: $1.40 
protein u t $s ) 

San Francisco ipply fair 
1.80 a unit of protelt 

rt, Worth: | and = fair upply ample; 
eat ind ‘ $7s@s acked, f.o.b 
Portland 1 good trend higher 
Omaha: i p limited 


™ 


st 


| M 


a | 


rt 


st 





seuttle IM 
Portland 


Ogden i 


Los Angeles: [ren ! 


san I 


Wichita " t ‘ I in 


Chicago 


waukee I } A 


hunsas 
Wichita 


Worth I i bran, fair 


Chicago: M 


Milwaukee 


Louisville 
Cincinnatt 


Loston iar i i 


Philadelphia 1M ! Apt a 
New Orleans 


Memphis iM ul t i uy ! 


rancisco: |r 


Louis I a 


Paul M ‘ andl = fair | 


MILLET 


MILLFEED 


Minneapolis 


(its M wit! 





Louis Ma t ! ‘ ul | 


t i 


$ 


) t 





idequ 
bran $61 


$61 


bran 


New York: Demand fa tead 


Sioux City 


oe id 


MINERAL FEED 








HIGH CAROTENE 
Landby’s DEHYDRATED ALFALFA MEAL (low Fiber) 


Packed in 50-Ib. papers or 100-Ib. burlap bags. 


LANDBY DEHYDRATING CO. 


Established 1940 


A. J. LANDBY 
PHONE 121, RES. 153 
WARROAD, MINN 
PLANT AT SWIFT, MINNESOTA 
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Seattle Demand steady supply good 
$64 ex-warehouse for high phosphorus 
xture l $38 for mpetitive brands 
varel * Le. 
Portland Ih and low ipply ample 
end un ged; $42q44 it s § 
San Prancisce Demand eady supply 
‘ ‘ I e with todine $70 
Ft. Worth: Demand quiet; supply ample 
4 t mine upplement 0 alctum 
phosphorus s74aq@so mineral blocks 
each l calciun ‘ phosphorus 
alt $85@90, f.0.b. I Ww " 
Omaha ind «8 pi ed 
$8 ucked; $95, block 
Milwaukee: Dema ‘ i ipply fatr 
$ b. bl $9 b. Chicago 
Wichita Ih ind heavy ip t iff 
‘ t i I e wit lime it ? oh 
bas $5 fot plant 
MOLASSES 
Los Angeles Ih and = moderate trend 
é ple $20 tor f t ink 
l Angele harbor 
New Orleans lema vlera end 
tea ‘ i 1 ca n ank 
‘ ‘ eane 
Cincinnati amd «fair trend eady 
| ‘ juate 10 ‘ New Urieans 
Atlanta ( ru m ‘ demand low 
! ate $id I rida mill 
New Vork I and alr trend steady 
I : ‘ l ‘ 
Louiss ile I 1 ¢ trend ng 
! ! ¢ gal tank car 
, ‘ ‘ - 
Seattle: | ss 1 teady up 
Kansas City Ire tea to slightly 
leoe:r ne generally 
ew t ‘ 11 f January 
wt ‘ Jat " March 
Boston ul ly ipply adequate 
¢ i i ta“ ' ‘ 
Portland ‘ un f 1 ippl ample 
‘ | 5 
san DP rancisco nd a ipply good 
5 ! | ? t 1 ‘ 
it. Werth ‘ ‘ ippl imple 
\ ! l i t Hiou 
i \\ ! $27.46 
; urket price 








Division—MIDLAND INDUSTRIES, INC 
INDEPENDENCE, KANSAS 
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on date of shipment, maximum 12¢, Janu- 
ary through March, f.o.b. Houston 
Milwaukee: Demand fair; supply 
blackstrap 9%¢ gal., New Orleans 
Memph's: Demand good; trend higher; 
supply plentiful; blackstrap 10%¢ gal., 
tank car, f.0.b. New Orleans. 
Minneapolis: Gulf material is firm at 
%¢ gal. for December and 11¢ for Janu 
ary; West Coast at $20 ton, both f.o.b 
shipping potnts. 


ample; 


NIACIN 

$9 kilo 
OAT PRODUCTS 
Demand good; 
reground $21.86, rolled oats 
$97.36, feeding oatmeal $88.36, pulverized 
white oats $55.86, crimped white oats $75.35 

New Orleans: Demand fair; trend steady; 
supply adequate; pulverized white oats 
$58.560@ 64.60, pelleted $68.60; mixed 
feed oats $65.30, feeding oatmeal $89.75, 
feeding rolled oatsa $105.50, whole oat groats 
$106.60 

Memphis: 
supply tight; 
feed $24 

Milwaukee: 
on pulverized, 


New York: 


Louisville: trend easy; 


supply ample; 


steady 
oat 


trend 
reground 


fair; 
protein, 


Demand 
344% 


Demand fair; supply ample 
fair 45n balance; pulverized, 
white $49, feed $46; molasses oat feed $36; 
ounds, 3% $16, 6% $18. 

Demand good; supply ample 
feed $17.50 in 100-Ib. burlap 
white oats $61 ton, choice 


reg 
St. Louls: 
round oat 
pulverized 


Demand is reported good 
because of lower 
feeding rolled 
feed 
feed 


Minneapolis: 
with prices off somewhat 
ach oats prices. Quotations 
ate $93@94, standard puiverized $49, 
ng oatmeal $79@81, reground oat 
$15.50@21, steamed crimped oats $65.50 

Chicago: Demand fair; supply ample 
reground oat feed $15@16; fine ground feed 
ng oatmeal §81@83; feeding rolled oats 
$90 @92 

Cincinnati: Demand fair; trend stead 

pply adequate; reground oats $20@21 
pulverized white oats $54.560@55, rolled oats 
$96@100 

Kioston: Demand fair; 
Ontario white pulverized 
feed $23.50 

Portland: 
supply ample; 
cleaned $74. 

Philadelphia: 
plie fair except very 
oat feed; pulverized white 
oat feed $24.60, Canadian no 


OYSTER SHELL 
New Orleans: Demand good; 
upply ample; $12.30@12.60. 
Los Angeles: Demand fair; 
upply ample; eastern $24, local 
Louisville: Demand good; trend firm 
ply ample; $19.39 ton 
Boston: Demand and supply steady; pa 
per $21.44 
Portland: 
trend unchanged; 
shell $33.60, granite 
$24 
San Francisco: Demand faltr; 
ple; local $13, eastern $24 
PEANUT OIL MEAL 
trend trong; 
Georgia mills 
supply fair; 


supply irregular; 
$653; reground oat 


trend higher 
ground $72 


fair; 


$74, 


dull to fatr 
light on Canadian 
oats $59 do 
quo 


Demand 
rolled 


Demand sup 


mest 
tations 
trend firm 
trend steady 


$13@15 
sup 


Demand good; supply ample; 
western shell $27, eastern 
grits $24, crystal grits 


supply am 


good; 
$72.60, 
and 


Atlanta: Demand 
supply light; 46% 

Milwaukee; Demand 
26% $53, 456% $86. 

New Orleans: Demand fair; trend steady; 
supply adequate; 45% 6§63@64, southern 


mills 
PEAT MOSS 


New Orleans: Demand fair; 
supply ample; 150-Ib, bales 
Canadian moss $3.15@3.25. 

San Francisco: Demand 
ple; $3.15 bale, 

Philadelphia: 
$2.50, f.0.b. plier. 

Chicago: Demand good; 
$3.10@3.26, standard bale 

Boston: Demand steady; supply adequate; 
carlota $2.65@2.75, bale; lL.c.l. $2.85@3.10 

New York: Demand heavy; trend steady; 
supply very limited; Canadian $3.10@3.25; 
imported $2,.50@2.70. 

Los Angeles: Demand fair; 
upply ample; Canadian $3.26 


POTASSIUM IODIDE, U.8.P. 
York> Demand normal; trend steady; 
ample; 200-Ib. lots $2.16, 100-Ib. lots 
26-Ib, lots $2.20; potassium iodide 
chalk mixture, 250-Ib, lots $2.06, 100-Ib 
lots $2.08, 26-Ib. lots $2.11 

St. Louls: Demand fair to good; supply 
ample; 100% pure potassium ftodide, U.S_P., 
260-1b. average in drume $2.15, 100-Ib. lotea 
in fiber drums $2.17, 26-Ib. lotsa In fiber 
drume $2.20, 6-lb. lotsa in bottles $2.29; 
90% potassium ftodide calcium stearate mix 
ture, 226-Ib. lots in leverpak drums $2.06 
200-1b. fiber drums $2.08, 100-lb, fiber drums 
$2.09, 26-Ib. drums $2.11, f.0.b. St. Louls 


RIBOFLAVIN 
Demand good; trend 
10¢ gm, equivalent, 


trend steady; 
German and 
am 


fair; sapply 


Demand and supply fair; 


supply ample; 


trend steady 
bale, carlots 


New 
supply 


$2.17 


steady; 
freight 


York: 
ample; 


New 
supply 
allowed 

Terre Haute: Demand good; supply am 
ple 10¢ gm. of contained riboflavin, with 
freight allowed for 8,000 and 16,000 potency 

tried fermentation solubles. 


RICE BY-PRODUCTS 


New Orleans: Demand good; trend up; 
supply adequate; rice bran $30@33, Louisi 
ana mills, 

Memphis: 
supply tight; 
kansas points 

Atianta: Demand fair; trend strong; sup- 
ply Ught; bran $37@40, Louisiana mills. 

Ft. Worth: Demand good; supply scarce; 
rice bran $39@40, f.0.b. south Texas rice 
mills, December shipment; hulls $2@3, f.o.b 
mills 

San 
fair; 


trend steady; 
f.o.b. Ar 


Demand good; 
bran $39, sacked, 


Francisco: Demand good; supply 


bran $48.50, polish $58. 


SOFT PHOSPHATE WITH 
COLLOIDAL CLAY 


Chicago: $23, carlota. 
Kansas City: $21.60@22, carlots 
St. Louls: $21.10@21.50, carlots 
Des Moines: $22.25@22.50, carlots 
Philadelphia; $21.25@21.60, carlots 
Minneapolis: $23.76, carlota. 
SORGHUMS 
Worth: Demand slow 
earcity of storage room; 
elent; carlots, bulk, No, 2 
178, delivered TCP. 
Cincinnati: Demand 
trend steady, $2.97@3 


because of 
supply suffi 
yellow %$2.73@ 


and supply fair; 





SCREENINGS 


Minneupolis: Der 
only small lots pur sed cases 
Prices eased somewhat Quotations coun 
try run $22@ ghte $8@18 medi 
$18@ 28, R44 flax acreer 


$20@ 24; 


and was spotty, with 


in most 


ims 
ngs 
Canadian ground 
<5 

Chicago: Deman<« ! pply fair; ground 
grain screenings 4 i J anacian c 
$23@24 

New Orlean 
quate; trend 

Cincinnati: 
to higher; up! 
@29.50; barley $ 


SESAMI 
Angeles 


supply 


MEAL 


Los 
teady 
tions cover Le 


44 $97@98 f 
SOYBEAN 


Los Angeles: 
ward supply 
Decatur, eq 
ered 

Louisville: Ds 
upply ample; $8% 

Seattle: Len 
ply ample; $101 
ment 

Kansas City: 
1_ivanee in rece 
quate and der 

1 City and 
catur; unrestricte 
eatur, 

Boston: 
71.50 

Philadelphia: 
$71.50, f.0.b. De 

Milwaukee: [Der 
on 44%; suppl) 
14%; 41% $87 44 

Memphis: lemar 
supply tight; prime 44 

b. Memphis 

Wichita: Deman 
clent; 41% $86, f 

Minneapolis: |! 
and price ea 
14% %$67@68 t 
$2 higher. 

Chicago: Soybeat 
lightly in the 
week ending De 
ingredient met a 
ilmost no trade 
period The first 
brisk trade wa rep 
16: 41% protein $8 

Decatur: Dermat 

$75@76 tor bull 
Francisco 
$100.07 
Worth: De 

ery limited for 
w91, prompt st 

Ogden: 

Portland: 1 
supply ample Le 
April $73 

Omaha: 
$93, pellets 

Atlanta: Demand 
14% $72, bulk 

New Orleans: | 
ple trend 

Cincinnati: 
to easier; uppl 
Decatur 


OTL, MEAL 


sacked 


Ww 


Demand 


Suppl 


Demand 


$95.64 


basi 


stronger 


SUNFLOWER SEED 

St. Louis: 

large black 

black and grt 
$14 cwrt 


Demand fair I 
and gra $ wt 
rrA $19 wt sm 


TANKAGI 


New Orleans: Demand " 
supply adequate 60 $103, | 
Cincinnati Demand go 
fair 60 
Demand good 


supply I 


Omaha: 
$97.60 
Louisville: 
supply fair; $95¢ 
Ft. Worth: Der 
60% digester $9 
Chicago: Dema 
protein $92.50@98 
St. Paul: The 1 
good upply tight 
St. Louis: ber 
quate; 60 $93 
99 in paper bag 
bags 
Wichita: 
cient 60% t 
Milwaukee: Lemar 
60% $97.50 
Kansas 
fair; 60% 
as Clty 


Demand 
9 eo 


City: De 


digester $9 


WHEAT GERM 


Orleans: Demand fair 
trend stronger $ 


Market tronger at $ 


New 
quate 
Chicago: 


SPENCER KELLOG 
CHAIRMAN RESIGNS 


BUFFALO—tThe chairman of the 
board of Spencer Kellogg & Sons, 
Inc., Howard Kellogg, has resigned. 
The announcement was made follow- 
ing the company’s annual meeting. 

Mr. Kellogg will continue as a 
director. He became chairman in 1946 
when his son, Howard Kellogg, Jr., 
became president 





MILLFEED 


FUTURES 
following is a ym parison 
Kansas City for De 


The 
Prices at 
Bran— 
December 
January ‘ 
February 5 4 
March 6 f 5.7 § '@ ‘ 
" as 4 

4 


25 @ *t43.30 
2+*43.30 


April 

May 
Shorts 

December 

January 

February 

March 

April S 

May .75@ 
*Sales. tBid. tAsked 





COTTONSEED OIL MEAL FUTURES 


of cottonseed oil meal 
ton. (bulk): 


Dec, 11 


Closing prices 
ge in dollars per 
Dec. 14 


@*62.00 ....@ 62. 
58.00@ 59. 
59.00@ 60. 


59.00@ 61.00 
60.00@ 61 


1.00@ 62 59.25@ 60 
@* 


61 60.00@ 63.5 
- @°56.00 


a” 
@ °57. 


SOYBEAN OIL 


soybean oil meal 
Merchants Exchange, 


(41% 


MEAL 


(basis Decatur, 
in dollars per 


protein) on the Memphis Merchants Ex- 


Dec. 17 
----@*°61.00 
58.00@ 69.00 
58.25@ 59.00 
--»-@ 60.10 
60.50@ 63.00 
-»»-@*°56.00 


Dec. 16 

--@°61.00 
58.50@ 69.00 
58.75@ 569.00 
59.85@ 60.50 
60.50@ 62.00 


@°56.00 


Dec. 15 
@*61.00 
, @°*57.00 
00@ 69.00 
@ °59.25 
..@*60.00 
-@°56.00 


FUTURES 
Ill.) on the 
ton (bulk 


Chicago Board of Trade 
basis): 


CHICAGO 


Dec 


Dec. 17 
70.50@ 71.50 
70.90@ 71.00 

ai 70.90 
71. 
71 
71 
59 


MEMPHIS 


Dec ¢ 14 


00@ 
60@ 70. ; 69 


69.50 


Dec. lf ac. 17 
67.00@ 5g ot 68 


25 coco » 68 


-@ 7 5 : @ 70.00 —s f 75 @ P. 


85a 
90@ 
a 
5.004 


0.00@ 00@ 


62.00 


! 0.30 70.40@ 71 

a 0 . 70.6 --@ 70 

70.00@ 5 7 @ 70 
. @ *66 ¢@ 66.00@ 67 
59.00@ 6 @ 6 59.00@ 61.00 





USDA Predicts Wheat Advance 
on Basis of Large Loan Tie-Up 


WASHINGTON A further ad- 
vance in wheat prices, with minor 
interruptions, is forecast by the U.S. 
Department of Agriculture in its 
current Wheat Situation report. 

“The total quantity owned by the 
Commodity Credit Corp. and under 
loan and purchase agreement is like- 
ly to be so large that quantities avail- 
able in the market may be short 
of requirements for domestic use 
and exports,” USDA says. “Accord- 
ingly, prices are expected to ad- 
vance to above loan levels, which 
would encourage farmers to sell 
wheat covered by purchase agree- 
ments, and to redeem and sell wheat 
under loan.” 

Wheat prices, USDA notes, are 
still generally below the loan level 
after allowing for storage charges. 
However, some high protein hard 
winter and spring wheats are above 
the net loan, and the price of hard 
amber durum is substantially above 
the loan level. Wheat price advances 
since late September have averaged 
59@20¢ bu. 

1954 Acreage 

Concerning 1954 supplies, USDA 
says it is likely that the national 





acreage allotment of 62 million acres 
will be exceeded slightly as a result 


of increased planting by some small 
producers who are not interested in 
taking advantage of the support pro- 
grams. Farmers can plant up to 15 
acres without being affected by mar- 
keting quotas. 

The first estimate of winter wheat 
production for 1954 will be issued 
Dec. 21. 

It is possible, USDA says, that 
about the same quantity of wheat 
will be placed under support this 
year as last year, when 460 mil- 
lion bushels went under support, even 
though the crop is 10% smaller. 
Through Oct. 15 about 350 million 
bushels had been put under support. 
This compares with 312 million on 
the same date last year. Farmers 
have until Jan. 31 to take advantage 
of the program. 

“With 777 million bushels already 
in the CCC inventory or under loan 
or purchase agreement, the ‘free’ 
market supply for 1953-54 is down 
to 953 million bushels,” the report 
says. “This is not enough to pro- 
vide for approximately one billion 
bushels needed for domestic disap- 
pearance, exports and operating 
stocks at the year’s end to take care 
of mill inventories, transit supplies, 
etc.” 





Drouth Relief 





(Cont ed from 


feed industry, providing a well-earned 
respite from many of the drouth re- 
lief program features which have se- 
riously hurt formula feed business 

It has been a long uphill pull for 
the feed industry ever since the 
drouth relief program got under way. 
The fact that improvements have 
come for the feed industry must be 
attributed to the persistent efforts of 
the American Feed Manufacturers 
Assn. executives, plus the not-to-be- 
discounted assistance of Mr. Gordon, 
who almost from the outset moved 
within his authority to ease the im- 
pact of the program on the feed in- 
dustry. 

However, it has not been possible 
at this time to end the entire drouth 
program. Congressional and political 
forces being what they are, govern- 
ment stocks of corn and wheat are 
still to be made available to the 
drouth areas at the previous prices 

Replacement Supplies 

To the feed mixer, this will mean 
that he can obtain corn on the basis 
of the reduced price of $1 bu., less 
discounts for freight and handling, 
as before. Wheat will be available at 
the feed plant at $1.10 bu., less a 
handling discount. Both of these com- 
modities will be made available in 


page 1) 





carlots to replace manufacturers’ 


stocks used in feeds sold against 
drouth certificates. Corn will be sold 
from the Kansas City CCC office and 
wheat from the CCC office serving 
the area where the feed plant is 
located. 

The same previous conditions of 
eligibility of farmers and ranchers 
will remain, and the replacement 
techniques will be essentially un- 
changed, USDA officials said. 

Not only has Mr. Gordon given 
substantial relief to the feed indus- 
try in pressing for removal of cot- 
tonseed meal from the drouth pro- 
gram; the new formulas. through 
which the feed industry can partici- 
pate are said to give promise of some 
substance of livable margins for the 
industry. 

CCC field offices late this week 
were to issue the new emergency 
mixed feed formulas and new an- 
nouncements on corn and wheat re- 
placement. Feed firms’ selling prices 
of these formulas must reflect the 
reduced prices of the government in- 
gredients, USDA said. 

Although the latest USDA action 
does not represent a complete about- 
face in the drouth program, it is con- 
sidered a big step in the right direc- 
tion. 

Quantities Distributed 

Before the latest changes, some se- 
rious commercial damage resulted. 
This may be assessed by an examina- 
tion of the USDA report of its distri- 




















amen 





bution of the bargain counter feeds 
In announcing the end of the cot- 
tonseed meal phase of the program, 


USDA said that “through Dec. 4, 
1953, orders for emergency feed had 
been approved by county drouth 
emergency committees for a total of 
1,207,676 tons in the following 
amounts: Cottonseed meal, 285,592 


tons; cottonseed pellets, 283,201 tons; 


cottonseed cake, 5,016 tons; corn, 
294.827 tons; wheat 13,087; oats, 
237,978; . . .” The foregoing repre- 
sents the quantities of feeds that 


went out to farmers and ranchers in 
the drouth areas. Picking up the of- 
ficial USDA announcement, here is 
the quantity of mixed feeds ordered 

“mixed feed, regular (containing 
40% corn and 40% cottonseed meal) 
68,972 tons; mixed feed, dairy (con- 
taining 50% corn and 30% cotton- 
seed meal), 18,973 tons.” 

While this reflects a sad story to 
many in the feed industry, it is con- 
sidered remarkable that the industry 
was able to hold as much business 
as it did against the competition of 
the cut-price commodities that the 
government was making available. 





Relief Problems 





(Continued from page 1) 


ment was to have had the new feed 
program ready to announce when the 
old program ended, but the rapid de- 
pletion of cottonseed meal stocks 
forced an immediate move. It also 
was intended that there be a few 
days to wind up the old program be- 
fore the new one began, but it was 
feared that a run on cottonseed meal 
certificates would have ensued. 

Officials of the American Feed 
Manufacturers Assn. noted that one 
problem involved in the sudden 
change in: drouth mixed feed provi- 
sions was the fact that some feed 
manufacturers, in order to give bet- 
ter service, had prepared batches of 
feeds using cottonseed meal and had 
the feed on dealers’ floors. Now, how- 
ever, the cottonseed meal in these 
mixes will be more costly than ex- 
pected since meal is no longer avail- 
able under the drouth program. 


Concern Expressed 


There also has been some concern 
among observers in regard to the 
formula providing for 50% corn, 25% 
wheat and 25% other ingredients. It 
is thought, too, that the government 
will take a second look at the per- 
centages if they are found to be un- 
satisfactory. 

It is pointed out that the corn-and- 
wheat feed will be 75% carbohy- 
drates and that it will take 5% of 
molasses, and perhaps 10%, for satis- 
factory pelleting. In the latter case, 
this would leave only 15% for pro- 
teins. 

It also has been observed that 
wheat, not ordinarily used much in 
formula feed, might cause some 
special problems in mixing or han- 
dling. Feed manufacturers, not hav- 
ing a stock of wheat on hand, will 
have to enter the cash wheat mar- 
ket for supplies. It is thought that 
the replacement wheat received later 
from CCC might possibly be off-grade 
wheat. It is understood, however, 
that, in the case of any later adjust- 
ments, the wheat will be replaced on 
the basis of prices of No. 2 hard 
wheat. 

Most of the drouth mixed feed, it is 
thought, will contain 50% corn and 
25% wheat because this combination 
can be offered at a lower price than 
the feed made with only 50% corn 
and other ingredients bought at mar- 
ket prices making up the other 50% 


Replacement Procedure 

In regard to replacement of corn 
and wheat, feed manufacturers are 
to forward corn certificates to the 
Kansas City CCC office. The price 
and method of handling were to be 
the same as under the old program. 
Wheat certificates are to be for- 
warded to the CCC office serving the 
region in which the plant is located. 





The price, it is understood, will be 
$1.03 bu., delivered at the feed mill. 

Meanwhile, the Kansas City com- 
modity office had previously an- 
nounced some changes in corn re- 
placement prices for Kentucky and 
Tennessee. The adjustment, the 
AFMA explained, became necessary 
when additional counties in both 
states were added to the drouth feed 
program. For Kentucky, the freight 
discount is $.2393 and the net re- 
duced price, basis St. Louis, is now 
$.6907 bu. (The handling discount re- 
mains at 7¢.) For Tennessee, the 
freight discount is $.2377, and the 
net reduced price is $.6923. 

Seven counties in Alabama were 
recently added to the drouth feed 
area, and the net reduced price for 
corn for feed mixers serving that area 
was set at $.6876 bu., basis St. Louis. 
The freight disccunt was set at 
$.2424. 


PROTEIN MEAL FUTURES 
REGISTER MIXED CHANGES 


MEMPHIS—Protein oil meal fu- 
tures at Memphis finished the week 
ending Dec. 16 on a mixed note, 50¢ 
ton higher to $1.50 ton lower. Trading 
was moderate. 

Volume continued at a satisfactory 
level, with a moderate increase in the 
open interest, but sales were off some- 
what from the week before. 

Feature of the week was the trad- 
ing in the new unrestricted soybean 
oil .meal futures market. The new 
contract went on the board at prices 
slightly higher than those on the op- 
tional board, which indicated a great- 
er desirability of the new option. 





Unrestricted soybean oil meal ended 
the week lower. All months were off, 
from 50¢ ton to $1.50 ton. January 
closed at $70.75 ton, down 75¢ from 
the Dec. 9 close. 

Option soybean oil meal also was 
down across the board. The market 
was nervous two or three days as a 
result of an erratic soybean oil mar- 
ket and losses in soybeans. The con- 
version ratio continued unsatisfac- 
tory, dealers said. 

On the cottonseed oil meal side of 
the board trading was light, with 
prices 50¢ ton higher to $1.50 ton 
lower. Nearby December closed on 
Dec. 16 at $61 ton, off $1.50 from the 
Dec. 9 close. Cash demand was slow- 
er than in November, dealers said. 

The lower volume figures showed 
sales of 42,300 tons of optional soy- 
bean oil meal as compared with 46,800 
tons the week before. Cottonseed 
meal sales were 3,800 tons, against 
7,700 tons. The unrestricted soybean 
oil meal traded amounted to 11,100 
tons. 

a ee 


DRACKETT CO. SALES UP 

CINCINNATI — Sales of the 
Drackett Co. for the year ended Sept. 
30, reached an all-time high, but con- 
solidated net earnings declined be- 
cause of lower conversion margins, 
Roger Drackett, president, reported. 
Sales for the last fiscal year were 
$27,870,967, and earnings after taxes 
were $581,056, equal to 67¢ a share 
of common stock. This compares with 
$712,667, or 86¢ a share, earned in 
the preceding year. Officers were re- 
elected at the annual meeting. 


| 
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| Chicks Placed in Principal Broiler Areas 


(In thousands) 
Conn Virginia, W. Va., 
Week and Del-Mar Shen orth rth W 
ending Maine Va Valley Carolina Georgia \ sas Texas 
Oct. 3 ~~ 866 2.421 779 923 094 41 1,194 
Oct 10 i 850 2.500 866 869 & 1,197 
© 900 679 844 ) 1,267 
Oct 24 ..-. 1,008 2.805 923 986 3,248 863 1,278 
Oct. 31 . 1,024 2.876 890 965 340 921 1,309 
, 1,075 2,959 952 1,064 07 1,296 
99° 1 O66 1.1 i 44 1,401 
94 7 947 1,133 1,094 1,429 
979 975 1 1,107 1,642 
1 ; 1,09 1,448 
1 1 ! 11 1,624 
Week rotal of Areas 
€ ng Florida Alabama Missiasipp! Indiana Calfornia* 1953 1962 
Oct. 3 ; 166 522 696 618 798 10,919 10,382 
Oct. 10 eee 161 610 607 634 8356 11,061 10,714 
( ] 177 65 ro l ill 11,704 10,496 
0 i 186 60 v 8°26 l 11,0 
Oct 31 eeve 209 712 640 $19 813 12,705 11,206 
No 213 646 719 ss 856 13,091 11,484 
13 71¢ 689 S31 13,4 11,556 
7 7 ; ‘ 13,8 11,998 
264 7 S64 14 § 11,798 
a S 7 a4 14 a2,34 
i 2 5 Ss] 14.190 l 34 
alifornia not included in total of area 





USDA Increases Soybean Crop 
Estimate by 10 Million Bushels 


WASHINGTON—In its final crop 
report for 1953, the U.S. Department 
of Agriculture upped its estimate of 
soybean production to approximately 
million bushels, more than 10 
million increase since its Nov. 1 esti- 
mate. 

Officials of USDA stated in 
planation of this adjustment that 
they had previously made an arbi- 
trary cut in soybean estimates for 
the drouth area with little basic 
knowledge on which to fix that esti- 
mate except very general conditions. 
However, after the harvest it ap- 
peared that in some states such as 
Missouri they had cut their produc- 
tion guess too sharply. When the final 


262 


ex- 


returns were in they boosted the 
outturn figure. 
Trade sources feared that the 


higher estimate on beans would cause 
a sharp reaction in the markets once 
this information was assimilated. 
However, with the withdrawal of cot- 
tonseed meal from the drouth area 
programs it seemed possible that a 
higher open market for cottonseed 
meal would compensate the vegetable 
protein meal situation and check any 
substantial break in soybeans. 
Trade sources, however, reported 
that there have been substantial liqui- 
dation of long positions in beans, and 
the higher level of bean production 


reported by USDA could touch off 
further liquidation in nearby options. 
Other crop estimates were not al- 
tered significantly from the Novem- 
ber estimate. (See accompanying 
table.) Feed grain tonnage in 1953 is 
relatively small by recent standards, 
USDA notes. The 117 million tons is 
2.5 million less than in 1952 and was 
exceeded in five of the last seven 
years. The crop of 3,177 miilion 
bushels of corn is 103 million smaller 
than last year’s near-record crop. 
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DROUTH FEED ORDERS 
REPORTED BY USDA 


WASHINGTON—The U.S. Depart- 
ment of Agriculture reports that or- 
ders of drouth emergency mixed feed 
approved through Dec, 11 totaled 78,- 
533 tons. Orders of drouth mixed 
dairy feed totaled 24,512 tons, Orders 
and actual shipments of other drouth 
commodities through Dec. 11 were as 
follows (with the shipments in pa 
rentheses): Cottonseed meal 306,852 
tons (177,179); cottonseed pellets 
286,787 tons (223,023); cottonseed 
cake 4,989 tons (3,533); corn 11,084,. 
810 bu. (9,177,450); wheat 445,525 bu. 
(406,475) ; 5,513,600 bu. (12, 
549,120). 
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Final USDA 1953 Crop ahaloranneeten meyues 


Acreage harvesté 
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U.S. Sales Under 
New Subsidy Plan 
Off to Slow Start 


WASHINGTON — Thus far under 
the “twin subsidy” arrangement of 
the U.S. Department of Agriculture 
the International Wheat Agreement 
account continues to reflect export 
business while the companion account 
has yet to produce any trade volume 

However, the test of the few days 
of the new program—which went into 
effect for wheat Dec. 8 and for flour 
Dec, 10—-is not a good measure of 
performance or utility of the pay- 
ment allowance on Commodity Credit 
Corp. wheat stocks offered for export 
sale, 

USDA officials handling the export 
subsidy allowance outside wheat pact 
quotas report that one small bulk 
wheat parcel was sold on the West 
Coast and several deals are pending 
for wheat flour sales. 





As far as bulk wheat are 
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ill selling flour for export. It is not 

obstacle but rather a new feature 
hich has to be studied by the U.S. 
yur exporter. 

Government officials still feel that 
new export subsidy incentive will 
develop much more than be- 

15 to 20 million bushels of 
and wheat flour for export 
year 
v 
Wheat Pact Sales 

WASHINGTON—The U.S. Depart- 

Agriculture reported that 
ing the period Dec. 2-8, inclusive, 

the Commodity Credit Corp. con- 

firmed sales of 1,655,000 bu. of wheat 
ncluding wheat and wheat flour in 
terms of wheat equivalent) under the 

IWA against the 1953-54 year quotas. 
The for the week included 

239,914 sacks of flour (559,000 bu. in 

equivalent) and 1,096,000 bu. 

heat. Cumulative sales by the U.S. 
ince the opening of quotas for the 
1953-54 year on June 30, 1953, total 
0,084,000 bu. 

The importing countries principally 
involved in this week’s sales were the 
Vatican State, the Netherlands, Peru 
and Norway 


ent ol 


sales 


wheat 
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Canadian Views 


TORONTO 


officials have 


Canadian government 
declared that, in their 
opinion, the U.S. Department of Agri- 
culture’s new policy of subsidizing 
wheat and flour sales outside the In- 
ternational Wheat Agreement does 
not herald a plan for the wholesale 
dumping of Commodity Credit Corp. 
stocks throughout the world. 

Spokesmen have pointed out that 
it is in the best interests of both coun- 
tries to refrain from indulging in any 
scheme that would be equivalent to 
unloading stocks at firesale prices 
Suggestions have been made that of- 
ficials of both administrations have 
been working closely together in 
evolving the new program and that 
care has been taken not to infringe 
on Canadian interests. 

Certain sections of the trade in 
Canada do not go along with the 
view that all is sweetness and light 
in the competitive wheat and flour 
world. They see the move as having 
but one object—-to break into markets 
where Canada has hitherto had an 
edge. In this respect fears have been 
expressed at the dangers confronting 
the Canadian Wheat Board, as sole 
wheat and the millers, as 
flour sellers 


selle1 


Providing a modicum of comfort 
for Canadians, official and unofficial, 
is the suggestion that CCC stocks do 
not include a great deal of hard 
pring wheat varieties capable of 
competing with high grade Canadian 
wheat. Much of the CCC stock, it is 
understood in Canadian trade circles, 
consists of soft winter grades of a 
type not needed for the British bread 
flour grist. 

Canadian officials do not believe 
that the British millers will change 
their buying habits in order to save 

few dollars by taking more of the 
cheaper U.S. soft grades. 

As far as public comment is con- 
cerned, calls have been made by news- 
paper writers for immediate action 
on the part of the Canadian govern- 
ment and wheat board in order to 
insure that the valuable British mar- 


ket is retained for Canada. 
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MARYLAND CONFERENCE 
ON NUTRITION SLATED 


COLLEGE PARK, MD.—The Uni- 
versity of Maryland and the Mary- 
ind State Feed Industry Committee 
re planning an annual animal and 
poultry nutrition conference March 
25-26—on the University of Maryland 
campus here 

Dairy and swine nutrition will be 
discussed March 25 and poultry nu- 
trition March 26, with special empha- 
sis on recent developments, accord- 
ing to Gerald F. Combs, professor of 
nutrition at the college 





ARNOLD MILLING CO. SOLD 
TO FARMERS CO-OP UNION 


STERLING, KANSAS The Ar- 
nold Milling Co. of Sterling has been 
sold to the Farmers Cooperative Un- 
ion, which will operate the grain 
storage facilities but not the flour 
mill. The transaction involved pur- 
chase of the capital stock of the 
milling firm, the physical assets of 
which were valued at $430,000. 

Announcement of the sale was 
made here by J. H. Rathbone, presi- 
dent of the milling company. It will 
become effective Jan. 31. Mr. Rath- 
bone said that the milling firm would 
finish its production runs about Jan 
1. 

The Arnold properties include a 
flour mill of 2,800 sacks daily capac- 
ity and grain storage facilities for 
one million bushels. One of the most 
modern plants in the country, the 
mill was enlarged and storage capac- 
ity doubled a few years ago. The 
present plant was built in 1919 

Willard Humphreys, manager of 
the cooperative, said the Farmers 
Union was primarily interested in the 
grain elevator and the office building. 
The cooperative now operates stor- 
age facilities with a capacity of 350,- 
000 bu. 

Six months ago the cooperative de- 
launch an expansion pro- 
gram, and capitalization was _in- 
creased toward that end. Later over- 
tures were made toward purchasing 
the Arnold Milling Co. and that 
transaction had been pending several 
weeks. 

Mr. Humphreys said an _ effort 
would be made to sell the mill ma- 
chinery to a firm which would use 
the equipment to produce formula 
feeds. This transaction is still in the 
making, he indicated. 

a 
FEED STORE OPENING 

CHANUTE, KANSAS — Breiner’s 
Feed Store, owned and operated by 
Hugh Breiner, held its opening in a 
new building at 900 W. Main, Dec. 
12, by serving doughnuts and coffee. 
There were entertainment and 
door prizes. 


cided to 
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DRIER INSTALLATION —An_ un- 
usual grain drier installation is illus- 
trated above. The two driers, made 
by the Aeroglide Corp., are located 
on top of the shed covering carload- 
ing facilities at an elevator of the 
Tidewater Grain Co. in Philadelphia. 
Because of the nature of the con- 
struction of the bins and space limita- 
tions both inside and out, this was 
found by Aeroglide engineers to be 
the only practical location for the 
driers. Also, examination showed that 
handling equipment could be added 
without disturbing the bin arrange- 
ment or handling equipment inside. 
The drier sections were swung into 
position with a crane operating on 
the bank of a railroad cut about 15 
ft. deep. The driers themselves are 
about 25 ft. above the tracks. Nor- 
mal operation of the elevator con- 
tinues without interruption. 
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All Co-op Patronage 
Dividends Must Be 
Reported as Income 


MILWAUKEI In making federal 





ncom x returns, farmers who are 
me 1f cooperatives must report 
pat dividends whether in 
( k or any other form—as 
I e Central Retail Feed Assn 
‘ 

Che ciation said that many of 
ts ers, both cooperative and 
privat ms, had asked it to obtain 
2 ru from the Internal Revenue 
Bu irdiy patronage divi- 
d Ss members felt that their 
fa istomers might be placing 


ther ves in jeopardy by neglecting 











certificates 

It was noted that some customers 
of cooperatives had been advised that 
patronage refunds are not taxable 
until a certificate is sold. 

The Milwaukee district director of 
internal revenue told the Central asso- 
ciation: “You are advised that for 
federal income tax purposes the 
amounts which are includible in the 
gross income of the patrons to whom 
such distributions are made are not 
restricted to amounts distributed in 
“ash. Distributions by cooperatives in 
the form of capital stock o. in any 
form other than cash must be in- 
cluded in the gross income of the 
patrons to the same extent that such 
distributions would be included if paid 


cash or 





that the entire earnings of any one 
particular year are taxable either to 
the cooperative or to the patrons re 
ceiving same either in the form of 
cash or in other credits.” 

The Central association that 
dealers can do a farmer a service by 
letting him know that he must report 
patronage dividends, in cash, stock or 
any other form, as income. His failure 
to do so would make him liable for 
not only the tax, if checked, but also 
possibly severe penalties 


said 


COLORADO CATTLE MEN 
ASK BEEF PROMOTION 


DENVER — The Colorado Cattle- 
men’s Assn. has voted in favor of a 











tion through advertising and to con- 
duct research into new uses for cattle 
by-products. The action came during 
the group’s mid-winter convention 

To finance such a program the as 
sociation suggests a two mill levy on 
all cattle held, pastured, bred and 
sold in Colorado. The funds would be 
administered by a livestock commis- 
sion of five cattlemen 

David G. Rice, Jr., executive sec 
retary of the cattlemen’s association, 
said an unofficial vote of delegates 
was 134 to six in favor of a state law 
creating a livestock commission. It is 
said dairymen may be urged to sup 
port the program since dairy cow 
constitute about one-third of the ani 
mals marketed for beef in Colorado 
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